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SECTION | i GENERAL
DEFINITIONS AND ABBREVIATIONS

This Draft Red Herring Prospectus uses certain definitions and abbreviations which, unless the context otherwise indicates
or implies, or unless otherwise specified, shall have the meaning as assigned below. References to statutes, rules,
regulations, guideéhes and policies will, unless the context otherwise requires, be deemed to include all amendments,
modifications and replacements notified thereto, as of the date of this Draft Red Herring Prospectus, and any reference to
a statutory provision shall inctie any subordinate legislation made from time to time under that provisioase of any
inconsistency between the definitions given below and the definitions contained in the General Information Document (as
defined below), the definitions given beldvals prevail.

The words and expressions used in this Draft Red Herring Prospectus but not defined herein, shall have, to the extent
applicable, the meanings ascribed to such terms under the Companies Act, the SEBI ICDR Regulations, the SCRA, the
Depositoies Act or the rules and regulations made thereunder.

The terms not defined herein but usedii®@bj ects of the Offero, fiHi story and
Il ndebt diBadsGfof,er Priceodo, fAlndustry OWiecivesedwod, i BtKetye Remgtu
Benefitso, AFinanci al I nformationodo, fAOutstanding Litig:

AiDescription of Equity Shar es pagasds 197414hk], 120f192A162229,¢114e s o f
444 and465 respectively, will have the meaning ascribed to such terms in those respective sections.

General Terms

Term Description

our Company / the IKIO Lighting Limited, a public limited company incorporated untter Companies Acg013

Company / the Issuel and having its Registered Office4it1, Arunachal Building 19 Barakhamba Road, Connat
Place, New Delhil10001 and Corporate Office atZ34Sector 63, Noidd 201 301, Uttar
Pradesh

we / us / our Unless the context otherwisadicates or implies, refers to our Company together with
Subsidiaies, on a consolidated basis as on the date of this Draft Red Herring Prospectu
respect to the Fiscals 2022, 2021 and
Company ad our Subsidiaries, as applicable as at and during such fiscals/period

Company Related Terms

Term Description

Articles of | The articles of association of our Company, as amefidedtime to time

Association / Articles

/ AoA

Audit Committee The auditommittee of our Board constituted in accordance with the Companies Act, 20!
the Listing RegulOarManagemeritCémmitteed & duaBodés page
208

Auditors / Statutory The statutory auditors of our Company, currgittting BGJC & Associates LLP, Charter

Auditors Accountants

Board / Board of The board of directors of our Company, as constituted from time to time or any duly cons

Directors commi tt ee t her éarfManadgemarit BoaedtobDirdctors s page 208
Chief Financial The chief financial officer of our Company, namely Subhash Chand Agrawal. For detai
Officer / CFO fiOur Managemerit Key Managerial Personnel page 218

Company Secretar; The company secretary and qaiance officer of our Company, namely Sandeep Kul
and Compliance Agar wal . F o @ur Maeagemierit Key Managerial Personnel page 218
Officer

Corporate Office D-234-Sector 63, Noid& 201 301, Uttar Pradesh.

Corporate Socia The corporate social responsibility committee of our Company, constituted in accordant
Responsibility the Companies Act, 2018nd the Listing Regulations For d ©Ourdvianagemente
Committee / CSR Committees of our Boaéd page208

Comnittee

Director(s) The director(s) o the Board of Directors, as appointed from time to time

Equity Shares The equity shares of our Company of f ac



Term
ESOP Scheme
Executive Director(s)

F&S
F&S Report

FTIPL
Group Company

Independent
Director(s)
Inko Technologies

IPO Committee

ISPL

Key Managerial
Personnel / KMP
Managing Director

Materiality Policy

Memorandum of
Association /
Memorandum/ MoA
Nomingion and
Remuneration
Committee / NRC
Committee

NonT1 Executive
Director(s)

Proforma
Consolidated
Financial Information

Promoter Group

Promoter(s)
Registered Office
Registrar of
Companies / RoC
REPL

Restated  Financia
Statements/ Restate

Description

ILL Employee Stock Option Scheme 2022

Executive director(s) on our Board. For furthetdei | s of t he Exou|
Managemert page203

Frost & Sullivan (India) Private Limited

ReportAdsedemdemt of Select High End dae#
September 28022 prepared and issued by$§ir& Sullivan (India) Private Limited, appointe
by us pursuant to engagement letter dakéaly 19, 2022 and which was exclusivel
commissioned and paid for by us in connection with the Offer. A copy of the F&S Rey
available on the website of our Cpany
https://ikio.in/fuploads/ipo/IKIO_LED _Lighting_Business_Industry%20Final_26Sept202:
Fine Technologies (India) Private Limited

Our group company, namely Raina Metaltech Private Limited identified in terms of the
ICDRRegl ati ons and the Materi al i tGroufPGoinpgamies
onpage226

The nonexecutive, independent Director(s) on our Board appointed as per the Compani
2013 and the Listing Regulations. For alétl s o f our I nde pC@un

ManagemenBoard of Director® page203

The proprietorshipof our Promoter, Hardeep Singh

The IPO committee of our Board formed pursuant to a resolution passed by the Bedr
September 14, 2 ®ArManademeant Corentitteds bfour Boadd page
208

IKIO Solutions Private Limited

Key managerial personnel of our Company in terms of the SEBI ICDR Regulations a
Compai es Act, 2013 as afPyp ManagaerbenieKey Mapageriad
Personned page 218

The managing director of our Co mp a n@ur

Managemeni page203.

The mateality policy adopted by our Board pursuant to a resolution of our Board ¢
September 14, 2022, for identification of the material: (a) outstanding litigation procee
(b) group companies; and (c) material creditors, pursuant to the requiremibetS&BI ICDR
Regulations and for the purposes of disclosure in this Draft Red Herring Prospectus, t
Herring Prospectus and the Prospectus.

The memorandum of association of our Company, as amended

The nomination and remuneration committee of our Comgangtituted in accordance wit
the Companies Act, 2013 and the Listing RegulationsF o r  d ©uradviaHagemesnte
Committees of our Boaéd page208

A Director, not being an Executive Director. For further details of the Eracutive Director,
seei Our Man aogmge20Bt O

The audited proforma consolidated financialommhation of our Company reflecting th
acquisition of Fine Technologies (India) Private Limited, IKIO Solutions Private Lim
Royalux Exports Private Limited and Royalux Lighting Private Limited, as if the acquis
had been completed at a date ptmthe first period presented therein which consists of
proforma consolidated statement of assets and liabilities as at March 31, 2022, March 3
and March 31, 2020, the proforma consolidated statement of profit andtlissnent of casl
flows for the March 31, 2022, March 31, 2021 and March 31, 2020 and related notes th
Such persons and entities constituting the promoter group of our Company, pursl
Regulation 2(1)(pp) of the SEBQOQurProG@ds aRd
Promoter Group  page222

The promoters of our Company nametigrdeep Singh and Surmeet Kaur

411, Arunachal Building 19 Barakhamba Road, Connaught Place, NewT1€i601
Regstrar of Companies, Delhi and Haryana, at New Delhi, India. For further informatios
fiGeneral Informatiod  page76

Royalux Exports Private Limited

The restated financial statenemf our Company, comprising of restated statement of a
and liabilities as at March 31, 2022, March 31, 2021 and March 31, 2020, the restated st



Term
Financial
I nformatic

Risk  Managemen
Committee

RLPL

Selling
Shareholder(s)
Shareholders
Stakeholders
Relationship
Committee
Subsidiaries

Wholetime
Director(s)

Offer Related Terms

Term
Abridged Prospectus

Acknowledgement
Slip

Allot / Allotment
/Allotted

Allotment Advice

Allottee
Anchor Investo

Anchor Investor
Allocation Price

Anchor Investor
Application Fom

Anchor Investor
Bid/Offer Period or
Anchor Investor
Bidding Date

Anchor Investor Offer
Price

Description

of profit and loss (including other comprehensive income), the restated statement of cas
ard restated statement of changes in equity for each of the financial year ended March 3
March 31, 2021 and March 31, 2020 and the Significant Accounting Policies and expla
notes to the restated financial statements of the Company and indluddeindincial
Informatiord  page229

The risk management
Committees of our Boaéd page208
Royalux Lighting Private Limited

Hardeep Sigh and Surmeet Kaur

commi tt e eOumManagement

The holders of the Equity Shares from time to time

The stakeholdersdé rel at i oonsithtédin accardame with t
Companies Act, 2013 and the Listing Retigns. For details sed e s c r i WDarc
Managemenit Committees of our Boadd page208

The subsidiaries and stepdown subsidiaries of our Company namely:

Direct Subsidiaries
1. Fine Technologies (India) Private Limiteahd
2. IKIO Solutions Rivate Limited

Indirect Subsidiaries or stepdown subsidiaries of Fine Technologies (India) Privat
Limited

1. Royalux Exports Private Limiteénd

2. Royalux Lighting Private Limited

For de tQuiSubsidi@iese pdige200
The whole-time director of our Company namely Surmeet Kaur and Sanjeet Singh. For {
s e Our Managemernit page203

Description

Abridged prospectus means a memorandum containing such salient featupesspiegtus as
may be specified by the SEBI in this behalf.

The slip or document issued by the relevant Designated Intermediary(ies) to a Bidder ¢
of registration of the Bid cum Application Form

Unless the context otherwise requires, allotment of Equity Shares offered pursuant to th
Issue and transfer of the Offered Shares by the Selling Sharedhlasuant to the Offer fo
Sale to successful Bidders

Note or advice or intinteon of Allotment sent to the Bidders who have been or are t
Allotted the Equity Shares after the Basis of Allotment has been approved by the Des
Stock Exchange

A successful Bidder to whom the Equity Shares are Allotted

A Quialified Institutional Buyer, applying under the Anchor Investor Portion in accordance
the requirements specified in the SEBI ICDR Regulations and the Red Herring Prospec
The price at which Equity Shares wile allocated to Anchor Investors in terms of the F
Herring Prospectus and Prospectus, which will be decided by our Company and the
Shareholdes; in consultation with the BRLM during the Anchor Investor Bidding Date
The application form used by an Anchor Investor to make a Bid in the Anchor Investor F
and which will be considered as an application for Allotment in terms of the Red H
Prospectus and Prospectus

The day, being one Working Day prior to the Bid/Offer Opening Date, on which Bic
Anchor Investors shall be submitted, prior to and after which the BRLM will not accef
Bids from Anchor Investors, and allocation to Anchor Ingesshall be completed

Final price at which the Equity Shares will be issued and Allotted to Anchor Investors in
of the Red Herring Prospectus and the Prospectus, which price will be equal to or high



Term
Anchor Investor Pay
In Date

Anchor Investor
Portion

Application
Supported by Blockec
Amount / ASBA

ASBA Account

ASBA Bidders

ASBA Form
Banker(s) to the Offel
Basis of Allotment

Bid

Bid Amount

Bidding Centres

Bid cum Application
Form

Bid Lot

Bid/Offer Closing
Date

Description

the Offer Prie but not higher than the Cap Price. The Anchor Investor Offer Price w
decided by our Company and the Selling Sharehsgliteconsultation with the BRLM

With respect to Anchor Investor(s), it shall be the Anchor InveBidding Date, and in the
event the Anchor Investor Allocation Price is lower than the Offer Price, not later tha
Working Days after the Bid/Offer Closing Date

Up to 60% of the QIB Portion which may be allocated by our Companty the Selling
Shareholdesin consultation with the BRLM, to Anchor Investors on a discretionary basi
accordance with the SEBI ICDR Regulatio@nethird of the Anchor Investor Portion she
be reserved for domestic Mutual Funds, subject to \Bilis being received from domest
Mutual Funds at or above the Anchor Investor Allocation Price, in accordance with the
ICDR Regulations

An application, whether physical or electronic, used by ASBA Bilde make a Bid ant
authorize an SCSB to block the Bid Amount in the ASBA Account and will inc
applications made by RIls using the UPI Mechanism where the Bid Amount will be bl
upon acceptance of UPI Mandate Request by RIIs using the UPI Mathanis

A bank account maintained by ASBA Bidders with an SCSB and specified in the ASBA
submitted by such ASBA Bidder in which funds will be blocked by such SCSB to the ¢
of the specified in the ASBA Form submitted by such ASBA Biddet iacludes a ban}
account maintained by a Retail Individual Investor linked to a UPI ID, which will be blo
by the SCSB upon acceptance of the UPI Mandate Request in relation to a Bid by &
Individual Investor Bidding through the UPI Mechanism

All Bidders except Anchor Investors

An application form, whether physical or electronic, used by ASBA Bidders to submit
which will be considered as the application for Allotment in terms of the Red He
Prospectus and the Ppastus

Collectively, the Escrow Collection Bank(s), Refund Bank(s), Sponsor Bank and Public
Account Bank(s), as the case may be

Basis on which Equity Shares will be Allotted to successful Bidders undeDffiee, as
d e s cr iOffer®roceduréfi be gi mpagé4d4 on

An indication to make an offer during the Bid/Offer Period by an ASBA Bidder pursue
submission of the ASBA Form, or during the Anchor Investor Bidding Date by an At
Investor purgant to submission of the Anchor Investor Application Form, to subscribe
purchase the Equity Shares at a price within the Price Band, including all revisior
modifications thereto as permitted under the SEBI ICDR Regulations.

The t er m shaBhe dodstrued azcordingly.

The highest value of optional Bids indicated in the Bid cum Application Form and payal
the Bidder and, in the case of RIBs Bidding at the Cut off Price, the Cap Price multipl
the number of Equity Shes Bid for by such RIBs and mentioned in the Bid cum Applica
Form and payable by the Bidder or blocked in the ASBA Account of the ASBA Bidder, i
case may be, upon submission of the Bid in the Offer, as applicable.

Centres at whickthe Designated Intermediaries shall accept the ASBA Forms, i.e., Desig¢
Branches for SCSBs, Specified Locations for the Syndicate, Broker Centres for Reg
Brokers, Designated RTA Locations for RTAs and Designated CDP Locations for CDP!
Anchor Investor Application Form or the ASBA Form, as the context requires.

[ 6] Equity Shares and in multiples of |
Except in relation to any Bids received from the Anchor Investors, the date after whi
Designated I ntermediaries wil |l bepullisheddradl ¢
editionsof [ Oah English daily national newspaperatie di t i ons of [ 0]
newspaper (Hindi being the regional language of New Delhi, where our Registered O
located), each with wide circulation.

In case of any revisions, the extended Bid/ Offer Closing Date will be widely disseminat
notification to the Stock Exchanges, by issuing a public notice, and also by indicatil
change on the websites of the Book Running Lead Manager and at the tewhited other
members of the Syndicate and by intimation to the Designated Intermediaries and the ¢
Bank, as required under the SEBI ICDR Regulations.



Term

Bid/Offer  Opening

Date

Bid/Offer Period

Book
Process

Building

Book Running Lead

Man a
ABRL

ger o
Mo

Broker Centre

CAN or Confirmation
of Allocation Note
Cap Price

Cash Escrow ant

Sponsor Bank
Agreement

Circular on
Streamlining of
Public Issues/ UP
Circular

Description

Our Company and the Selling Sharehofdén consultation with the BRLM, may consid
closing theBid/Offer Period for QIBs one Working Day prior to the Bid/Offer Closing Dat
accordance with the SEBI ICDR Regulations. In case of any revision, the extended Bi¢
Closing Date shall also be notified on the websites of the BRLM and at the texmwirthk
Syndicate Members and communicated to the Designated Intermediaries and the |
Bank, which shall also be notified in an advertisement in the same newspapers in wt
Bid/Offer Opening Date was published, as required under the SEBI ICQRdRiens.
Except in relation to Bids received from the Anchor Investors, the date on which the Desi
I ntermedi aries shall start accepting Bi
in all editions off 6 ] English national daily newspaper aaltieditions off 6Hindi national
daily newspaper (Hindi being the regional language of New Delhi, where our Registered
is located)each with wide circulation and in case of any revision, the extended Bid/
Opening Date shall also be notified on the websites of the BRLM and at the terminals
Syndicate Members and communicated to the Designated Intermediaries and the !
Bank, which shall also be notified in an advertisement in the same newspap#éuistirthe
Bid/Offer Opening Date was published, as required under the SEBI ICDR Regulations
Except in relation to Anchor Investors, the period between the Bid/Offer Opening Date &
Bid/Offer Closing Date, inclusive of both days, dgriwhich Bidders can subntieir Bids,
including any revisions thereto in accordance with the SEBI ICDR Regulations.

Provided that the Bidding shall be kept open for a minimum of three Working Days f
categories of Bidders, other than Anchor Investo

Our Company and the Selling Sharehotderay, in consultation with the BRLM, consid
closing the Bid/Offer Period for the QIB Category one Working Day prior to the Bid/(
Closing Date in accordance with the SEBI ICDR Regulations. The Bid/OfféodPeiill
comprise of Working Days only.

The book building process as described in Part A, Schedule Xlll of the SEBI |
Regulations, in terms of which the Offer is being made.

The book runningdad manager to the Offer, namely Motilal Oswal Investment Advi
Limited

Broker centres notified by the Stock Exchanges where ASBA Bidders can submit the
Forms, provided that RIBs may only submit ASBA Forms at such broker centhesy iite
Bidding using the UPI Mechanism, to a Registered Broker and details of which are av
on the websites of the respective Stock Exchanges. The details of such Broker Centre
with the names and the contact details of the Registered Bareeasailable on the respecti
websites of the Stock Exchanges (www.bseindia.com and www.nseindia.com), and
from time to time.

Thenoticeor advice or intimation of allocation of the Equity Shares sentrtchAr Investors
who have been allocated Equity Shares on / after the Anchor Investor Bidding Date.
The higher end of the Price Band, i . e.
the Anchor Investor Offer Price will not be finaiand above which no Bids will be accept
The Cap Price shall be at least 105% of the Floor Price.

The agreement to be entered into between our Company, the Selling Shascti@d®egistrar
to the Offer, the BRM, the Syndicate Member, the Banker(s) to the Offer, inter alia, fol
appointment of the Sponsor Bank in accordance with the UPI Circular, for the collection
Bid Amounts from Anchor Investors, transfer of funds to the Public Offer Account aeey
applicable, refunds of the amounts collected from Bidders, on the terms and conditions 1
Circular (SEBI/HO/CFD/DIL2/CIR/P/2018/138) dated November 1, 2018, circ
(SEBI/HO/CFD/DIL2/CIR/R2019/50) dated April 3, 2019, circule
(SEBI/HO/CFD/DIL2/CIR/P/2019/76) dated June 28, 2019, circl
(SEBI/HO/CFD/DIL2/CIR/P/2019/85)  dated  July 26, 2019, circular
(SEBI/HO/CFD/DCR2/CIR/P/2019/133) dated November 8, 2019, circular
(SEBI/HO/CFD/DL2/CIR/P/2020/50) dated March 30, 2020, circular
(SEBI/HO/CFD/DIL2/CIR/P/2021/2480/1/M) dated March 16, 2021, circular
SEBI/HO/CFD/DIL1/CIR/P/2021/47  dated March 31, 2021, circular
SEBI/HO/CFD/DIL2/P/CIR/2021/570  dated June 2, 2021, circular .



Term

Client ID

Collecting Depository
Participant or CDP

Cut-off Price

Demographic Details

Designated CDF
Locations

Designated Date

Designated
Intermediaries

Designated RTA
Locations

Designated SCSE
Branches

Designated Stocl
Exchange

Draft Red Herring
Prospectus or DRHP

Eligible FPIs

Description

SEBI/HO/CFD/DIL2/CIR/P/2022/45 dated April 5, 2022, circular i
SEBI/HO/CFD/DIL2/CIR/P/2022/51 dated April 20, 2022, circular no. SE
HO/CFD/DIL2/CIR/2022/75 dated May 30, 2022 and any subsequent circulars or notific
issued by SEBI in this regar

Client identification number maintained
beneficiary account.

A depository participant as defined under the Depositories Act, 1996 registénesiBf| and
who is eligible to procure Bids at the Designated CDP Locations in terms of circul:
CIR/CFD/POLICYCELL/11/2015 dated November 10, 2015 issued by SEBI, as per ti
available on the websites of BSE and NSE, as updated from time to time.

The Offer Price, as finalised by our Company and the Selling Sharefali@onsultation
with the BRLM which shall be any price within the Price Band. Only Retail Individual Bid
Bidding in the Retail Portion are entitled to Bid at @at-off Price. QIBs (including Anchol
Investors) and Noinstitutional Bidders are not entitled to Bid at the -GfftPrice.
Details of the Bidders including the B
investor statuggccupation, PAN, DP ID, Client ID and bank account details and UPI ID, w
applicable.

Such locations of the CDPs where Bidders can submit the ASBA Forms, a list of which,
with names and contact details of the CollectingpBsitory Participants eligible to acce
ASBA Forms are available on the websites of the respective Stock Exch
(www.bseindia.com andww.nseindia.comas updated from time to time

The date owhich funds are transferred from the Escrow Account to the Public Offer Acc
or the Refund Account, as appropriate, or the funds blocked by the SCSBs are transfert
the ASBA Accounts to the Public Offer Account, as the case may be, in terms Rédh
Herring Prospectus and the Prospectus, after the finalisation of the Basis of Allotn
consultation with the Designated Stock Exchange, following which the Board of Direct
IPO Committee may Allot Equity Shares to successful Bidders in tfez.Of

In relation to ASBA Forms submitted by RIBs by authorising an SCSB to block the
Amount in the ASBA Account, Designated Intermediaries shall mean SCSBs.

In relation to ASBA Forms submitted by UPI Bidders where the Bicbémh will be blocked
upon acceptance of UPI Mandate Request by such UPI Bidders using the UPI Mect
Designated Intermediaries shall mean Syndicate;sguticate/agents, Registered Broke
CDPs, SCSBs and RTAs.

In relation to ASBA Forms submitted B9IBs and Nornstitutional Bidders, Designate
Intermediaries shall mean Syndicate, Symndicate/ agents, SCSBs, Registered Brokers
CDPs and RTAs.

Such locations of the RTAs where Bidders can submit the ASBA Forms to RIS, of
which, along with names and contact details of the RTAs eligible to accept ASBA Fort
available on the respective websites of the Stock Exchanges (www.bseindia.co
www.nseindia.com) and updated from time to time.

Such branches of the SCSBs which shall collect ASBA Forms, a list of which is availa
the website of the SEBI F:
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmid=
and updated from time to time, and at such other we=bas may be prescribed by SEBI fr¢
time to time.

[ 0]

This draft red herring prospectus daSaptember 29, 202Bsued in accordance with the SE
ICDR Regulations, which does not conta@iomplete particulars of the Offer, including tl
price at which the Equity Shares will be Allotted and the size of the Offer, and include
addenda or corrigenda thereto.

FPIsthat are eligible to participate in the Offer in terms oflmable law andfrom such
jurisdictions outside India where it is not unlawful to make an offer/ invitation under the
and in relation to whom the Bid cum Application Form and the Red Herring Prosf
constitutes an invitation to purchase the EqSityares offered thereby.


http://www.nseindia.com/

Term
Eligible NRIs

Escrow Account(s)

Escrow  Collection
Bank(s)

First Bidder

Fraudulent Borrower
Fugitive  Economic
Offender

Floor Price

Fresh Issue

General Information
Document or GID

Gross Proceeds
June 2021 Circular
March 2021 Circular
May 30 2022 Circular
Monitoring Agency
Motilal Oswal/
MOIAL

Mutual Fund

Mutual Fund Portion

Net Proceeds

Net QIB Portion
NorInstitutional
Investors or NII(s) or
NonrInstitutional
Bidders or NIB(s)
NortInstitutional
Portion

Non-Resident or NR
Offer

Description

NRI(s) eligible to invest under the relevant provisions of the FEMA Rules, on a
repatriation basis, from jurisdictions outside India where it is not unlawful to make an of
invitation under the Offer and elation to whom the Bid cum Application Form and the F
Herring Prospectus will constitute an invitation to purchase the Equity Shares.
Accounts opened with the Escrow Collection Bank(s) and in whose favour Anchor Inv
will transfer money through direct credit/ NEFT/ RTGS/NACH in respect of Bid Amol
when submitting a Bid.

The banks which are clearing members and registered with SEBI as Bankers to an isst
the BTI Regulations, and with whom thecEsw Account(s) will beopened, in this case beir
[ 0] .

The Bidder whose name shall be mentioned in the Bid cum Application Form or the Re
Form and in case of joint Bids, whose name shall also appear as the first holder
beneficiary account held in joinames.

A fraudulent borrower, as defined under the SEBI ICDR Regulations.

A fugitive economic offender as defined under the Fugitive Economic Offenders Act, 2(

The lower end of the PriceBan i . e . [ 6] subject to a

the Offer Price and the Anchor Investor Offer Price will be finalised and below which no
will be accepted.

The fresh issue component of the Offer comprising of an issuahup to §] Equity Shares
at [ 6] per Equity Shihrpe(i Equutdiyn&hart
3,500million by our Company.

The General Information Document for investing in public offergpared and issued by SEE
in accordance with the SEBI circular no. SEBI/HO/CFD/DIL1/CIR/P/2020/37 dated Marc
2020 and the UPI Circulars, as amended from time to time. The General Information Do
shall be available on the websites of the Stex&hanges and the BRLM.

The Offer proceeds from the Fresh Issue.

SEBI circular no. SEBI/HO/CFD/DIL2/P/CIR/2021/570 dated June 2, 2021.

SEBI circular no. SEBI/HO/CFD/DIL2/CIR/P/2021/2480/1/M dated &at6, 2021.

SEBI Circular No.: SEBI/HO/CFD/DIL2/P/CIR/2022/75 dated May 30, 2022

The agreement to be entered into between our Company with the Monitoring Agency.

Motilal Oswal Investment Advixs Limited

Mutual funds registered with SEBI under the Securities and Exchange Board of India (]
Funds) Regulations, 1996.

Up to 5% of the Net QI B Portion, or [ 0]
to Mutual Funds only, on a proportionate basis, subject to valid Bids being received at o
the Offer Price.

The Gross Proceeds less our Comgad s s h a r erelabell expehses afpfichbéerto 1
Fresh Issue. For further details about use of the Net Proceeds and the Offer related e
s e Objeits of the Offér page93.

QIB Portion, less the number of Equity Shatdistted to the Anchor Investors

All Bidders, that are not QIBs or Retail Individual Bidders and who have Bid for Equity S
for an amount of more than 200, 000 (K

The portion of the Offer being not lessthéam% of t he Of fer, cont¢
of which (i) one third shall b @2 milliensuepr u €
million provided that the unsubscribed portion in either of thecaibgories specified il
clauses (i) or {j, may be allocated to applicants in the othercategory of NllIs; and (ii) two
thirds shall be reserved for Bidders wi
received at or above the Offer Price

A person residertutside India, as defined under FEMA.

I niti al public offering of wup to [d] E|
(including a share premium of [ 6] per
ofaFreshlissue f [ 0] Equi ty Sh a3560miliangygoureCprapany amg
an offer for sale of up t6,500,00Equi ty Shares aggregating
Shareholdes.
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Term

Offer Agreament

Offer for Sale

Offer Price

Offered Shares

Prei IPO Placement

Price Band

Pricing Date

Prospectus

Public Offer Account

Bank(s)

Public
Account(s)

QIB Portion

Offer

Description

Our Company, in consultation with the BRLM, may consider undertakifigther issue o
specified securities through a preferential issue or any other method as may be pern
accordance with applicabl e boamilion aiitsdiscretion,
prior to filing of the Red Herring Prospectugth the RoC. If the PHPO Placement is
completed, the Fresh Issue size will be reduced to the extent of seiéhIPiRéacement, subjec
to the Offer <const it uofferpagd up équity shars dapitdl of Jo
Company.

The agreement dat&kptember 29. 202#mongst our Company, the Selling Sharehaldad
the BRLM, pursuant to the SEBI ICDR Regulations, based on which certain arrangeme
agreed to in relation to the Offer.

The offer for sale ofip to7,500,000Equi ty Shares aggregat:i
Selling Shareholdeiin the Offer.

[ 6] per Equity Share, being the final
will be Allotted to successful Bidders other than Anchavelstors. Equity Shares will b
Allotted to Anchor Investors at the Anchor Investor Offer Price in terms of the Red H¢
Prospectus.

The Offer Price will be decided by our Company and the Selling Shareholder, in consu
with the BRLM, in accordarewith the Book Building Process on the Pricing Date and in te
of the Red Herring Prospectus.

Up to 7,500,000Equity Shares being offered by Selling Sharehadsrpart of the Offer fol
Sale.

A further issue of spéfted securities, through a preferential issue or any other method a¢
be permitted in accordance with appl5
million, which may be undertaken by our Company, in consultation with the BRLM, pri
thefiling of the Red Herring Prospectus with the RoC. If thel?@ Placement is complete|
the Fresh Issue size will be reduced to the extent of suehiPRr&lacement, subject to tk
Offer complying with the minimum offer size requirements prescribed w1 9(2)(b) of
the SCRR.

Price band of a minimum price of [ 6]
of [ 6] per Equity Share (Cap Price)
be at least 105% of the Floor Price.

The Price Band and the minimunidBLot for the Offer will be decided by our Company a
the Selling Shareholder, in consultation with the BRLM, and will be advertisaitleditions
of [ 6] an English naadllieadndli odai lof fde&ws;
n e ws p a pHindi being the régional language of New Delhi where our Registered C
is located), each of which are widely circulated, at least two Working Days prior t
Bid/Offer Opening Date, with the relevant financial ratios calculated at the Floor Prieg
the Cap Price and shall be made available to the Stock Exchanges for the purpose of u
on their respective websites.

The date on which our Company and the Selling Shareholder, in consultation with the E
will finalise the OfferPrice.

The prospectus to be filed with the RoC, in accordance with the Companies Act, 2013 |
SEBI ICDR Regulations containing, amongst other things, the Offer Price that is determ
the end of the Book Building Process, the sizehef Offer and certain other informatio
including any addenda or corrigenda thereto.

The banks which are clearing members and registered with SEBI under the BTl Regu
with whom the Public Offer Account(s) will be opented collection of Bid Amounts from
Escrow Account(s) and ASBA Accounts on
Bank account to be opened in accordance with the provisions of the Companies Act, 20
the Public Offer Acount Bank(s) to receive money from the Escrow Accounts and fror
ASBA Accounts on the Designated Date.

The portion of the Offer (including the Anchor Investor Portion) being not more than 5(
the Offer, consi s twhiclgshall be afloGaled t& QIBS, ihcjuding K
Anchor Investors (which allocation shall be on a discretionary basis, as determined
Company and the Selling Shareholder, in consultation with the BRLM up to a limit of 6(
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Term
Qualified Institutional
Buyerso or

Red Herring
Prospectus or RHP

Refund Account(s)

Refund Bank(s)

Registered Broker

Registrar Agreement

Registrar and Shar
Transfer Agents ol
RTAs

Registrar or Registrar
to the Offer
Resident Indian

Retail Individual
Bidders or RIB(s) or
Retail Individual

Investors or RII(S)
Retail Portion

Revision Form

SCORES

Self Certified
Syndicate Bank(s) o
SCSB(s)

Description

the QIB Portion) subjecbtvalid Bids being received at or above the Offer Price or Ang
Investor Offer Price.

A qualified institutional buyer, as defined under Regulation 2(1)(ss) of the SEBI |
Regulations. However, nemsidents with are FVCls and multilateral and bilater
development financial institutions are not permitted to participate in the Offer.

The red herring prospectus, including any corrigenda or addenda thereto, to be is
accordane with Section 32 of the Companies Act, 2013 and the provisions of SEBI |
Regulations, which will not have complete particulars of the price at which the Equity S
will be offered and the size of the Offer, including any addenda or corrigendathEnetred
herring prospectus will be filed with the RoC at least three working days before the Bid|
Opening Date and will become the Prospectus upon filing with the RoC after the Pricing
The -l6neon 6 -mterdst bearigrd account to be opene
which refunds, if any, of the whole or part, of the Bid Amount to the Anchor Investors sh
made

The Banker(s) to the Offer with whom the Refund Account(s) will be opened, in thisaiage
[ 0] .

Stock brokers registered with the stock exchanges having nationwide terminals other t
members of the Syndicate, and eligible to procure Bids in terms of the circula
CIR/CFD/14/2012 dated October 4, 2012 issue&BBRI.

The agreement dateB8eptember 29, 2022ntered amongst our Company, the Sell
Shareholdeyand the Registrar to the Offer in relation to the responsibilities and obligatic
the Registrar to the Offer pertaining to the Offer

Registrar and share transfer agents registered with SEBI and eligible to procure Bid:
Designated RTA Locations as per the lists available on the website of BSE and NSE,
UPI Circulars.

KFin Technologies Limited

A person resident in India, as defined under FEMA.

Individual Bidders (including HUFs applying through thi€artaand Eligible NRIs and doe
not include NRIs other than Eligible NRIs) who have Bid for the Equity Shares for an al
not more than 200,000 in any of the Bi

The portion of the Offer being not less than 35%oet Of f er consi st
which shall be available for allocation to Retail Individual Bidders in accordance with the
ICDR Regulations, subject to valid Bids being received at or above the Offer Price.
Form used by the Bders to modify the quantity of the Equity Shares or the Bid Amoul
any of their ASBA Form(s) or any previous Revision Form(s), as applicable.

QIB Bidders and Notinstitutional Bidders are not allowed to withdraw or lower their Bids
terms of quanty of Equity Shares or the Bid Amount) at any stage. Retail Individual Bid
Bidding in the Retail Portion can revise their Bids during the Bid/Offer Period and with
their Bids until Bid/Offer Closing Date.

Securities and Exchange Board oflien Complaints Redress System, a centralized web b
complaints redressal system launched by SEBI vide circular no. CIR/OIAE/1/2014
December 18, 2014

The banks registered with SEBI, offering service¥:irfarelation to ASBA (other than usin
the UPI Mechanism), a list of which is available on the website of SEB
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=
and
https://www.sebi.gov.in/sebiweb/other/OtherAction.doRdcognisedFpi=yes&intmld=35, ¢
applicable or such other website as may be prescribed by SEBI from time to time; anc
relation to ASBA (using the UPI Mechanism), a list of which is available on the webs
SEBI at
https://www.sebi.gov.in/sebiwettther/OtherAction.do?doRecognisedFpi=yes&intmld=40
such other website as may be prescribed by SEBI from time to time.

Applications through UPI in the Offer can be made only through the SCSBs mobile applic
(apps) whose name appears on the SEBisite. A list of SCSBs and mobile applicatic
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Term

Specified Locations

Share Escrow Agent
Share Escrow
Agreement

Sponsor Bank(s)

Stock Exchanges
Syndicate Agreemen

Syndicate Members

Syndicate or member
of the Syndicate
Systemically
Important Non
Banking Financial
Company or NBFE
Sl

Underwriters
Underwriting
Agreement

UPI

UPI Bidders

UPI ID
UPI Mandate Reques

UPI Mechanism

UPI PIN
Wilful Defaulter
Working Day

Description

which, are live for applying in public issues using UPI Mechanism is provided as Ann
0AO to the SEBI <circular number SEBI / HC
said list is available on the absite of SEBI al
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmlid=:
updated from time to time.

The Bidding centres where the Syndicate shall accept Bid cum Application Forms
relevant Bidders, &st of which is available on the website of SEBI (www.sebi.gov.in),

updated from time to time.

Escrow agent to be appointed pursuant to the Share Escrow Agreeraenie | y [ 0 ]
The agreement to be enteretbiamongst our Company, the Selling Shareholder, and the ¢
Escrow Agent for deposit of the Equity Shares offered by the Selling Sharehaldsicrow
and credit of such Equity Shares to the demat account of the Allottees.

The Banker(sto the Offer registered with SEBI which is appointed by the Company to ¢
a conduit between the Stock Exchanges and the National Payments Corporation of

order to push the UPI Mandate Requests and / or payment instructions of the RIB&ei
UPI Mechanism and carry out any other responsibilities in terms of the UPI Circulars,

case being [0].

Collectively, BSE Limited and National Stock Exchange of India Limited.

Agreement to be entered into angoour Company, the Selling Shareholder, the BRLM, |
the Syndicate Members in relation to collection of Bid cum Application Forms by Syndic
Intermediaries (other than BRLM) registered with SEBI who are permitted to accepi
appications and place orders with respect to the Offer and carry out activities as an und¢
namely, [0].

Together, the BRLM and the Syndicate Members.

Systemically important nehanking financial company as defined under Regulation 2(1
of the SEBI ICDR Regulations.

[ 6]

The agreement to be entered into amongst the Underwriters, the Selling Shasetmaldzir
Company on or after the Pricing Date, but prior to filing of the Prospectus.

Unified Payments Interface, which is an instant payment mechanism developed by NP
Collectively, individual investors applying as RIBs in the Retail Portaomd individuals
applyingas NoA nst i tuti onal l nvestors with a-
Institutional Portion.

Pursuant to SEBI circular no. SEBI/HO/CFD/DIL2/P/CIR/P/2022/45 dated April 5, 202
individual investors applyinginpublics sues where the applic
shall use UPI and shall provide their UPI ID in the-bign-application form submitted with
(i) a syndicate member, (ii) a stock broker registered with a recognized stock exchange
name is mentined on the website of the stock exchange as eligible for such activity),
depository participant (whose name is mentioned on the website of the stock exche
eligible for such activity), and (iv) a registrar to an issue and share transfe(\ajes¢ name
is mentioned on the website of the stock exchange as eligible for such activity).

ID created on UPI for singleindow mobile payment system developed by the NPCI.

A request (intimating the UPI Bidder by way of aification on the UPI application, by wa
of a SMS directing the UPI Bidder to such UPI application) to the UPI Bidder initiated k
Sponsor Bank to authorise blocking of funds on the UPI application equivalent to Bid Al
and subsequent debit of funth case of Allotment.

The Bidding mechanism that may be used by a UPI Bidder to make a Bid in the O
accordance with the UPI Circulars.

Password to authenticate UPI transaction.

A wilful defaulter, as defiad under the SEBI ICDR Regulations.

All days, on which commercial banks in Mumbai are open for business; provided hoy
with reference to (a) announcement of Price Band; and (b) Bid/Offer Period, Workin
shall mean all days except aktBrdays, Sundays and public holidays on which comme
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Term

Description

banks in Mumbai are open for business and (c) the time period between the Bid/Offer (

Date and the listing

of

t he

Equity

Shart

all trading dag of Stock Exchanges, excluding Sundays and bank holidays in India, as |
circulars issued by SEBI, including the SEBI UPI Circulars.

Technical Industry Related Terms

Term
Al & ML
BIS
CAGR
CCTV
CFL
CR

CY
EDFC
EESL
EMC 2.0
EMS
EU

EV
FDI
FPD
GDP
GOl
GPON
GW
IMF
loT
LED
LTE
MEIS
MNRE
MSME
MW
NMZ
NPE
ODM
OEM
PCB
PCBA
PLI
PMP
PV
RBI
RV
SLNP
SME
SPECS
TCO
UJALA
ULB
UusD
VAT
VOLTE

Description

Artificial Intelligence & Machine Learning
Bureau of Indian Standards

Compound Annual Growth Rate
Closedcircuit Television

Compact Fluorescent Lamps
Commercial Refrigeration

Calendar Year

Eastern Dedicated Freight Corridor
Energy efficiency services limited
Modified Electronics Manufacturing Clusters
Electronic Manufacturing Services
European Union

Electric Vehicles

Foreign Direct Investment

Flat Panel Display

Gross Domestic Product

Government of India

Gigabit Ethenet passive optical network
Gigawatt

International Monetary Fund

Internet of Things

Light Emitting Diode

Long-Term Evolution

Merchandise Exports from India Scheme
The Ministry of New and Renewable Energy
Micro, Snall, and Medium Enterprises
Megawatt

National Manufacturing Zone

National Policy on Electronics

Original Design Manufacturer

Original Equipment Manufacturer
Printed Circuit Boards

Printed Circuit Board Assembly
Production Linked Incentives

Phased Manufacturing Programme
Photo Voltaic

Reserve Bank of India

Recreational Vehicles

Street Lighting National Program

Small and Medium Enterprise

Scheme for Promotion of Manufacturing of &i®nic Components and Semiconductors

Total Cost of Ownership

Unnat Jyoti by Affordable LEDs for All
Urban Local Bodies

United States Dollar

Value Added Tax

Voice over LTE

Conventional and General Terms or Abbreviations
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Term
Alc
AGM
AlF

BSE
CAGR

Calendar Year / year

CDSL
CIN

Companies Act, 195¢

Companies Act, 201!
/ Companies Act
Consolidated FDI

Policy
COvVID-19

Contract Labour Act

CSR
Demat

Depositories Act

Depository

Depositories

DIN
DP ID

DP /| Depository

Participant
DPIIT

DPR
EBITDA
EGM
EPS
EUR
FAQs
FCNR
FDI

FDI Circular or
Consolidated FDI

Policy

FEMA

FEMA Regulations
FEMA Rules
Financial Year /
Fiscal / FY / F.Y.

FI

FPI(s)

FVCI

FVCI Regulations
Fugitive  Economic
Offender

GDP

Description

Account

Annual general meeting

An alternative investment fund as defined in and registered with SEBI under the SEE
Regulations.

BSE Limited

Compounded Annual Growth Rate

Unless the caext otherwise requires, shall refer to the twalventh period ending Decemby
31

Central Depository Services (India) Limited

Corporate Identity Number

Companies Act, 1956, and the rules, regulations, notifications, metibifis and clarifications
made thereunder, as the context requires

Companies Act, 2013 and the rules, regulations, notifications, modifications and clarific
thereunder

The consolidated FDPolicy, effective from October 15, 2020, issued by the DPIIT, and
amendments or substitutions thereof, issued from time to time

A public health emergency of international concern as declared by the World
Organization on January 30,20 and a pandemic on March 11, 2020

The Contract Labour (Regulation and Abolition) Act, 1970.

Corporate social responsibility

Dematerialised

Depositories Act, 1996 read with the rules and regulaticgretimder

NSDL and CDSL

Director Identification Number
Depository Participantoés I dentificatiorn
A depository participant as defined under the Depositories Act

The Department foPromotion of Industry and Internal Trade, Ministry of Commerce
Industry, Government of India

Detailed Project Report

Earnings before interest, tax, depreciation and amortisation

Extraordinary general meeting

Earnings per share

Euro

Frequently ased questions

Foreign currency nenesident account

Foreign direct investment

The Consolidated Foreign Direct Investment Policy bearing DPIIT file number 5(2)EDP(
Policy dated October 15, 2020, ugsl by the Department of Promotion of Industry and Inte
Trade, Ministry of Commerce and Industry, Government of India, and any modifice
thereto or substitutions thereof, issued from time to time

Foreign Exchange Management Act, 1999, inalgdhe rules and regulations thereunder

Foreign Exchange Management (Transfer of Issue of Security by a Person Resident
India) Regulations, 2017

Foreign Exchange Management (Naebt Instruments) Rules, 2019

Period of twelve months ending on March 31 on that particular year, unless stated othe

Financial institutions

A foreign portfolio investor who has been registered pursuant to the SEBI FPI Regulati
Foreign Venture Capital Investors (as defined under the Securities and Exchange Board
(Foreign Venture Capital Investors) Regulations, 2000) registered with SEBI

Securities and Exchange Board of India (Foreign Venture Capital Inv&ggulations, 200C
An individual who is declared a fugitive economic offender under Section 12 of the Fu
Economic Offenders Act, 2018.

Gross domestic product
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Term

Central Government
Gol

GST

HUF

IT Act

I.T. Act

ICAIl

IFRS

Ind AS

Ind AS Rules
Indian GAAP

IPO

IRDAI

IT

MCA

MCLR

Mn / mn

MCA

N.A/NA
NACH

National Investmeni
Fund

NAV

NBFC

NCLT

NEFT
Negotiable
Instruments Act
Nor-Resident
NPCI

NRE Account

NRI/  Non-Resident
Indian

NRO Account

NSDL

NSE

ocCB/ Overseas
Corporate Body

p.a.
P/E Ratio

PAN

PAT

R&D

RBI

Regulation S
RONW
Rs./Rpees/

Description
Government of India

Goods ad service tax

Hindu undivided family

The Information Technology Act, 2000

The Income Tax Act, 1961

The Institute of Chartered Accountants of India

International Financial Reporting Standaodshe International AccountinStandards Board
Accounting Standards notified under Section 133 of the Companies Act, 2013 read w
Companies (Indian Accounting Standards) Rules, 2015, as amemdkdther relevan
provisions of the Companies Act, 2013

Compaires (Indian Accounting Standards) Rules, 2015

Generally Accepted Accounting Principles in India, being, accounting principles gen
accepted in India including the accounting standards specified under Section 133
Companies Act, 201&ad with Rule 7 of the Companies (Accounts) Rules, 2014, as ami
Initial public offering

Insurance Regulatory and Development Authority of India

Information technology

Ministry of Corporate Affairs, Government of India

Marginal cost of funebased lending rate

Million

Ministry of Corporate Affairs, Government of India

Not applicable

National Automated Clearing House

National Investment Fund set up by resolution F. No/2BA35-DD-II dated November 23
2005 of the Gol, published in the Gazette of India

Net asset value

Non-Banking Financial Companies

National Company Law Tribunal

National electronic fund transfer

The Negotiale Instruments Act, 1881

A person resident outside India, as defined under FEMA

National payments corporation of India

Nonresident external account established in accordance with the Foreign EX(
Management (DeposiBegulations, 2016

A person resident outside India who is a citizen of India as defined under the Foreign Ex
Management (Deposit) Regulations, 2016
the meaning of sectioi(A) of the Citizenship Act, 1955

Nornrresident ordinary account established in accordance with the Foreign EXc
Management (Deposit) Regulations, 2016

National Securities Deposit Limited

National Stock Exchange of India Limited

A company, partnership, society or other corporate body owned directly or indirectly
extent of at least 60% by NRIs including overseas trusts in which not less than 60%
beneficial interest is irrevocably held BiRIs directly or indirectly and which was in existen
on October 3, 2003, and immediately before such date had taken benefits under the
permission granted to OCBs under the FEMA. OCBs are not allowed to invest in the O
Per annum

Price/earnings ratio

Permanent account number allotted under the I.T. Act

Profit After Tax

Research and development

Reserve Bank of India

Regulation S under the U.S. Securities Act

Return on net worth

Indian Rupees
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Term

RTGS

SCORES

SCRA

SCRR

SEBI

SEBI Act

SEBI GAIF
Regulations

SEBI BTI
Regulations

SEBI FPI Regulations
SEBI FVCI
Regulations

SEBI ICDR
Regulations

SEBI Insider Trading
Regulations

SEBI Listing
Regulations

SEBI Merchant
Bankers Regulations
SEBI Mutwal Funds
Regulations

SEBI Takeover
Regulations

SEBI SBEB
Regulations

SEBI VCF
Regulations
Specified Securities
State Government
Stock Exchanges
STT

TAN

TDS

U.S. Searities Act
US GAAP

USA/ U.S/ United
States

USD/ US$/ $

VAT

VCFs

Wilful Defaulter or
Fraudulent Borrower

Description

Real time gross settlement

SEBI Complaints Redress System

Securities Contracts (Regulation) Act, 1956

Securities Contracts (Regulation) Rules, 1957

Securities and Exchange Board of India contgdwnder the SEBI Act

Securities and Exchange Board of India Act, 1992

Securities and Exchange Board of India (Alternative Investment Funds) Regulations, 2

Securities and Exchange Board of India(Rers to an Issue) Regulations, 1994

Securities and Exchange Board of India (Foreign Portfolio Investors) Regulations, 201¢
Securities and Exchange Board of India (Foreign Venture Capital Investors) ReguzQiod

Securities and Exchange Board of India (Issue of Capital and Disclosure Require
Regulations, 2018
Securities and Exchange Board of India (Prohibition of Insider Trading) Regulatiofs, 2(

Securities and Exchange Board of India (Listing Obligations and Disclosure Requirel
Regulations, 2015
Securities and Exchange Board of India (Merchant Bankers) Regulations, 1992

Securities and Exchange Board of India (Mutual Funds) Regulations, 1996

Securities and Exchange Board of India (Substantial Acquisition of Shares and Take
Regulations, 2011

Securiies and Exchange Board of India (Share Based Employee Benefits and Sweat
Regulations, 2021

Securities and Exchange Board of India (Venture Capital Fund) Regulations, 1996 as r
pursuant to SEBI AIF Regulations

Equity shares and/or convertible securities

Government of a state of India

Collectively, the BSE and NSE

Securities transaction tax

Tax deduction account number

Tax deducted at source

United States Securities Act of 1933, as amended

Generally Accepted Accounting Principles in the United States of America

The United States of Amerids territories and possessions, any State of the UnitgdsSand
the District of Columbia

United States Dollars

Value added tax

Venture capital funds as defined in, and registered with SEBI under, the SEBI VCF Regu
Wilful defaulter or a faudulent borrower as defined under Regulation 2(1)(lll) of the S
ICDR Regulations.
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CERTAIN CONVENTIONS, PRESENTATION OF FINANCIAL, INDUSTRY AND MARKET DATA
AND CURRENCY OF PRESENTATION

Certain Conventions

All references taeaiHdrringRidspedus areto thelRepublidof Irdfa &nd i territories and possessions
and all references herein to the AGovernment o, Al ndi a
Government o are to the Ge,azappticadent of I ndia, central or
Al l references in this Draft Red Herring Prospectus to

of America and its territories and possessions.

Unless indicated otherwise, all references to a year in this Reaft Herring Prospectus are to a calendar pear
references to a Fiscal or a Fiscal Year are to the year ended on March 31, of that calendar year.

Unless stated otherwise, all references to page numbers in this Draft Red Herring Prospectus aageontimahers of
this Draft Red Herring Prospectus.

Time
All references to time in this Draft Red Herring Prospectus are to Indian Standard Time.
Financial Data

Unless indicated or the context requires otherwise, the financial information and finatioglrr this Draft Red Herring
Prospectus are derived from our Restated Financial Information. The Restated Financial Information included in this Draft
Red Herring Prospectus comprise the restated statement of assets and liabilities as at, Marchh\ar@022, 2021 and

March 31, 2020, the restated statements of profit and loss (including other comprehensive income), the restated statement
of changes in equity, the restated cash flow statement for the financial years ended March 31, 2022, Md&tha8d, 20

March 31, 2020, the summary statement of significant accounting policies, and other explanatory information, together
with the annexures and the notes thereto, prepared in accordance with Section 26 of Part | of Chapter Il of the Companies
Act, 2013, the SEBI ICDR Regulations, as amended and the Guidance Note on Reports in Company Prospectuses (Revised
2019) i ssued $SummarytokthelOffeADocum&Rummaiiy of Select Financial Information derived from

our Restated Financial Informatid  a MRektatdd Financial Informatien b e gi npages2d, 26 and 229
respectively.

Our Company acquired Fine Technadksy(India) Private Limited|KIO Solutions Private Limited, Royalux Exports

Private Limited and Royalux Lighting Private Limited subsidiaes of our Company with effect frorSeptember 1,2

2022. Accordingly, we have included in this Draft Red Herring Prospectus the audited proforma consolidated financial
information of our Company as at and for the financial years ended Mar2b22,,March 31, 2021 and March 31, 2020,

to illustrate the impact of the acquisition of Fine Techni@e@ndia) Private Limited)KIO Solutions Private Limited,
Royal ux Exports Private Limited and Roy ad positionas & Ndrcthng P
31, 2022, March 31, 2021 and March 31, 2020 and our Co
2022, March 31, 2021 and March 31, 2020, as if the acquisition had taken place at an earlier date selected g accordan
with the SEBI | C PraforrRaeCpnsdlidated Fonansial (hformationdi ) . The Proforma C
Financial Information of our Company consists of the proforma consolidated statement of assets and liabilities as at March
31, 2022, March 312021 and March 31, 2020, the proforma consolidated statement of profit and loss for the years ended
March 31, 2022, March 31, 2021 and March 31, 2020 and related notes thereto. The Proforma Consolidated Financial
Information relating to the acquisitions Bfne Technoloigs (India) Private LimitedJKIO Solutions Private Limited,

Royalux Exports Private Limited and Royalux Lighting Private Limited is presented for illustrative purposes only and does
not purport to represent what our actual income stateamehbalance sheet would have been, had the events which were

the subject of the adjustments occurred on the relevant dates, nor does it purport to project our results of operations or
financial position for any future period or date. The Proforma Consetidéinancial Information relating to the acquisition

of Fine Technolo@s (India) Private Limited,IKIO Solutions Private Limited, Royalux Exports Private Limited and
Royalux Lighting Private Limited does not include all of the information required wotidated financial statements

under Ind AS and should be read in conjunction with the Restated Financial Information of our Company included
elsewhere in this Draft Red Herring Prospectus.

Our Companyds financi al year elypenedmqcalendaryear and endsioh Match ®1f t
of that particular calendar year and accordingly, all references to a particular financial year are toméim¢h12eriod
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commencing on April 1 of the immediately preceding calendar year and ending on 3daotlhat particular calendar
year.

Our Restated Financial Information have been prepared in accordance with Ind AS. There are significant differences

bet ween I nternational Financi al Reporting St dasimdheds (7
United States of America (AU.S. GAAPO). The degree to w
Prospectus wil/| provide meaningful information is enti

accouting policies and practices, Ind AS, the Companies Act 2013, the SEBI ICDR Regulations and the Guidance Note
on Reports in Company Prospectuses (Revigetl9 issued by the Institute of Chartered Accountants of India.
Accordingly, any reliance by personstdamiliar with Ind AS, the Companies Act 2013, the SEBI ICDR Regulations, the
Guidance Note on Reports in Company Prospectuses (Re04&) issued by the ICAI and practices on the financial
disclosures presented in this Draft Red Herring Prospectuddshocordingly be limited. We have not attempted to
qguantify the impact of IFRS or U.S. GAAP on the financial information included in this Draft Red Herring Prospectus, nor

do we provide a reconciliation of our financial information to those under U.8P3% IFRS and we urge you to consult

your own advisors regarding such differences and their impact on our financial information. For details in connection with
risks involving differences bRiskkaet@inSighificahtdifieBenceséxisbhetweed AP a
I nd AS and other accounting principles, such as | FRS ar
our financial condition, result of operations and cash flovis page61.

Certain additional financial inforation pertaining to our Group Companies are derived from their respective audited
financial statements.

Certain figures contained in this Draft Red Herring Prospectus, including financial information, have been subject to
rounding adjustments. All decinglincluding percentages, have been rounded off to two decimal points. In certain
instances, (i) the sum or percentage change of such numbers may not conform exactly to the total figure given; and (ii) the
sum of the numbers in a column or row in certaivlés may not conform exactly to the total figure given for that column

or row. However, where any figures that may have been sourced froppéntgdindustry sources are rounded off to other

than two decimal points in their respective sources, suchefigajppear in this Draft Red Herring Prospectus as rounded

off to such number of decimal points as provided in their respective sources.

Non-GAAP Financial Measures

Certain NorRGAAP Measures relating to our operations and financial performance incluBiidB, EBITDA Margin,

EBI TDA CAGR, EBIT, RONW, ROCE &GRAAPNM¢ apanr eE@®)i thwaveh dree
Draft Red Herring Prospectus. We compute and disclose sucicNa® Measures relating to our financial performance

as we considesuch information to be supplemental and useful measures of our business and financial performance. These
Non-GAAP Measures and other information relating to financial performance may not be computed on the basis of any
standard methodology that is applitabcross the industry and therefore, may not be comparable to financial measures of
similar nomenclature that may be computed and presented by other companies and are not measures of operating
performance or liquidity defined by generally accepted acauyiptinciples, including Ind AS and may not be comparable

to similarly titled measures presented by other companies.

Currency and Units of Presentation

Al l references to ARupee(s)o, fARs. 0, i o0 or Al NRO are t
references to fAi%$o, AUSS$ O, nu. S. Dol l arso or fiUSDO are f
of America.

All the figures in this Draft Red Herring Prospectus have been presented in million or in whole numbers where the numbers
have been too small to present in million, unless stated otherwise. One million represents 1,000,000 and one billion
represents 000,000,000. Certain figures contained in this Draft Red Herring Prospectus, including financial information,
have been subject to rounding adjustments. All figures in decimals have been rounded off to the second decimal. In certain
instances, (i) the sur percentage change of such numbers may not conform exactly to the total figure given, and (ii) the
sum of the figures in a column or row in certain tables may not conform exactly to the total figure given for that column or
row. However, figures sourcdbm third-party industry sources may be expressed in denominations other than million or
may be rounded off to other than two decimal points in the respective sources, and such figures have been expressed in
this Draft Red Herring Prospectus in such deimations or roundedff to such number of decimal points as provided in

such respective sources.
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Exchange Rates

This Draft Red Herring Prospectus contains conversion of certain other currency amounts into Indian Rupees that have
been presented solely tmmply with the SEBI ICDR Regulations. These conversions should not be construed as a
representation that these currency amounts could have been, or can be converted into Indian Rupees, at any particular rate
or at all.

The following table sets forth, fdhe periods indicated, information with respect to the exchange rate between the Rupee
and the USD:

(in )
Currency Exchange rate
March 31, 2022 March 31, 2021 March 31, 2020
UsD 75.81 73.50 75.39

Source: www.rbi.org.in and www.fbil.org.in
Note: Exclange rate is rounded off to two decimal point.

Industry and market Data

Unless stated otherwise, industry and market data used in this Draft Red Herring Prospectus has been obtained or derivec
from t he AsgssamentofSelectiHigrdEndiLEDhtigg Market (EMS) inIndia dat ed 25&@22,e mber
which is exclusively prepared for the purpose of the Offer and issued by F&S and is commissioned and paid for by our
Company. F&S was appointed by our Company pursuant to engagement lettéviaated 2022. The F&S Report will

be available on the website of our Company at
https://ikio.infuploads/ipo/IKIO_LED_Lighting_Business_Industry%20Report_%20Final_26Sept202idhe Bid /

Offer Closing Date. Industry sources and publications are alsorptepased on information as of specific dates and may

no longer be current or reflect current trends.

F&S is an independent agency which has no relationship with our Company, our Promoters, any of our Directors or Key
Managerial Personnel or the Book RiumgiLead Manager.

For details of ri sks i RiskFaetbréQeitam sectiors ofthis BraffftR&d3HerRrg Prospectus s e e
contain information from the F&S Report which we commissioned and purchased and any reliance on such information
for making an investment decision in the Offer is subject to inherenbrisks n 5% Eheg &S Report is subject to the
following disclaimer:

fAAssessment of Select High End LED Lighting Marpguic ( EMS
of fering of equity shar@msnpany) | KI O Lighting Limited (the

This study has been undertaken through extensive primary and secondary research, which involves discussing the status
of the industry with leading market participants and expeatg] compiling inputs from publicly available sources,
including official publications and research reports. Estimates provided by Frost & Sullivan (India) Private Limited
(AFrost & Sullivand) and its ass umpandqoaltativeeanalysed) iactueirdy o n
industry journals, company reports and information in the public domain.

Frost & Sullivan has prepared this study in an independent and objective manner, and it has taken all reasonable care to
ensure its accuracy antbmpleteness. We believe that this study presents a true and fair view of the industry within the
limitations of, among others, secondary statistics and primary research, and it does not purport to be exhaustive. The
results that can be or are derived frahese findings are based on certain assumptions and parameters/conditions. As
such, a blanket, generic use of the derived results or the methodology is not encouraged.

Forecasts, estimates, predictions, and other forwlaaking statements contained img report are inherently uncertain

because of changes in factors underlying their assumptions, or events or combinations of events that cannot be reasonably
foreseen. Actual results and future events could differ materially from such forecasts, espnedlietipns, or such
statements.

In making any decision regarding the transaction, the recipient should conduct its own investigation and analysis of all
facts and information contained in the prospectus of which this report is a part and the recipgtmely on its own
examination and the terms of the transaction, as and when discussed. The recipients should not construe any of the contents
in this report as advice relating to business, financial, legal, taxation or investment matters and are tdetsesllt

their own business, financial, |l egal, taxation, and ot!
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Although the industry and market data used in this Draft Red Herring Prospectus is reliable, industry sources and
publications may base their infoation on estimates and assumptions that may prove to be incorrect. The data used in

these sources may have been reclassified by us for the purposes of presentation. Data from these sources may also not &
comparable.

The extent to which the market and uistty data presented in this Draft Red Herring Prospectus is meaningful depends
upon the readerés familiarity with and understanding ¢
standard data gathering methodologies in the industry ichwttie business of our Company is conducted, and
methodologies and assumptions may vary widely among different market and industry sources.

Such data involves risks, uncertainties and numerous assumptions and is subject to change based on various factors
including t hRiskdrach® s 0 m Sk &cdpalingly, ifvestment decisions should not be based solely on
such information.

I n accordance with the SEBabsisfor@® GfferfPacg ud a tLlpnalgdes,infotmat@ s e c t
relating to our peer group companies. Such information has been derived from publicly available sources.
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FORWARD LOOKING STATEMENTS

This Draft Red Herring Prospectus contains certain statements which are not statements of historical facts @and may b
described-laokfihgr wd rad e me-loakisgostatenfehtse gereerally oan beaidemtified by words or

phrases such as fiai méd, fAanticipated, Oare |ikelyély Abel
too, 0fimageek too, Aishall o, ffobjectiveo, Apl ano, Aproj e
achieveodo, ficand, #Acoul do, fAgoal 6, Ashoul dod or other wor

our Co mp agieg, dlgectiges, plans er goals are also forwaoding statements. All statements regarding our
expected financial conditions, results of operations, business plans and prospects arddokivaydtatements. However,

these are not the exclusive meafisdentifying forward looking statements. These forwkroking statements include
statements as to our business strategy, plans, revenue and profitability (including, without limitation, any financial or
operating projections or forecasts) and othettensitdiscussed in this Draft Red Herring Prospectus that are not historical
facts. However, these are not the exclusive means of identifying forward looking statements.

These forwardooking statements are based on our current plans, estimates an@déxpeeind actual results may differ
materially from those suggested by such forwlamking statements. All forwartboking statements are subject to risks,
uncertainties, expectations and assumptions about us that could cause actual results to elifédly rfrain those
contemplated by the relevant forwdmbking statement.

Actual results may differ materially from those suggested by the forlwaking statements due to risks or uncertainties
associated with our expectations with respect to, buimied to, regulatory changes pertaining to the industry in which

our Company operates and our ability to respond to them, our ability to successfully implement our strategy, our growth
and expansion, technological changes, our exposure to market eisksalgeconomic and political conditions in India and
globally which have an impact on our business activities, investments, or the industry in which we operate, the monetary
and fiscal policies of India, inflation, deflation, unanticipated turbulencaterast rates, foreign exchange rates, equity
prices or other rates or prices, the performance of the financial markets in India and globally, changes in domestic laws,
regulations, taxes, changes in competition in the industry in which we operate dedt®of any natural calamities and/or
acts of vi ol ence. Certain important factors that coul
expectations include, but are not limited to, the following:

1 We are dependent on, and derive a &l portion of our revenue from, a single customer and the loss of such
customers or a reduction in demand for their products could adversely affect our business, results of operations,
financial condition and cash flows;

1 We do not obtain firm and lorgerm volume purchase commitments from our customers. If our customers choose not

to source their requirements from us, our business and results of operations may be adversely affected,;

Our dependency on our R&D activities for our future success;

We rely ona number of third party suppliers for our key components, materials andirstvakle as well as customer

support services including product repairs and returns

1 We rely on the continued operations of our manufacturing facilities and any slowdown yghotddisruption in our
manufacturing facilities may be caused by natural and other disasters causing unforeseen damages which may lead to
disruptions in our business and operations could have an adverse effect on our business, results of operatans, finan
condition and cash flows.

=a =4

For further discussion of factors that could caRske the
Factor® ,OurfBusines3s aMandgement 6s Di scussion and AlsaflOpesationd of Fi
on pages31, 173and 360, respectively. By their nature, certain market risk disclosures are only estimates and could be
materially different from what actually occurs in the future. As a result, actual gains or losses could maitéeiaiipm

those that have been estimated.

We cannot assure investors that the expectations reflected in these florwkdnd statements will prove to be correct.
Given these uncertainties, investors are cautioned not to place undue reliance onnsarciHdoking statements and not
to regard such statements as a guarantee of our future performance.

Forwardlooking statements reflect the current views of our Company as of the date of this Draft Red Herring Prospectus
and are not a guarantee of futuepf or manc e . These statements are based ¢
current plans, estimates and expectations, which in turn are based on currently available information. Although we believe
the assumptions upon which these forwiaking staements are based are reasonable, any of these assumptions could
prove to be inaccurate, and the forwdodking statements based on these assumptions could be incorrect.
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Neither our Company, our Directors, our Promoters, the Book Running Lead Manag&elling Shareholder, the
Syndicate Members nor any of their respective affiliates or advisors have any obligation to update or otherwise revise any
statements reflecting circumstances arising after the date hereof or to reflect the occurrence ofigiedenys, even if

the underlying assumptions do not come to fruition. In accordance with SEBI requirements, our Company will ensure that
investors in India are informed of material developments pertaining to our Company and the Equity Share fornfing part o
the Offer from the date of this Draft Red Herring Prospectus until the time of the grant of listing and trading permission by
the Stock Exchanges. In accordance with the SEBI ICDR Regulations, the Selling Shasahallensure (through our
Company) hat the investors are informed of material developments in relation to statements and undertakings specifically
confirmed or undertaken by the Selling Sharehalderelation to it and the Offered Shares from the date of this the Draft

Red Herring Prospéuas, until the time of the grant of listing and trading permission by the Stock Exchanges for this Offer.
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SUMMARY OF THE OFFER DOCUMENT

The following is a general summary of the terms of the Offer included in this Draft Red Herring Prospectus and is not
exhaustive, nor does it purport to contain a summary of all the disclosures in this Draft Red Herring Prospectus when
filed, or all details relevant to prospective investors. This summary should be read in conjunction with, and is qualified in

its entirey by, the more detailed information appearing elsewhere in this Draft Red Herring Prospectus, including the
sections titled ARisk Factorso, iThe Offero, ACapital
Businesso, fAOuomPit @mo iGe o s paarntatioli, n & Qait 8t anding Litigat.i
Devel opmé@Of $ @ raPd pagess3l, 67 8383120073 222 229,414, and444, respectively of this Draft

Red Herring Prospectus.

Primary Business of our Conpany

We are an I ndian manuf atBDoj et i ght |Wegahetooubenhbnisbstainadilitydando d e
providing low energy LED products to help India meet its sustainability g@éésare primarily an original design
manuf acODMo prafd desi gn, devel op, manufacture and suppl
these products under their own brands. We also work with our customers to develop, manufacture and supply products that
are designed by our customers. Ouoducts are categorised as (i) LED lighting; (ii) refrigeration lights; (iii) ABS
(acrylonitrile butadiene styrene) piping; and (iv) other products. Our LED lighting offerings focus on the premium segment
and include lighting, fittings, fixtures, accessearignd components. We provide lighting solutions (lights, drivers and
controls) to commercial refrigeration equipment suppliers under our refrigeration light segment. We also manufacture an
alternative t o PEQI)yvpiinpyiln gc hclaothdi élgeaimaliBitiseg by pur /g customers for
plumbing applications RVanO) htehatectrleay i bntal ovehi thead(@dit
other products including fan regulators that are designed by our clients; light strigdingoand other components and
spares. Our equipment and systems are used in various industries and products, including residential, industrial and
commercial lighting.

Industry in which our Company operates

The global electronics manufacturing seedanarket is traditionally comprised of companies that manufacture electronic
products, predominantly assembling components on printed circuit boards (PCBs) and box builds for major brands. Today,
brands are seeing more value from EMS companies, leadimgoleement beyond just manufacturing services to include
product design and development, testing, and aftersales services such as repair, remanufacturing, marketing, and produci
lifecycle management.

The EMS market was established more than five decgteto execute manufacturing designs from government, defence,

and research institutions. As the years progressed, the EMS market grew to support the demand that exceeded the
manufacturing capacity of the brands. By the 11890s, the advantages of the EMoncept became extremely evident

and major brands started outsourcing PCB assembly on a large scale. By the end of the 1990s and early 2000s, severa
brands having their own manufacturing facilities sold their assembly plants to the EMS players,\eg&ssing for

market share. A wave of partnerships followed as the morerzdsEMS companies started buying the existing plants

and the smaller EMS companies to consolidate their position in the global market.

Our Promoters

Our Promoters are Hardep Si ngh and Sur meet Keuw Promoters and PrommoterhGroap d et a
beginning ormpage222

Offer Size

Offer [ 6] Equity Shares, aggregating up to

of which

Fresh Issué® Up to [06] Equity SB&00Omilkon aggregating urg
Offer for Salé” Upto7,500,00Equi ty Shares, aggregating up to

(1) The Offer(including the PrelPO Placementhas been authorized by a resolution of our Board d&tegtember 14
2022and the Freshssue has been authorized by a special resolution of our ShareholdersSeégtetnber 1,62022.
Further, our Board has taken on record the approval for the Offer for Sale by the Selling Shareholders pursuant to its
resolution dated September 17, 2022.
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(2) The Equity Shares being offered by the Selling Sharetwligve been held for a period of at least one year
immediately preceding the date of this Draft Red Herring Prospectus with SEBI, and are eligible for being offered for
sale pursuant to the Offer ireims of Regulation 8 of the SEBI ICDR Regulations. For details of authorizations
received for the Offer for Sale, see fOpgaged22 Regul ator

(3) Our Company in consultation with the BRIohdy, consider a PrdPO Placemenbf Equity Shares aggregating up to
~ 500million, prior to filing of the Red Herring Prospectus with the RoC. If thelPf@ Placement is undertaken, it
will be at an issue price to be decided by our Company in consultation with the BRLM and the Fresizdssille s
be reduced to the extent of the quantum of sucHRR@ePlacement undertaken, subject to the Offer (comprising the
Fresh Issue so reduced by the amount raised from théF@d°lacement, and the Offer for Sale) complying with rule
19(2)(b) of theSCRR.

The above table summari ses the det aiThesOffeof atOtide StiGctufee r . F c
beginning ormpagess7 and441, respectively.

The Offer shall constitute [06] %, of the post Offer pai
Objects of the Offer

The Net Proceeds are proposed to be used by our Company in accordance with the details set forth below:

Particulars Estimated  Estimated amount as a

amount® percentage of Net

( i n Proceeds (%)

Repayment/ prepayment, in full or part, of certain borrowings availe 500.00 [ 6
our Company and its Subsidiaries on consolidated basis

Investment in our wholly owned Subsidiary, &ISolutions Private 2,366.75 [ ©

Limited, for setting up a new facility at Noida, Uttar Pradesh
General corporate purpo&es

[ [
Total® [

[

(1) Our Company, in consultation with the BRLM, may consider allP@ Placement of Equity Shares aggrégg up
to 500 million prior to filing of -IROhPaceRentdis ubdertakening Pr
will be at an issue price to be decided by our Company in consultation with the BRLM, and the Fresh Issue size will
be reduced tthe extent of the quantum of suchP©® Placement, undertaken, subject to the Offer (comprising the
Fresh Issue so reduced by the amount raised from théF@ePlacement, and the Offer for Sale) complying with
Rule 19(2)(b) of the SCRR. Upon allotmehBpecified Securities issued pursuant to the l?® Placement and
after compliance with requirements prescribed under the Companies Act, our Company may utilise the proceeds from
such PrelPO Placement towards one or more of the Objects

(2) To be finalisd upon determination of the Offer Price and updated in the Prospectus prior to filing with the RoC. The
amount to be utilized for general corporate purposes will not exceed 25% of the Gross Proceeds.

O« O«
O« O«

For f urt he®bjedseoftleiOffés , b etgi@mmpaned3.

Aggregate PreOffer shareholding of our Promoters, the Promoter Group(other than our Promoters) and the
Selling Shareholdes as a percentage othe pre Offer paid-up Equity Share Capital

(1) Theaggregate pr©ffer shareholding of our Promaegs as a percentage of the {@#er paidup Equity Share capital
of our Company is set out below:

S. No. Name of theShareholder Equity Shares of face Percentage of preOffer paid-up
val ue of equity share capital (%)
(1) Hardeep Singh 38,999,142 60.00%
(2) SurmeeKaur 26,000,000 40.00%
Total 64,999,142 100.00%

*Also the Selling Shareholders.

(2) The aggregate pr@ffer shareholdingof the members of the Promoters Group (other than our Promoter), as a
percentage of the pi@ffer paid up Equity Shee capital of our Company is set out below:
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S. No. Name of the Shareholder
v al
(1) Ishween Kaur
(2) Harjeet Singh
Total
For f ur t heCapitdl&truetird sh e giepageda g

Equity Shares of face Percentage of preOffer paid-up

Summary of select financial information derived from our Restated Financial Information

Particulars
ended March 31, 2022

Equity Share Capital 250.00
Net worth(total Equity)® 764.41
Total Revenue 2,207.19
Restated Profit after tax 280.10
Earnings per share (bas 431
and diluted®? ® ®) ®

NAV per equity shar® 11.76
Total borrowing§’ 161.61

Notes:

ue of equity share capital (%)
260 Negligible
260 Negligible
520 Negligible
on
(in million except

As at and for the Fiscall As at and for the Fiscal As at and for the Fiscal
ended March 31, 2021

ended March 31, 2020

0.50 0.50
483.16 276.52
1,600.39 1,407.32
205.80 159.93
3.17 2.46
7.43 4.25
49.60 77.77

1. Net worth means the aggregate value of the qppicshare capital and all reserves created out of the profits and
securities premium account and debitoedit balance of profit and loss account, after deducting the aggregate value
of the accumulated losses, deferred expenditure and miscellaneous expenditure not written off, as per the Restated
Financial Information of the Company, but does not includemees created out of revaluation of assets, wiréek

of depreciation and amalgamation

2. Basic and diluted EPS are based on the Restated Financial Information.

3. Basic Earnings per

Equity

Share (7)) = Net profit

Weighted average no. of Equity Shares outstanding during the year

4, Diluted Earnings per

Equity

S h a r wnerg of the Gompdrey/ tas restated /i t

Weighted average no. of potential Equity Shares outstanding during the year

5. Earnings Share

shar eod

per

calcul ations

are in accordance

Wi

6. NAV per equity share isatculated as net worth as of the end of relevant year divided by the number of equity shares

outstandi at the end

ng

of

the year. Further, fother

and securities premium reserve as at the enesgective year/period.
7. Total Borrowings = Noni current borrowings + Current Borrowings including current maturities of lbegm

borrowings

For

f ur t h e®@thedrFnanaial Infermatiabe é efy i magedhlg

on

Qualifications of the Auditors which have not been given effect to in the Restated Financial Information

There are no qualificatiorfeom the StatutoryAuditors in the examination report that have not been given effect to in the

Restated Financial Information.

Summary of Outstanding Litigation

A summary of outstanding litigation proceedirgfsour Company, Directors, Promoters and Subsidiaedisclosed in
fiOutstanding Litigation and Material Developmeits page 359 in terms of the SEBI ICDR Regulations and the
materiality poliy approved by our Board pursuant to resolution d8egatember 14, 2023s of the date of this Draft Red

Herring Prospectus is set forth below:
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Disciplinary

; Aggregate
o Statutory or SIEIEmS (57 . L amount involved
Name of Entity Cnmmgl Tax . Regulatory SEBI or Stock Mqtgnal_ Civil (" in mi
Proceedings Proceedings P - Exchanges Litigations
roceedings . the extent
against our —
Promoters guantifiable)
Company
By the Company Nil Nil Nil Nil Nil Nil
Against the Nil 5 Nil Nil Nil 27 24
Company
Directors
By the Directors Nil Nil Nil Nil Nil Nil
Against the Nil Nil Nil Nil Nil Nil
Directors
Promoters
By the Promoters Nil Nil Nil Nil Nil Nil
Against the Nil Nil Nil Nil Nil Nil
Promoters
Subsidiaries
By the Nil Nil Nil Nil Nil Nil
Subsidiaries
Against the Nil Nil Nil Nil Nil Nil
Subsidiaries

As on the date of this Draft Red Herring Prospectus, there are no outstanding litigation proceedings involving our Group
Company which may have a material impact on oungany.

For further details of t h e QuistarslihgalLitighiion gnd Material Qeaelopnueints p r o c
beginning orpage 359

Risk Factors

Specific attention d&iskFadios isrewd s tonr phgedd.dnvastorsrarg advibed ttoaeadi
the risk factors carefully before taking an investment decision in the Offer.

Summary of Contingent Liabilities

As of March 31, 2022, contingent liabilities as per Ind AS 37 as indicated in our Financial Informatisricdicanss:

(7 in milli
Particulars As at March 31, 2022
Demand under Sales Tax for the year 2Q87against pending-Eorms 25.10
Corporate guarantee given 149.22
Total 174.32
For further details of contingertiti abi | i t i es as alRestdkd Fioabial I1BfdrmatioRiONbE2 37T s ee i

Commitments and Contingent Liabilittes b e g i mpage284g o n
Summary of Related Party Transactions
Summary of theelated party transactions of our Company for the Financial Year ended March 31, 2022, 2021 and 2020,

as perind AS 247 Related Party Disclosuregead with the SEBI ICDR Regulationderived from Restated Financial
Information read with SEBI ICDR Regulations are set forth in the table below:

(I'n 7 mil i

Particulars March 31, 2022 March 31, 2021 March 31, 2020

A) Transaction during the year

Expenses

Purchases

Fine Technologies (India) Private Limited 237.20 180.95 181.78

Inko Technologies 1.97 3.87 0.04

Royalux Lighting Private imited 25.55 15.12 19.25
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Particulars
Remuneration
Hardeep Singh
Surmeet Kaur
Sanjeet Singh

Rent
Raina Metakech Private Limited

Expenses paid on behalf of Company by
Royalx Lighting Private Limited

Raina Metakch Private Limited

Income

Sales

Fine Technologies (India) Private Limited
Royalux Exports

Royalux Lighting Private Limited
Hardeep Singh

Ishween Kaur

Singh Enterprises

Sale of Fixed Assets

Fine Technologies (India) Private Limited
Royalux Exports

Royalux Lighting Private Limited
Hardeep Singh

Ishween Kaur

Outstanding balances of related parties

Particulars

Amounts Receivable

Royalux Exports

Singh Enterprises

Hardeep Singh

Ishween Kaur

Inko Technologies

Royalux Lightirg Private Limited
Amounts Payable

Fine Technologies (India) Private Limited
Inko Technologies

Raina Metakech Private Limited

Royalux Lighting Private Limited
Corporate Guarantees Taken from
Raina Metakech Private Limited

Inko Technologies

Royalux Exports

IKIO Solutions Private Limited

Fine Technologies (India) Private Limited
Equitable Mortgage Taken from

Raina Metakech Private Limited

IKIO Solutions Private Limited

Corporate Guaranteesgivento

Fine Technologies (India) Private Limited
IKIO Solutions Private Limited

Royalux Exports

March 31, 2022
85.00

19.50
19.50

2.54

0.40

6.17
21.56
14.56

0.12

0.00

0.00

March 31, 2022

18.93

1.16

0.19
2.03

44.63

149.22
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March 31, 2021

66.00
22.20
18.48

0.24

3.11
0.46

2.50
0.74
17.16
0.48
0.03

March 31, 2021

0.21
0.07
0.47
0.03
0.72
1.12

4.98

0.20

35.13
35.13
35.13
35.13
35.13

35.13

35.26

138.90
118.69

March 31, 2020

43.25
14.25

0.13

0.15

0.12
0.08

(I'n 7
March 31, 2020

0.15
0.07

1.81
0.02
0.40

61.26
61.26
61.26
61.26
61.26

61.26



For details of the related part yRastatediFisandat InfanmsonNote42a c c o r (
i Related Party Disclosurés b e gi mpagé260g o n

Financing arrangements

There have been no financing arrangements whereby omrdBers, members of the Promoter Group, our Directors and
their relatives (as defined in Companies Act, 2013) have financed the purctaaseseturities of our Comparyy any
other persorother than in the normal course of the business of the financitity euring a period of six months
immediately preceding the date of this Draft Red Herring Prospectus.

Weighted average price at which the Equity Shares were acquired by our Promoters and Selling Shareholslar
the last one year preceding the date ohts Draft Red Herring Prospectus

The weighted average price at which our Promoters and the Sgflargholderacquired the Equity Shares in the last one
year preceding the date of this Draft Red Herring Prospectus are as follows:

Name Number of Equity Shares acquired Wei ght ed Average Price of
Promoters

Hardeep Singh 23,999,472 Nil

Surmeet Kaur 16,000,000 Nil

*Also the Selling Shareholders.
*As certified the Statutory Auditor, by way of their certificate d&@egtember 29, 2022.

#0ur Promoters and Selling Shareholders, in the one year preceding the date of this Draft Red Herring Prospectus have
acquired Equity Shares through issuance of bonus Equity Shares. In such a case, there is no cost of acquisition.

Weighted average cost of agsjtion of all shares transacted in thrgeyear, 18 months arntireeyears preceding the date
of the Red Herring Prospectus:

Range of acquisition
price per Equity Share:
lowest pricei highest
price (i
Last one year preceding tt [ © [ © [
date of this Draft Rec
Herring Prospecis
Last 18 months precedin [ © [ © [ ©
the date of this Draft Rel
Herring Prospecttis
Last three years precedir [ © [ © [ ©
the date of this Draft Rel
Herring Prospectus
~ As certified byhe Statutory Auditgrby way of their certificatdatedSeptember 29, 2022.
# Acquired pursuant to a bonus issuance of Equity Shares, allott8dpiamber 17, 2022
* To be updated in the Prospectus, following finalisation of the Cap Price.

Weighted average costf Cap Pri ce i s
Period acquisition per Equity weighted average cost of
Share (i acquisition*?

=
>

Ox¢

Average cost of acquisition of Equity Shares of our Promotersral the Selling Shareholdes

The average cost of acquisition per Equity Share of the Equity Shares held by our Promoters and the Selling Shareholder,
as at the date of this Draft Red Herring Prospectus, is set forth below:

Name Number of Equity Shares Average cost of acquisition per
Equity SI
Promoters
Hardeep Singtt 38,999,142 0.01
Surmeet Kaur* 26,000,000 0.01

*As certified the Statutory Auditor, by way of their certificate d&@8egtember 29, 2022,
**Also the Selling Shareholdsr
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Forfuther details of the acqui si t iCapitalstrictuEBuild-a y &haowers BIf o m
shareholding in our Company page87.

Details of PrelPO placement

Our Company, in consultation with the BRLM, may consider undevtpitifurther issue of specified securities through a
preferential issue or any other method as may be permitted in accordance with applicable law to any person(s) aggregating
up Ba@million at its discretion, prior to filing of the Red Herring Prodpsawith the RoC. If the Pf#?O Placement

is completed, the Fresh Issue size will be reduced to the extent of suEtOHPéacement, subject to the Oftemstituting

at | east [-dferpaidaup equithsbarerapiat of our Company@ndplying with the requirements prescribed
asunder Regulation 19(2)(b) of the SCRR.

Issue of Equity Shares for consideration other than cash in the last one year

Ot her t han @GapitaldSirustaré o paged3, ouriConipany has not issued any Equitai®s for consideration
other than cash in the one year preceding the date of this Draft Red Herring Prospectus.

Split or Consolidation of Equity Shares in the last one year

Our Company has not undertaken any split or consolidation of Equity Shares y)eampreceding the date of this Draft
Red Herring Prospectus.

Exemption from complying with any provisions of securities laws
Our Company has not made any application under Regulation 300(1)(c) of the SEBI ICDR Regulations for seeking an

exemption fromcomplying with any provisions of securities laws by SEBI as on the date of this Draft Red Herring
Prospectus.
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SECTION Il 7 RISK FACTORS

An investment in Equity Shares involves a high degree of risk. You should carefully consider all the inforrtt@gon in
Draft Red Herring Prospectus, including the risks and uncertainties described below before making an investment in the
Equity Shares.

We have described the risks and uncertainties that we consider material, but these risks and uncertaintiesentlag not b

only risks relevant to us, the Equity Shares, or the industry in which we currently operate or propose to operate. Unless
specified or quantified in the relevant risk factor below, we are not in a position to quantify the financial or other
implication of any of the risks mentioned in this section. If any or a combination of the following risks actually occur, or if
any of the risks that are currently not known or deemed to be not relevant or material now actually occur or become
material in the futue, our business, cash flows, prospects, financial condition and results of operations could suffer, the
trading price of the Equity Shares could decline, and you may lose all or part of your investment. For more details on our
business and operations, séeOu r Busi nesso, Ailndustry Overviewo, iKey
AManagement 6s Discussion and Analysis of Fipagede3jlad, Cond
192 and360, respectively, as well as other financial infation included elsewhere in this Draft Red Herring Prospectus.

In making an investment decision, you must rely on your own examination of us and the terms of the Offer, including the
merits and risks involved, and you should consult your tax, finanathlegal advisors about the particular consequences

of investing in the Offer. Prospective investors should pay particular attention to the fact that our Company is incorporated
under the laws of India and is subject to a legal and regulatory environniéctt way differ in certain respects from that

of other countries.

This Draft Red Herring Prospectus also contains forwkmaking statements that involve risks, assumptions, estimates

and uncertainties. Our actual results could differ materially from ¢hasticipated in these forwardboking statements

as a result of certain factors, including but not- | i mi
Looking St page22nent so on

Unless otherwise indicated, industry and markadised in this section has been derived froni-8® Reportprepared

and released b¥rost & Sullivanand commissioned and paid for by us in connection with the Offer. Unless otherwise
indicated, all financial, operational, industry and other relatediniation derived from the F&S Report and included
herein with respect to any particular year, refers to such information for the relevant year.

Unl ess the context otherwise requires, referenclKI@ in t
Lighting Limited and its Subsidiaries on a consolidated basis.

Unless otherwise indicated or the context requires otherwise, (i) the financial information for Fiscal 2022, Fiscal 2021
and Fiscal 2020 included herein have been derived from our egstadlance sheets as at March 31, 2022, March 31,

2021 and March 31, 2020, and our restated statements of profit and loss, cash flows and changes in equity for the fiscal
years ended March 31, 2022, March 31, 2021 and March 31, 2020 of the Company,rtegttitbe statement of
significant accounting policies, and other explanatory information thereon, and (ii) the proforma consolidated financial
information for Fiscal 2022, Fiscal 2021 and Fiscal 2020 included herein have been prepared by our managdment a
reviewed by our statutory auditors. Since September 12, 2022, our Company owns 100% of the outstanding share capital
of the Subsidiaries. As the Company did not own the Subsidiaries during Fiscal 2022, Fiscal 2021 and Fiscal 2020, the
Restated Financiainformation does not include financial information for the Subsidiaries prior to their acquisitions by

our Company. The Proforma Consolidated Financial Information have been prepared to include the Subsidiaries, which
are under the common control of theomoters, as if such entities were whedlwned subsidiaries of the Company for

Fiscal 2022, Fiscal 2021 and Fiscal 2020.

Internal Risks
Risks Relating to our Business

1. Since September 12, 2022 our Company owns 100% of the equity shareholding of osid#uies. As our
Company did not own 100% of the equity shareholding of our Subsidiaries during Fiscal 2022, Fiscal 2021 and
Fiscal 2020, the Restated Financial Information does not include financial information for our Subsidiaries
prior to their acquistions by our CompanyAccordingly, our Restated Financial Information, as of, and for the
years ended, March 31, 2022, 2021 and 2020, are not comparable to any future financial results that we may
prepare.In addition, because of their nature, our Proform@onsolidated Financial Information addresses a
hypothetical situation and, therefore, does not represent our factual results of operations or financial condition.
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Since September 12, 2022, our Company owns 100% of the equity shareholding of our Sssidiazur Company

did not own 100% of the equity shareholding of our Subsidiaries during Fiscal 2022, Fiscal 2021 and Fiscal 2020, the
Restated Financial Information does not include financial information for the Subsidiaries prior to their acqbigitions

our CompanyAccordingly, our Restated Financial Information, as of, and for the years ended, March 31, 2022, 2021
and 2020, are not comparable to any future financial results that we may pFapadetails of the acquisition of the
Subsidiaries, sefiHistory and Certain Corporate Matteds pagel97.

For the purpose of understanding the combined businesses of our Company (on a consolidated basis, as applicable), we
have prepared the Proforma Consolidated Financial Information as of, and for ydesddMarch 31, 2022, March 31,

2021 and March 31, 2020. Because of its nature, the Proforma Consolidated Financial Information addresses a
hypothetical situation and, therefore, is subject to change and may not give an accurate picture of our fastadl result
operations or financial condition. It instead purports to indicate the results of operations and the financial position that
would have resulted had the reorganization been completed at the date prior to the first period presented but are not
intendedto be indicative of expected results or operations in the future periods or our future financial position.

In addition, the proforma adjustments made in the Proforma Consolidated Financial Information are based upon available
information and assumptiortat our management believes to be reasonable. The Proforma Consolidated Financial
Information has not been prepared in accordance with generally accepted accounting principles including accounting
standards and, accordingly, should not be relied upditalsad been carried out in accordance with those principles

and standards and practices.

Further, the Proforma Consolidated Financial Information have not been prepared in accordance with accounting or
other standards and practices generally accaptptisdictions other than India (including in the United States), and,
accordingly, should not be relied upon as if they had been prepared in accordance with those standards and practices of
any other jurisdiction. For information on the proforma adjesttea made in such Proforma Condensed Consolidated
Financi al | rPfoforman@onhdiensed Consoklidated Financial Informationb e g i mage 2v4g o n

In addition to the Proforma Condensed Consolidated Financial Information, we present certaifinatiwal

information, operating data, key financial indicators and 808 AP f i nanci al measures fion a
basisdo which indicates that the information was prepal
consolidated basigs applicable) as if the reorganization occurred immediately before the start of the respective period

or year.

Because of its nature, the financial information, operating data, key financial indicators a@lARBnfinancial
measures fAonsal pdatftedmbasiond address a hypothetical S i
may not give an accurate picture of our factual results of operations or financial condition. It instead purports to indicate
the financial and operating informatitimat would have resulted had the above mentioned reorganization been completed

at the date prior to the first period presented but are not intended to be indicative of expected results or opemtions in th
future periods or our future financial position.

In addition, the proforma adjustments made in the financial information, operating data, key financial indicators and
NonrGAAP financi al measures fion a proforma <consolidat ec
assumptions that our managemiealieves to be reasonable. This proforma information and operating data has not been
prepared in accordance with generally accepted accounting principles including accounting standards and, accordingly,
should not be relied upon as if it had been carrigdroaccordance with those principles and standards and practices.

Further, this proforma information has not been prepared in accordance with accounting or other standards and practices
generally accepted in jurisdictions other than India (includinigérnited States), and, accordingly, should not be relied
upon as if they had been prepared in accordance with those standards and practices of any other jurisdiction.

2. We are dependent on, and derive a substantial portion of our revenue from, a singdoroer, Signify
Innovations India Limited, erstwhile Philips Indiaand over 85% our revenue is derived from our top twenty
customers. Cancellation by our top customers or delay or reduction in their orders could have a material adverse
effect on our bugiess, results of operations and financial condition.

We are dependent on a limited number of customers. In Fiscal 2022, Fiscal 2021 and Fiscal 2020, our top twenty
customers accounted for 100%, 100% and 100%, respectively, of our restated revenue fabionspeur top ten
customers accounted for 98.80%, 99.76% and 99.91%, respectively, of our restated revenue from operations; our top
five customers accounted for 95.79%, 98.88% and 99.74%, respectively, of our restated revenue from operations; and
Signify (Philips), which is our largest customer accounted for accounted for 91.23%, 94.60% and 95.63%, respectively,
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of our restated revenue from operations. In Fiscal 2022, Fiscal 2021 and Fiscal 2020, our top twenty customers accounted
for 85.02%, 91.32% an85.59%, respectively, of our proforma consolidated revenue from operations; our top ten
customers accounted for 80.13%, 87.76% and 79.76%, respectively, of our proforma consolidated revenue from
operations; our top five customers accounted for 73.12%,183.and 73.03%, respectively, of our proforma
consolidated revenue from operations; and Signify (Phillips) accounted for accounted for 60.45%, 70.76% %)d 61.07
respectively

We expect that in the future a limited number of customers will continue torisamsignificant percentage of our
operating revenue. Consequently, if we are unable to expand our sales volumes to existing customers, maintain our
relationship with our key customers or diversify our customer base, we may experience material fiscbnatexline

in our revenue and reduction in our operating margins, as a result of which our business, results of operations and
financial condition could be materially and adversely affected. In addition, cancellation by customers or delay or
reduction n their orders could have a material adverse effect on our business, results of operations and financial
condition. Further, when anticipated orders fail to materialize, it can result in mismatch between our inventories of raw
materials and of manufacturpdbducts, thereby increasing our costs relating to maintaining our inventory and reduction

of our margins, which may adversely affect our profitability and liquidity. In addition, we may not find any customers

or purchasers for the surplus or excess dapac which case we would be forced to incur a loss. Further, our inability

to find customers for surplus products may result in excessive inventories which may become obsolete and may be
required to be written off in the future.

In addition, we generataccount receivables in connection with providing manufacturing services to our key customers.

If one or more of our customers were to become insolvent or otherwise unable to pay for the products supplied by us,
this could have a have an impact on ouritess as we may not be able to recoup the unpaid production costs and
materials incurred for manufacturing purposes.

Our profitability also depends on the growth and performance in business of our key customers. In the EMS
manufacturing, our revenues atependent on the sale of products by our customers under their own brand names. We

rely on the success of our customers in marketing and selling of these products and therefore any negative impact on
their reputation may also have an effect on our busidesordingly, risks that could seriously harm our top customers

could harm us as well, including, recession in the geographies in which our key customers operate their businesses, our
key customersd inability to egesfirclawsand molicigs afieatingeogreustonesi r 0 |
to operate profitably.

3. We do not receivdirm and long-term volume purchase commitments from our customers. If our customers
choose not to renew their supply contracts with us or continue to place ordersugi our business and results
of operations will be adversely affected.

We typically enter into a period purchase orders for a specific range of products with our customers which is valid for three
years and renewed thereafter. Within this period, yctedare manufactured and sold on a purchase order basis. Our
purchase orders with our key customers typically include the terms and conditions including the return policy are set forth
in the purchase orders and master agreements. Customer orderssypacdifyshipping arrangements and packing material

and are subject to, among other things, regulatory requirements, various import duties and other government clearances in
the case of exports. Terms. Based on these arrangements, our customers proiidpwrshase orders which typically

include precise terms for lead time for delivery of products, delivery schedule in terms of quantities for certain months.
There is no guarantee that despite having contractual arrangement with our customers, thasswreatef generating
revenues in the future as they are not under any obligations to outsource their manufacturing requirements to us.

Accordingly, we might not be able to predict the extent of revenues that we can generate for each of the products
manudactured by us in the future and accordingly, our estimated sales based on which we manage our capital resource
requirements might need to be altered as required. Thetslot m nat ur e of our customer séo
in demand for their prodaus (which are in turn manufactured by us) could reduce our ability to estimate accurately future
customer requirements, make it difficult to schedule production and limit our ability to maximize utilization of our
manufacturing capacity. Accordingly, wack the risk that our customers might not place any order or might place orders

of lesser than expected quantity or may even cancel existing orders (including where deliveries were to be made in the
future) or make change in their policies which may resuktduced quantities being manufactured by us for our customers.
Although our customers might be contractually obligated to purchase products on specific terms from us for particular
orders placed with us, we may be unable to or may choose not to emfiormentractual rights if our customers choose to
cancel existing or change or even terminate their orders with us. Cancellations, reductions or instructions to delay
production (thereby delaying delivery of products manufactured by us) by any signifisémter could adversely affect
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our results of operations due to reduced sales vol ume,
the order placed for purchasing the inventory with us which we would have manufactured for them.

Lower utilization of our manufacturing facilities could also result in our realizing lower margins as we may not be able to
undertake manufacturing in large numbers which is critical to our business. Consequently, there is no commitment on the
part of the astomer to continue to place new orders with us and as a result, our sales from period to period may fluctuate
significantly as a result of changes in our customersé
determining the levelof business that we will seek and accept, production schedules, component procurement
commitments, personnel requirements and other resource requirements, based on our estimates of customer orders. The
shortt er m nature of our ¢ u 8 thanges insdémardd dom theirt products (svhicka arel in turh
manufactured by us) could reduce our ability to estimate accurately future customer requirements, make it difficult to
schedule production and limit our ability to maximize utilization of our martufang capacity. The requirements of our
customers are not restricted to one type of product and therefore variations in demand for certain types of products also
requires us to make certain changes in our manufacturing processes thereby affectinduatioprechedules

Inherent in any future acquisition is the risk of transitioning company cultures and facilities. The failure to efficéntly a
effectively achieve such transitions could adversely affect our business, results of operations anddomatitctad.

4. Our business is dependent and will continue to depend on our manufacturing facilities, and we are subject to
certain risks in our manufacturing processuch as the breakdown or failure of equipment, industrial accidents,
injury to employees,evere weather conditions and natural disastels addition, any strikes, work stqagesor
increased wage demands by our employees could also interfere with our operations.

We have four manufacturing facilities with one located in the SIDCUL Haridvasinial park in Uttarakhand and three

in Noida in the National Capital Regio@ur business is dependent upon our ability to manage our manufacturing facilities,
which are subject to various operating risks, including those beyond our control, suchbasattown or failure of
equipment, industrial accidents, severe weather conditions and natural disasters. Any significant malfunction or breakdown
of our machinery, our equipment, our automation systems, our IT systems or any other part of our magufectesses

or systems MahuagiwihghAssety ) omay fient ai | significant repair an
our operations. If we are unable to repair Manufacturing Assets in a timely manner or at all, our operations mdyeneed to
suspended until we procure the appropriate Manufacturing Assets to replace them. In addition, we may be required to carry
out planned shutdowns of our manufacturing facilities for maintenance, statutory inspections, customer audits and testing,
or may $ut down certain facilities for capacity expansion and equipment upgrades.

Our manufacturing processes involve heavy machinery including welding, plastic moulding machinery, sheet metal
fabrication machinery, die casting machinery, powder coating pitiniy of heavy materials that may result in accidents,

which could cause injury to our employees, contract labour and other persons at our manufacturing facilities and warehouses
or that could also damage our equipment, machines and propPrtiasy the last three years, there have been only two

minor incidents in one of our Noida units:

1. I n December 2021, due to the negligence of a wor ker,
machines and injured their fingertips. As a correctiggon, a wired protection cage has been added to the feeder to
prevent future incidents.

2. In March 2022, due to the technical malfunctioning of auto command equipment and ignition electrodes installed with
oven in powder coating section, the oven roakvblasted and resulted partial burning injury of two labourers. As a
corrective action, frequency of preventive monitoring and maintenance has been increased.

In the event of any such accidents, our business operations may be interrupted, and éversaly affect our production
schedules, costs and sales and our ability to meet customer demand. In addition, any such accidents may expose us to civ
or criminal liability, which could have an adverse effect on our business, financial condition @tgloEsperations.

As on August 31, 2022, we had 1,466 employees and 18 contract workers working in our manufacturing facilities/offices.
The success of our operations depends on availability of labour and good relationships with our labour foroegdst of

31, 2022, our employees are not members of any organised labour @Bfionsge of skilled or unskilled personnel or
increased wage demands could have an adverse effect on our business and results of operations. In additigragesrk stop
caused b disagreements with employees like strikes and lockouts may adversely affect our operations. Although we have
not had instances of strikes and labour disputes, we may experience strikes or lockouts on account of labour disputes in the
future. Such eventsould disrupt our operations and may have a material adverse effect on our business, results of
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operations and financial condition. In addition, we also may face protests from local citizens at our existing manufacturing
facilities or while setting up ne¥acilities, which may delay or halt our operations.

We experienced a partial shutdown of our facilities in India during the nationwide lockdown due to the-C®DVID
pandemic. Seé fiThe impact of the COVH29 pandemic is uncertain and still evolving, atalild adversely affect our
business, results of operations and financial conditionb e | page400Erents like these could result in liabilities, or
adversely affect our reputation with suppliers, customers, regulators, employees and the publiguidhichtern affect

our financial condition and business performance. Our inability to effectively respond to such events and rectify any
disruption, in a timely manner and at an acceptable cost, could lead to the slowdown or shutdown of our opehegions or
underutilization of our manufacturing facilities, which in turn may have an adverse effect dousuness, results of
operations and financial condition

5. We are dependent on our R&D activities for our future success. If we do not successfullyopenvel products
in a timely and coseffective manner, our business, results of operations and financial condition may be
adversely affected.

Our R&D department focuses on product designing, die and mould designing, electronic circuit designing ae protot
designing. Our R&D department has the capabilities to independently develop ODM designs and verify and develop OEM
designs received from customers and convert such designs into deliverable products by improving the designs,
recommending suitable raw beaials and testing of trial productanovation and applied engineering continue to be the

key determinant for our success. The development and commercialisation of our products are comyeRrstimang,

costly and involve a high degree of businesk. We may encounter unexpected delays in the development of new products
and these new products may not perform as we expect.

The success of our products will depend on several factors, including our ability to engineer them to the high standards
requirrment by regulators, certifying agencies and our customers, to properly anticipate customer needs; to obtain timely
regulatory approvals; to establish collaborations with suppliers and customers; to develop and manufacture our products in
a timely and coseffective manner through our product development efforts; and to market and sell our products
successfully. In addition, the development and commercialisation of our products are characterised by significant upfront
costs, including costs associated viatbduct development activities, obtaining regulatory approvals and certifications and
building manufacturing processes. If we do not successfully develop new products in a timedjfectise manner that

is attractive to our customers, duusiness, regts of operations and financial conditioray be adversely affected.

The components and products that we manufaceesubject to technological change. These changes may affect the
demand for ouproducts Our future performance will depend on the sssful development, introduction and market
acceptance of new, improved and enhanced products and services that address technological changes as well as current ar
potential customer requirements and changing market trends. New products based on mpeeveditachnologies may

render existing products obsolete. In addition, a slowdown in demand for our existing products could result in a write
down in the value of inventory on hand related to existing products and/or a charge for the impairmert\@doagsets

related to such products. If our customers defer or cancel orders for existing products and services in the expectation of
changes in the market, regulatory requirements or a new product release or if there is any delay in development or
introduction of our new products or enhancements of our products, our business, results of operations and financial
condition would be adversely affected.

As part of our strategy and to cater to the changing customer preferences and market trends, we haeel inardolis

new product offerings in recent years. However, there is possibility that we may miss a market opportunity because we
failed to invest, or invested too late, or were unable to enter into an arrangement with a technology partner, in a/technolog
product or enhancement sought by our customers.

Changes in market demand or investment priorities may also cause us to discontinue existing or planned development for
new equipment which can have an adverse effect on our relationships with custorhers. fail to make the right
investments or fail to make them at the right time or our failure to manage the introduction of new products and services
in line with our strategy and as per the changing customer preferences and market trends could haiat adwerte

effect on our business, results of operations and financial condition.

6. Our operations are subject to environmental and wor ke
to incur material costs to comply with these regulations offet material liabilities or damages in the event of
an incidence or norcompliance of environment and other similar laws and regulations which may have a
material adverse effect on our reputation, business, financial condition and results of operations.
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Our operations are subject to environmental laws and regulations in India, including the Envir(fnoieation) Act,

1986 read with The Environment (Protection) Rules, 1986, the Air (Prevention and Control of Pollution) Act, 1974, the
Water (Preventionrad Control of Pollution) Act, 1981, , the Hazardous and Other Wastes (Management, Handling and
Transboundary Movement) Rules, 2016, National Environmental Policy and other regulations promulgated by the Ministry

of Environment, Forest and Climate Changeg Ger n ment MoHEFO )lanmdd av driii ous statut ol
authorities and agencies in India. We are subject to regulations with respect to a range of environmental matters including
limitations on land use, licensing requirements, management ofiasiesed in manufacturing activities, the storage of
inflammable and hazardous substances and associated risks, the storage, treatment and disposal of wastes, remediation ¢
contaminated soil and groundwater, air quality standards, water pollution @hdrdis of hazardous materials into the
environment . For details of the kkeyRegulatignslara tPolioes spagep pl i c
192 The discharge or emission of chemicals, dust or other pollutants into the air, soil dhatadgceed permitted levels

and cause damage to others may give rise to liabilities towards the government and third parties and may result in our
incurring costs to remedy any such discharge or emissions.

Environmental laws and regulations in India heeome and continue to be more stringent, and the scope and extent of
new environmental regulations, including their effect on our operations, cannot be predicted with any certainty. In case of
any change in environmental or pollution regulations, we lb@arequired to invest in, among other things, environmental
monitoring, pollution control equipment, and emissions management and other expenditure to comply with environmental
standards. Any failure on our part to comply with any existing or future rmagndaapplicable to us may result in legal
proceedings, including public interest litigation, being commenced against us, third party claims or the levy of regulatory
fines. Further, any violation of the environmental laws and regulations may resuétsndiiminal sanctions, revocation

of operating permits, or shutdown of our manufacturing facilities.

We are also subject to the laws and regulations in India governing employees in such areas as minimum wage act and
maximum working hours, overtime, worlg conditions, hiring and termination of employees, contract labour, Industrial
Disputes Act, 1947, the Contract Labour (Regulation and Abolition) Act, 1970, Industrial Employment (Standing Orders)
Act, 1946, the Payment of Wages Act, 1936, the Minimumé&Vag Act , 1948, the Employeeséd
the Employeesd Provident Funds and Miscell aneous Provi s
Unions Act, 1926, the Payment of Bonus Act, 1965, the Equal Remuneration ActiH®Raternity Benefit Act, 1961,

the Payment of Gratuity Act, 1972, the Child Labour (Protection Regulation) Act, 1986, the Sexual Harassment of Women
at Workplace (Prevention, Prohibition and Redressal) Act, 2013 and the Apprentices Act, 1961. Thistetrmawe

may fail to comply with such regulations, which could lead to enforced shutdowns and other sanctions imposed by the
relevant authorities, as well as the withholding or delay in receipt of regulatory approvals for our new products. While
therehave been no instances where we have failed to comply with regulations that has resulted in a shutdown or other
sanctions being imposed on us, we cannot assure you that we will not be involved in future litigation or other proceedings
or be held liable imny litigation or proceedings including in relation to safety, health and environmental matters, the costs

of which may be significant.

As a consequence of unanticipated regulatory or other developments, future environmental and regulatory related
expendiures may vary substantially from those currently anticipated. We cannot assure you that our costs of complying
with current and future environmental laws and other regulations will not adversely affect our business, results of
operations or financial coittbn. In addition, we could incur substantial costs, our products could be restricted from
entering certain markets, and we could face other sanctions, if we were to violate or become liable under environmental
laws or if our products become noompliantwith applicable regulations. Our potential exposure includes fines and civil

or criminal sanctions, thirgarty property damage or personal injury claims and elgacosts. The amount and timing of

costs under environmental laws are difficult to predict.

7. We rely on a number of third party suppliers for our key components, materials and stottade as well as
customer support services including product repairs and returns. Any shortfall in the supply of our components
and raw materials or an increaseniour component or raw material costs, or other input costs, may adversely
affect the pricing and supply of our products and have an adverse effect on our business, results of operations
and financial condition.

Our principal raw materials include diodessistors, printed circuit boards, semiconductor materials, plastic and polymers,
aluminium dye cast and extruded aluminium, various metals, electrical and electronic components. In Fiscal 2022, Fiscal

2021 and Fiscal 2020, our cost of materials consummed a r est ated basis was 1,523.5
954. 01 million, respectively, which represented 69. 289

basis. In Fiscal 2022, Fiscal 2021 and Fiscal 2020, our cost of nmtaresumed on a proforma consolidated basis was
2,096.34 million, 1,213.83 million and 1,392.39 mill

respectively, of our revenue from operations on a proforma consolidated basis.
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We relyon a number of suppliers for our raw materials, components andisttrelde which are an integral part of our
products as well as suppliers for our customer support services. In Fiscal 2022, we utiliz280msigwpliers for our
components and raw maids. While we have not historically encountered problems with availability, and our global
sourcing team has mitigated these risks by increasing inventory for some of these materials, this does not mean that we
will continue to have timely access to adatgusupplies of essential materials and components in the future or that supplies

of these materials and components will be available on satisfactory terms when needed.

In addition to domestic suppliers, we source raw materials from vendors in Chiriscdh2022, Fiscal 2021 and Fiscal

2020, ouiimportedraw materialsasa percentagef total raw materialspurchased on a restated basis represet@et1%

53.93% and34.67% respectively. In Fiscal 2022, Fiscal 2021 and Fiscal 2020rqpartedrawmateialsasapercentage

of total rawmaterialgpurchased on a proforma consolidated basis represe2i28% 52.4%% and24.0®%6, respectively.

Any restriction on import of components or raw materials could have an adverse effect on our ability to deliwes pro

to our customers, business and results of operations. Further, any increase in export tariff will increase expenses which in
turn may impact our business and results of operations.

Given our reliance on our suppliers, if any one of our supplieshable to deliver our raw materials, components or
customer support services in a timely manner, or at all, or meet our design or quality specifications, we may be unable to
meet our product and service delivery timelines. Delayed supplies from our ssipplg in turn result in delayed
deliveries by us to our customers and we may incur liquidated damages. There can be no assurance that we will be able to
maintain strategic relationships with our suppliers or diversify our supplier base. Further, oigrsupply enter into

exclusive arrangements with our competitors or otherawnpeting manufacturing companies and we may be unable to
obtain alternative sources for our raw materials, components andisttvekle at commercially reasonable prices, or at

all, or enter into alternative arrangements with other manufacturing partners.

We do not have any long term contracts with our thiadty suppliers. Prices are negotiated for each purchase order and

we generally have more than one supplier for each oot or raw material. The terms and conditions including the
return policy are set forth in the purchase orders. However, our suppliers may be unable to provide us with a sufficient
guantity of raw materials, at prices acceptable to us, for us to meggriend for our products. We are also subject to the

risk that one or more of our existing suppliers may discontinue their operations, which may adversely affect our ability to
source raw materials at a competitive price. Any increase in component ortarviafrprices may result in corresponding
increases in our product costs. A failure to maintain our required supply of raw materials, and any inability on our part to
find alternate sources for the procurement of such raw materials, on acceptabledelaeadeersely affect our ability to

deliver our products to customers in an efficient, reliable and timely manner, and adversely affect our business, results of
operations and financial condition.

If we are unable to deliver reliable and highality praducts or timely resolve any issues relating to our products and
services, confidence in our business could be undermined and we may be unable to expand or maintain our customer base
and market share. We may incur additional expenses for resolving enmrislimy damages for the defects or delays,
extending warranties, increasing insurance coverage, obsolescence of inventory and defective products. In addition, we
may have to divert significant research and development and engineering efforts to redoldefscts. Our customers

may also bring legal actions against us, which could expose us to additional liabilitiesciNiestance has occurred to

date. Further, we may also be unable to realise any results from our research and development effakenuodkrvelop

those products and recognise any revenue from the sales of those products in a timely manner, or at all. If any of these
eventualities materialise, our reputation, business, results of operations and financial condition could be raaterially
adversely affected.

8. We operate in a competitive environment and may not be able to effectively compete due to various factors not
under our control,which could have a material adverse effect on our business, results of operations and financial
condiion.

The market wherein we operate is competitive, rapidly evolving and is characterized by frequent introductions of new
piping products, lighting solutions, applications and technologies. We expect competition to persist and intensify in the
future asthe market wherein we operate is constantly evolving and growing with new and existing competitors devote
considerable resources to introducing and enhancing products. Accordingly, our ability to grow our business in accordance
with our strategy will deped on our ability to introduce new products, adapt to new technologies, respond to pricing
strategies by competitors, redevelop our brand, execute agreements with technology partners, improve our manufacturing
capabilities and technology and develop irtetiial property.
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Our competitors may devote greater resources to the development, promotion and sale of their products than we do. They
may have lower costs and be able to withstand lower prices better in order to gain market share. They may be more
diversified than we are and better able to leverage their other businesses, products and services to be able to accept lowel
returns and gain market share. In addition, our competitors may have greater engineering, technical, manufacturing,
research and devedment, sales, marketing and financial resources and capabilities than we have. These competitors may
be able to respond more rapidly than we can to new or emerging technologies or changes in customer requirements,
including introducing a greater number aratiety of products than we can.

To remain competitive, we must continue to invest significant resources in modernisation, research and development,
manufacturing, sales and marketing and customer support. We cannot be sure that we will have sedgbicieratsrto

make these investments or that we will be able to make the technological advances necessary to be competitive. Failure to
compete successfully against current or future competitors could have a material adverse effect on our busineks, results o
operations and financial condition.

For further Indudtrp@verdewi dre,g i spageldly o n

9. Our proposed capacity expansion plans relating to our manufacturing facilities are subject to the risk of
unanticipated delays in implementatigicost overruns and certain Government approvals and licenses. If we are
unable to implement the expansion plans at the planned cost or unable to obtain Government approvals and
licenses, it could materially and adversely impact our business, results @fatipns and financial condition.

We have made and intend to continue making investments to expand the capacity of our manufacturing facilities to aid our
growth efforts. We intend to use a part of the Net Proceeds to develop a new manufacturingnfaiitia through our

wholly owned Subsidiary, IKIO Solutions Private Limited for the capacity expansion of our manufacturing facilities and
to provide backward integration as well as Hopddedsuppo
Expansiond ) . For f ur Olijeets of thecQffér i page93. s ee

The Proposed Expansion may be subject to the potential problems and uncertainties that construction projects face
including cost overruns or delays. Problems that could adversely affeckmamston plans include increased costs of
equipment or manpower, naaceipt of Government approvals and licensegjequate performance of the equipment and
machinery installed in our manufacturing facilities, delays in completion, defects in desmmstiuction, the possibility

of unanticipated future regulatory restrictions, labour shortages, delays in receiving governmental, statutory and other
regulatory approvals as we apply for them at various stages of the project, incremeoperpting expeses, unforeseen

taxes and duties, interest and finance charges, environment and ecology costs and other external factors which may not be
within the control of our management.

There can be no assurance that the proposed capacity additions and expalhb®oempleted as planned or on schedule,

and if they are not completed in a timely manner, or at all, our budgeted costs may be insufficient to meet our proposed
capital expenditure requirements. If our actual capital expenditures significantly excdmaigets, or even if our budgets

were sufficient to cover these projects, we may not be able to achieve the intended economic benefits of these projects,
which in turn may materially and adversely affect our financial condition, results of operatishdlows, and prospects.

There can be no assurance that we will be able to complete the aforementioned expansion and additions in accordance with
the proposed schedule of implementation and any delay could have an adverse impact on our busine$spesiitns

and financial condition.

10. Our business may expose us to potential warranty claims, product recalls and returns, which could adversely
affect our results operations, goodwill and the marketability of our products.

Our LED lighting solutionsABS piping and other products are exposed to warranty claims, product recalls and returns
due to defects in our products or designs. We believe that we meet or exceed existing professional specification standards
recognized or required in the industriesnhich we operate. Our warranties typically range from one to three years, but

due to past trends, there are immaterial cases of any return or replacement of our products, weedkfanet take a

provision to cover our product warranties. Maintaininghhstandards of quality in our manufacturing, installation,
operation and maintenance activities is critical to our growthsacdess. We have implemented quality systems across

our manufacturing facilities that cover the full prodlifegcycle from processinnovationandR&D, throughthe stageof
processlevelopmentnanufacturingsalesandsupply chain, to the customer evaluation of our products as well as operation

and management systems for ensuring consistent quality, efficacy and safety of aatsprod

We may also be subject to product liability claims in the event that the failure, use, or misuse of our products results, or
alleged to result, in death, bodily injury, property damage, or economic loss. But no such claim received in paatshree
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Although we currently maintain product liability coverage, which we believe is adequate for existing product liability
claims and for the continued operation of our business, it includes customary exclusions and conditions, and it may not
cover evey utilization or application of our products. Additionally, such insurance may become difficult to obtain or be
unobtainable in the future on terms acceptable to us. A successful product liability claim or series of claims against us,
including one or moreonsumer claims purporting to constitute class actions or claims resulting from extraordinary loss
events, in excess of or outside our insurance coverage, or a significant warranty claim or series of claims against us, could
materially and adversely affeaur business, results of operations and financial condition.

11. We are dependent upon the experience and skill of our management team and a number of key managerial
personnel. If we are unable to attract or retain such qualified personnel, this could abhgmaffect our business,
results of operations and financial condition.

We are dependent on a highly qualified, experienced and capable management team for setting our strategic business
direction and managing our business. Our ability to meet contBuekss and future business challenges depends on our
ability to attract, recruit and retain experienced, talented and skilled professionals. Without a sufficient numbed of skille
employees, our operations and manufacturing quality could suffer. Compétiti qualified technical personnel as well

as sales personnel with established customer relationships is intense, both in retaining our existing employees and when
replacing or finding additional Fiscal R0 Iscal 2@2Ingnd Kisgad 2020. Ou
was 8.65%, 5.60% and10.54%6 on a proforma consolidated basiie loss of the services of our key personnel or our
inability to recruit or train a sufficient number of experienced personnel or our inability to manage tioa #trels in

different employee categories may have an adverse effect on our business, results of operations and financial condition.
Further, if we cannot hire additional qualified personnel or retain them, our ability to expand our business magtée. impa

As we intend to continue to expand our operations and develop new products for our customers, we will need to continue
to attract and retain experienced management, engineering, R&D and sales personnel. We may also be required to increas
our levelsof employee compensation more rapidly than in the past to remain competitive in attracting suitable employees.
There can be no assurance that our competitors will not offer better compensation packages, incentives and other perquisites
to such skilled pemnnel. Further, as on the date of this Draft Red Herring Prospectus, we do not have key man insurance
policies. In the event that we are not able to attract and retain talented employees as required for conducting our business,
or if we experience high aition levels which are largely out of our control, or if we are unable to motivate and retain
existing employees, our business, results of operations and financial condition may be adversely affected. For further

i nf or ma tOurdManagememie pdige203

12. Our inability to collect receivables and default in payment from our customers could result in the reduction of
our profits and affect our cash flows.

Some of our sales are to customers on an open credit basis, with standard payment termslgfigdweet 45 to 60
days. While we generally monitor the ability of our customers to pay these open credit arrangements and limit the credit
we extend to what we believe is reasonable basedton an
history, we may still experience losses because of a customer being unable to pay. As a result, while we maintain what we
believe to be a reasonable allowance for doubtful receivables for potential credit losses based upon our historical trends
and otheravailable information, there is a risk that our estimates may not be acdnrkiscal 2022, Fiscal 2021 and
Fi scal 2020, our trade receivables on a restated basi
respectively, and our receivabiurnover days on a restated basis were 43 days, 36 days and 12 days, respectively, in the
same perioddn Fiscal 2022, Fiscal 2021 and Fiscal 2020, our trade receivables on a proforma consolidated basis were
558.87 million, 3 2millior Eespeativélyl and our recaivble tltn@vr. dhyB8a proforma
consolidated basis were 61 days, 56 days and 49 days, respectively, in the same periods. Any increase in our receivable
turnover daysnay negatively affect our business. If we are un#@blollect customer receivables or if the provisions for
doubtful receivables are inadequate, although no such past instance has occurred, it could have a material adverse effec
on our business, results of operations and financial condition.

Macroeconorit conditions could also result in financial difficulties, including insolvency or bankruptcy, for our
customers, and as a result could cause customers to delay payments to us, request modifications to their payment
arrangements, that could increase oaeneables or affect our working capital requirements, or default on their payment
obligations to us. An increase in bad debts or in defaults by our customer, may compel us to utilize greater amounts of our
operating working capital and result in increag#drest costs, thereby adversely affecting our results of operations and
cash flows. In Fiscal 2022, Fiscal 2021 and Fiscal 2020, our bad debts on a restated basis were NIL, NIL and NIL,
respectively and provision for expected credit loss on arestated lIs|a wer e NI L, 0.91 million
Fiscal 2022, Fiscal 2021 and Fiscal 2020, our bad debt
0.123 million, respectively and pr ecwildidan efdorb asx e avteea &
12.62 million and 4.63 million, respectively.

39



13. We could incur losses under our purchase orders and contracts with our customers or be subjected to disputes
or contractual penalties as a result of cost overruns, delaydelivery or failures to meet contract specifications
or delivery schedules which may have a material adverse effect on our business, results of operations and
financial condition.

Our purchase orders and contracts for our products for liquidated dafoadate delivery of our products and/or services.

In the past, there have been instances of time overruns, due to which we have been requiregotiate some of the

terms, such as date of delivery of our purchase orders and customer contractsadirsday in delivery (owing to a
combination of internal as well as external factors beyond our control). There can be no assurance that our customers in
the future will not rescind their contracts with us if there is a delay in delivery beyond tr&ipoiated in the contract or

we may need to renegotiate some of our customer contracts. This may have an impact on our reputation, which could have
a material adverse effect on our business, results of operations and financial condition. Further, qfaljguédtated

damages and renegotiation of terms of purchase orders/ contracts could also have an adverse impact on our financial
position and cash flows. In addition, certain of our customer purchase orders/ contracts, enable our customers to set off
payments for goods delivered against previous outstanding balances. Any such instances may also impact our cash flows
and have an adverse impact on our business operations.

14. We may not be able to optimally utilise our backward integration to enhance and stgpo business which
may affect our business, results of operations and financial condition.

We strive to provide entb-end solutions to our customers, in manufacturing, including global sourcing, fabrication of
component and parts, captive manufacwirand assembly, quality testing, packaging and logistics support. We have
substantial backward integration of our manufacturing facilities to enable us to be cost efficient, reduce dependency on
third party suppliers (providing components) and control ityuaf components used in the manufacture of products.
Among others, we have -imouse manufacturing of components and-askemblies which supports all our product
verticals. We rely on our backward integration for timely and quality manufacturingofoargppu ct s t o f ul f i |
demands.

Should there be any disruptions or malfunctions at any of our facilities as a result of which the componentdoequired
manufacturing the end products are not available on time, we may have to procure sucheatsnipom third party
suppliers which may not be available at short notice in the volume required by us, within the timelines required by us or at
the rates favourable to us which may have an adverse effect on our business, results of operationsiaincbfidiéion.

Such failure to procure quality components on time may also harm our reputation and cause our customers to terminate
our agreements.

15. The impact of the COVIB19 pandemic is uncertain and still evolving, and could adversely affect our bgsine
results of operations and financial condition.

The outbreak of COVIEL9 was declared a pandemic by the World Health Organization on March 11, 2020, and as of the
date of this Draft Red Herring Prospectus, it is still ongoing and rapidly evolvingsdlhnitiated a natiorwide lockdown

from March 24, 2020 thdasted untilMay 31, 2020,and has been extended periodically by varying degrees by state
governments and local administratio$ie second wave of COVHD9 infections impacted India in April, & and June

2021. In June 2021, the COWI® reported cases from the second wave declined and the Gol and state governments
started gradually easing some of the strict precautionary measures. In the first half of 2022, new variants €fCOVID
like Omicronand Delta continued to emerge.

The COVID-19 pandemic has also resulted in economic challenges driven by labour shortage, logistics disruptions and
reduced demand. As a result, many industries have been exposed to disruptions in carrying out busitiess,oper
resulting in loss of business and reduction in cash flows, which has created stress in different sectors of the economy. Any
downturn in the macroeconomic environment in India and internationally could also adversely affect our business, results
of operations and financial condition.

Our manufacturing has been impacted during the COEpandemic as set forth below.
A Due to the nationwide lockdown, we were required to shut down our manufacturing operations from March 25, 2020
toMay 3,2020.Any ut ure restrictions on our workforcebs acces.

and availability of our workforce could limit our ability to meet customer orders and have a material adverse effect on
our business, results of operati@msl financial condition.
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A Due to COVID19 lockdowns, some of our management and administrative employees worked from their homes
remotely for certain periods. The continuation of winxkn-home measures introduces additional operational risk,
especially chersecurity risk.

A In response to the impact of the pandemic and to keep our manufacturing plant operations, many steps were taken by
the management, including (i) making employees aware of the pandemic, (ii) distribution of PPEatemasks
and sanisers, (iii) construction of sanitization tunnel, (iv) arranging for rapid antigen testing, (v) sanitizing the office
and plant premises at regular intervals, (vi) taking out a COGMIhsurance policy to cover the medical expenses of
affected employeegyii) daily temperature and oxygen level monitoring, and (viii) ensuring social distancing at the
work place. Offices worked in shifts and office transportation buses were added to help maintain social distancing.

A Some of our employees have been infectéti the COVID-19 virus during the pandemic, which caused us to lose
some management and employee personnel hours.
A Our revenue from operations on a proforma consolidat
2,134.46 million in Fiscal 2021 as we experienced ar

of Fiscal 2021. In the fitsquarter of Fiscal 2021, our revenue from operations on a proforma consolidated basis
decreased by 77.53% as compared to the first quarter of Fiscal 2020. We experienced improved business conditions
and improved financial results thereafter until the sdomave when we again experienced overall lower demand for

our products during the first quarter of Fiscal 2022. In the first quarter of Fiscal 2022, our revenue from operations on
a proforma consolidated basis decreased by 2.82% as compared to thaftest of Fiscal 2020.

A We rely on many suppliers and contractors. During Fiscal 2022 and Fiscal 2021, we have not faced challenges in
obtaining raw materials and components but encountered a sharp increase in the prices of raw materials and
components anshipping freight, both inward and outward, in the second half of Fiscal 2021 and Fiscal 2022past year.
Increases in prices of raw materials and components could have a material adverse effect on our business, results of
operations and financial conditiolm addition, global logistics disruptions have resulted in an increase in our freights
and logistics costs and may continue to do so.

A Our business may be affected by a variety of external factors that may affect the price or marketability of our products
and services, including disruptions in the capital markets, changes in interest rates that may increase our funding costs
and reduced demand for our products due to economic conditions. The €@vpandemic has significantly
increased economic and demamgertainty and has led to disruption and volatility in the global and domestic capital
markets, which could increase the cost of capital and adversely impact access to capital. A period of extremely volatile
and unstable market conditions would likely iease our funding costs and negatively affect market risk mitigation
strategies. Furthermore, the volatility in global and domestic capital markets may cause increased volatility in currency
exchange rates reducing our ability or increase the costs tataitigese risks. Any depreciation of the Indian rupee
could result in increased costs of our imports of raw materials.

The extent to which the COVHR9 pandemic, and the related global economic impact, affect our business, results of
operations and finaied condition will depend on future developments that are highly uncertain and cannot be predicted,
including the spread, scope and duration of the COI®pandemic and any recovery period, the effectiveness of further
steps taken by the Gol and the RBImitigate the economic impacts in response to the pandemic, the effects on our
customers, counterparties, employees and-hartly service providers, and the time it takes for economic activities to
return to prepandemic levels. As of the date of tBigaft Red Herring Prospectuhere is significant uncertainty relating

to the severity of longerm adverse impact of the ongoing COVIB pandemic on the domestic and global economy,
domestic and global financial markets, and we are unable to accuredlgtghe longterm impact of the COVIEL9
pandemic on our LED lighting and other product lines. To the extent that the GO®/Handemic adversely affects our
business and operations, it may also have the effect of heightening many of the other eréhasddiesthis section.

16. The markets we serve are subject to cyclical demand and vulnerable to economic downturn, which could harm
our business and make it difficult to project loAgrm performance. In addition, our business is seasonal.

Demand for ouproducts depends in large part upon the level of capital and maintenance expenditures by many of our
customers and endsers, in particular those customers in theD lightings ect or . These cust ome
historically have been cyclical in natuead vulnerable to economic downturns. Decreased capital and maintenance
spending by these customers could have a material adverse effect on the demand for our products and our business, financie
condition, and results of operations. In addition, thisohisally cyclical demand limits our ability to make accurate long

term predictions about the performance of our Company. Even if demand improves, it is difficult to predict whether any
improvement represents a loteym improving trend or the extent or ting of improvement. There can be no assurance

that historically improving cycles are representative of actual future demand.

In addition, our business is subject to seasonality. The third and fourth quarters tend to be the strongest saleameriods in
given fiscal year as spending on LED lighting tends to increase during the festive season in India and shortly thereafter.
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17.0ur manufacturing facilities are |l ocated in in Uttar.
us to regulatory and othegeography specific risks such as labour unrests, terrorist attacks, other acts of violence
and occurrence of natural and mamade disasters.

As on date of this Draft Red Herring Prospectus, we have four manufacturing facilities with one locatedCthe S
Haridwar industrial park in Uttarakhand and three in Noida in the National Capital Region. Accordingly, our manufacturing
and R&D operations are concentrated in these two geographic areas. This concentration heightens our exposure to advers
developnents related to regulation, as well as economic, demographic and other changes in these two locations as well as
the occurrence of natural and masade disasters, which may adversely affect business, results of operations and financial
condition. Our manwfcturing andR&D operations require significant labour and are also reliant on government policies

in terms of taxes, duties and incentives made applicable by the state government. As a result, any unfavourable policies in
Uttarakhand and the NCR, couldvadsely affect our business, results of operations and financial condition. Furthermore,
these locations have experienced social and civil unrest in the past within the state and such tensions could leald to politic
or economic instability and a possilddverse effect on our business, results of operations and financial condition. There
can be no assurance that such situations will not recur or be more intense than in the past.

18. If companies with products that we currently manufacture or may manufacturdéhe future do not continue to
outsource manufacturing to electronics manufacturing companies in India, our sales could be adversely affected.

We manufacture LED lighting, and we are focused sustainability and providing low energy LED products tdibelp In

meet its sustainability goals. Our LED lighting offering includes lighting, fittings, fixtures, accessories and components
including LED strip lights and individual LED bulbd/le al so manuf act uA® )alltierhntatsitmg pcst
andfam regul at or s. I n addition, we manufacture an altern:
butadi enédBS8) ypepenf@gin The I ndian el ectronic market is | a
to be involved in B activities along the value chain, most brands focus on marketing anesalisr services, leaving
manufacturing to EMS providers. Inclination of brands to outsource manufacturing instead of building their own
infrastructure is the driving factor forargrowth of EMS market.

We believe that we have benefited from this outsourcing trend in large part due to our flexibility and ability to reduce cost
in manufacturing these product s. A customecithrinteema i si on
manufacturing and the competitive advantages of outsourcing. There can be no assurance that the customers will continue
to outsource or increase the share of outsourcing.

If branded OEMSs in electronics market do not continue to outedine manufacturing of their products or reduce the
amount of manufacturing outsourced by them or if our customers decide to perform these functions internally or because
they use other providers of these services, our future growth could be limitedesuarsd operating results may suffer.

19. The success of our business and operations are dependent upon certain quality accreditations which are valid
for a limited time period. An inability to renew such accreditations in a timely manner, or at all, mayradiye
affect our business and prospects. We are subject to quality requirements and strict technical specifications and
audits by our customers.

All of our manufacturing facilities have been accredited with management system certificates for comptian8© wi
9001:2015 (quality management system), 1ISO 14001: 2015 (environmental management system) and 20185001
(occupational health and safety), all three valid until July 13, 2023. These certifications are typically valid for af period
three yearsrbm the date of decision with surveillance audits conducted once a year. Receipt of certifications and
accreditations under the standards of quality is important for the success and wide acceptability of our products and also
required to be maintained urrdeertain purchasing agreements with our customers for specific products. If we fail to
comply with the requirements for applicable quality standards, or if we are otherwise unable to obtain or renew such quality
accreditations in the future, in a timelyanmer, or at all, our business and prospects may be adversely affected.

20. Information relating to the installed manufacturing capacity of our four manufacturing facilities included in
this Draft Red Herring Prospectus are based on various assumptions aticha®es and future production and
capacity may vary.

Information relating to the installed capacity and capacity utilization of our four manufacturing facilities included in this
Draft Red Herring Prospectus are based on various assumptions and estfroatesianagement that have been taken
into account by an independent chartered engineer, Sapient Services Eritgd, in the calculation of the installed
capacity and capacity utilization of our manufacturing facilities.
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The installed capacity df he manuf acturing facilities has been cal cul
maximum capacity for an installed equipment and adjusting it for the typical achieved capacity across a wide range of
actual processes and batch sizes. Furthevntime between any batches due to product changeover related equipment
cleaning, scheduled breaks, and material loading and unloading were taken into account to calculate the installed capacity
during the year or period.

Industry players use different nhetdology for installed capacity and capacity utilization in accordance with their business
model. The assumptions and estimates taken into account include that each manufacturing facility operates for 300 days in
a year in one daily shift for installed aagity as notional capacity for capacity utilization. This methodology is consistent

with industry practice.

Further, the requirements of our customers are not restricted to one type of product and therefore variations in demand for
certain types of prodiis also requires us to make certain changes in our manufacturing processes thereby affecting our
production schedules. We often increase capacity to meet the anticipated demand of our customers or significantly reduce
production of certain products dep@mglon potential orders. Certain products require lesser process time whereas certain
products require more process time in the same manufacturingtséiat we have installed.

Accordingly, actual production levels and rates may differ significantynfthe installed capacity information of our
facilities or historical installed capacity information of our facilities depending on the product type. Undue reliartte shoul
therefore not be placed on our historical installed capacity information for atingXiacilities included in this Draft Red
Herring Prospectus.

For the capacity wutilizati on f orOufBusinesd Mandfartdrixg--Capdcis/,c al 2 |
Production and Capacity Utilizatian pagel85 Although we have natxperienced any significant disruptions at our
manufacturing units in the past, we cannot assure you that there will not be any disruptions in our operations in the future.
Our inability to effectively respond to such events and rectify any disruptiartjimely manner and at an acceptable cost,

could lead to the slowdown or skhdibwn of our operations or the unéddilization of our manufacturing facilities, which

in turn may have an adverse effect on our business, results of operations and finaddiahco

21. The markets in which our customers compete are characterized by consumers and their rapidly changing
preferences and other related factors including alternatives available at lower costs. If we are unable to keep up
with the requirements of ourestomers in a timely manner or at all, it may adversely affect our business, results
of operations and financial condition.

A significant portion of our revenue is attributed to sales of the products in EMS verticals. The market in which we and
our custorers operate is characterized by rapidly changing technology, evolving industry standards, changing consumer
preferences and demand for features, and constant product innovation. These conditions may also result in short product
life cycles. Some of the ctmmers for whom we manufacture products may also chose not to continue operations in India
for many reasons which can also include customer preferences, among others.

If the endus er demand is | ow for our c ust o mesrirstide omgersofrdm our s |, t
customers and we may experience greater pricing pressures. Therefore, risks that could harm the customers of our industry
could, as a result, adversely affect us as well. Our success is therefore dependent on the succedy achieustbmers

in developing and marketing their products. I f our cus
commercial acceptance, our customers may experience a reduced demand for their products which may affect our sales to
slch customers, operating margins depending on the nature of the product, and all of these combined may gradually result
in a loss of customers including key ones. However, there can be uncertainty regarding the development and production of
these productssgplanned and failure to anticipate or respond rapidly to advances in technology can have a material adverse
effect on our business, results of operations and financial condition.

Additionally, industrywide competition for market share of various pradwan result in aggressive pricing practices by

our customers and therefore our customers may also choose to import some of these products which provide them better
cost benefits as compared to us or source the products from our competitors. THisegsoee from our customers may
adversely affect the prices of the products which we supply, which may lead to reduced revenues, lower profit margins or
loss of market share, any of which would have a material adverse effect on our business, resultsooscatdinancial

condition. We cannot assure you that our other customers would take similar actions such as cease to have operations in
India which may affect our business.

22. We require regulatory approvals and licenses for the purpose of our busin®ss. inability to obtain such
regulatory approvals and licenses for the purpose of our business in a timely manner or at all, or to comply with
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the terms and conditions of our existing regulatory approvals and licenses, or maintaining the required filings
and registers under such required laws, may have a material adverse effect on the continuity of our business and
may impede our effective operations in the future.

We require certain regulatory approvals, sanctions, licenses, registrations and perfoissjpaigting and expanding our
business and also to maintain registers and updated filings under various provisions of law. Further, certain approvals,
licenses and permits are valid for a certain period and are required to be renewed at regulaninéec@idance to the

timelines prescribed under the relevant statues or as may be provided under the terms of such approvals, licenses and/o
permits. We need to apply for certain approvals, including the renewal of approvals that expire from timgircthiene

ordinary course of our business. Any inability to receive or ability to renew such approvals in the time frames prescribed
under law or as may be required for the purpose of the business or not maintaining the required registers or updated filings
could adversely affect our business and result in closure of manufacturing facilities and/or the application of penalties. If
we do not obtain, renew or maintain the regulatory approvals required to operate our business, it may have a material
adverse déct on the continuity of our business and may impede our effective operations in the future.

Further, the approvals required by our Company are subject to certain conditions and we cannot assure you that these would
not be suspended or revoked in thergwof norcompliance or alleged nescompliance with terms or condition thereof, or
pursuant to any regulatory action.

For details of applicable regulations and approvals relating to our business and operations, as well as pending approvals,
s e 6ovérnmat and Other Approvafs page 418

23. There arepending litigation against our Company, Any adverse decision in such proceedings may render us/them
liable to liabilities/penalties and may adversely affect our business, results of operations and finaocidition.

Certain legal proceedings involving tax matters are pending against our Company at different levels of adjudication before
various courts, tribunals and authorities. In the event of adverse rulings in these proceedings or consequent levy of
pendties, we may need to make payments or make provisions for future payments and which may increase expenses and
current or contingent liabilities.

A summary of outstanding litigation proceedings involving our Company, Promoters, Subsidiaries and Dasctors,
di s c | oGuistdndingritightion and Material Developmeaits page 359n terms of the SEBI ICDR Regulations
as of the date of this Draft Red Herring Prospectus is provided below.

D|§C|pllnary Aggregate
. Statutory or stz gy i . . amount involved
Name of Entity Crlmlngl Tax Regulatory SEBI or Stock Ma}c_ena! Civil (" in mi
Proceedings Proceedings P : Exchanges Litigations
roceedings . the extent
against our =
Promoters quantifiable)
Company
By the Company Nil Nil Nil Nil Nil Nil
Against the Nil 5 Nil Nil Nil 27 24
Company
Directors
By the Directors Nil Nil Nil Nil Nil Nil
Against the Nil Nil Nil Nil Nil Nil
Directors
Promoters
By thePromoters Nil Nil Nil Nil Nil Nil
Against the Nil Nil Nil Nil Nil Nil
Promoters
Subsidiaries
By the Nil Nil Nil Nil Nil Nil
Subsidiaries
Against the Nil Nil Nil Nil Nil Nil
Subsidiaries

For further Outsfamdingriitigation angd Madesd Bevefopments page 359
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We cannot assure you that any of the outstanding litigation matters will be settled in our favour, or that no liability will
arise out of these proceedings. Our Company is in the process of litigating these matters, ama thesagsessment in
accordance with applicable accounting standard, our Company has presently not made provision for any of the pending
legal proceedings. Further, such proceedings could divert management time and attention, and consume finaresal resourc
in their defence. In addition to the foregoing, we could also be adversely affected by complaints, claims or legal actions
brought by persons, before various forums such as courts, tribunals, consumer forums-spseitoor other regulatory
authoities in the ordinary course or otherwise, in relation to our products and services, our technology and/or intellectual
property, our branding or marketing efforts or campaigns or our policies or any other acts/omissions. Further, we may be
subject to leglaction by our employees and/or-employees in relation to alleged grievances such as termination of their
employment with the Company. There can be no assurance that such complaints or claims will not result in investigations,
enquiries or legal actiori®sy any courts, tribunals or regulatory authorities against us.

24. Our inability to successfully implement some or all our business strategies in a timely manner or at all could have
an adverse effect on our business. Further, our failure to manage growfeatively may adversely impact our
business, results of operations and financial condition.

As part of our strategy aimed towards business growth and improvement of market position, we intend to implement several
business strategies, which include:

Expand into new product lines;

Expand our manufacturing capacities for our existing and new product lines;
Diversity our customer base and expand across geographies;

Continue to invest in R&D and expand our ODM business; and

Continue to focus on sustainahbjlihrough ESG investments.

> > > >

The aforesaid strategies are subject to certain risks and uncertainties. Our strategies may not succeed due to \&rious factor
many of which are beyond our control, including our inability to reduce our debt and our opeoatsgoar failure to

develop new products with sufficient growth potential as per the changing market preferences and trends, our failure to
execute agreements with our suppliers and technology and strategic partners, our failure to effectively naelet our
products and services or foresee challenges with respect to our business initiatives, our failure to sufficiently upgrade our
infrastructure, machines, automation, equipment and technology as required to cater to the requirement of changing
demand andnarket preferences, our failure to maintain highest quality engineering and consistency in our operations or
to ensure scaling of our operations to correspond with our strategies and customer demand, changes in laws and regulation:
in India, our inabilityto respond to regular competition, and other operational and management difficulties. Any failure on
our part to implement our strategy due to many reasons as attributed aforesaid could be detrimental tetevor long
business outlook and our growth prosiseand may materially adversely affect dwsiness, results of operations and
financial condition Further, for any reason, in the event the benefits we realize are less than our estimates or the
implementation of these strategies and operating plansrsely affect our operations or cost more or take longer to
effectuate than we expect, or if our assumptions prove inaccurate, our results of operations may be materially adversely

affected. For furt heOurBusinesd Ipageld3d our strategies, see i

In addition, our ability to sustain growth depends primarily upon our ability to manage key issues such as our ability to
sustain existing relationships with our clients, ability to obtain raw materials at better prices, ability to competegffecti

ability to scaling up our operations, adhering to high quality and execution standards, our ability to expand our
manufacturing capabilities, the effectiveness of our marketing initiatives, selecting and retaining skilled personnel.
Sustained growth sb puts pressure on our ability to effectively manage and control historical and emerging risks. Our
inability to effectively manage any of these issues may adversely affect our business growth and, as a result, impact our
businesses, results of operatiamsl financial condition.

25. We face foreign exchange risks that could adversely affect our results of operations as a portion of our revenue
and expenditure is denominated in foreign currencies.

We have material exposure to foreign exchange relatedsiiste a portion of our revenue from operations are in foreign
currency, including the US DollalRuring Fiscal 2022, Fiscal 2021 and Fiscal 2020, our sales from exports on a proforma
consolidated basis were 35 1. 9 bn, raspéctivelyg which corgsttuted 50.6186, | | i o
4.07% and 4.12%, respectively, of our revenue from operations on a proforma consolidated basis. (We had no exports on
a restated basis in those periodSimnilarly, a portion of our expenses, cost of any importad material and other

operating expenses as well as certain of our capital expenditure on equipment imported are denominated in US Dollar and
other foreign currencies.
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The exchange rate between the Indian Rupee and foreign currencies, primarily theas 8ctuated in the past and our

results of operations have been impacted by such fluctuations in the past and may be impacted by such fluctuations in the
future. For example, during times of strengthening of the Indian Rupee, we expect that owrsos@lise and revenues

will generally be negatively impacted as foreign currency received will be translated into fewer Indian Rupees. However,
the converse positive effect of depreciation in the Indian Rupee may not be sustained or may not show drleapprecia
impact in our results of operations in any given financial period due to other variables impacting our business and results
of operations during the same period. Accordingly, any appreciation or depreciation of the Indian Rupee against these
currenciecan impact our results of operations.

We may from time to time be required to make provisions for foreign exchange differences in accordance with accounting
standardsWe do not have a hedging policy, and, to date, we have not entered into hedgiiigsaotiv entered any

forward contracts for our foreign currency positiovihile we seek to pass on all losses on account of foreign currency
fluctuations to our customers, our ability to foresee future foreign currency fluctuations is limited. Futhertree time

gap between the accounting of purchases and actual payments, the foreign exchange rate at which the purchase is recordec
in the books of accounts may vary with the foreign exchange rate at which the payment is made, thereby benefiting or
affecting us negatively, depending on the appreciation or depreciation of the Rupee. We may, therefore, be exposed to
risks arising from exchange rate fluctuations and we may not be able to pass on all losses on account of foreign currency
fluctuations to oucustomers, and as a result, suffer losses on account of foreign currency fluctuations.

There is no guarantee that we may be able to manage our foreign currency risk effectively or mitigate exchange exposures,
at all times and our inability may harm aesults of operations and cause our results to fluctuate and/or decline. Further,
certain markets in which we sell our products may be subject to foreign exchange repatriation and exchange control risks,
which may result in either delayed recovery or emenrealization of revenue. In Fiscal 2022, Fiscal 2021 and Fiscal
2020, we had foreign exchange gains of 14.85 million,
related to instances where the market exchange rate at the tirmesaiction was in our favour or against us as compared

to the rates we had applied when the transactions were accounted. Further, we do not enter into hedging arrangements,
such as, forward exchange contragiscordingly, we cannot assure you of the suéfincy of these procedures or whether

the procedures we have in place will be successful in managing our foreign currency exposure. For details of a sensitivity
anal ysis for a change Fimancial Gtatenmegtin Note 48: Fieanc@lRisk rMaragement s e e
Objectives and Policiés page266.

26. Our inability to maintain, protect and enforce our intellectual property rights, could adversely affect our business,
results of operations and financial condition.

We rely on a combination of trachark, trade secret, and copyright law and contractual restrictions to protect our
intellectual property. On December 29 2021, we had filed a trademark application for our corporate logo with the
Trademark Registry. Our subsidiary REPL has a trademark Uicdase from our Promoter, Hardeep Singh, and our
subsidiary RLPL has a trademark under license from Ishween Kaur. Our application may in the future be opposed,
withdrawn, objected or are otherwise under dispute. If any of our unregistered intellegpgatypare registered in favour

of a third party, we may not be able to claim registered ownership of such intellectual property, and consequently, we may
be unable to seek remedies for infringement of intellectual property by third parties.

TheCompanhas a rel ated pdKiQoy btrhaantd esde | plrso diutcst Thesa salesiurttder théJ n i t e
Al KI O6 brand may cause confusion in the U.S. mar ket ir
decide to sell in the United Stat@is related party also owns the domains Ikio.com and IKIOledlighing.com which may

also cause confusion in the market place including in India.

Our agreements with our employees and consultants who develop our products on our behalf include cagfidentiali
provisions and provisions on ownership of intellectual property developed during employment or specific assignments;
however, these agreements may not effectively prevent unauthorized use or disclosure of our confidential information, our
intellectual poperty including our proprietary products, technology, equipment, systems and processes and may not
provide an adequate remedy in the event of unauthorized use or disclosure of our confidential information or infringement
of our intellectual property. Dp#te our efforts to protect our proprietary rights, unauthorized parties may copy aspects of
our proprietary products, technology, equipment, systems and processes and use information that we consider proprietary.
In addition, unauthorized parties may alatiempt, or successfully endeavour, to obtain our intellectual property,
confidential information, and trade secrets through various methods, including through cybersecurity attacks, and legal or
other methods of protecting this data may be inadequadddition, our trade secrets may become known or independently
developed by our competitors, and in such cases, we may no longer enjoy the exclusive use of some of our formulations
or maintain the confidentiality of information relating to our products.
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We may need to litigate to protect our intellectual property or to defend against third party infringement. Any such litigatio
could be time consuming and costly and the outcome cannot be guaranteed. We may not be able to detect any unauthorise
use or tak appropriate and timely steps to enforce or protect our intellectual property. Any inability to use or protect our
intellectual property could affect our relationships with our customers, which could materially and adversely affect our
business, results operations and financial condition.

27. We require sizeable amounts of working capital for our continued operation and growth. Our inability to meet
our working capital requirements could have a material adverse effect on our business, results of opeiatidns
financial condition.

Our business requires working capital for deyday operations, procurement of raw materials, components and
production. In addition, certain purchase orders may require a considerable increase in materials and produatfon costs,
fees for technology collaborators, particularly in connection with large new orders. The credit period given to customers
may be considerable and customers may not be invoiced for products until the time of delivery of our products or solutions
or afte their delivery and, in some cases, the customer may not pay our invoices on time or at all. As at March 31, 2022,
March 31, 2021 and March 31, 2020, we had total outstanding working capital loans on a restated basis aggregating to

147.22 mimlibhon a8d7251.20 million, respectively. As
2020, we had total outstanding working capital l oans o
347.70 million andively.28r8naldli tonreét lour waorking cam@tal pegquirdments through

borrowings or cash from our operations, as the case may be, could have a material adverse effect on our business, result:
of operations and financial condition.

28. Our contingent liabilities could materially and adversely affect our business, results of operations and financial
condition.

The following table sets forth certain information relating to our contingent liabilities and claims against us, to the exten
provided for, as oMarch31, 2022, as determined in accordance with Ind AS 37, as per the Restated Financial Information:

( in millions)
Particulars As at March 31, 2022
(a) Demand under Sales Tax for the year 2Q87against pending-Eorms 25.10
(b) Corporate Guarantee 149.22
Total 174.32

For details, se@Financial Informationi Restated Financial Informatioh Notes forming part of the Restated Financial
StatemenisNote 37F Cont i ngent Li abilitiapag2idd Ot her Commit ment so

The following table sets forth certain information relating to our contingent liabilities and claims against us, to the exten
provided for, as ofMarch 31 2022, as determined in accordance with Ind AS 37, as per the Proforma Consolidated
Financial Information:

(" in millions)

Particulars As at March 31, 2022

(@) Demand under Sales Tax for the year 2087against pending-Eorms 25.10

(b) Corporate Guarantee Given 18.94

Total 44.04
For details, seéi Fi nanci al 1 ProfdrmoarCorsdlidatechFinancial farmationi Notes forming part of the
Proforma Consolidated Financial Stateménidote 7T Cont i ngent Li abil it iempage254dd Ot he |

29. We have experienced negative cash flows in the last three fiscal years.
We have experienced negativaesh flows from operating activities in Fiscal 2022 and Fiscal 2021.

The following table summarizes our cash flows for Fiscal 2022, Fiscal 2021 and Fiscal 2020, as per the Restated Financial
Information:

(7 in milli.
Particulars For the fiscal year ended March 31,
2022 2021 2020
Net cash generated from/(used in) operating activities (52.53) (0.49) 132.10
Net cash (used in) investing activities (45.56) (29.89) (38.78)
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For the fiscal year ended March 31,

Particulars 2022 2021 2020

Net cash generated from/(usedl financing activities 102.66 (33.73) (46.38)
Net increase/(decrease) in cash and cash equivalents 4.57 (64.11) 46.95
Cash and cash equivalents at the beginning of the year 1.93 66.04 19.09
Cash and cash equivalents at the end of the year 6.50 1.93 66.04

The following table summarizes our cash flows for Fiscal 2022, Fiscal 2021 and Fiscal 2020, as per the Proforma
Consolidated Financial Information:

(" in milli
Particulars For the fiscal year ended March 31,
2022 2021 2020
Net cash generated from/(used in) operating activities (154.84) (86.38) 231.92
Net cash (used in) investing activities (92.08) (61.14) 26.50
Net cash generated from/(us@dl financing activities 235.89 102.76 (205.25)
Net increase/(decrease) in cash and cash equivalents (11.03) (44.76) 53.17
Cash and cash equivalents at the beginning of the yeg 32.83 77.59 24.42
Cash and cash equivalents at the end of the year 21.80 32.83 77.59

Any negative cash flows in the future could adversely affect our results of operations and financial condition. For further
det ai Manageeameint 6s Di scussion and Analysis ofCashlFlowsFi nanc«
onpage395

30. Our international operations are subject to regulatory risks that could adversely affect our business, results of
operations and financial condition.

In the past three fiscal years, we sold our products internationally to the United Btateg Fiscal 2022, Fiscal 2021 and
Fiscal 2020, our sales from exports on a proforma cons
million, respectively, which constituted 10.61%, 4.07% and 4.12%, respectively, of our revenuepéa@tions on a

proforma consolidated basis. We had no exports on a restated basis in those periods. As part of our strategy, we intend to
expand our international business.

Our international operations are subject to risks that are specific to eachya@nahtegion in which we operate, as well

as risks associated with international operations, in general. These risks include complying with changes in foreign laws,
regulations and policies, including restrictions on trade, import and export licenseenegputis, and tariffs and taxes,
intellectual property enforcement issues and changes in foreign trade and investment policies. Any developments in the
industries in which our customers operate could have an impact on our international business revemtie®e kv time,

tariffs, quotas and other tariff and ntariff trade barriers may be imposed on our products in jurisdictions in which we
operate or seek to sell our products.

We may also be prohibited from exporting to certain restricted countriesiétyabe added to a sanctions list maintained

by the Government of India or other foreign governments, such as the Specially Designated Nationals and Blocked Persons
list maintained by the Office of Foreign Assets Control of the US Department of TreasheyUmited States. Any such
imposition of trade barriers may have a material adverse effect on our business, results of operations and financial
condition.

31. Our business may be adversely affected if we are unable to maintain and grow our brand imagartiaular,
our failure to maintain certain licenses or certifications may negatively impact our brand and reputation.

Our brand in respect of our LED lighting solutions is one of our most important assets, and we believe our brand and
reputation are sigdficant in attracting customers to our products and services. We also believe that continuing to develop
our reputation and awareness of our brand through focused and consistent business development initiatives among our
customers is important for our abjlto increase our sales volumes and our revenues, grow our existing market share and
expand into new markets.

Although we take many steps to increase awareness of our products and protect the value of our brand through marketing
and promotion, our busie s s s dependent on customerso6 perception ¢
campaigns. If we adopt unsuccessful marketing programs or are otherwise unable to maintain our customer relationships,
we may only incur expenses without the benefithigher revenues. Our competitors also may launch promotional
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activities, which may increase their brand visibility and we may not be able to match them. Further, we may not be able to
invest adequately in marketing or customer engagement which codltblezss of customers to competitors. If we fail to
preserve the value of our brands, maintain our reputation, or attract consumers to our products, or provide-galed after
services to our customers, our business, results of operations and finandiibaocould be adversely impacted. In
addition, our failure in maintaining our quality accreditations and certifications may negatively impact our brand and
reputation

Further, our reputation and brands could be damaged by negative publicity inriedditiGocial media or by claims or
perceptions about the quality of products and solutions, regardless of whether such claims or perceptions are true. Any
untoward incidents such as litigation, regulatory actions or negative publicity, whether isoletedrang and whether
originating from us or otherwise, affecting our business or suppliers, can significantly reduce our brand value and consumer
trust, and accordingly, adversely affect our business, results of operations and financial condition.

32. Govenmental policies could change or expected changes could fail to materialize which could adversely affect
our business, financial condition and results of operations.

Government policy can develop rapidly in the markets we serve, including India. Wi¢hlast few years, significant
developments have taken place, primarily in the Indian market and the international markets that we serve with respect to
energy policy and related regulations. Environmental protection policies, legislation and reguksibnigfiuences our
customers expenditures on our products. We anticipate that energy policy will continue to be an important regulatory
priority globally, as well as on a national, state, and local level. As environmental policy continues to evelxistitite

rules and incentives that impact the energlgted segments of our business, may change. It is difficult, if not impossible,

to predict what change in energy policy might occur in the future and the timing of potential changes and their impact on
our business, including potential changes that could originate from the Gol and other countries. The elimination or
reduction of favourable environmental related policies for our ersaiging products and solutions, or the failure to adopt
expected polies that would benefit our business, could negatively impact our business, financial condition and results of
operations.

33. We have incurred significant capital expenditure during the last three Fiscal Years. We may require substantial
financing for our business operations and planned capital expenditure and the failure to obtain additional
financing on terms commercially acceptable to us may adversely affect our ability to grow and our future
profitability.

During Fiscal 2022, Fiscal 2021 and Fiscal 202@ incurred capital expenditure on a restated basig2#46million,
33.18mi | | i 039.69aifli@h, respectively. Durind-iscal 2022, Fiscal 2021 and Fiscal 202@ incurred capital
expenditure on a pro forma consolidated basisl@.60mi | | 13@.51mi | | i o3B61.84milln, respectively. A
significant amount of our capital expenditure in these periods was aimed at increasimgnufacturing capacities and
R&D activities. Our management adopts and implements business strategies that take into account a number of macro and
micro economic consatations, including our current financial condition and expected levels of growth over the medium
to long term. In addition, we expect to increase our expenditure from the objects of thé-Qffarther information, see
fiObjects of the Offér  page93.

In the future, we may require substantial capital for our business operations and planned capital expenditure to maintain
and grow our existing infrastructure, purchase equipment and develop and implement new technologies in our new and
existing manufeturing facilities. The actual amount and timing of our future capital requirements may differ from
estimates as a result of, among other things, unforeseen delays or cost overruns in developing our products, changes in
business plans due to prevailing romic conditions, unanticipated expenses and regulatory changes. To the extent our
planned expenditure requirements exceed our available resources, we will be required to seek additional debt or equity
financing. Additional debt financing could increase oerest costs and require us to comply with additional restrictive
covenants in our financing agreements. Additional equity financing could dilute our earnings per Equity Share and any
investment in our Company and could adversely impact our futuréyEsfuére price.

Our ability to obtain additional financing on favourable terms, if at all, will depend on a number of factors, including our
future financial condition, results of operations and cash flows, the amount and terms of our existing inde lgeokered

market conditions and market conditions for financing activities and the economic, political and other conditions in the
markets where we operate. Our ability to raise debt financing on acceptable terms also depends on our credit ratings. For
furt her information on the r ifMkdowngrads of our debteatingsncouldladversely d i t
affectourbusiness We cannot assure you that we will be able to
manner or atll. Our failure to renew arrangements for existing funding or to obtain additional financing on acceptable
terms and in a timely manner could adversely impact our planned capital expenditure, our business, results of operations
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and financial condition.

34. Any surplus production on account of inaccurate forecasting of customer requirements and failure to manage
inventory could adversely affect our business, results of operations and financial condition.

Our business depends on our estimate of the demamddustomers. As is typical in the manufacturing industry, we
maintain a reasonable level of inventory of raw materials, work in progress and finished goods. We maintdaima lead
material requirement planning system and utilize our ERP software, SAPt¢Bhanage our levels of inventory. As of

March 31, 2022, 2021 and 2020, our tot al i nventory on e
169.44 million, respectively. As of Mumofoona coBishlidated a2 , 2 (
amounted to 1,097.74 million, 578.53 million and 371

the holding levels (days) considered:

Inventory Days as at On a Restated Basis On a Proforma ConsolidatedBasis
March 31, 2022 93 Days 121 Days
March 31, 2021 72 Days 99 Days
March 31, 202 44 Days 62 Days

Inventory Days is calculated as Total Inventory divided by Revenue from Operations multiplied by 365

However, we underestimate demand or have inadeqagiacity due to which we are unable to meet the demand for our
products, we may manufacture fewer quantities of products than required, which could result in the loss of business. Due
to the length of time necessary to produce commercial quantities pf@ducts, we make production decisions well in
advance of sales. An inaccurate forecast of demand for any product can result in the unavailability/ surplus of our products.
While we forecast the demand and price for our products and accordingly, plaroduction volumes, any error in our
forecast could result in a reduction in our profit margins and surplus stock, and such surplus stock may not be sold in a
timely manner, or at all. If we overestimate demand, we may incur costs to build capacighaspdrmore raw materials

and manufacture more products than required. Our inability to accurately forecast demand for our products and manage
our inventory may have an adverse effect on our business, results of operations and financial condition.

Furthe, we make significant decisions, including determining the levels of business that we will seek and accept,
production schedules, personnel requirements and other resource requirements, based on our estimates of customer ordel
for our products. Changes demand for our products and solutions could make it difficult to schedule production and lead

to a mismatch of production and capacity utilization. Any such mismatch leading to over or under utilization of our
manufacturing facilities could adverselyedt our business, results of operations and financial condition.

35. Our insurance coverage may not adequately protect us against all losses or the insurance cover may not be
available for all the losses as per the insurance policy, which could adverselgtdftesiness, results of operations
and financial condition.

Our operations are subject to various risks inherent to the design, manufacture and installation of our products, as well as
other risks such as theft, robbery, acts of terrorism, fire, cargfoacel majeure events. We maintain insurance coverage
for anticipated risks which are standard for our type of business and operations.

The following table sets forth our total insurance coverage and such coverage as a percentage of our total assets on &
proforma basis for the periods indicated.

Particulars Fiscal 2022 Fiscal 2021 Fiscal 2020
Total insurance coveradgei n millions) 259.16 272.53 186.26
Insurance coverage as a percentage of our total assets 33.87% 41.40% 34.11%

Our insurance policieimclude business guard policy for fire, building, furniture and offigaipment stock and stock in

progress, public liability, workmen compensation, conveyance, voyage, imports, group Medicare policy, accident and
business travel policy.There are manevents that could significantly impact our operations, or expose us teptrind

liabilities, for which we may not be adequately insured. There can be no assurance that any claim under the insurance
policies maintained by us will be honoured fully,part, or on time. To the extent that we suffer any loss or damage that

is not covered by insurance or exceeds our insurance coverage, our business, results of operations and financial condition
could be adversely affected. Flurther detailsof insuranceseeOur Busines8 o n 148a g e
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36. Failure or disruption of ourlT, manufacturing automation systems and/or ERP systems may adversely affect our
business, results of operations and financial condition.

We have implemented variTeys iemft@enmrmpatisekERPesoocled (pyp mé i
key areas of our operations, R&D, quality control, procurement, dispatch and accounting. We also have various automation
systems and software that automate our manufacturing and production. These systems are potentially vulnerable to damage
or interruptionfrom a variety of sources, which could result from (among other causes)atydeks on or failures of such
infrastructure or compromises to its physical security, as well as from damaging weather or other acts of nature. A
significant or largescale malfinction or interruption of one or more of our IT, ERP or manufacturing automation systems
could adversely affect our ability to keep our operations running efficiently and affect product availability, particularly i

the country, region or functional areawhich the malfunction occurs, and wider or sustained disruption to our business
cannot be excluded. In addition, it is possible that a malfunction of our data system security measures could enable
unauthorized persons to access sensitive businessimtdtaling information relating to our intellectual property or
business strategy or those of our customers. Such malfunction or disruptions could cause economic losses for which we
could be held liable or cause damage to our reputation. Any of theseplaeals, alone or in combination, could have a
material adverse effect on our business, results of operations and financial condition. Further, unavailability o& or failur

to retain, well trained employees capable of constantly servicing our IT, mamirfga@utomation systems and/or ERP
systems may lead to inefficiency or disruption of our operations and thereby adversely affecting our business, results of
operations and financial condition.

37. We are dependent on third party transportation and logistsegvice providers. Any increase in the charges of
these entities could adversely affect our business, results of operations and financial condition.

Pursuant to certain of our arrangements with our customers, based on customer preferences, we nray be paguhe

freight costs for the products we sell. In addition, we may have to pay for transportation costs in relation to theflelivery
some of the raw materials and other inputs to our manufacturing facilities. We do not own any vehicles for the
transportation of our products and/or raw materials, we therefore rely on third party transportation and logistics providers
for delivery of our raw materials and products. This makes us dependent on various intermediaries such as domestic
logistics companige and container freight station operators. We do not have amgdamgcontractual arrangements with

such thirdparty transportation and logistics providers. Disruptions of logistics could impair our ability to procure raw
materials and/or deliver our mocts on time, which could materially and adversely affect our business, results of
operations and financial condition. Additionally, if we lose one or more of ourphirty transportation providers, we may

not be able to obtain terms as favourable asdlwe receive from the thighrty transportation providers that we currently

use, which in turn would increase our costs and thereby adversely affect our operating results.

In Fiscal 2022, Fiscal 2021 and Fiscal 2020, profocovessolidatedreightand® r war di ng expenses wer
21.17 million and 22.19 million, respectivel vy, and ro

consolidatedotal expenses in the same periods. We are subject to the risk of increaseditcdstiy If we cannot fully

offset any increases in freight costs, through increases in the prices for our products, we would experience lower margins.

In addition, any increase in export tariffs also will increase expenses which in turn may adveestlpwafousiness,

results of operations and financial condition.

Further, our third party transportation providers do not carry any insurance coverage and therefore, any losses that may
arise during the transportation process will have to be claimed aodersurance policy. There can be no assurance that

we will receive compensation for any such claims in a timely manner or at all, and consequently, any such loss may
adversely affect our business, financial condition, results of operations and cash flow

38. We do not own certain of the premises of our manufacturing facilities and corporate offices.

We do not own our Registered and Corporate Office in India, and we do not own two of the properties upon which our
manufacturing facilities operate. Whileet lease agreements for our manufacturing facilities may be long term or short
term lease in nature and provide us with an option to renew them, they also provide the lessor with the right to terminate
the lease for neoompliance of the terms of the agmeent.A description of our properties for our manufacturing facilities

are set forth below.

Name of company Location Primary Purpose Freehold or Lease
Expiration
IKIO Lighting Limited Plot No. 102 Sector 07,
lIE, SIDCUL, Haridwari | Manufacturing facility
249403, Uttarakhand

Long term Leasehold
from SIDCUL
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Fine Technologies (Indig D- 234, Sector63, Noidal Manufacturing facility Lease  expiring on

Private Limited 201301, Uttar Pradesh February 24, 2023

Royalux Lighting Limited | A-20, Sector- 68, Noda i Manufacturing facility Lease  expiring on
201305, Uttar Pradesh December 31, 2023

Royalux Exports Privatt 150B, Noida  Specia

Limited Economic Zone, Noida | Manufacturing facility
201305, Uttar Pradesh

Long term Leasehold
from NOIDA Authority

Termination of our leases may occur for reasons beyond our control, such as breaches of lease agreements by the landlord:
of our premises which is detrimental to our operations. If we, our current or future landlords breach the lease agreements,
we may haveo relocate to alternative premises or shut down our operations at that site. Once we obtain a lease, we incur
significant expenses to install necessary furniture, fittings, machinery, lighting, security systems and air conditioning, to
ensure such unit designed in line with our requirements. Relocation of any part of our operations may cause disruptions

to our business and may require significant expenditure, and we cannot assure you that in such a case, we will be able to
find suitable premises on corencially reasonable terms in a timely manner, if at all or we may have to pay significantly
higher rent or incur additional expenses towards interiors. Occurrence of any of these factors may materially and adversely
affect our business, results of operatiand financial condition.

Further, we may not be able to assess or identify all risks and liabilities associated with any properties, such as faulty or
disputed title, unregistered encumbrances or adverse possession rights, improperly executedrethmgistufficiently
stamped instruments, or other defects of which we may not be aware.

39. Any downgrade of our debt ratings could adversely affect our business.

As of the date of this Draft Red Herring Prospectus, we have received the followingatiadi on our debt and credit
facilities.

Instrument or Rating Type ' Amo u n t millions) i Date Ratings
Issuer

Long Term Funding 100.00 February 28, 2022 CRISIL BBB-
Subsidiaries

Long Term Funding 100.00 February 28, 2022 CRISIL BB
Long Term Funding 100.00 February 28, 2022 CRISIL BB-
Long Term Funding 95.00 February 28, 2022 CRISIL BB
Short Term Funding 5.00 February 28, 2022 CRISIL A4+

These ratings assess our overall financial capacity to pay our obligations and are reflextivabdfty to meet financial
commitments as they become due. Further, there can be no assurance that these ratings will not be revised or changed b
the above rating agencies due to various factors, including on account of the @9yHndemic. Any dowgrade in our

credit ratings may increase interest rates for refinancing our outstanding debt, which would increase our financing costs,
and adversely affect our future issuances of debt and our ability to raise new capital on a competitive basis.

40. We are @pendent on third parties for the supply of utilities, such as water, gas and electricity, at our
manufacturing facilities and any disruption in the supply of such utilities could adversely affect our
manufacturing operations.

Our business is dependent the delivery of an adequate and uninterrupted supply of electricity, water, diesal and
reasonable cosin Fiscal 2022, Fiscal 2021 and Fiscal 2020, restatecpower and fuel expensegere 13.12million,
9.28mi | | i BM®7milliond whichrepresented.72%6,0.70% and0.78%, respectively, of ourestatedotal expenses.
In Fiscal 2022, Fiscal 2021 and Fiscal 2020, our profoomasolidatedpower and fuel expensem a proforma
consolidated basis wer®5.51mi | | 23d8ami | | i d26.02miliah, whichrepresented.34%, 1.34% and1.36%,
respectively, of our proformaonsolidatedtotal expenses. We procure utilities, such as water, welding gases, and
electricity, from third parties for use at our manufacturing facilities. Reliance on thitdspfor such utilities exposes us
to risks such as shortage or breakdown in supply, the correction of which is in the hands of such third parties. Any
interruption in the continuous supply of water, gas and electricity may negatively impact our maimgfairtocesses,
which may result in delays in delivery of our products or-delivery, resulting in loss of revenue and damage to our
reputation or customer relationship. In case of the unavailability of any supply from, any of our utility providess for a
reason, we are unable to assure you that we shall be afglartee such utilities from alternate sources in a timely manner
and at a commercially reasonable cost, which could adversely affebiusimess, results of operations and financial
condition
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41. The objects of the Offer include orders for plant and machinery which have not yet been placed. Further, we are
yet to place orders for capital expenditures. In the event of any delay in placement of such orders, the proposed
schedule of implementatioand deployment of the Net Proceeds may be extended or may vary.

Further, the objects of the Offer include orders for plant and machinery which have not yet been placed. Accordingly,
or der s97wImiltioh (excluding contingency costsyhich constitutes approximated.4®% of the total estimated
costs(excludingcontingency costsh relation to Proposed Expansion, are yet to be placed. There can be no assurance that
we will be able to place orders for such plant and machinery, in a timely manner or at all. Further, the costs of such plant
and machinery may eseaé or vary based on external factors which may not be in our control. Additionally, in the event

of any delay in placement of such orders, the proposed schedule of implementation and deployment of the Net Proceeds
may be extended or may vary accordinglyo r d e t @bjedtsof the Ofe pAged3. The actual costs of such plant

and machinery may be subject to change due to factors beyond our control.

In addition, we have obtained the quotations from various vendors in relation to such capitalitexe, most of these
guotations are valid for a certain period of time and may be subject to revisions, and other commercial and technical factors
including our financial and market condition, business and strategy, competition, negotiation witbrsupatiation in

cost estimates on account of factors, including changes in design and other external factors which may not be within the
control of our management. Further, we have not entered into any definitive agreements with such civil contractor and
there can be no assurance that the same civil contractor would be engaged to eventually provide the services at the same
costs. If there is any increase in the costs, the additional costs shall be paid by our Company from its internal a&cruals. W
cannotassure you that we will be able to undertake such capital expenditure within the cost indicated by such quotations
or that there will not be cost escalations

Further, any deviation on the costs provided in the quotations will be subject to applicalblewaver, we may have to

revise our funding requirements and deployment on account of a variety of factors such as our business and financial
condition and market conditions, business and strategy, competition, negotiation with vendors, variatiorsimmaies e

on account of factors, including changes in design or configuration of the Proposed Expansion, increrrmmdaative

expenses and other external factors such as any changes in the business environment and interest or exchange rat
fluctuations which may not be within our control.

42. We intend to utilise a portion of the Net Proceeds towards funding the capital expenditure of our Subsidiary, IKIO
Solutions Private Limited (Al KI O Soluti onsthébengfitsd we ¢
from the proposed object.

We intend to utilise a portion of the Net Proceeds towards funding the capital expenditure of our Subsidiary, IKIO Solutions
and we cannot assure you that we will be able to derive the benefits from the propese& abjf d e t @bjettssof s e e
the Offed  page93.

43. Our Subsidiaries and Joint Ventures may not pay cash dividends on shares that we hold in them. Consequently,
our Company may not receive any return on investments in our Subsidiaries and Joint Y&stu

Our Subsidiaries and Joint Ventures are separate and distinct legal entities, having no obligation to pay dividends and may
be restricted from doing so by law or contract, including applicable laws, charter provisions and the terms of theg financin
arrangements. We cannot assure you that our Subsidiaries will generate sufficient profits and cash flows, or otherwise be
able to pay dividends to us in the future.

44. We currently avail benefits under certain export promotion schemes. Any change in thexsefits applicable to
us or a delay in disbursement of benefits under such schemes may affect our results of operations.

We currently avail benefits under the Merchandigportsfrom India Scheme undahe Foreign Trade Policy of India and

Duty Drawbackwhich allow us duty free import of certain inputs usedrf@nufacturingandavailing duty drawbacks.

We benefit from export incentives under other export promotion scheme, including RodTep. If these export incentives are
withdrawn, or there is a delay blisbursements of benefits under such schemes, our busamessash flow may be
adversely affected. In addition, our business, results of operations and financial condition may be adversely affected if we
are subject to any dispute with the tax authesitn relation to these benefits or in the event, we are unable to comply with

the conditions required to be complied with in order to avail ourselves of these benefits. For further information on our tax
benef it Statensertef Spenial Tak Berefit pagell6.

45. We engage contract labour for carrying out certain business operations.
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In order to retain operational efficiencies, we engage independent contractors through whom we engage contract labour
for performance of certain functions at our mgatturing facilities as well as at our offices. Although we do not engage

these labourers directly, we are responsible for any wage payments to be made to such labourers in the event of default by
such independent contractors. Any requirement to fund thege requirements may have an adverse impact on our
business, results of operations and financial condition. In addition, under the Contract Labour (Regulation and Abolition)
Act, 1970, as amended, we may be required to absorb a number of such calndtnaretrs as permanent employees. Thus,

any such order from a regulatory body or court may have an adverse effect on our business, results of operations and
financial condition

46. Failure to maintain confidential information of our customers could adverselfext our results of operations or
damage our reputation.

We enter into confidentiality agreements and -d@stlosure agreements with our customers. Our agreements with our
customers also contain confidentiality and +uisclosure clauses. As per theseeagnents, we are required to keep
confidential, the knovhow and technical specifications, if any, provided to us by these customers. In the event of any
breach or alleged breach of our confidentiality agreements with our customers, these customersimetg teir
engagements with us or initiate litigation for breach of contract. Moreover, most of these contracts do not contairsprovision
limiting our liability with respect to breaches of our obligation to keep the information we receive from thete ctialfi

As a result, i f our customersé confidenti al i nformatio
consider us liable for that act and seek damages and compensation from us, in addition, to seeking termination of the
contract. Asertions of misappropriation of confidential information or the intellectual property of our customers against
us, if successful, could have a material adverse effect on our business, results of operations and financial condition. Even
if such assertionsgainst us are unsuccessful, they may cause us to incur reputational harm and substantial cost.

47. An inability to comply with repayment and other covenants in the financing agreements or otherwise meet our
debt servicing obligations could adversely affect dmusiness, financial condition, cash flows and credit rating.

We have entered into agreements in relation to financing arrangements with certain banks for working capital facilities,
term loans and bank guarantees. As of March 31, 2022, we had regtateallt out st andi ng borrowin

comprisingofnoc ur r ent borrowiagd ofirrégmhtOBomrbWwi ags of 147. 2
we had proformaonsolidated ot al out standing bor r owi aofgonrcuoent borrbwingssob . 6 3
387.24amd | tubnent borrowings of 678.39 million. The

restrictive covenants, including, but not limited to, requirements that we obtain consent from the lendeis prior
undertaking certain matters including, among others, effecting a merger, amalgamation or scheme of arrangement, change
in capital structure of our Company subject to the threshold prescribed for the shareholding of certain shareholders of our
Company ad entering into forward contracts, swaps, options, or other liability management contracts in respect of short
term facil it i Emncial hdebteddesst abielgsi ,pagedig) fo n

As on March 31, 2022, ouestatedotal secured borrowingsveo unt ed t o 158. 30 million, (
restated total indebtedness. As on March 31, 2022, our profoomsolidatedotal secured borrowings amounted to
547.64 million, c o mp r i sonsoligatedotal irkldbted®s%omdier the terons of qursectiredr ma
borrowings, we are required to create a charge by way of hypothecation on the entire current assets of our Company,
together with cash in hand, bank accounts and receivables, and, in our term loans, fixed assets. Astthase asse
hypothecated in favour of lenders, our rights in respect of transferring or disposing of these assets are restrici@u. There ¢
be no assurance that we will be able to comply with the financial or other covenants prescribed under the documentation
for our financing arrangements or that we will be able to obtain consents necessary to take the actions that may be required
to operate and grow our business. Further, if we fail to service our debt obligations, the lenders have the right to enforce
the searity created in respect of our secured borrowings. If the lenders choose to enforce security and dispose our assets
to recover the amounts due from us, our business, results of operations and financial condition may be adversely affected.
Any failure to @mply with the conditions and covenants in our financing agreements, the creation of additional
encumbrances that are not waived by our lenders or guarantors or otherwise cured, the occurrence of a material adverse
event that could lead to an event of détffand consequent termination of our credit facilities, or a demand for repayment
of our unsecured borrowings that may be recalled at any time could adversely affect our business, results of operations,
financial condition and cash flows.

48. Our Company ha unsecured loans that may be recalled by the lenders at any time and our Company may not
have adequate funds to make timely payments or at all.

Our Company has availed unsecured loans from our Promoter, Chairman and Managing Director, Hardeep &ingh, whi
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may be recalled at any time. As of March 31, 2022, such loans availed by our CamnpatRestated Standalone basis

was NIL Such loans may not be repayable in accordance with any agreed repayment schedule and may be recalled at any
time. In the eventiat any lender seeks repayment of any such unsecured loan, our Company would need to find alternative
sources of financing, which may not be available on commercially reasonable terms, or at all. As a result, any such demand
may materially and adverselyfeft our business, cash flows, financial condition and results of operations.

49. The Offer Price, market capitalization to total revenue multiple and price to earnings ratio based on the Offer
Price of our Company, may not be indicative of the market pri¢¢he Equity Shares on listing.

Our tot al revenue from operations and profit af84r tax
million and 505.16 million, respectivellyigpdnd tike [@Agr k
price to earnings ratio (based on Fiscal 2022 profit a

Offer Price of the Equity Shares is proposed to be determined on the basis of assessment of marketrdben&adity

Shares offered through a bebkilding process, and certain quantitative and qualitative factors as set out in the section

t i t Basiglfor @ffer Pricé  pagellland the Offer Price, multiples and ratios may not be indicative of the market
price of the Equity Shares on listing or thereafter. Prior to the Offer, there has been no public market for the Ecgjity Share
and an active trading market on the Stock Exchanges may not develop or be sustained after the Offer. Listing and quotation
doesnot guarantee that a market for the Equity Shares will develop, or if developed, the liquidity of such market for the
Equity Shares. The market price of the Equity Shares may be subject to significant fluctuations in response to, among other
factors, vartions in our operating results, market conditions specific to the industry we operate in, developments relating
to India and international markets, regulatory amendments, strategic alliances, -@Q@Vvélated or similar situations,

volatility in the secuties markets in India and other jurisdictions, variations in the growth rate of financial indicators,
variations in revenue or earnings estimates by research publications, and changes in economic, legal and other regulatory
factors.

50. Our employees may eage in misconduct or other improper activities, including noncompliance with regulatory
standards and requirements.

We are exposed to the risk of employee fraud or other misconduct. Misconduct by employees could include intentional
failures to comply witlany regulations applicable to us, to provide accurate information to regulatory authorities, to comply
with manufacturing standards we have established, or to report financial information or data accurately or disclose
unauthorized activities to us. Infpiaular, sales, marketing and business arrangements in our industry are subject to laws
and regulations intended to prevent fraud, misconduct, kickbackslesdifig and other abusive practices. These laws and
regulations may restrict or prohibit a widenge of pricing, discounting, marketing and promotion, sales commission,
customer incentive programs and other business arrangements. While we have not faced such instances in the past, ther:
can be no assurance that we will be able to identify and sietbrmisconduct, and the precautions we take to detect and
prevent this activity may not be effective in controlling unknown or unmanaged risk. If our employees engage in any such
misconduct, we could face criminal penalties, fines, revocation of requigtprovals and harm to our reputation, any of
which could form a material adverse effect on our business.

51. If we are unable to establish and maintain an effective internal controls and compliance system, our business and
reputation could be adversely a&tted.

We are responsible for establishing and maintaining adequate internal measures commensurate with the size and
complexity of operations. Our internal audit functions make an evaluation of the adequacy and effectiveness of internal
systems on an oning basis so that our operations adhere to our policies, compliance requirements and internal guidelines.

We periodically test and update our internal processes and systems and there have been no past material instances of failur
to maintain effectivénternal controls and compliance system. However, we are exposed to operational risks arising from
the potential inadequacy or failure of internal processes or systems, and our actions may not be sufficient to ensure effecti
internal checks and balandesall circumstances.

We take reasonable steps to maintain appropriate procedures for compliance and disclosure and to maintain effective
internal controls over our financial reporting so that we produce reliable financial reports and prevent firsmti&iSr

risks evolve and develop, internal controls must be reviewed on an ongoing basis. Maintaining such internal controls
requires human diligence and compliance and is therefore subject to lapses in judgment and failures that result from human
error.

Further, our operations are subject to -@etiruption laws and regulations. These laws generally prohibit us and our
employees and intermediaries from bribing, being bribed or making other prohibited payments to government officials or
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other persons tolain or retain business or gain some other business advantage. We participate in collaborations and
relationships with third parties whose actions could potentially subject us to liability under these laws or otherdocal anti
corruption laws. While our a® of conduct requires our employees and intermediaries to comply with all applicable laws,
and we continue to enhance our policies and procedures in an effort to ensure compliance with applicablesiun

laws and regulations, these measures mayrevent the breach of such aatirruption laws, as there are risks of such
breaches in emerging markets, such as India. If we are not in compliance with applicatderaption laws, we may be

subject to criminal and civil penalties, disgorgementaher sanctions and remedial measures, and legal expenses, which
could have an adverse impact on our business, results of operations and financial condition. Likewise, any investigation of
any potential violations of antiorruption laws by the relevanuthorities could also have an adverse impact on our
business and reputation.

52. We have in the past entered into related party transactions and may continue to do so in the future, which may
potentially involve conflicts of interest with the equity sharehetd.

We have in the course of our business entered into, and will continue to enter into, several transactions with our related
parties including remunerati on paiHRnancia InformatiomD i page228 or s .
We camot assure you that we will receive similar terms in our related party transactions in the future and that we could
not have achieved more favourable terms had such transactions been entered into with unrelated parties. The transaction:
we have entered iatand any further transactions that we may have with our related parties could potentially involve
conflicts of interest which may be detrimental to us. We cannot assure you that such transactions, individually or in the
aggregate, will not have an adveeféect on business and financial results, including because of potential conflicts of
interest or otherwise.

53. Our Promoters, certain of our Directors and Key Managerial Personnel may have interests other than
reimbursement of expenses incurred and normmamuneration or benefits in our Company.

Our Promoters, certain of our Directors and Key Managerial Personnel, while managing the day to day operations, may be
interested in our Companiy, addition to regular remuneration or benefits and reimbursermierpensedo the extent of

the Equity Shares held by them in our Company, and any dividends, bonuses or other distributions on such Equity Shares.
For further details,other than reimbursement of expenses incurred or normal remuneration or pewmefi©ur
Management Interest of Director8 a @uw Mahagemenit Interest of Key Managerial Persondel page207 and

220 While our Promoters, Directors and Key Managerial Personnel believe that they act in the benefit and best interest of
the Company, thre can be no assurance of continuing the same.

54. After the completion of the Offer, our Promoters will continue to collectively hold substantial shareholding in our
Company.

Currently, our Promoters ownl100% of our outstanding Equity ShareBollowing thecompletion of the Offer, or
Promoters will continue to hold large majorityof our postOffer Equity Share capitavhich will allow them to exercise
significant control over the outcome of the matters submitted to our shareholders for appoovdétds of their
shareholding preand postOf f e r Capital Steuctuit®  page83. This concentration of ownership may delay, defer

or even prevent a change in control of our Company and may make some transactions more difficult without the support
of the® shareholders. In addition, these Shareholders have the ability to exercise influence over our business, and may
cause us take actions that are not in, or may conflict
relating to ourmanagement and policies and the election of our directors and senior management, the approval of lending
and investment policies, revenue budgets, capital expenditure, dividend policy, strategic acquisitions and fund raising
activities. The interests of owignificant shareholders could conflict with our interests or the interests of our other
shareholders. Any such conflict may adversely affect our ability to execute our business strategy or to operate our business.

55. We cannot assure payment of dividenals the Equity Shares in the future.

Our Company has, by way of a resolution of the Board of Directors dated September 14, 2022, adopted a formal dividend
distribution policy. Howeverour Company has not paid any dividend in Fiscal 2022, Fiscal 2021iscal 2020, and

until the date of this Draft Red Herrilggospectus. Owability to pay dividends in the future will depend upon our dividend

policy, future results of operations, financial condition, cash flows, working capital requirements and cpeitditaxe
requirements and other factors considered relevant by our directors and shareholders. Our ability to pay dividends may
also be restricted under certain financing arrangements that we may enter into. We may also decide to retain all of our
earning to finance the development and expansion of our business and, therefore, may not declare dividends on our Equity
Shares. We cannot assure you that we will be able to pay dividends on the Equity Shares at any point in the future. For
details pertainingtd i vi dend decl| ar e dDividend Rolcy | pageR2Be past, see AN
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56. Our funding requirements and proposed deployment of the Net Proceeds are based on management estimates and
may be subject to change based on various factors, some of which are beywrabntrol. If we are unable to
deploy the Net Proceeds in a timely or an efficient manner, it may affect our business, results of operations and
financial condition.

We intend to use the Net P Obectsd tthesOfférampaged3ofahis Praft RecbHemwiy d e s ¢
Prospectus. The amount proposed to be deployed from Net Proceeds to establish the new facility at Noida by our wholly
owned Subsi di ar y 2,366.Fhilon, aoperthe DRRNissued by Sapient Services Privatdddmihe

fund requirements, the proposed deployment of funds and the intended use of the Net Proceeds, for the proposed facility,
as described herein are based on our current business plan, internal management estimates, current and valid quotation
from auppliers / vendors, and other commercial and technical factors. However, such estimated cost and related fund
requirements have not been appraised by any bank or financial institution. Further, we plan to utilise a portion of the Net
Proceeds towards repagnt/ prepayment, in full or part, of certain borrowings availed by our Company on consolidated
basis.

The deployment of the Net Proceeds will be monitored by a monitoring agency appointed pursuant to the SEBI ICDR
Regulations. Our internal managementireates may exceed fair market value or the value that would have been
determined by thirgbarty appraisals, which may require us to reschedule or reallocate our capital expenditure and may
have an adverse impact on our business, financial conditiontsregubperations and cash flows. We may have to
reconsider our estimates or business plans due to changes in underlying factors, some of which are beyond our control,
such as interest rate fluctuations, changes in input cost, and other financial andmgdiadtors. Further, while our
Company will receive proceeds from the Fresh Issue, it will not receive any proceeds from the sale of Equity Shares
pursuant to Offer for Sale by the Selling Shareholders. Accordingly, prospective investors in the IDffeedvio rely

upon our managementdés judgment with respect to the use
a timely or an efficient manner, it may affect our business, results of operations and financial condition.

Anyvariatin i n t he planned use of the Net Proceeds would r ect
time or cost overrun and in such an eventuality it may adversely affect our operations or business. Our Promoters will be
required to provide an exitpportunity to such shareholders who do not agree to the proposal to vary the objects of the
Offer, at such price, and in such manner, in accordance with our Articles of Association, Companies Act and the SEBI
ICDR Regulations.

57. Certain sections of this Eaft Red Herring Prospectus contain information from the F&S Report which we
commissioned and purchased and any reliance on such information for making an investment decision in the
Offer is subject to inherent risks.

Certain sections of this Draft Red Hag Prospectus include information based on, or derived from, the F&S Report or
extracts of the F&S Report preparedFrpst & Sullivan, whichis not related to our Company, Directors or Promoters.

We have commissioned and paid for this F&S Report fempilrpose of confirming our understanding of the industry in
connection with the Offer. All such information in this Draft Red Herring Prospectus indicates the F&S Report as its source.
Accordingly, any information in this Draft Red Herring Prospectusvddrirom, or based on, the F&S Report should be
read taking into consideration the foregoing.

Industry sources and publications are also prepared based on information as of specific dates and may no longer be curren
or reflect current trends. Industrysees and publications may also base their information on estimates, projections,
forecasts and assumptions that may prove to be incorrect. While we have assumed responsibility for the contents of the
report and have taken reasonable care in the reproductithe information, we make no representation or warranty,
express or implied, as to the accuracy or completeness of such facts and statistics. Further, the F&S Report is not a
recommendation to invest / disinvest in any company covered in the F&StRApoordingly, prospective investors

should not place undue reliance on, or base their investment decision solely on this information.

In view of the foregoing, you may not be able to seek legal recourse for any losses resulting from undertaking any
investment in the Offer pursuant to reliance on the information in this Draft Red Herring Prospectus based on, or derived
from, the F&S Report. You should consult your own advisors and undertake an independent assessment of information in
this Draft Red Herrig Prospectus based on, or derived from, the F&S Report before making any investment decision
regardi ng t IhdustnOdvéndend. @&yelR0 For the disclaimers associated with the F&S Report, see
fiCertain Conventions, Presentation of Financlafjustry and Market Data and Currency of Presentatidndustry and

Market Datad pagel8.
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58. We will not receive any proceeds from the Offer for Sale. The Selling Shareholders will receive the proceeds from
the Offer for Sale.

The Offer consists of a Esh Issue and an Offer for Sale. The Selling Shareholders shall be entitled to the et proceeds from
the Offer for Sale, which comprise proceeds from the Offer for Sale after deducting the Offer expenses shared by the
Selling Shareholders, and our Comparilf mot receive any proceeds from the Offer for Sale. Other than the listing fees
(which shall be borne by our Company), the Offer related expenses shall be shared amongst our Company and the Selling
Shareholders in the proportion with the amount pertgininFresh Issue and Offer for Sale in the Offer. In case our
Company withdraws the Offer in the future, the said expenses shall be shared between the Selling Shareholders and our
Company in proportion with the respective amount proposed to be raised.

External Risks:
59. A slowdown in economic growth in India could cause our business to suffer.

Our performance and the growth of our business are necessarily dependent on the health of the overall Indian economy.
Any slowdown or perceived slowdown in the Imdiaconomy or future volatility in global commodity prices could
adversely affect our business. Additionally, an increa:
a decline in Indiabds for ei gectirdexesthatesanceliquidiyswhichvceutd advarsely d n
affect the Indian economy and our business. In particular, the CQYlzandemic caused an economic downturn in India

and globally. Any downturn in the macroeconomic environment in India could alsosaty affect our business, financial
condition, results of operations and prospects.

I ndi aés economy could be adversely affected by a gener
affecting agriculture, commodity and energycps as well as various other factors. A slowdown in the Indian economy
could adversely affect the policy of the Gol towards our industry, which may in turn adversely affect our financial
performance and our ability to implement our busirstisgegy.

Thelndian economy is also influenced by economic and market conditions in other countries, particularly emerging market
conditions in Asia. A decline in Indiads foreign exchar
and interest fi@s in the Indian economy, which could adversely impact our financial condition. A loss of investor
confidence in other emerging market economies or any worldwide financial instability may adversely affect the Indian
economy, which could materially and &dsely affect our business, financial condition, results of operations and prospects.

Further, other factors which may adversely affect the Indian economy are scarcity of coatigrdinancing in India,

resulting in an adverse impact on economic cimas in India and scarcity of financing of our expansions; volatility in,

and actual or perceived trends in trading activitly on,
or monetary policies, like application of GST; pal#i instability, terrorism or military conflict in India or in countries in

the region or globally, including in | ndi aénadediaasterggus n
infectious disease outbreaks or other serious publicthealicerns; prevailing regional or global economic conditions,
including in Indiads principal export mar k eih or affedingd ot h
India or its financial servicesectors.

60. Our business, results of opetians and financial condition may be affected by global economic conditions and
the geographies to which we cater.

Our business depends substantially on global economic conditions. Our international customers may be adversely impacted
may be adversely ipacted by the economic downturn in their national or regional economies, disruption in their banking
and financial systems, economic weakness, unfavourable government policies, rising inflation, lowering of spending power
and customer confidence, and dolt uncertainty.

The Indian market and the Indian economy are influenced by economic and market conditions in other countries,
particularly emerging market countries in Asia. Financial turmoil in Asia, U.S. and elsewhere in the world in recent years
hasaf fected the I ndian economy. Al t hough economic condi
developments in one country can have adverse effects on the securities of companies in other countries, including India. A
loss of investor cafidence in the financial systems of other emerging markets may cause increased volatility in Indian
financial markets and, indirectly, in the Indian economy in general. Any worldwide financial instability could also have a
negative impact on the Indian@®my. Financial disruptions may occur again and could harm our business, results of
operations and financial condition.
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The global credit and equity markets have experienced substantial dislocations, liquidity disruptions and market corrections
in recen years. Financial markets and the supply of credit could continue to be negatively impacted by ongoing concerns
surrounding the sovereign debts and/or fiscal deficits of several countries in Europe, the possibility of further downgrades
of, or defaults onsovereign debt, concerns about a slowdown in growth in certain economies and uncertainties regarding
the stability and overall standing of the European Monetary Union.

A loss of investor confidence in the financial systems of other emerging marketsanmsgy increased volatility in the

Indian financial markets and indirectly in the Indian economy in general. Any worldwide financial instability could
influence the Indian economy. In response to such developments, legislators and financial regutetdsaited States,

Europe and other jurisdictions, including India, have implemented several policy measures designed to add stability to the
financial markets. In addition, any increase in interest rates by the United States Federal Reserve will isadetsan

in the borrowing costs in the United States which may in turn impact global borrowing as well. Furthermore, in several
parts of the world, there are signs of increasing retreat from globalization of goods, services and people, as ptessure for t
introduction of a protectionist regime is building and such developments could adversely affect Indian exports. However,
the overall impact of these and other legislative and regulatory efforts on the global financial markets is uncertain, and th
may nd have the intended stabilizing effects. In the event that the current adverse conditions in the global credit markets
continue or if there is any significant financial disruption, this could have an adverse effect on our business, results of
operations amh financial condition.

In February 2022, hostilities between Russia and the Ukraine commenced, which has led stock, commaodities and foreign
exchange markets worldwide to fluctuate. In addition, the market price of oil has risen sharply since the corantence

of hostilities in the Ukraine, which may have an inflationary effect in India and other countries. A prolonged war or a
protracted period of hostilities in the Ukraine may lead to global economic disturbances.

If we are unable to successfully antidipand respond to changing economic and market conditions, our business, results
of operations and financial condition and prospects may be adversely affected.

61. Changing regulations in India could lead to new compliance requirements that are uncertain.

The regulatory and policy environment in which we operate is evolving and is subject to change. The Gol may implement
new laws or other regulations and policies that could affect our business in general, which could lead to new compliance
requirements, inclding requiring us to obtain approvals and licenses from the Gol and other regulatory bodies, or impose
onerous requirements.

For instance, the Gol has recently introduced (a) the Code on Wages, 2019; (b) the Code on Social Security, 2020; (c) the
Occupatbnal Safety, Health and Working Conditions Code, 2020; and (d) the Industrial Relations Code, 2020 which
consolidate, subsume and replace numerous existing central labour legislations. While the rules for implementation under
these codes have not been fied, we are yet to determine the impact of all or some such laws on our business and
operations which may restrict our ability to grow our business in the future and increase our expenses. In the absence of
any precedents on the subject, the applicatioth@se provisions is uncertain and may or may not have an adverse tax
impact on us.

Uncertainty in the applicability, interpretation or implementation of any amendment to, or change in, governing law,
regulation or policy in the jurisdictions in which veperate, including by reason of an absence, or a limited body, of
administrative or judicial precedent may be time consuming as well as costly for us to resolve and may impact the viability
of our current business or restrict our ability to grow our lssirin the future. We may incur increased costs and other
burdens relating to compliance with such new requirements, which may also require significant management time and
other resources, and any failure to comply may adversely affect our business, oésyerations and prospects.
Uncertainty in the applicability, interpretation or implementation of any amendment to, or change in, governing law,
regulation or policy, including by reason of an absence, or a limited body, of administrative or judicégnt may be

time consuming as well as costly for us to resolve and may impact the viability of our current businesses or restrict our
ability to grow our businesses in the future.

62. A slowdown in our exports due to tariffs and trade barriers and inteinaal sanctions could adversely affect our
business, financial condition and results of operations.

A portion of our revenue is derived from our international business. From time to time, tariffs, quotas and other tariff and
nontariff trade barriers malge imposed on our products in jurisdictions in which we operate or seek to sell our products.
There can be no assurance that the countries or regions (like the United States or the European Community) where we seel
to sell our products will not impose tmdestrictions on us in future. We may also be prohibited from exporting to certain
restricted countries that may be added to a sanctions list maintained by the Government of India or other foreign
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governments, such as the Specially Designated Nationdl8lacked Persons list maintained by the Office of Foreign
Assets Control of the US Department of Treasury in the United States. In February 2022, hostilities between Russia and
the Ukraine commenced, which has led to the imposition of sanctions of v&imsgn interests (and in some cases
Belarus) by the European Union, Australia, Canada, Japan, New Zealand, Switzerland, South Korea, the United Kingdom
and the United States. Any such imposition of trade barriers or international sanctions may haegsanefiezct on our
business, financial condition and results of operations.

63. Natural calamities, climate change and health epidemics and pandemics such as CQ¥ID India could
adversely affect our business, financial condition, and results of operatiolm addition, hostilities, terrorist
attacks, civil unrest and other acts of violence could adversely affect our business, results of operations and
financial condition.

India has experienced natural calamities, such as earthquakes and floods ipe@seMatural calamities could have an
adverse impact on the Indian economy which, in turn, could adversely affect our business, and may damage or destroy our
manufacturing and R&D facilities or other assets which are concentrated in Gujarat. Any ofatiueakcalamities could
adversely affect our business, results of operations and financial condition.

A number of countries in Asia, including India, as well as countries in other parts of the world, are susceptible taisontagio
diseases and, for exataphave had confirmed cases of the highly pathogenic H7N9, H5N1 and H1N1 strains of influenza
in birds and swine. In addition, the COWUI® pandemic, has caused a worldwide health crisis and economic downturn.
Any future outbreak of health epidemics masgtrict the level of business activity in affected areas, which may, in turn,
adversely aff ecThe impact ofihe SO pandemiSie enceftain and still evolving, and could
adversely affect our business, results of operations and fedacanditionrd  page40.

Our operations including our manufacturing facilities in India may be damaged or disrupted as a result chletitias.

Such events may lead to the disruption of information systems and telecommunication servicesrfed pesiads. They

also may make it difficult or impossible for employees to reach our business locations. Damage or destruction that interrupts
our provision of services could adversely affect our reputation, our relationgfitipsour customers, our semi
management t eamds ab iervisetoy busimess arditmiayncausd s ito inaun substantigd additional
expenditure to repair or replace damaged equipment or rebuild parts of our facilities. Any of the above factors may
adversely affect aubusiness, results of operations and financial condition.

India has from timeo-time experienced instances of social, religious and civil unrest and hostilities between neighbouring
countries. Recently there have been ongoing mass protest by farganst éhree farm acts which were passed by the
Parliament of India in September 2020. The introduction of the law caused protests in several parts of the country like
Delhi, Haryana and Punjab. In case there are mass protests leading to civil unrdstidents could impact both our
operations and adversely affect our business, results of operations and financial condition. Present relations between India
and Pakistan continue to be fragile on the issues of terrorism, armaments and Kashmir. Fengheayéhbeen continuing

border disputes between India and China. Military activity or terrorist attacks in the future could influence the Indian
economy by disrupting communications and making travel more difficult. Such political tensions also coeld greater
perception that investments in Indian companies involve higher degrees of risk. Events of this nature in the future, as well
as social and civil unrest within other countries in Asia and the Middle East, could influence the Indian ecormuldand

have a material adverse effect on the market for securities of Indian companies.

64. Inflation in India could have an adverse effect on our profitability and if significant, on our financial condition.

In recent months, consumer and wholesale pricésdia have exhibited increased inflationary trends, as the result of an
increase in crude oil prices, higher international commodity prices, and higher domestic consumer and supplier prices.
Although the RBI has enacted certain policy measures desigmeditanflation, these policies may not be successful. In
February 2022, hostilities between Russia and the Ukraine comméimeecharket price of oil has risen sharply since the
commencement of these hostilities which may have an inflationary effeaian ontinued high rates of inflation may
increase our expenses related to salaries or wages payable to our employees, raw materials and other expenses. There c:
be no assurance that we will be able to pass on any additional expenses to our custbatersiorevenue will increase
proportionately corresponding to such inflation. Accordingly, high rates of inflation in India could have an adverse effect

on our business, results of operations and financial condition.
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65. Significant differences exist betwaelnd-AS and other accounting principles, such as U.S. GAAP and IFRS,
which may be material to the Restated Financial Statements prepared and presented in accordance witS Ind
contained in this Draft Red Herring Prospectus.

Our Restated Financial Statents and as of, and for the years ended, March 31, 2022, 2021 and 2020 have been prepared
and presented in accordance with-la8. The IndAS accounting principles differ from accounting principles with which
prospective investors may be familiar in otlweuntries, such as U.S. GAAP and IFRS. Significant differences exist
between IndAS, U.S. GAAP and IFRS, which may be material to the financial statements prepared and presented in
accordance with Inéd\S contained in this Draft Red Herring Prospectusuidicig our Restated Financial Statements.
Accordingly, the degree to which the financial information included in this Draft Red Herring Prospectus will provide
meaningf ul i nformation is dependent -A8 and théCempaiesoAstplanc t i v e
reliance by persons not familiar with kA5 on the financial disclosures presented in this Draft Red Herring Prospectus
should accordingly be limited.

66. The Indian tax regimes are currently undergoing substantial changes which couldeesbly affect our business
and the trading price of the Equity Shares.

Our business, results of operations and financial condition could be adversely affected by any change in the extensive
central and state tax regime in India as applicable to us artzlisimess.

Tax and other levies imposed by Indian central and state governments that affect our tax liability, include central and state
taxes and other levies, income tax, turnover tax, goods and service tax, stamp duty and other special taxesrgesl, surc
which are introduced on a temporary or permanent basis from time to time. This extensive central and state tax regime is
subject to change from time to time. The final determination of our tax liability involves the interpretation of locabtax la

and related regulations in each jurisdiction, as well as the significant use of estimates and assumptions regarding the scope
of future operations and results achieved and the timing and nature of income earned and expenditures incurred.

For instance, th Government of India has implemented two major reforms in Indian tax laws, namely the GST, and
provisions relating to general aidtiv o i d a n ciGAAROY l. e sTh(efi i ndirect tax regime in
overhaul. The indirect taxes on goodsl aervices, such as central excise duty, service tax, central sales tax, state value
added tax, surcharge and excise have been replaced by Goods and Service Tax with effect from July 1, 2017. GAAR
became effective from April 1, 2017. The tax consequenicé® GGAAR provisions being applied to an arrangement may

result in, among others, a denial of tax benefit to us and our business. In the absence of any precedents on the subject, the
application of these provisions is subjective. If the GAAR provisioasrade applicable to us, it may have an adverse tax
impact on us. Further, if the tax costs associated with certain of our transactions are greater than anticipated because of a
particular tax risk materializing on account of new tax regulations and gmliticould affect our profitability from such
transactions.

Further, the Finance Act, 2020, has, amongst others things, notified changes and provided a number of amendments to the
direct and indirect tax regime, including, without limitation, a simgtifialternate direct tax regime and that dividend

di stri bDbTiogn twaxl( Mot be payable in respect of dividen
after March 31, 2020, and accordingly, such dividends would not be exempt in tiseolh#ma shareholders, both resident

as well as nomesident and are subject to tax deduction at source. The Company may or may not grant the benefit of a tax
treaty (where applicable) to a noesident shareholder for the purposes of deducting tax atesénam such dividend.

Investors should consult their own tax advisors about the consequences of investing or trading in the Equity Shares.

Further, we cannot predict whether any tax laws or other regulations impacting it will be enacted, or preatictetznd

impact of any such laws or regulations or whether, if at all, any laws or regulations would have a material adverse effect
on our business, financial condition, results of operations and cash flows. The Government of India had announced the
unionbudget for financial year 2023 and the Finance Act, 2022 received assent from the President of India on March 30,
2022, and was made effective from April 1, 2022. There is no certainty on the impact that the Finance Act, 2022 may have
on our business arm@perations or in the industry we operate in.

67.Any adverse change in Indiads sovereign credit rating
business, results of operations and financial condition.

I n November 2016,n Stanedmandt i&o Palormat i mg agen
rating. I't identified Indiabs high fiscal de it

recommended the implementation of reformsandcari n ment of deficits. S ndard & F
sovereign debt rating to Hdstrabliedg, Wwhi |Mayr OfLf7i, r mriing hi,
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agency, affirmed Indiabds smedretgnr-atbhgokheatBBBmabdl 0
with a fAnegativeo outlook in June 202Mootm)d Nopembdeed
Sovereign Credit Rating of India to Baa2 from Baa3 and changed the outlook on thtorstaige from positive. On June

1, 2020, Moodyds downgraded I ndiabs sovereign rating t
stable to negative. This is a result of t heOcwpEn20dmi c,
S&P Global affrmed its BBBongt er m sovereign ratings on India with a
sovereign rating of Baa3 with a stable outl ook. Prior t

of existing vulnerabilities such as a weak financial sector and subdued private investment. Going forward, the sovereign
ratings outlook will remain dependent on whether the government is able to transition the economy intgrewtigh
environment, as wels exercise adequate fiscal restraint. Our borrowing costs and our access to the debt capital markets
depend significantly on the credit ratings of Il ndi a. A
agencies may adversely impace timdian economy and consequently our business, results of operations and financial
condition.

68. Our business may be adversely affected by competition laws in India.

The Competition AcCompetiRodAcdD, ,ag egmd rad ed [precaldeadverseseffettanv i n g
competition in the relevant market in India. Under the Competition Act, any formal or informal arrangement, understanding
or action in concert, which causes or is likely to cause an appreciable adverse effect on competittddased void and

results in the imposition of substantial monetary penalties. Furthermore, any agreement among competitors which directly
or indirectly involves the determination of purchase or sale prices, limits or controls production, supply, teatkatsl
development, investment or provision of services, shares the market or source of production or provision of services by
way of allocation of geographical area, type of goods or services or number of customers in the relevant market or directly
or indirectly results in bigigging or collusive bidding is presumed to have an appreciable adverse effect on competition.
The Competition Act also prohibits abuse of a dominant position by any enterprise.

On March 4, 2011, the Government of India netifiand brought into force the provisions under the Competition Act in
relation t o cCombmationaRegulationsProyigiohse) fAwi t h effect from June 1
Regulation Provisions require that acquisition of shares, voting righsgts or control or mergers or amalgamations,
which cross the prescribed asset and turnover based thresholds, be mandatorily notified teapptbyped by the
Competition ComndCksi.onl nofadldndiieon( i on May d Compefitionl 1 , t
Commission of India (Procedure in regard to the transaction of business relating to combinations) Regulations, 2011, as
amended, which sets out the mechanism for implementation of the Combination Regulation Provisions under the
Competition At. The manner in which the Competition Act and the CCI affect the business environment in India may
adversely affect our business, financial condition and results of operations.

The applicability or interpretation of the Competition Act to any mergeglgamation or acquisition proposed or
undertaken by us, or any enforcement proceedings initiated by CCI for alleged violation of provisions of the Competition
Act may have a material adverse impact on our business, financial condition, results of apanatiprospects.

69. Foreign investors are subject to foreign investment restrictions under Indian laws which limit our ability to attract
foreign investors, which may adversely impact the market price of our Equity Shares.

Under the foreign exchange regidats currently in force in India, transfers of shares betweerresidents and residents

are freely permitted (subject to certain restrictions) if they comply with the pricing guidelines and reporting requirements
specified by the RBI. If the transfer shares, which are sought to be transferred, is not in compliance with such pricing
guidelines or reporting requirements or falls under any of the exceptions referred to above, then the prior approval of the
RBI will be required. Additionally, shareholdengo seek to convert the Indian Rupee proceeds from a sale of shares in
India into foreign currency and repatriate that foreign currency from India will require a no objection/tax clearance
certificate from the income tax authority. We cannot assure imgetsiat any required approval from the RBI or any other

I ndi an government agency can be obtained on &esyictipnar t i cu
on Foreign Ownership of Indian Securitles page 463

Risks Relating tahe Equity Shares
70. Our Equity Shares have never been publicly traded, and after the Offer, the Equity Shares may experience price

and volume fluctuations, and an active trading market for the Equity Shares may not develop. Further, the Offer
Price may na be indicative of the market price of the Equity Shares after the Offer.
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Prior to the Offer, there has been no public market for the Equity Shares, and an active trading market on the Stock
Exchanges may not develop or be sustained after the Offend_&tid quotation does not guarantee that a market for the
Equity Shares will develop, or if developed, the liquidity of such market for the Equity Shares. The Offer Price of the
Equity Shares is proposed to be determined through alngittkng process anchay not be indicative of the market price

of the Equity Shares at the time of commencement of trading of the Equity Shares or at any time thereafter. The market
price of the Equity Shares may be influenced by many factors, some of which are beyondroyrieduding:

1 the failure of security analysts to cover the Equity Shares after this Offer, or changes in the estimates of our
performance by analysts;

the activities of competitors and suppliers;

future sales of the Equity Shares by our Company osbareholders;

investor perception of us and the industry in which we operate;

our quarterly or annual earnings or those of our competitors;

developments affecting fiscal, industrial or environmental regulations;

the publicéds r eacadndadversd noedimreports;amde ss r el eases

general economic conditions.

=A =4 =4 -8 -8 -89

As a result of these factors, investors may not be able to resell their Equity Shares at or above the initial public offering

price. In addition, the stock market often experiences price angedfluctuations that are unrelated or disproportionate

to the operating performance of a particular company. These broad market fluctuations and industry factors may materially
reduce the mar ket price of the EqgrmanteyTheéencanrbe 30,assuranaedhatd | e
the investor will be able to resell their Equity Shares at or above the Offer Price.

71. Currency exchange rate fluctuations may affect the value of the Equity Shares.

The exchange rate between the Rupee and othagifocurrencies, including the U.S. Dollar, the British pound sterling,

the Euro, the Hong Kong Dollar, the Singapore Dollar and the Japanese Yen, has changed substantially in recent years anc
may fluctuate substantially in the future. Fluctuations inekehange rate between the foreign currencies with which an

i nvestor may have purchased Rupees may affect the val ue
if there is a change in relative value of the Rupee to a foreign currertyoktne following values will also be affected:

A the foreign currency equivalent of the Rupee trad

A the foreign currency equivalent of the proceeds that you would receive upon the sale in India dhany of
Companyds Equity Shares; and

A the foreign currency equivalent of cash dividends
paid only in Rupees.

You may be unable to convert Rupee proceeds into a foreign currency of your choice, ¢e titewhich any such
conversion could occur could fluctuate. I n addition, t
devaluation of the Rupee if investors in jurisdictions outside India analyse its value based on the relevant faegyn cur
equi valent of the Companybs results of operations and f

72. The determination of the Price Band is based on various factors and assumptions and the Offer Price of the Equity
Shares may not be indicative of the market price of the Eg$hares after the Offer. Further, the current market
price of some securities listed pursuant to certain previous issues managed by the Book Running Lead Manager
is below their respective issue price.

The determination of the Price Band is based gioua factors and assumptions and will be determined by our Company
and the Selling Shareholders in consultation with the Book Running Lead MaRagkermore, the Offer Price of the
Equity Shares will be determined by our Company and the Selling $fdeehin consultation with the Book Running

Lead Managethrough the Book Building Process. These will be based on numerous factors, including factors as described
u n d Basis fiir Offer Pricé b e g i magelhl@nd anay not be indicative of the matreice for the Equity Shares

after the Offer.

In addition to the above, the current market price of securities listed pursuant to certain previous initial public offerings
managed by the Book Running Lead Manaigebelow their respective issue prico F f urt herOthe¢ret ai | s
Regulatory and Statutory Disclosurie®rice information of past issues handled by the BRLMc o0 mme rpage4B85 o n

The factors that could affect the market price of the Equity Shares include, among others, broad mdskénteacial
performance and results of our Company figsing, and other factors beyond our control. We cannot assure you that an
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active market will develop or sustained trading will take place in the Equity Shares or provide any assurance regarding th
price at which the Equity Shares will be traded after listing.

73. Investors may be subject to Indian taxes arising out of income arising on the sale of and dividend on the Equity
Shares.

Under current Indian tax laws, unless specifically exempted, caaitas arising from the sale of equity shares held as
investments in an Indian company are generally taxable in India. Any capital gain realized on the sale of listed equity
shares on a Stock Exchange held for more than 12 months immediately precediage thetransfer will be subject to

long term capital gains in India at the specified rates depending on certain factors, such as whether the sale is undertaken
on or off the Stock Exchanges, the quantum of gains and any available treaty relief. Acgpvdinglay be subject to
payment of |l ong term capital gains tax i nSTTondi a,n itrhea dc
any Equity Shares held for more than 12 months immediately preceding the date of transfer. STT wédbenlewd

collected by a domestic stock exchange on which the Equity Shares are sold.

Further, any capital gains realized on the sale of listed equity shares held for a period of 12 months or less immediately
preceding the date of transfer will be subjecshort term capital gains tax in India. Capital gains arising from the sale of

the Equity Shares will not be chargeable to tax in India in cases where relief from such taxation in India is provided under
a treaty between India and the country of whitwh seller is resident and the seller is entitled to avail benefits thereunder,
subject to certain conditions. Generally, Il ndi an at ax t I
result, residents of other countries may beldidbr tax in India as well as in their own jurisdiction on a gain upon the sale

of the Equity Shares.

Similarly, any business income realized from the transfer of Equity Shares held as trading assets is taxable at tke applicabl
tax rates subject to arnseaty relief, if applicable, to a nemesident seller. Additionally, in terms of the Finance Act, 2018,

which has been notified on March 29, 2018 with effect from April 1, 2018, the tax payable by an assessee on the capital
gains arising from transfer ddng term capital asset (introduced as section 112A of the Intaxn&ct, 1961) shall be
calculated on such loAgrm capital gains at the rate of 10%, where the-borgr m capi t al gains exce
to certain exceptions in case of a residedividuals and HUF.

Further, the Finance Act, 2019 has made various amendments in the taxation laws and has also clarified that, in the absence
of a specific provision under an agreement, the liability to pay stamp duty in case of sale of secunitigs stock
exchanges will be on the buyer, while in other cases of transfer for consideration through a depository, the onus will be on
the transferor. The stamp duty for transfer of securities other than debentures, on a delivery basis is speci#étl at 0.01
and on a nordelivery basis is specified at 0.003% of the consideration amount. These amendments have come into effect
from July 1, 2020.

Additionally, the Finance Act does not require DDT to be payable in respect of dividends declared, distripaiedyr

a domestic company after March 31, 2020, and accordingly, such dividends would not be exempt in the hands of the
shareholders, both resident as well as-remident. The Company may or may not grant the benefit of a tax treaty (where
applicable) ® a nonresident shareholder for the purposes of deducting tax at source pursuant to any corporate action
including dividends.

74. QIBs and Nonlnstitutional Investors are not permitted to withdraw or lower their Bids (in terms of quantity of
Equity Shares orthe Bid Amount) at any stage after submitting a Bid, and Retail Individual Investors are not
permitted to withdraw their Bids after Bid/Offer Closing Date.

Pursuant to the SEBI ICDR Regulations, QIBs and -Nwtitutional Investors are required to pag tBid Amount on
submission of the Bid and are not permitted to withdraw or lower their Bids (in terms of quantity of Equity Shares or the
Bid Amount) at any stage after submitting a Bid. Retail Individual Investors can revise their Bids during the Bid/Offe
Period and withdraw their Bids until Bid/Offer Closing Date. While our Company is required to complete all necessary
formalities for listing and commencement of trading of the Equity Shares on all Stock Exchanges where such Equity Shares
are proposed tbe listed including Allotment pursuant to the Offer within six Working Days from the Bid/Offer Closing
Dat e, or such other time period as required under the
the Equity Shares, includingaterial adverse changes in international or national monetary policy, financial, political or
economic conditions, our business, results of operation or financial condition may arise between the date of submission of
the Bid and Allotment. Our Company magmplete the Allotment of the Equity Shares even if such events occur, and
such events |l imit the Biddersé ability to sell the Equ
the Equity Shares to decline on listing.
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75. There is no garantee that our Equity Shares will be listed on the BSE and NSE in a timely manner or at all.

In accordance with Indian law and practice, permission for listing and trading of our Equity Shares will not be granted until
after certain actions have beevntpleted in relation to this Offer and until Allotment of Equity Shares pursuant to this
Offer. In accordance with current regulations and circulars issued by SEBI, our Equity Shares are required to be listed on
the BSE and NSE within such time as mandatedier UPI Circulars, subject to any change in the prescribed timeline in

this regard. However, we cannot assure you that the trading in our Equity Shares will commence in a timely manner or at
all. Any failure or delay in obtaining final listing and tradiapprovals may restrict your ability to dispose of your Equity
Shares.

76. Holders of Equity Shares could be restricted in their ability to exercise-@meptive rights under Indian law and
could thereby suffer future dilution of their ownership position.

Under the Companies Act, a company having share capital and incorporated in India must offer holders of its Equity Shares
pre-emptive rights to subscribe and pay for a proportionate number of Equity Shares to maintain their existing ownership
percentages jor to the issuance of any new equity shares, unless thenmuéve rights have been waived by the adoption

of a special resolution by holders of thHfearths of the Equity Shares who have voted on such resolution. However, if the
laws of the jurisdictia that holders are in does not permit the exercise of suebangpéive rights without us filing an

offering document or registration statement with the applicable authority in such jurisdiction, the holders will be unable to
exercise such premptive righs unless we make such a filing. The Company may elect not to file a registration statement

in relation to preemptive rights otherwise available by Indian law to the holders. To the extent that the holders are unable
to exercise premptive rights granteth respect of the Equity Shares, they may suffer future dilution of your ownership
position and their proportional interests in our Company would be reduced.

77. Any future issuance of Equity Shares or convertible securities or other equity linked secuhbiesir Company
may dilute holdersdéd shareholding and sales of the Eqgl
the trading price of the Equity Shares.
Any future equity issuances by us, including a primary offering, may lead to the didufioni nvest or sé shar e
Any disposal of Equity Shares by our major shareholders or the perception that such issuance or sales may occur, including
to comply with the minimum public shareholding norms applicable to listed companies in Inde&dweagely affect the
trading price of the Equity Shares, which may lead to other adverse consequences including difficulty in raising capital
through offering of the Equity Shares or incurring additional debt. There can be no assurance that we wi#l fusthies
Equity Shares or that the shareholders will not dispose of the Equity Shares. Any future issuances could also dilute the
value of your investment in the Equity Shares. In addition, any perception by investors that such issuances or sales might
occur may also affect the market price of the Equity Shares.

78. A third party could be prevented from acquiring control of our Company because of-@k&over provisions
under Indian law.

There are provisions in Indian law that may delay, deter or preyahira takeover or change in control of our Company,

even if a change in control would result in the purchase of your Equity Shares at a premium to the market price or would
otherwise be beneficial to you. Such provisions may discourage or prevent tygreginf transactions involving actual or
threatened change in control of our Company. Under the SEBI Takeover Regulations, an acquirer has been defined as any
person who, directly or indirectly, acquires or agrees to acquire shares or voting rightsara@r a company, whether
individually or acting in concert with others. Although these provisions have been formulated to ensure that interests of
investors/shareholders are protected, these provisions may also discourage a third party from atbetaicgntrol of

our Company. Consequently, even if a potential takeover of our Company would result in the purchase of the Equity Shares
at a premium to their market price or would otherwise be beneficial to its stakeholders, it is possible thtdl®mien

would not be attempted.

79. Rights of shareholders of companies under Indian law may be more limited than under the laws of other
jurisdictions.

Our Articles of Association, composition of our Board, Indian laws governing our corporate affairalithty of

corporate procedures, directorsd fiduciary duties, res.
those that would apply to a company in another psivei sdic
and widespread as shareholdersd rights under the | aws
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80. Investors may have difficulty enforcing foreign judgments in India against us or our management.

Substantially all of our directors and executive officeesrasidents of India and all of our assets are located in India. As

a result, it may not be possible for investors to effect service of process on us or such persons in jurisdictions outside of
India, or to enforce against them judgments obtained in €outtside of India predicated upon civil liabilities on us or

such directors and executive officers under laws other than Indian Law.

India has reciprocal recognition and enforcement of judgments in civil and commercial matters with only a limited number
of jurisdictions, such as the United Kingdom; however, no reciprocity has been established with the United States. In order
to be enforceable, a judgment from a jurisdiction with reciprocity must meet certain requirements of the Indian Code of
CivilProcedir e, 1908 (the ACivil Codeo). The Civil Code only
in the reciprocating jurisdiction, not being in the nature of any amounts payable in respect of taxes, other charges, fines o
penalties. Judgments decrees from jurisdictions which do not have reciprocal recognition with India cannot be enforced
by proceedings in execution in India. Therefore, a final judgment for the payment of money rendered by any court in a
nonreciprocating territory for civilliability, whether or not predicated solely upon the general laws of the non
reciprocating territory, would not be enforceable in India. Even if an investor obtained a judgment in such a jurisdiction
against us, our officers or directors, it may be regfuio institute a new proceeding in India and obtain a decree from an
Indian court. However, the party in whose favour such final judgment is rendered may bring a fresh suit in a competent
court in India based on a final judgment that has been obtainachamreciprocating territory within three years of
obtaining such final judgment. Generally, there are considerable delays in the disposal of suits by Indian courts.

It is unlikely that a court in India would award damages on the same basis as adoueighan action were to be brought

in India. Furthermore, it is unlikely that an Indian court would enforce foreign judgments if that court was of the view that
the amount of damages awarded was excessive or inconsistent with Indian practice. Aegintyteeenforce a foreign
judgment in India is required to obtain prior approval from the RBI to repatriate any amount recovered. Any judgment in
a foreign currency would be converted into Indian Rupees on the date of the judgment and not on thieedadyoint.

We cannot predict whether a suit brought in an Indian court will be disposed of in a timely manner or be subject to
considerable delays
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SECTION Il T INTRODUCTION
THE OFFER

The following table summarizes details of the Offer:

Offer of Equity Shares® " Up to [06] Equity Shares, ag
of which:

Fresh Issué" Up to [06] Equity SBE&OOmkn ag
Offer for Sale® Upto7,500,00CEqui ty Shar es, [ anillopmby (

the Selling Shareholder
The Offer® comprises of:

A. QIB Portiorf®® Not more than [O0] Equity Sh
of which:

() Anchor Investor Portion Up to [ 0] Equity Shares

(i) Net QIB Portion (assuming Anchor Invest Up t o [ 0] Equity Shares

Portion is fully subscribed)
of which:
a. Available for allocation to Mutual Fund Up t o [ 6] Equity Shares
only (5% of the Net QIB Portion)

b. Balance for all QIBs including MutualFunc Up t o [ 6] Equity Shares
B. Nonnstitutional Portion Not |l ess than [6] Equity Sh
of which:

Onethird of the Nortinstitutional Portion Up t o [ 8] Equit Shares
available for allocation to Bidders with &

application s020milioof o m

million

Two-third of the Nonlnstitutional Portion Up t o [ 6] Equity Shares
available for allocation to Bidders with &

applicatonst e o f mdm#liont han

C. Retail Portiorf® Not | ess than [O0] Equity Sh

<

Pre and postOffer Equity Shares

Equity Shares outstanding prior to the Offer (as [ 0 ] Eqaes t y Sh

the date of this Draft Red Herring Prospectus)

Equity Shares outstanding post the Offer [ 0] Equity Shares

Use of Net Proceeds S e ©bjdtts of the Offér  page93 for information on the use
of proceeds arising from the Fresh Issue. Our Company will
receive any proceeds from the Offer Kale.
~ Our Company, in consultation with the BRLM, may consider undertaking a further issue of specified securities through
a preferential issue or any other method as may be permitted in accordance with applicable law to any person(s)
aggregating up t6 500 million at its discretion, prior to filing of the Red Herring Prospectus with the RoC If thé Pre
IPO Placement is completed, the Fresh Issue size will be reduced to the extent of d&h Placement, subject to the
Offer complying with the miniam offer size requirements prescribed under Regulation 19(2)(b) of the SCRR.

(1) The Offefincluding the PreIPO Placementhas been authorized by a resolution of our Board d&teptember 14
2022,and the Fresh Issue has been authorized by a special tiesobi our Shareholders dat&eptember 1,62022.
Further, our Board has taken on record the approval for the Offer for Sale by the Selling Shareholders pursuant to its
resolution dated September 17, 2022.

(2) Each of the Selling Shareholders, severally aatjointly, confirms that its respective portion of the Offered Shares
have been held by it for a period of at least one year prior to the filing of this Draft Red Herring Prospectus with SEBI,
and are accordingly eligible for being offered for sale ie ®ffer in terms of Regulation 8 of the SEBI ICDR
Regulations.
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H
S

©)

(4)

()

Equity Shares offered in the Offer
for Sale (up to)

ardeep Singh 6,000,000 September 17, 2022

urmeet Kaur 1,500,000 September 17, 222

Name of the Selling Shareholder Date of consent letter

For details, see fiOther ReAuwtl ladrirtyy afnphgeSttdad udfofrgr Di G

Our Company in consultation with the BRlivhyallocate up to 60% of the QIB Portion to AncHavestors on a
discretionary basis in accordance withet SEBI ICDR Regulations. The QIB Portion will accordingly be reduced for
the Equity Shares allocated to Anchor Investors. -@irel of the Anchor Investor Portion shall be reserved for
domestic Mutual Fundsubiject to valid Bids being received from doticeblutual Funds at or above the Anchor
Investor Allocation Price. In the event ofidersubscription in the Anchor Investor Portion, the remaining Equity
Shares shall be added to tNetQIB Portion.Further,5% of the Net QIBortion shall be availableoi allocation on

a proportionate basis to Mutual Funds only, and the remainder of the Net QIB Psimaitbe available for allocation

on a proportionate basis to all QIB Bidders (other than Anchor Investors), including Mutual Fudijsct to valid
Bidsbeing received at or above the Offer Price. In the event the aggregate demand from Mutual Funds is less than as
specified above, the balance Equity Shares available for Allotment in the Mutual Fund Portion will be added to the
NetQIB Portion andallocated proportionately to the QIB Bidders (other than Anchor Investors) in proportion to their
Bi ds. For deRraadd ed page4dd dirOf f er

Subject to valid Bids being received at or above the Offer Price, tsudescription, if any, in any categoryaept the

QIB Portion, would be allowed to be met with spal’er from any other category or combination of categories, as
applicable, at the discretion of our Company in consultation with the BRLM and the Designated Stock Exchange,
subject to applicablew. In the event of an undsubscription in the Offegubject to receiving minimum subscription

for 90% of the Fresh Issue and compliance with Rule 19(2)(b) of the Securities Contracts (Regulatiorth&rules,
Equity Shares in the Fresh Issue will beuisd prior to the sale of Equity Shares through the Offer for Sale to meet
the minimum subscription of 90% of the Fresh Issue. Additionally, even if the minimum subscription to the Fresh Issue
is reached, the Equity Shares in the remaining portion of tleshrtssue will be issued prior to the Equity Shares
being offered as part of the Offer for Sale.

Allocation to Bidders in all categories, except Anchor Investors, if any;Ihgiitutional Investors and Retail
Individual Bidders, shall be made on a profionate basis subject to valid Bids received at or above the Offer Price.

The allocation to each Retail Individual Bidder shall not be less than the minimum Bid Lot, subject to availability of
Equity Shares in the Retail Portion and the remaining availdeity Shares, if any, shall be allocated on a
proportionate basisFurther, not less than 15% of the Offer shall be available for allocation tolIN&titutional

Bidders of which on¢hird of the Nonrlnstitutional Portion shall be available for allocatioto Bidders with an
applicati on sO2@ndlliood n dnou pmillibrdarsd twethirds of the Nofinstitutional Portion shall

be available for allocation to Bi oiliomans undersubscripion inap p | i
either of these two sutategories of Noinstitutional Portion may be allocated to Bidders in the othercategory

of Nonlnstitutional Portion.The allocation to each Nelmstitutional Investor shall not be less thatinimum NIi
Application Sizeubject to the availability of Equity SharesinNonn st i t ut i on al l nvest orsodé c
availableEquity Shares, if any, shall be allocated on a proportionate limsiscordance with the conditions specified

in this regard in Schedule XIlII dhe SEBI ICDR Regulations For further detailpage see
444,

ther detail s, including i @fferPeoteduréi opage 44dForgurtlteey n d s
of t he f{Tamsofithe @fftd tphge 430f f er , see 0
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SUMMARY FINANCIAL INFORMATION

The following tables set forth the summary financial information derived from our Restated Financial Information. The
summary financial information presented below may differ in certain signtficespects from generally accepted
accounting principles in other countries, including IFRS. The summary financial information presented below should be
read in conjunction with our Restated Financial Information, the notes and annexures thereto ansttibe s
AManagement 6s Discussion and Analysis @dge360i nanci al Posi

Restated standalone statement of assets and liabilities

(in ~7 mi ||
March 31, March 31, March 31,
2022 2021 2020
Assets
Non-current assets
Property, plant and equipment 168.45 153.93 149.97
Intangible assets 0.46 0.50 1.03
Right of use of assets 3.36 - -
Financial assets
(i) Other financialassets 1.63 0.86 0.77
Deferred tax assets (net) 4.15 411 1.38
Non-Current Tax asset (Net) 2.10 2.10 0.13
Other norcurrent assets 8.66 1.34 0.39
188.81 162.84 153.67
Current assets
Inventories 562.35 315.97 169.44
Financial assets
(i) Tradereceivables 259.69 156.38 46.40
(ii) Cash and cash equivalents 6.50 1.93 66.04
(iif) Bank balances other than cash and cash equivalents - 0.01 0.49
(iv) Others 1.09 1.09 0.87
Other current assets 107.63 102.79 72.89
Total current assets 937.26 578.17 356.13
Total 1,126.07 741.01 509.80
Equity and liabilities
Equity
Equity share capital 250.00 0.50 0.50
Other equity 514.41 482.66 276.02
764.41 483.16 276.52
Non-current liabilities
Financial liabilities
(i)Borrowings 1108 20.88 26.57
(iiLease liabilities 1.91 - -
Provisions 7.83 5.33 3.62
Deferred tax liability (net) - - -
20.82 26.21 30.19
Current liabilities
Financial liabilities
(i)Borrowings 147.22 28.72 51.20
(iLease liabilities 1.40 - -
(ii)Trade payables
- total outstanding dues of micro and small enterprises; and 34.20 16.01 0.78
- total outstanding dues of creditors other than micro and small enterpris 106.07 159.39 137.77
(iv)Other financial liabilities 30.51 16.09 10.64
Other currenliabilities 4.13 9.74 2.60
Provisions 4.46 1.69 0.10
Current Tax Liabilities (net) 12.85 - -
Total current liabilities 340.84 231.64 203.09
Total liabilities 361.66 257.85 233.28
Total equity and liabilities 1,126.07 741.01 509.80
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Restated standaloe statement of profit and loss

Particulars

Revenue

Revenue from operations
Other income

Total revenue (1)

Expenses

Cost of materials consumed
Change in inventories
Employee benefits expenses
Finance costs

Depreciation and amortisation expenses
Other expenses

Total expenses (Il)

Profit before tax

Tax Expenses

Current tax

Deferred tax charge/ (creyi
Related to earlier years

Profit after tax
Other comprehensive income

Items that will not be reclassified to profit or loss

- Remeasurement of defined benefins
- Income tax relating to these items

Other comprehensive income for the year, net of tax

Total comprehensive income for the year
Earnings per equity share (in Rs):

Nominal value of Rs. 10 each (previous year Rs. 10 each)

-Basic diluted earnings per share
-Diluted earnings per share

Summary of significant accounting policies
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(in
Year ended
March 31,

2022

2,198.95
8.24
2,207.19

1,523.50
(68.06)
263.82

5.34
24.47
78.19

1,827.26

379.93

99.11
(0.42)

1.14
99.83

280.10

1.53
(0.38)
1.15

281.25

11.20
11.20

million,

Year ended
March 31,
2021

1,596.63
3.76
1,600.39

1,052.30
7.32
194.40
5.61
24.60
39.79
1,324.02
276.37

73.58
(3.01)

70.57
205.80

1.13
(0.29)
0.84

206.64

8.23
8.23

Year ended
March 31,
2020

1,406.48
0.84
1,407.32

954.01
(10.3)
162.32
20.92
22.44
37.17
1,186.47

220.85

60.50
(2.20)

2.62
60.92

159.93

(0.04)
0.00
(0.04)

159.89

6.40
6.40

except

ear



Restated standalone statement of restategdash Flows

A. Cash flow from operating activities

Net profit before tax

Adjustments for:

Depreciation and amortisation

Finance cost

Incomeother than operating income

(Profit)/loss on sale of property, plant & equipment
Balances Written Off

Other Comprehensive Income

Operating profit before working capital changes
Adjustments for (increase) / decrease in operating assets:
Inventories

Trade receivables

Other financial assets

Other assets

Adjustment for increase / (decrease) in operating liabilities:
Trade payables

Other financial liabilities

Other current liabilities

Provisions

Cash generated from operations

Taxes ad interest thereon paid

Net cash used in operating activities (A)

B. Cash flow from investing activities:
(Purchase)/Sale of PPE/ Intangible/ Rou Assets
Movement in Bank Depsits

Interest income

Lease Liability

Net cash used in from investing activities (B)

C. Cash flow from financing activities:

Net (decrease)/increase in long term borrowings from banks
Net increase/(decrease) in short term borrowings from banks
Payment of lease liabilities

Finance cost

Net cash generated/(used in) from financing activities (C)

Net increase/(decrease) in cash and cash equivalents (A+B+C)

Cash and cash equivalents (refer to note 12)
-at beginning of the year

-at end of the year

Notes to cash flow statemnt

(i) Cash and cash equivalents comprise
Balances with banks:

i On current accounts

Cash on hand
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March 31,
2022

379.93

24.47
5.34
(0.02)
(0.15)
0.00

409.57

(246.38)
(103.31)
(0.76)
(4.72)

(35.13)
14.42
(5.61)
6.79
34.87
(87.40)

(52.53)

(45.59)
0.01
0.02

(45.56-)

(9.80)
118.50
(0.89)
(5.15)
102.66

4.57

1.93
6.50

6.25
0.25

March 31,
2021

276.37

24.60
5.61
(0.46)
1.98
0.21

308.31

(146.53)
(110.19)
(0.32)
(30.05)

36.86
5.40
7.14
4.43

75.05

(75.54)

(0.49)

(30.83)
0.48
0.46

(29.89-)

(5.69)

(22.48)

(5.56_)
(33.73)

(64.11)

66.04
1.93

1.70
0.23

(in
March 31,
2020

220.85

22.44
20.92
(0.13)
(0.09)

(0.04)
263.94

(85.41)
38.76
(1.00)

(42.93)

35.42
1.09
2.60
2.45

214.92
(82.82)
132.10

(38.78)
(0.13)
0.13
-38.78
(63.69)
38.23

(20.92_)
(46.38)

46.95

19.09
66.04

65.82
0.22

mi



SUMMARY OF PRO FORMA CONSOLIDATED FINANCIAL INFORMATION

The following tables provide the summary of the Pooma Consolidated Financial Information (to be read in conjunction
with Mameagément 6s Discussion and Analysis ofi Basimdnci al
Preparation of the Pro Forma Consolidated Financial Informadion page289) as at and for the years ended March 31,

2020, 2021 and 2022, to show the impact of the acquisition of Fine Teclasdlogdia) Private Limited, IKIO Solutions

Private Limited, Royalux Exports Private Limited and Royalux Lighting Private Limited on our &ogmps if the
acquisition had been completed at a date pri &inanciao t he
Informationi Pro Forma Consolidated Financial Information page 274 History and Certain Corporate Matteiis

Material acquisitions or divestments of business or undertakings, mergers, amalgamations or revaluation of assets in the
last 10 years  @age 198 a Rigk Fdttors- Our Pro Forma Consolidated Financial Informatioaddresses a
hypothetical situation and thefore, does not represent factual results of operations or financial corilitiopage31.

Summary Proforma Consolidated Balance Sheet

(7 in mill:i
Particulars Fiscal 2022 Fiscal 2021 Fiscal 2020
Assets
Non-current assets
Property, plant andgglipment 254.68 224.78 216.98
Capital workin-progress 93.69 40.79 5.19
Intangible assets 0.51 0.62 1.22
Right of use of assets 349.47 360.11 322.70
Financial assets
(i) Other financial assets 5.49 3.46 3.05
Deferred tax assets (net) 17.40 18.06 8.89
Non current tax assets (net) 2.29 2.25 0.33
Other non current assets 40.62 9.99 7.14
764.15 660.06 565.50
Current assets
Inventories 1,097.74 578.53 371.84
Financial assets
(i) Trade receivables 558.87 327.55 298.19
(i) Cash and cash egyalents 21.80 32.83 77.59
(iii) Bank balances other than cash and cash equivalents 5.46 3.44 4.75
(iv) Other financial assets 4.08 3.18 5.94
Other current assets 196.55 138.91 124.45
Total current assets 1,884.50 1,084.44 882.76
Total Assets 2,648.6 1,744.50 1,448.26
Equity and liabilities
Equity
Equity share capital 250.00 0.50 0.50
Other equity 838.70 628.08 358.49
1,088.70 628.58 358.99
Non-current liabilities
Financial liabilities
(YBorrowings 387.24 345.88 169.99
(ii)Lease liabilities 86.29 92.23 93.05
Provisions 17.84 14.38 10.19
Deferred tax liability (net) - - -
491.37 452.49 273.23
Current liabilities
Financial liabilities
(YBorrowings 678.39 347.70 298.62
(iiLease liabilities 9.24 7.86 6.31
(i) Trade payables
- total outstanding dues of micro and small enterprises; and 64.07 19.59 5.15
- total outstanding dues of creditors other than micro and small enter, 168.05 211.44 319.54
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Particulars
(iv) Other financial liabilities
Othercurrent liabilities
Provisions
Current Tax Liabilities (net)
Total current liabilities
Total liabilities
Total equity and liabilities

73

Fiscal 2022 Fiscal 2021 Fiscal 2020

85.66 41.21 163.86
18.10 22.93 22.25
5.45 2.10 0.31
39.62 10.60 -
1,068.58 663.43 816.04

1,559.95 1,115.92 1,089.27
2,648.65 1,744.50 1,448.26



Summary Proforma Consolidated Statement of Profit and Loss

Particulars

Revenue

Revenue from operations
Other income

Total revenue (1)

Expenses

Cost of materials consumed

Change in inventories

Employee benefits expenses

Finance costs

Depreciation and amortisation expenses
Other expense

Total expenses (Il)

Profit before exceptional item and tax
Prior period expenses/ (Income) (Net)

Profit before tax

Tax Expense:

Current tax

Deferred tax charge/ (credit)
Related to Earlier Years

Profit after tax

Other comprehensive income

Items that will not be reclassified to prodit loss

- Remeasurement of defined benefit plans

- Income tax relating to these items

Other comprehensive income for the year, net of tax

Total comprehensive income for the year

(in

Earnings per equity share (in Rs.): [Based on actual paidp capital as at 3

March 2022]

Nominal value of Rs. 10 each (previous year Rs. 10 each)
-Basic diluted earnings per share

-Diluted earnings per share

Earnings per equity share (in Rs.): [Based on paidip capital after giving

effect to Bonus issue]*

Nominal value of Rs. 10 each (previous year Rs. 10 each)
-Basic diluted earnings per share

-Diluted earnings @r share
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mi | |
Fiscal
2022

3,318.40
21.55
3,339.95

2,096.34
(174.23)
422.84
49.18
50.81
200.31
2,645.25
694.70

694.70

187.92
(0.14)
1.76
189.54
505.16

3.13
(0.80)
2.33

507.49

20.21
20.21

7.77
7.77

i on,
Fiscal
2021

2,134.46
11.26
2,145.72

1,213.83
(9.70)
293.94
43.70
46.85
158.29
1,746.91
398.81
(0.00)

398.81

120.92
(10.17)

110.75
288.06

3.54
(1.01)
2.53

290.59

11.52
11.52

4.43
4.43

except
Fiscal
2020

2,202.47
15.81
2,218.28

1,392.39
(0.21)
286.79
46.39
40.73
150.43
1,916.52
301.76

301.76

92.81
(7.76)
2.64
87.69
214.07

(0.28)
0.08
(0.20)

213.87

8.56
8.56

3.29
3.29

ear



Summary Proforma Consolidated Statement of cash flows

Particulars

A. Cash flow from operating activities

Net profit before tax

Adjustments for:

Depreciation and amortisation

Finance cost

Income other than operating income
(Profit)/loss on sale of property, plant & equipment
Balances Written Off

Other Comprehesive Income

Provision for Expected credit Loss

Deemed Equity

Operating profit before working capital changes

Adjustments for (increase) / decrease in operating assets:
Inventories

Trade receivables

Other financial assets

Other assets

Adjustment for increase / (decrease) in operating liabilities:

Trade payables

Other financial liabilities

Other current liabilities

Provisions

Cash generated from operations
Taxes and interest thereon paid

Net cash used in operating activies (A)

B. Cash flow from investing activities:
(Purchase)/Sale of PPE/ Intangible/ Rou Assets
Movement in Bank Deposits

Interest income

Lease Liability

Net cash used in from investing activities (B)

C. Cash flow from financing activities:

Net (decrease)/increase in long term borrowings from banks
Net increase/(decrease) in short term borrowings from banks

Payment of lease liabilities

Finance cost

Share Capital / Capital Introduced / Capital Withdrawn
Net cash generated/(used in) from financing activities (C)

Net increase/(decrease) in cash and cash equivalents (A+B+C)

Cash and cash equivalents (refer to note 12)
-at beginning of the year

Add: Deposits with maturity less than 3 months from hegasheet date (Refe

note 3)

-at end of the year

Notes to cash flow statement

(i) Cash and cash equivalents comprise
Balances with banks:

T On current accounts

Cash on hand
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Fiscal
2022

694.70

50.82
49.18
(3.26)
0.22
0.00

0.19

791.85

(519.29)
(231.32)
(2.99)
(80.58)

1.10
44.62
(9.45)
7.17
1.19
(156.03)

(154.84)

(91.71)
(2.02)
1.65

(92.08-)

41.36
330.69
(17.26)
(76.72)
(42.18)
235.89

(11.03)

32.83

21.80

18.44
3.36
21.80

Fiscal
2021

398.81

39.39
43.70
(1.43)

1.98
17.15

0.17
499.77

(206.69)
(45.90)
1.53
(17.32)

(93.28)
(122.69)
5.30
9.01
29.73
(116.11)
(86.38)

(63.87)
1.31
1.42

(61.14-)

175.89

49.08
(54.84)
(45.14)
(22.23)
102.76

(44.76)

77.59

32.83

32.02
0.81
32.83

(-

i n
Fiscal
2020

301.76

40.74
46.39
-0.68
-10.64
-0.09
4.62
15.27
397.37

(163.14)
(36.42)
2.67
(61.45)

66.76
128.34
8.88
4.36
347.37
(115.45)
231.92

26.65
-4.38
0.76
3.47
26.50

43.01
73.08
-229.79
-46.39
-45.16
-205.25

53.17

24.42

77.59

76.56
1.03
77.59

mi



GENERAL INFORMATION

Our Company was incorporated dKIO Lighting Private Limite@ under the Companies Act, 2013, pursuant to the
certificate of incorporation issued by the RoC on March 21, 2016. The name of our Company was subsequently changed
toé1 KI O L i g hjtupon gponvérsiomintd & pliblic company, pursuant to a board resdlatieddanuary 3, 2022

and ashareholderesolution datedanuary 31, 2022and a fresh certificate of change of name was issuetbah 18,

2022by the RoC.

Corporate Identity Number: U31401DL2016PLC292884
Company Registration Number: 292884
Registered Office:

IKIO Lighting Limited

411, Arunachal Building

19 Barakhamba Road, Connaught Place
New Delhii 110 001

Corporate Office:

IKIO Lighting Limited

Di 234, Sector 63

Noidai 201 301, Uttar Pradesh

For details in relation to the c haistgreand Gemaircorpoeate Mattgrs st e r e
- Changes in our registered offite pagel9?7.

Address of the Registrar of Companis

Our Company is registered with the RoC situated at the following address:
The Registrar of Companies, Delhi and Haryana at New Delhi

4th Floor, IFCI Tower

61, Nehru Place

New Delhi 110 019, India

Board of Directors

Our Board comprises the followiridjrectors as on the date of filing of this Draft Red Herring Prospectus:

Name Designation DIN Address
Hardeep Singh Managing Director | 00118729 | J12/76, Rajori Garden, New Delfi10027
Surmeet Kaur Whole-Time Director | 00118695 | J12/76, Rajori Garderlew Delhi-110027

Sanjeet Singh Whole-Time Director 08353656 E'lldoisBIOCk' Kirti Nagar, Ramesh Nagar, Dell

Chandra Shekar Vermi Independent Director 00121756 | R/O G4/4086, Vasant Kunj, New Delhl10 070

. . . R/o B-301, Badhwar Apartments, Sector 6, Dwar
Kishor Kumar Sansi Independent Director 07183950 New Delhii 110 075

Rohit Singhal Independent Director, 05272543 | BP-48, Shalimar Bagh, New Delh110088
For brief profiles and fQurMahagemedt epgage208 s of our Director s
Company Secretary and Compliance Officer
Sandeep Kumar Agarwal is the Company Secretary and Compliance Officer. His contact details are as follows:
IKIO Lighting Limited

D1 234, Sector 63
Noidai 201 301, Uttar Pradesh
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Telephone:+91 120i 4116186
E-mail: secretarial@ikiolighting.com

Investor Grievances

Investors can contact the Company Secretary and Compliance Officer, the Book Running Lead Manager or the Registrar
to the Offer in case of any pfeffer or postOffer related problems, such as a@oeipt of letters of Allotment, neoredit

of Allotted Equity Shares in the respective beneficiary accountrexgipt of refund orders or naeceipt of funds by
electronic mode.

All Offer related grievances, other than that of Anchor Investors, madbteessed to the Registrar to the Offer with a
copy to the relevant Designated Intermediary(ies) to whom the Bid cum Application Form was submitted. The Bidder
should give full details such as name of the sole or first Bidder, Bid cum Application Fornrenumb Bi dder 6 s DP
ID, UPI ID, PAN, date of submission of the Bid cum Application Form, address of the Bidder, number of Equity Shares
applied for, the name and address of the Designated Intermediary(ies) where the Bid cum Application Formittes subm
by the Bidder and ASBA Account number (for Bidders other than RIBs using the UPI Mechanism) in which the amount
equivalent to the Bid Amount was blocked or the UPI ID in case of RIBs using the UPI Mechanism.

Further, the Bidder shall also encloseay of the Acknowledgment Slip or provide the acknowledgement number
received from the Designated Intermediaries in addition to the information mentioned hereinabove. All grievances relating
to Bids submitted through Registered Brokers may be addrestes $tock Exchanges with a copy to the Registrar to the
Offer. The Registrar to the Offer shall obtain the required information from the SCSBs for addressing any clarifications or
grievances of ASBA Bidders.

All Offer-related grievances of the Anchawkstors may be addressed to the Book Running Lead Manager giving full
details such as the name of the sole or First Bidder, A
PAN, date of the Anchor Investor Application Form, address@Bidder, number of the Equity Shares applied for, Bid
Amount paid on submission of the Anchor Investor Application Form and the name and address of the Book Running Lead
Manager where the Anchor Investor Application Form was submitted by the Anchaiomves

Book Running Lead Manager

Motilal Oswal Investment Advisors Limited

10th Floor, Matilal Oswal Tower, Rahimtullah, Sayani Road
Opposite Parel S.T. Depot, Prabhadevi

Mumbai400025, Maharashtra, India

Telephone:+91 22 7193 4380

E-mail: ikio.ipo@motilaloswal.com

Investor Grievance ID: moiaplredressal@motilaloswalgroup.com
Website: www.motilaloswalgroup.com

Contact Person:Ritu Sharma / Kirti Kanoria

SEBI Registration Number: INM000011005

Motilal Oswal Investment Advisors Limited the sole Book Runng Lead Manager to the Offer, aadcordingly, there
is no interse allocation of responsibilities in the Issue.

Syndicate Members

[ 0]

Legal Counsel tothe Offer as to Indian law
M/s. Crawford Bayley & Co.

State Bank Building, 4th Floor

NGN Vaidya Marg

Fort, Mumbaii 400 023

Maharashtra, India.
Telephone:+91 22 22668353
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Legal Counsel to the BRLM as to International law

Dentons U5 LLP

2000, McKinney Avenue

Suite 1900 Dallas

Texas 75201, United States of America
Telephone:+1 214 259 0952

Statutory Auditor to our Company

BGJC & Associated LP

Chartered Accountants

Raj Towerl, G-1,

AlaknandaCommunity Center

New Delhi- 110019
Telephone:+91-11-26025140

Email: pranavjain@bgjc.co

Firm Registration Number: 003304N/N500056
Peerreviewnumber: 013638

Changes in Statutory Auditors

Except as mentioned below, there has been no change in our statutory auditors in the three years preceslivigthiee dat

Draft Red Herring Prospectus:

Particulars

BGJC & Associated LP
Chartered Accountants

Raj Towerl, G-1,
AlaknandaCommunity Center
NewDelhi- 110019
Telephone:+91-11-26025140
Email: pranavjain@bgjc.co
Firm Registration Number: 003304NN500056
Peer review number:013638
M/s Shiv Saroj and Associates
Chartered Accountants

414, Arunachal Building, 19 Barakhamba Roi

Connaught Placé New Delhi 110001
Telephone:+91-23717200/23717800
Email: shivsaroj414@yahoo.
Firm Registration Number: 019715N
Peer review number:013836

Registrar to the Offer

KFin Technologies Limited

Selenium Tower B, Plot 31 & 32, Gachibowli
Financial District, Nanakramguda Serilingampally
Hyderabad 500 032 Telangana, India

E-mail: IKIO Lighting.ipo@kfintech.com

Investor Grievance Email: einward.ris@kfintech.com

Website: www.kfintech.com
Contact Person:M Murli Krishna
SEBI Registration Number: INR000000221

Escrow Collection Bank(s)

[ 6]

Date of change
November
2021

August 4, 2021
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Reason
30 Appointment as the statutory auditc
of our Company.

Resignation as the statutory auditc
of our Companyon account of pre
occupation



Refund Bank(s)

[ 0]

Public Offer Account Bank(s)
[ 0]

Sponsor Bank(s)

[ 0]

Banker to our Company

HDFC Bank Limited Indusind Bank Limited

HDFC Bank Limited, FIG OPS DepartmentLodha, || Indusind Bank Limited, New Tower, Hyatt Regen
Think Techno Campus-Q Level, Complex, Block A, Bhikaji CamRlace R.K. Puram, New
Next to Kanjurmarg Railway Station, Kanjurmarg (Ea¢ Delhi- 110066

Mumbat 400042 Telephone:+ 91 9873716648

Telephone:+ 91 (22) 30752927/28/2914 Contact Person:Amit Malhotra

Contact Person: Siddharth Jadhav, Eric Bacha, Neet Website: www.indusind.com

Desai Email: amit.malhotra@indusind.com

Website: www.hdfcbank.com

Email: siddharth.jadhav@hdfcbank.cor

eric.bacha@hdfcbank.comeerav.desai@hdfcbank.con
Designated Intermediaries
Self-Certified Syndicate Banks

The list of SCSBs notified by SEBI for @h ASBA process is available
athttps://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmlor @b such other website as

may be prescrigd by SEBI from time to time. A list of the Desighated SCSB Branches with which an ASBA Bidder (other
than a UPI Bidders using the UPI Mechanism), not Bidding through Syndicate/Sub Syndicate or through a Registered
Broker, RTA or CDP may submit the Bid cumApplication Forms, is available at
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=34, or at such other websites as
may be prescribed by SEBI from time to time.

SCSBs and mobile applications enabled for UPI Mechanism

In accordance with SEBI Circular No. SEBI/HO/CFD/DIL2/CIR/P/2019/76 dated June 28, 2019 and SEBI Circular No.
SEBI/HO/CFD/DIL2/CIR/P/2019/85 dated July 26, 2019, and SEBI Circular No. SEBI/HO/CFD/DIL2/CIR/P/2022/51
dated April 20, 2022, UPI Bidders Bidding ngi the UPI Mechanism may apply through the SCSBs and mobile
applications whose names appears on the website of the SEBI
(https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=40) and
(https://www.sebi.gov.in/sebiweb/other/Otheridet do?doRecognisedFpi=yes&intmld=43) respectively, as updated
from time to time.

Applications through UPI in the Offer can be made only through the SCSBs mobile applications (apps) whose name appears
on the SEBI website. A list of SCSBs and mobile appiin, which, are live for applying in public issues using UPI
mechani sm i s appearing in the Alist of mobile applicat:i
Details of nodal officers of SCSBs, identified for Bids made througuftl Mechanism, are availablevat/w.sebi.gov.in

Syndicate SCSB Branches

In relation to Bids (other than Bids by Anchor Investor and RIBs) submitted under the ASBA process to a member of the
Syndicate, the list dfranches of the SCSBs at the Specified Locations named by the respective SCSBs to receive deposits
of Bid cum Application Forms from the members of the Syndicate is available on the website of the SEBI
(https://www.sebi.gov.in/sebiweb/other/OtherActiordoRecognisedFpi=yes&intmld=35) and updated from time to

time or any other website prescribed by SEBI from time to time. For more information on such branches collecting Bid
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cum Application Forms from the Syndicate at Specified Locations, see the webkitéheo SEBI
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=35 as updated from time to time
or any other website prescribed by SEBI from time to time.

Registered Brokers

Bidders can submit ASBA Forms in the Offer using $siteck broker network of the stock exchange, i.e. through the
Registered Brokers at the Broker Centres. The list of the Registered Brokers, including details such as postal address,
telephone number andreail address, is provided on the websites of thelSExchanges at https://www.bseindia.com/

and https://www.nseindia.com, as updated from time to time.

RTAs

The list of the RTAs eligible to accept ASBA Forms at the Designated RTA Locations, including details such as address,
telephone number and -meail address, is provided on the websites of the Stock Exchanges at
https://www.bseindia.com/Static/Markets/Publiclssues/RtaDp.aspx? And
https://www.nseindia.com/products/consent/equities/ipos/fpeti@edures.htmpr any such other websitess updated

from timeto time.

Collecting Depository Participants

The list of the CDPs eligible to accept ASBA Forms at the Designated CDP Locations, including details such as name and
contact details, is provided on the website of the Stock Exchanges at
http://www.bseindiazom/Static/Markets/Publiclssues/RtaDp.aspx? And
http://www.nseindia.com/products/content/equities/ipos/asba_procedures:latny, such other websitas updated from

time to time.

Experts
Except as stated below, our Company has not obtained any egpegons:

Our Company has received written consent d&egdtember 29, 202fom the Statutory Auditor, nameh\BGJC &
Associates LLP, Chartered Accountatetinclude their name as required under Section 26(1) of the Companies Act, 2013
read withSEBIOR Regul ations, in this Draft Red Herring Prosp:
of the Companies Act, 2013 to the extent and in their capacity as our Statutory Auditors, and in respect of (i) their
examination report dategleptembe9, 2022on the Restated Financial Information; and (ii) their report daggdember

29, 20220n the statement of possible special tax benefits in this Draft Red Herring Prospectus and such consent has not
been withdrawn as on the date of thisDraft Reelr r i ng Pr ospectus. However, the te
mean an fAexperto as defined under the U.S. Securities /

In addition, our Company has received written consents dated September 29, 2022 from Sapient Services Private Limited,
asc hartered engineer to include his maaloteer applicabdemprovisenspfer t o
the Companies Act, 2013 in respect of the certificate dated September 29%2022alled capacity, actual production

and capacity litsation at our manufacturing facilitiesvned and/or controlled by the Compamd estimated cost for the
Proposed Project, and such consent has not been withdrawn as on the date of this Draft Red Herring Prospectus. However
the term fAebkpecovodsshaéd hotmean an fAexperto as defined
Monitoring Agency

Our Company will appoint a monitoring agency to monitor utilization of the Net Proceeds, in accordance with Regulation
41 of the SEBI ICDR Regulations, priortige filing of the Red Herring Prospectus.

Appraising Entity
None of the objects of the Offer for which the Net Proceeds will be utilised have been appraised by any agency.
Credit Rating

As this is an offer of Equity Shares, there is no credit ratinghto Offer.
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IPO Grading

No credit rating agency registered with the SEBI has been appointed in respect of obtaining grading for the Offer.
Debenture Trustees

As this is an offer of Equity Shares, no debenture trustee has been appointed for the Offer.

Green Shoe Option

No green shoe option is contemplated under the Offer.

Filing of this Draft Red Herring Prospectus

A copy of this Draft Red Herring Prospectus has been filledtronicallythrough the SEBI Intermediary Portal at
https://siportal.selgov.in, in accordance with SEBI circular bearing reference SEBI/HO/CFD/DIL1/CIR/P/2018/011
dated January 19, 2018 and has been emailed to SEBI as specified in Regulation 25(8) of the SEBI ICDR Regulation and
at cfddil@sebi.gov.in, in accordance withthes t r uct i ons i ssued by the SEBI on Ma
Operational ProceduiieDivision of Issues and ListingC F D. 0

A copy of the Red Herring Prospectus, along with the material documents and contracts required to be filedledill be fi
with the RoC in accordance with Section 32 of the Companies Act and a copy of the Prospectus required to be filed under
Section 26 of the Companies Act, will be filed with the RoC situated at Registrar of Comjaeirésand Haryana, at

New Delhj andthrough the electronic portal at http://www.mca.gov.in/mcafoportal/loginvalidateuser.do.

Book Building Process

Book building, in the context of the Offer, refers to the process of collection of Bids from investors on the basisaf the Re
Herring Prospecis and the Bid cum Application Forméthin the Price Band, which will be decided by our Company and
Selling Shareholder, in consultation with the BRLM, and if not disclosed in the Red Herring Prospectus, will be advertised
aleditions of [0], an E rmagdaliesdh tn aotniso noafl [dddi,| ya nHeiwnsdpi a pneart
being the regional language Méw Delhi where our Registered Office is located), each with wide circulation, at least two
Working Days pior to the Bid/Offer Opening Date and shall be made available to the Stock Exchanges for the purpose of
uploading on their respective websites. The Offer Price shall be determined by our Company and the Selling Shareholder,
in consultation with the BRLM,fat er t he Bi d/ Of f er CIl o sOfferiProdedutée .pagé 44 f ur t

All Bidders, except Anchor Investors, are mandatorily required to use the ASBA process for participating in the
Offer by providing details of their respective ASBA Acount in which the corresponding Bid Amount will be blocked
by SCSBs. In addition to this, the RIBs may participate through the ASBA process by either (a) providing the details
of their respective ASBA Account in which the corresponding Bid Amount will be lmcked by the SCSBs; or (b)
through the UPI Mechanism.Except for Allocation to RIBs, NorntInstitutional Bidders and the Anchor Investors,
Allocation in the Offer will be on a proportionate basis.Anchor Investors are not permitted to participate in the
Offer through the ASBA process.

In accordance with the SEBI ICDR Regulations, QIBs and No#institutional Bidders are not allowed to withdraw
or lower the size of their Bids (in terms of the quantity of the Equity Shares or the Bid Amount) at any stage. RIBs
can revise their Bids during the Bid/Offer Period and withdraw their Bids on or before the Bid/Offer Closing Date.
Further, Anchor Investors cannot withdraw their Bids after the Anchor Investor Bid/Offer Period. Allocation to
the Anchor Investors will be m a discretionary basis.

The Book Building Process is in accordance with guidelines, rules and regulations prescribed by SEBI and are
subject to change from time to time. Bidders are advised to make their own judgement about an investment through
this process prior to submitting a Bid.

Bidders should note the Offer is also subject to: (i) obtaining final listing and trading approvals of the Stock Exchanges,
which our Company shall apply for after Allotmemithin six Working Days of the Bid/Offer Closir@ate or such other

time period as prescribed under applicable, lamd (ii)acknowledgment of the RoC ffiting of the Prospectus with the

RoC.
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For further details on t he OffertStuuctade DOfidiPrqcedore e aTiednedftheo r Bi
Offerd  pagesi4l, 444and434respectively.

lllustration of Book Building and Price Discovery Process
For an illustration of the Book BuiOffarPmoogduidr pagedlts and tt
Underwriting Agreement

The Underwriting Agreement has not been executed as on the date of this Draft Red Herring Prospectus. After the
determination of the Offer Price but prior to the filing of the Prospectus with the RoC, our Company and the Selling
Shareholdeswill enterinto an Underwriting Agreement with the Underwriters for the Equity Shares proposed to be offered
through the Offer. Pursuant to the terms of the Underwriting Agreement, the obligations of the Underwriters will be several
and will be subject to certain iditions to closing, as specified therein.

The Underwriting Agreement is dated [0]. The Under wri't
number of Equity Shares:

(This portion has been intentionally left blank and will be fillethéfiore filing of the Prospectus with the RoC)

Name, Address, Telephone Number and Email  Indicative Number of Equity Amount Underwritten
Address of the Underwriters Shares to be Underwritten (in mi |
[ 6] [ 6] [ 6]
[ 6] [ 0] [ 0]

O¢ O«

The abovementioneds indicative underwritingmountand will be finalised after determination of Offer Price and actual
allocation in accordance with provisions of the SEBI ICDR Regulations.

In the opinion of our Board (based on representations made to our Company byd#reviders), the resources of the
Underwriters are sufficient to enable them to discharge their respective underwriting obligations in full. The Underwriters
are registered with SEBI under Section 12(1) of the SEBI Act or registered as brokers witrckhEx8teange(s). Our

Board / IPO Committee, will at its meeting accept and enter into the Underwriting Agreement mentioned above on behalf
of our Company.

Allocation among the Underwriters may not necessarily be in proportion to their underwriting cominsiéti@rth in the
table above.

Notwithstanding the above table, the Underwriters shall be severally responsible for ensuring payment with respect to the
Equity Shares allocated to investors respectively procured by them in accordance with the UndekgritementThe
Underwriting Agreement has not been executed as on the date of this Red Herring Prospectus and will be executed after
determinatiorof the Offer Priceandallocationof Equity Sharesbut prior to thefiling of the Prospectus with the RoC
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CAPITAL STRUCTURE
The share capital of our Company, as on the date of this Draft Red Herring Prospectus, is set forth below.

Aggregate Aggregate value
nominal value at Offer Price®
A. | AUTHORIZED SHARE CAPITAL
100,000,000 Equity Shares of facea | u e 10 each 1000,000,000 [ ©

B. | ISSUED, SUBSCRIBED AND PAID-UP SHARE CAPITAL
BEFORE THE OFFER

65,000,000 Equity Shares of f 650,000,000 [ ©
C. | PRESENT OFFER

Of fer of up to [O6] Equi@y Sha 6] [ ©
Of which

Fresh 1 ssue of up to [ 0] Eql [ © [ ©
aggregating up @yi@ 3,500.00

Oof fer for Sale of up to 7,500 [ © [6]
aggregating u$ to [ 6] mil | i

D. | ISSUED, SUBSCRIBED AND PAIDUP SHARE CAPITAL
AFTER THE OFFER®
[ 6] Equity Shares of face val [ © [ ©

E. | SECURITIES PREMIUM ACCOUNT
Before the Offer Nil
After the Offef!) [ 6]

(1) To be included upon finalization of the Qff&ice.

(2) The Offer (including the PrdPO Placement) has been authorised by our Board pursuant to its resolution dated
September 14, 2022 and the Fresh Issue has been authorised by our Shareholders pursuant to their resolution dated
September 16, 2022. Fher, our Board has taken on record the approval for the Offer for Sale by the Selling
Shareholders pursuant to its resolution dated September 17, 2022.

(3) Each of the Selling Shareholders, severally and not jointly, confirms that the Offered Shares Hwddn by
respectively, are eligible for being offered for sale in the Offer as required under Regulation 8 of the SEBI ICDR
Regulations. For details on authorisation of the Selling Shareholders in relation to their respective portion of the
Offered Shares, see The Of fer o and fAOther Re gul apages6y andh ®21 St at
respectively

(4) Our Company, in consultation with the BRLM, may consider undertaking a further issue of specified securities
through a preferential issue or any other methadnaay be permitted in accordance with applicable law to any
person(s) aggregating up to 7 500 million at its di:
RoC. If the PrdPO Placement is completed, the Fresh Issue size will be redadbe extent of such Ri€O
Placement, subject to the Offeronst i t ut i ng at -dffer padtup ¢qoity Shareo dapital ¢f eur p o s t
Company complying with the minimum offer size requirements prescribed under Regulation 19(2)(b) of the SCRR.

For details of changes to our Company Hstorpand CedainiCerpoiite s h a r
Mattersi Amendments to the Memorandum of Associatiorpagel97.

Notes to the Capital Structure
1. Share capital history of our Compary:
(a) Equity share capital

The following table sets forth the history of the equity share capital of our Company:
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. Nature Cumulativ = Cumulative
No of Face Issue price f Reasons /

DEIE O Equit value er equit nature of Name of allottees ~ © ° el LA
allotment Sﬂargs C ) P sha?esy conside allotment equity equity share
rations shares capita
Initial 30,000 Equity Share
March 21, L to Hardeep Singh ar
2016 50,000 10 10 Cash subsl\c/lzgpxlon to 20,000 Equity Share 50,000 500,000

to Surmeet Kaur
Bonus issuanc
in the ratio of 14,970,000 Equit)
499 Equity Shares @ Hardeey

July 17, 24,9500 4 NA NA  Shares for ever Singh and 9,980,0C 25,000,00C 250,000,000

2021 00 1 Equity Shar¢ Equity Shares ti
held as on Jull Surmeet Kaur
17, 2021
23,999,472 Equit)
Shares to Haleep
Singh,  16,000,00
Equity Shares
Surmeet Kaur, 16
Equity Shares t
Bonus issuanc Harjeet Singh, 16
in the ratio of € Equity Shares
Equity Share¢Sanjeet Singh, 16
September| 40,000,0 for every 5Equity Shares t
17,2022 00 = 10 NA NA Equity Shareishween Kaur, 1(°22:000,00C 650,000,000

held as orEquity Shares t
September 14 Kozhuppakalam

2022 Gopi Siju, 16 Equity
Shares t¢
Karukathara
Peethambaran

Prakah and  1¢
Equity Shares t
Deepti Pokhriyal

(b) History of Preference share capital

Our Company does not have any issued or outstanding preference share capital as on the date of the Draft Red Herring
Prospectus.

2. Equity shares issuedor consideration other than cash or out of revaluation of reserves
Our Company has not issued any Equity Shares out of revaluation reserves since its incorporation. Except as disclosed
below, our Company has not issued any equity shares for consideoétier than cash or any bonus issues since its

incorporation:

Issue

Face rice EIEES
Date of No of Equity P Nature of Reasons/nature accrued to
value per . . Name of allottees
allotment Shares . considerations of allotment our
) cauy Company
shares
Bonus issuance i
14,970,000 Equity Shar¢the ratio of 49¢
July 17, to Hardeep Singh ar Equity Shares fo )
2021 24,950,000 10 NA NA 9,980,000 Equity Shares |every 1 Equity
Surmeet Kaur Share held as ¢
July 17, 2021
23,999,472 Equity Shar¢ Bonus issuance i
September to Hardeep Singh the ratio of 8
17p 2022 40,000,000 10 NA NA 16,000,000 Equity Shar¢ Equity Shares fo -

to Surmeet Kaur, 16every 5 Equity
Equity Sharesto Harjeet Share held as ¢
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Issue

Face | price Baizils
Date of No of Equity value per Ngture qf Name of allottees Reasons/nature accrued to
allotment Shares . considerations of allotment our
) ey Company
shares

Singh, 160 Equity Shares| September 14
Sanjeet Singh, 160 Equi 2022

Shares to Ishween Kaur,

Equity Shares t

Kozhuppakalam Gopi Sijt

16 Equity Shares t

Karukathara Peethambar

Prakash and 16 Equi

Shares to Deepti Pokhriye

3. Allotment of equity shares pursuant to schemes of arrangement

Our Company has not issued or allotted any equity shares pursuant to any schemes of arrangement approvédnsider Sec
230- 234 of the Companies Act, 2013.

4. Issue of equity shares at a price lower than the Offer Price in the last one year

Except as ment iidNotesdo Capital Steictuten ¢ame83, ur Company has not issued any Equity
Shares at a pré which may be lower than the Offer Price during a period of one year preceding the date of this Draft Red
Herring Prospectus.

5. Our Company has formul ated an e np Enployee Stack Optook Scloepe i on ¢
20220 ES@P Schemeé ) urspant to a resolution passed by the Board on September 14, 2022 and the Shareholders
on September 16, 2022 with a maximum options pool of 2,250,000 options. The primary objective of the ESOP
Scheme is tointer alia, align employee gains with the Compangy per f or manc e, drive th
empl oyees, enhance Shareholders6 value, and for the r
is in compliance with the SEBI SBEB Regulations with the Nomination and Remuneration Corachiti@éstering
the ESOP Scheme. As of the date of this Draft Red Herring Prospectus, no options have been granted and no Equity
Shares have been issued under the ESOP Scheme.

6. Shareholding pattern of our Company

The table below presents the equity shamihgl pattern of our Company as on the date of this Draft Red Herring
Prospectus:
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Category
o

Q)

®)
©

€y

(€2

Category of Number

) D)

Promoter
and
Promoter
Group
Public

Non
Promoter
Non Public
Shares
underlying
DRs
Shares hels
by
Employee
Trusts
Total

of
shareholder | shareholders

Number
of  fully
paid up
Equity
Shares
held (IV)

4| 64,999,662

4 338

8| 65,000,00C

Number of

underlying
Depository
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Shareholding, Number of
as a % Equity  Shares
Shareholding = Number of Voting Rights held in each classf N“”Fb"'f € assuming full N“mbe! .Of pledged or
” Equity ] locked in Equity :
Total as a % of total securities (IX) shares conversion of Shares (XIl) otherwise
number of number  of underivin convertible encumbered Number  of
Equity Equity Shares outstaz diﬂ securities (as ¢ (X Equity Shares
Shares held (calculated as Number of Voting Rights convertibleg percentage of As a Asa% held in
(Vi) per SCRR, cocuriies | diluted Equity % of of tota? dematerialized
(=\9|\)/)+M+ %‘257; 02/ ||2f Class Class ;Z)tal by (including 82;31;9 el Number té’qtaluity Number | Equity o7,
(B+c2)  EY Grerg Tol iRy ) WATANS)  iniog Asa Shares @ Shares
Shares) (0] 5 held
% of held ®)
(A+B+C2) (b)
64,999,662 100| 64,999,662 - 164,999,662 100 - - - - - 64,999,662
338 Negligible 338 - 338 Negligible 338
65,000,00C 100| 65,000,00C 65,000,00( 100 65,000,00C



7. Details of shareholding of the major Shareholders of our Company
As on the date of this Draft Red Herring Prospectus, our Company has 8 Shareholders.

a) Set forth below are details of Shareholders holding 1%arerof the paielp equity share capital of our Company as
on the date of this Draft Red Herring Prospectus and as of 10 days prior to the date of this Draft Red Herring Prospectus.

S. No. Shareholder Number of Equity Shares of Percentage of preOffer
face val ue of Equity Share capital (%)
1. Hardeep Singh 38,999,142 60.00%
2. Surmeet Kaur 26,000,000 40.00%
Total 64,999,142 100.00%

b) Set forth below are details of Shareholders holding 1% oe mbthe paieup equity share capital of our Company as
of one year prior to the date of this Draft Red Herring Prospectus.

S. No. Shareholder Number of Equity Shares of Percentage of preOffer
face val ue of Equity Share capital (%)
1. Hardeep #igh 150,00,000 60.00%
2. Surmeet Kaur 10,000,000 40.00%
Total 250,00,000 100.00%

c) Set forth below are details of Shareholders holding 1% or more of theipa&iduity share capital of our Company as
of two years prior to the date of this Draft Red HegriProspectus.

S. No. Shareholder Number of Equity Shares of Percentage of preOffer
face val ue of Equity Share capital (%)
1. Hardeep Singh 30,000 60.00%
2. Surmeet Kaur 20,000 40.00%
Total 50,000 100.00%

8. Details of Shareholding of our Directors and Key Managerial Personnel iour Company

Except as QuiMarmagemsrieStharehalding of Directors in our Company page207, none of our Directors
or Key Managerial Personnel hold any Equity Shares in our Company.

9. Details of Shareholding of our Promoter, members of Promter Group in our Company

As on the date of this Draft Red Herring Prospectus, our Promoters collectively hold 64,999,142 Equity Shares aggregating
to approximately 100% of the issued, subscribed andygaiquity Share capital of our Company.

Set forthbelow is the builelip of the equity shareholding of our Promoters, since incorporation of our Company.

Pre-Offer Post- Offer
Date of Issue/ Percent_age Percent_age
of Equity of Equity
allotment/ Transfer/
No of Face L Share No. of Share
transfer/ . Acquisition Nature of Nature of . . .
P Equity value ; . . ] capital of = Equity = capital of
acquisition price per | considerations transaction
. Shares ( ) . the Shares the
of equity equity C C
shares shar e ompany ompany
(%) (Yo)#
Hardeep Singh
Initial
March 21, 30,000 10 10 Cash subscription to 0.05 [ 6] [ 6]
2016
MOA
Bonus issuance
July 17 in the ratio of
2(})/21 ' | 14,970,000 10 N.A. N.A. 499 Equity 23.03 [ 0] [ 6]

Shares for every
1 Equity Share
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Pre-Offer Post- Offer
Percentage Percentage
Date of Issue/ of Equity of Equity
allotment/ f Transfer/ h f h
transfer/ Mo o i Acquisition Nature of Nature of S lare NO'.O S lare
o Equity value : . . ) capital of = Equity = capital of
acquisition price per | considerations transaction
- Shares ( . the Shares the
of equity equity
shares shar e Company Company
(%) (%)#
held as on July
17, 2021
October 4, Gift to Harjeet . o o
2021 (200) 10 N.A. N.A. Singh Negligible [ 6] [ 0]
October 4, Gift to Sanjeet - . .
2021 (100) 10 N.A. N.A. Singh Negligible [ 0] [ 0]
October 4, Gift to Ishween . . .
2021 (200) 10 N.A. N.A. Kaur Negligible [ 6] [ 0]
October 4 Transfer to
' (10) 10 10 Cash Kozhuppakalam| Negligible [ 6] [ 6]
2021 A
Gopi Siju
Transfer to
October 4 (10) 10 10 Cash Deepti Negligible | [ & ] [ 6]
2021 X
Pokhriyal
Transfer to
October 4, Karukathara . . N
2021 (20) 10 10 Cash Peethambaran Negligible [ 6] [ 0]
Prakash
Bonus issuance
in the ratio of 8
Equity Shaes
September for every 5 - -
17, 2022 23,999,472 10 N.A. N.A. Equity Share 36.92 [ 6] [ 0]
held as on
September 14
2022
S“(bAt)Ota' 38,099,142 60.00 [ 5] [ 6]
Surmeet Kaur
Initial
March 21, | 55 000 10 10 Cash subscription to  0.03 [6] [6]
2016
MOA
Bonus issuare
in the ratio of
July 17 499 Equity
y L 9,980,000 10 N.A. N.A. Shares for every 15.35 [ 0] [ 6]
2021 .
1 Equity Share
held as on July
17,2021
Bonus issuance
in the ratio of 8
Equity Shares
September for every 5 . .
17, 2022 16,000,000 10 N.A. N.A. Equity  Share 24.62 [ 6] [ 6]
held as on
September 14
2022
S“t(*é‘)’ta' 26,000,000 4000% | [ 0] [ 6]
Total o .
(A+B) 64,999,142 100.00 [ 6] [ 6]

# Subject to finalisation of Basis of Allotment.

All the Equity Shares held by our Promoters were fully pgicdn the respective dates of acquisition of suchtiz&hares.
Further, none of the Equity Shares held by our Promoters are pledged as of the date of this Draft Red Herring Prospectus.

The entire shareholding of our Promoters is in dematerialised form as of the date of this Draft Red Herring Prospectus.
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Except as disclosed below, the members of the Promoter Group (other than our Promoters) do not hold any Equity Shares
as on the date of this Draft Red Herring Prospectus:

Pre - Offer Post- Offer
. Number of Equity Percentage of . Percentage of
No. Sherenelelr Shares of face value Equity Share NO'S(ﬁaEgg'ty Equity Share
o f 10 capital (%) capital (%)#
1. | Ishween Kaur 260 Negligible [ © [ ©
2. | Harjeet Singh 260 Negligible [ © [ ©
# Subject to finalisation of Basis of Allotment.
(@) Detailsof Pranot er s & c ont r Hintlouthréeegeaarsand | oc k

Pursuant to Regulations 14 and 16 (1) of the SEBI ICDR Regulations, an aggregate of 20% of the fully dihk@&emost

Equity Share capital of our Company held by the Promoters, except for the Equity &ffered pursuant to the Offer for

Sal e, shal l be Il ocked in for a period Mifnitmurme eP ryerort
Contributiono) from t he date of All otment and the shailotedhol di i
postOffer Equity Share capital shall be locked in for a period of one year from the date of Allotment as a majority of the
Net Proceeds are proposed to be utilized for capital expenditure such as civil work, miscellaneous fixed assets, building
andpl ant and machinery, et c. Objects df the Gffierl @adge®F obj ect s of t

(b) Details of the Equity Shares to be lockedh f or t hree years from the date o
Contribution are set forth in the tablelds*:

Date of

Issue/ Percentage Percentage
Number allotment of Face L
Name of : ; Acquisition | of the pre- = of the post
of Equity Equity Nature of = Value per ; : .
the . . price per Offer paid-  Offer paid-
Shares Shares and @ transaction Equity : : .
Promoters ; Equity up capital up capital
locked-in when made Shar e
: Shar e (%) (%)
fully paid-up

* To be included in the Prospectus.

(c) Our Promoters have given consent to include such number of Equity Shares held by them as may constitute 20% of
the fully diluted petOf f e r Equity Share capital of our Company &
Promoters have agreed not to dispose, sell, transfer, charge, pledge or otherwise encumber in any manner, the
Promoterdéds Contri but i on raft Red RerrinchReospacius, entildhe expiry of thaetgtk o f  t |
period specified above, or for such other time as required under SEBI ICDR Regulations, except as may be permitted,

in accordance with the SEBI | CDR Reanbadsddaen omaught in tdthee Mi
extent of not |l ess than the specified minimum | ot an:q
Regulations.

(d) Our Company confirms that the Equity Shares that are being léckace not and will not be, ingiible for
computation of Minimum Promoterds contribution in ter

In this connection, please note that:

) The Equity Shares offered for Minimum Promodiethdés Cor
three immediately preceding years for consideration other than cash and involving any revaluation of assets or
capitalisation of intangible assets in such transaction, (ii) Equity Shares resulting from bonus issue by utilization of
revaluation resrves or unrealised profits of our Company or bonus shares issued against Equity Shares, which are
ot herwise ineligible for computation of Minimum Pr om

(i) The Minimum Promoterds Contribution dogthe immetiatelync | ud

preceding one year at a price lower than the price at which the Equity Shares are being offered to the public in the
Offer.
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(iif) Our Company has not been formed by the conversion of one or more partnership firms or of a limited liability
patnership firm into a Company.

(ivyThe equity shares held by the Promoters and offered
pledge; and

(v) All the equity shares held by the Promoters are held in dematerialised form.
10. Details of equity shae capital lockedin for six months

In terms of Regulation 16 the SEBI ICDR Regulations, the entire{@#er equity share capital of our Company will be
lockedin for a period of six months from the date of Allotment in the Offer, except: (a) the Premmos 6 Cont r i but i
shall be locked in as above; b) any Equity Shares which may be allotted to the emplaereESOP Scheme pursuant

to exercise of stock options held by such employees (whether currently employees or not); and (c) Offeredhgttares, w

are successfully sold and transferred as part of the Offer for Sale.

11. There has been no acquisition of equity shares with any special rights including any right to nominate Directors on our
Board, in the immediately preceding three years (includiegntimediately preceding one year) by our Promoters, the
Selling Shareholder, members of the Promoter Group and Shareholders.

12. Lock-in of Equity Shares Allotted to Anchor Investors

Any Equity Shares Allotted to Anchor Investors in the Anchor Investordtosthall be locked in for a period of 90 days
on 50% of the Equity Shares Allotted to the Anchor Investors from the date of Allotment, and 30 days on the remaining
50% of the Equity Shares Allotted to the Anchor Investors from the date of Allotment.

13. Recording on norttransferability of Equity Shares locked-in

As required under Regulation 20 of the SEBI ICDR Regulations, our Company shall ensure that the details of the Equity
Shares lockedh are recorded by the relevant Depository.

14. Other requirements in respect of lockin

Pursuant to Regulation 21 of the SEBI ICDR Regulations, Equity Shares held by our Promoters arid,laskadntioned
above, may be pledged as collateral security for a loan granted by a scheduled commercial bank, a public financial
institution, NBFGSI or a deposit taking housing finance company, subject to the following:

(i) With respect to the Equity Shares lockador six months from the date of Allotment, such pledge of the Equity
Shares must be one of the terms of the sanctidmedban; and

(i) With respect to the Equity Shareslockech as Mi ni mum Promoteréds Contri butic
of Allotment, the loan must have been granted to our Company for the purpose of financing one or more of the
objects of the Offerwhich is not applicable in the context of this Offer.

However, the relevant loek period shall continue post the invocation of the pledge referenced above, and the relevant
transferee shall not be eligible to transfer the Equity Shares till the meleckin period has expired in terms of the SEBI
ICDR Regulations.

In terms of Regulation 22 of the SEBI ICDR Regulations, Equity Shares held by our Promoters andnlaekets of
Regulation 16 of the SEBI ICDR Regulationsay be transferred to amanongst the members of our Promoter Group or

a new promoter, subject to continuation of lékin the hands of such transferee, for the remaining period and compliance
with provisions of the Takeover Regulations , as applicable and such transfereastdbaleligible to transfer them till

the lockin period stipulated under the SEBI ICDR Regulations has expired.

Further, in terms of Regulation 22 of the SEBI ICDR Regulations, Equity Shares held by persons (other than our Promoters)
prior to the Offerand lockedn for a period of six months from the date of Allotment in the Offer, may be transferred to
any other person holding Equity Shares which are logketlong with the Equity Shares proposed to be transferred,
subject to the continuation of theck-in in the hands of such transferee and compliance with the applicable provisions of
the Takeover Regulationdowever, it should be noted that the Offered Shares which will be transferred by the respective
Selling Shareholders in the Offer for Salelkhat be subject to locin.
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15.

16.

17.

18.

19.

20.

21.

Except for any Equity Shares to be issued pursuant to the Fresh Issue, there is no proposal or intention, negotiations
and consideration of our Company to alter its capital structure for a period of six months from thé&eBidf@hing

Date, by way of split or consolidation of the denomination of Equity Shares, or further issue of Equity Shares
(including issue of securities convertible into or exchangeable for, directly or indirectly into Equity Shares), whether

on a preferatial basis or issue of bonus or rights or further public issue of Equity Shares. However, if our Company
enters acquisitions, joint ventures or other arrangements, our Company may, subject to necessary approvals, consider
raising additional capital to fuhsuch activity or use Equity Shares as consideration for acquisitions or participation

in such joint ventures or other arrangements

Except for PrdPO Placement, there will be no further issue of Equity Shares whether by way of issue of bonus shares,
preferential allotment, rights issue or in any other manner during the period commencing from filing of this Draft Red
Herring Prospectus with SEBI until the Equity Shares have been listed on the Stock Exchanges or refund of application
monies

Except as diclosed above, none ofir Promotersinembers of the Promoter Group and / or our Directors and their
relatives have purchased or sold any securities of our Company during the period of six months immediately preceding
the date of this Draft Red Herring Bpectus. For details of acquisitions by our Promoters and members of the
Promoter Group dur i Detpilsoftprice giwhich spetified geturtiassvere acaquieed in the three
years preceding the date of this Draft Red Herring Prospecngage9l.

There have been no financing arrangements whereby our Promoters, members of the Promoter Group or our Directors
and their relatives have financed the purchase by any other person of securities of our Company during a period of six
months immethtely preceding the date of this Draft Red Herring Prospectus.

All Equity Shares issued pursuant to the Offer shall be fully-ppidt the time of Allotment and there are no partly
paid-up Equity Shares as on the date of this Draft Red Herring Prospectu

As on the date of this Draft Red Herring Prospectus, the BRLM, their associates, as defined under the SEBI Merchant
Bankers Regulations, do not hold any Equity Shares. The BRLM, their associates may engage in the transactions with
and perform service®r our Company in the ordinary course of business or may in the future engage in commercial
banking and investment banking transactions with our Company for which they may in the future receive customary
compensation.

Details of price at which specifiedsecurities were acquired in the three years preceding the date of this Draft
Red Herring Prospectus

The details of the price at which specified securities were acquired in the three years preceding the date of this Draft
Red Herring Prospectus, by our Rraters (also the Selling Shareholders), Promoter Group and Shareholders with the
right to nominate a director or with other rights, are disclosed below:

Acquisition price

S. Name of the Date of acquisition of = Number of Equity : "

No. acquirer/shareholder equity shares Shares &quired 95 Sy et e
Promoters (also the Selling Shareholders)

1. Hardeep Singh July 17, 2021 14,970,000 Nil #
2. Hardeep Singh September 17, 2022 23,999,472 Nil #
3. Surmeet Kaur July 17, 2021 9,980,000 Nil #
4. Surmeet Kaur September 17, 2022 16,000,000 Nil #
Promoter Group

5. Ishween Kaur October 04, 2021 100 Nil®
6. Ishween Kaur September 17, 2022 160 Nil #
7. Harjeet Singh October 04, 2021 100 Nil®
8. Harjeet Singh September 17, 2022 160 Nil #

#Pursuant to the issuance of bonus Equity Shares.
$Pursuant to a gift from Hameekp Singh
~ As certified by the Statutory Auditor by way of their certificate dated September 29, 2022.

As on the date of this Draft Red Herring Prospectus, the Company does not have any shareholders entitled with right
to nominate Directors or any othéghts.
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22.

23.

24,

25.

26.

27.

28.

Our Company shall ensure that any transaction in the Equity Shares by our Promoters and the members of the Promoter
Group during the period between the date of this Draft Red Herring Prospéttt BEBI and the date of closure of
the Offer shalbe reported to the Stock Exchanges within 24 hours of such transaction.

Our Company, the Promoters, our Directors and the BRLM have no existing buyback arrangements or any other
similar arrangements for the purchase of Equity Shares being offered thineuQffer.

There are no outstanding warrants, options or rights to convert debentures, loans or other instruments convertible into
Equity Shares as on the date of this Draft Red Herring Prospectus.

There shall be only one denomination of the Equity Shanmeless otherwise permitted by law.

Except to the extent of the Offer for Sale by the Promoters, our Promoters and the members of our Promoter Group
will not participate in the Offer.

No person connected with the Offer, including, but not limitedHe,BRLM, the members of the Syndicate, our
Company, our Directors, our Promoters, members of our Promoter Group or Group Companies, shall offer any
incentive, whether direct or indirect, in any manner, whether in cash or kind or services or otherwidtiddemfor

making a Bid.

Except as disclosed in this section, our Company has not undertaken any public issue of securities or any rights issue
of any kind or class of securiti@sterms of SEBI ICDR Regulations, since its incorporation
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OBJECTS OF THE OFFER
The Offer comprises a Fresh Issue by our Company and an Offer for Sale by the Selling Shareholders.
Offer for Sale
The Selling Shareholders will be entitled to their respective portion of the proceeds of the Offer for Sale after deducting
their proportion of the Offer related expenses and relevant taxes thereon. Our Company will not receive any proceeds from
the Offer for Sale. Further, the proceeds received from the Offer for Sale will not form part of the net proceedssi.e., gros
proceedsof he Fresh | ssue | ess the Offer rNetlPeoteedd) expensdet a
the Sell i ng SitharReghlatdrydaedrSsatutorg Biselosdiiesuthority for the Offer Approvals from the
Selling Shareholdets page 422
For f ur t he-Offadl Expemsed spageld&®k e 0

Net Proceeds

The details of the proceeds from the Fresh Issue are summarised in the following table:

(T in milli
Particulars Amount?
Gross proceeds from the Fresh Issue 3,500.00
(Less) Offer related expenses in relation to the Fresh {88ue [ &
Net Proceeds [ O

* Subject to full subscription of the Fresh Issue component.

N Includes the proals, if any, received pursuant to the #P© Placement. If the PrHPO Placement is completed, the amount raised

pursuant to the PPO Placement will be reduced from the Fresh Issue, subject to compliance with Rule 19(2)(b) of the SCRR. Details

of the Re-IPO Placement, if undertaken, shall be included in the Red Herring Prospectus.

(1) To be finalised upon determination of the Offer Price and will be updated in the Prospectus prior to filing with the RoC.

(2) For details with respect to sharing of fees and egps amongst our Company and the Selling Shareholders, please refer to the
headiiogf 8r ExpageilBes o at

Objects of the Fresh Issue
Our Company proposes to utilise the Net Proceeds towards funding the following objects:

1. Repayment/ prepaymenin full or part, of certain borrowings availed by our Company and its Subsidiaries on
consolidated basis;

2. Investment in our wholly owned Subsidiary, IKIO Solutions Private Limited, for setting up a new facility at Noida,
Uttar Pradesh; and

3. General orporate purposes.

(collectively, r@bjfeetsyed to herein as the A

In addition, our Company expects to receive the benefits of listing of the Equity Shares on the Stock Exchanges including
enhancement of our Co mp an yudexisting asd pbténtial customerstandareation of @ puglie a n
market for our Equity Shares in India.

The main objects clause and objects incidental and ancillary to the main objects as set out in the Memorandum of
Association enables our Company to unalest (i) its existing activities, (ii) the activities proposed to be funded from the

Net Proceeds, and (iii) the activities towards which the loans proposed to be repaigaidfrem the Net Proceeds were

utilised.

Utilisation of Net Proceeds

The NetProceeds are proposed to be utilised in the following manner:
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Amount which will be financed from

Particulars (I n = mi |l 1l i on) Net Proceed®®

Repayment/ prepayment, in full or part, of certain borrowings availe

our Company and its Subsidiaries on consolidated basis 500.00
Investment in our wholly owned Subsidiary, IKIO I&ions Private 2 366.75
Limited, for setting up a new facility at Noida, Uttar Pradesh e

General corporate purpo$es [ ©
Total [ ©

(1) To be finalised upon determination of the Offer Price and updated in the Prospectus prior to filing with the RoC. urtie amo
utilised for general corporate purposes shall not exceed 25% of the Gross Proceeds.

(2) Our Company, in consultation with the BRLM, may consider allP@ Placement. If the PO Placement is completed, the
Fresh Issue size will be reduced to the extéisuch PrePO Placement, subject to the Offer complying with Rule 19(2)(b) of the
SCRR. Upon allotment of Equity Shares issued pursuant to thdAePlacement and after compliance with requirements
prescribed under the Companies Act, our Company sitifile the proceeds from such FiRRO Placement towards one or more
of the Objects.

Proposed schedule of implementation and deployment of Net Proceeds

The following table sets forth the details of the schedule of the expected deployment of the ded$?roc

(In ~© mi ||
Amount Amount Estimated deployment
Toal &€ hich wil
S. No. Particulars estimated P ¥1 be financed Fiscal Fiscal
cost March 3y from Net 2023 2024
' Proceeds
2022
1. Repayment/ prepayment, in full ¢
part, of certain boawings avalle_d 500.00 i 500.00 500.00 i
by our Company and it
Subsidiaries on consolidated ba:
2. Investment in our wholly ownel
Subsidiary, IKIO  Solutions
Private Limited, for setting up . 268596 319.21% 2,366.75 473.35 1,893.40
new facility at Noida, Uttat
Pr ad @mposed Projecd ) ;
3. General corporate purposés [ O [ O [ O [ & [ &
4 Total Mand @) [ © [ O [ O [ O [ 6

(1) To be finalised upon determination of the Offer Price and updated in the Prospectus prior to filing with the RoC. The
aggregate amount to be utilised for general corporate purposes shall n&dex6&o of the Gross Proceeds.

(2) Our Company, in consultation with the BRLM, may consider alP@ Placement. If the Pf#PO Placement is
completed, the Fresh Issue size will be reduced to the extent of sti¢tPPdacement, subject to the Offer complying
with Rule 19(2)(b) of the SCRR. Upon allotment of Equity Shares issued pursuant te tROFREcement and after
compliance with requirements prescribed under the Companies Act, our Company shall utilise the proceeds from such
Pre-IPO Placement towardane or more of the Objects.

(3) Total estimated cost, as per DPR dated September 26, 2022 issued by Sapient Services Private Limited, Independent
Chartered Engineer in respect of the Proposed Project

(4) Total amount deployed through HDFC Bank Limited and inteagaruals and as on March 31, 2022, as per the
certificate dated September 29, 2022 issued by our Statutory Auditors.

The fund requirements, proposed deployment of funds and the intended use of the Net Proceeds set out above is based o
our current busiess plan, internal management estimates, valid quotations received from third parties, certificate from an
independent project consultant, current circumstances of our business, prevailing market conditions and other commercial
considerations. However,dke fund requirements and proposed deployment of Net Proceeds have not been appraised by
any bank or financial institution. We may have to revise our funding requirement on account of various factors, such as
financial and market conditions, delay in prong and operationalizing assets or necessary licenses and approvals,
competition, price fluctuations, interest rate fluctuations and other external factors, which may not be within thef control o
our management. This may also entail rescheduling of thygoped deployment of the Net Proceeds at the discretion of

our management, subject to compliance with applicable laws. Further, in the event, the Net Proceeds are not utilized (in
full or in part) for the objects of the Offer during the period stated adaeeto any reason, including (i) the timing of
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completion of the Offer; (i) market conditions outside the control of our Company; and (iii) any other economic, business
and commercial considerations, the remaining Net Proceeds shall be utilized irusabgegiods as may be determined

by our Company, in accordance with applicable laws. This may also entail rescheduling or revising the planned expenditure
and funding requirements, including the expenditure for a particular purpose at the discretiomahagement, subject

to compliance with appl i cabilWeintera vo.utilide the NetdRraceds fosfundimgewe A R
capital expenditure requirements and we are yet to place orders for a majority of such capital expenditteeezsii

There is no assurance that we would be able to source such capital expenditure requirements in a timely manner or at
commercially acceptable prices, which could adversely affect our expansion pRisiFactors We intend to utilise a

portion of the Net Proceeds towards funding the capital expenditure of our wholly owned Subsidiary, IKIO Solutions
Private Limited and we cannot assure you that we will be able to derive the benefits from the proposed objéct s o ,
management has discretion invhit may use a portion of the Net Proceeds of the Fresh Issue.

Subject to compliance with applicable laws, if the actual utilisation towards any of the Objects, as set out above, is lower
than the proposed deployment, such balance will be used towagrdshan Object including general corporate purposes,
provided that the total amount to be utilised towards general corporate purposes will not exceed 25% of the Gross Proceeds,
in accordance with the SEBI ICDR Regulations. In case of a shortfall in raegjogsite capital from the Net Proceeds
towards meeting the Objects of the Offer, we may explore a range of options including utilising our internal accruals, any
additional equity or debt arrangements or both. We believe that such alternate arrang@mlehkte available to fund

any such shortfalls. Further, in case of any variations in the actual utilization of funds earmarked for the purpaes set for
above, increased fund requirements for a particular purpose may be financed by surplus fundsy ifnoladinternal

accruals, if any, available in respect of the other purposes for which funds are being raised in the Offer. To the extent our
Company is unable to utilise any portion of the Net Proceeds towards the aforementioned Objects, per thé estimate
scheduled of deployment specified above, our Company shall deploy the Net Proceeds in subsequent Fiscals towards the
aforementioned Objects as may be determined by our Company, in accordance with applicable law. Our Company may
also utilise any portionfathe Net Proceeds, towards the aforementioned Objects of the Offer, ahead of the estimated
schedule of deployment specified above.

Means of finance

The fund requirements for all the Objects of the Offer are proposed to be entirely funded from theddetd$r
Accordingly, we confirm that there is no requirement for us to make firm arrangements of finance under Regulation 7(1)(e)
the SEBI ICDR Regulations through verifiable means towards at least 75% of the stated means of finance, excluding the
amount ¢ be raised through the Fresh Issue or through existing identifiable internal accruals.

Details of the Objects of the Fresh Issue

1. Repayment/ prepayment, in full or part, of certain borrowings availed by our Company and its Subsidiaries
on consolidatedbasis

We have entered into various financial arrangements from time to time, with banks and financial institutions. The loan
facilities availed by our Company and our Subsidiaries include borrowing in the formesfalia, vehicle loans, term
loans andvorking capital facilities including fund based and ffand-based borrowings. As at August 31, 2022, our total

outstanding borrowings amounted on consolidated basis t
our bor r oMramigl $ndebtedeedas fpage 412 Our Company proposes to utilise an estimated amount of
500.00 million from the Net Pr o-paymredtofcertaimbmmrodisgs dvailédlby or

our Company and its Subsidiaries on consolidassisb We may avail further loans and/or draw down further funds under
existing loans from time to time.

Our Subsidiaries, Royalux Exports Private Limited, Royalux Exports Private Limited, Fine Technologies (India) Private
Limited and IKIO Solutions PrivatLimited, each pursuant to its board meetings dated September 29, 2022, have approved
the reduction of the aggregate outstanding borrowings. Given the nature of these borrowings and the terms of repayment
or prepayment, the aggregate outstanding amounatsrihese borrowings may vary from time to time and our Company

and our Subsidiaries, Royalux Exports Private Limited, Royalux Exports Private Limited, Fine Technologies (India)
Private Limited and IKIO Solutions Private Limited may, in accordance wéthelevant repayment schedule, levy of any
prepayment penalties and the quantum thereof, repay or refinance some of their existing borrowings or avail of additional
credit facilities.

The selection of borrowings proposed to be repaieaid amongst ousorrowing arrangements availed will be based on

various factors including (i) cost of borrowing, including applicable interest rates, (i) any conditions attached to the
borrowings restricting our ability to prepay the borrowings and time taken to futfitbtain waiver for such requirements,
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and (iii) other commercial considerations including, among others, the amount of the loans outstanding and the remaining
tenor of the loan. However, the aggregate amount to be utilised from the Net Proceeds t@agrdsireor prepayment

of borr owi

million.

ngs

(including

refi

nanced

or additional faci

Given the nature of these borrowings and the terms of repayment or prepayment, the aggregateg@uatstamdis under

these borrowings may vary from time to time and our Company may, in accordance with the relevant repayment schedule,
repay or refinance some of the existing borrowings prior to Allotment. Accordingly, our Company may utilise the Net
Proceds for part prepayment of any such refinanced facilities or repayment of any additional facilities obtained by our
Company. However, the aggregate amount to be utilised from the Net Proceeds towards repayment and/or prepayment, in
part or full, of certairo o r r o wi ngs
million. In light of the above, at the time of filing the Red Herring Prospectus, the table below shall be suitably opdated t
reflect the revised amounts loans, as the case may be.

(including

refi

nanced or addi ti onal

We believe that such repayment and/orpagment will help reduce our outstanding indebtedness on a consolidated basis,
debt servicing costs improve our debt to equity ratio and enable utilisation of our accruals forifivetbnent in our
business growth and expansion. Additionally, we believe that the leverage capacity of our Company and our Subsidiaries,
Royalux Exports Private Limited, Royalux Exports Private Limited, Fine Technologies (India) Private Limited and IKIO
Solutions Private Limited will improve our ability to raise further resources in the future to fund our potential business
development opportunities and plans to grow and expand our business.

The following table provides the details of borrowings avalilgcbur Company and our Subsidiaries, Royalux Exports
Private Limited, Royalux Exports Private Limited, Fine Technologies (India) Private Limited and IKIO Solutions Private
Limited as of August 31, 2022, which we have identified to repay or prepay, or fuallpart, from the Net Proceeds:

S. ez o Nature of

the :
No Lender borrowings

IKIO Lighting Limited

1. | HDFC Cash Credit
Bank
Limited

2. | Indusind | Cash Credit
Bank
Limited

3. | Indusind | Term Loan

Purpose*

To
working
capital
requirements
To meet
working
capital
requirements
To purchase

meet

Bank plant and
Limited machineries
Total

Royalux Exports Private Limited#

4. | HDFC Working To meet
Bank capital working
Limited capital

5. | Indusind | Term Loan
Bank
Limited

6. | Total

requirements
To purchase
plant  and
machineries

Fine Technologies (India) Privae Limited#

7. | Indusind | Cash Credit
Bank
Limited

To
working
capital
requirements

meet

Principal
Amount amount
sanctioned .
outstanding
as on as on
9”092523} August 31,
milion) 2022
million)*
60.00 54.00
96.50 84.93
21.00 9.80
177.50 148.73
200.00 187.82
13.00 8.16
213.00 195.98
25.30 15.28
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Repayment Pre- Interest
Date / payment Rate

Schedule/  conditions/ (%
Tenor penalty p.a.)

Repayable | Nil 7.90%

on demand

Repayable | Nil 8.50%

on demand

For the | Nil 7.49%

period of 5

years.

Repayable | Nil 7.40%

on demand

For the | Nil 7.49%

period of 5

years.

Repayable | Nil 8.48%

on demand



Amount Principal

: amount
sanctioned : Repayment Pre- Interest
Name of outstanding
S. Nature of . as on Date / payment Rate
the . Purpose as on "
No borrowings August 31, Schedule/  conditions/ (%
Lender «  August 31,
2022 Tenor penalty p.a.)
miliony 2922
million)*
8. | Indusind | Term Loan | To purchase 15.00 7.00| For the | Nil 7.49%
Bank plant and period of 5
Limited machineries years.
Total 4030 22.28
IKIO Solutions Private Limited#
9. | HDFC Term Loan | To purchase 250.00 148.37| For the | Nil 9.00%
Bank land and period of 7
Limited buildings years.
Total 250.00 148.37
Royalux Exports Private Limited#
10. | HDFC Cash Credit | To mee 100.00 99.57 Repayable | Nil 7.90%
Bank working on demand
Limited capital
requirements
11.| Standard | Term Loan | To purchase 120.00 94.14 | September | Nil 8.00%
Chartered plant and 2026
Bank machineries
Total 220.00 193.71

#With effect from September 12, 2022, our Gany owns 100% of the outstanding share capital of Fine Technologies
(I'ndi a) Pr iRTIRltoe) Lainmdi tlekdl Q iSol uti ons Private Limited; F
share capital of Royalux Lighting Private Limited and Royalux Expoiitsafr Limited.

* In accordance with Clause 9(A)(2)(b) of Part A of Schedule VI of the SEBI ICDR Regulations which requires a certificate
from the statutory auditor certifying the utilization of loan for the purposed availed, our Company has obtainiéidateer
dated September 29, 2022 from the Statutory Auditor.

We may, from time to time, repay, refinance, enter into further financing arrangements or draw down funds from any such
existing borrowing facilities. In such event, we may utilise the Netd&ds towards repayment/prepayment of any existing

or additional indebtedness which will be selected based on various commercial considerations including, among others,
the interest on the borrowing facility, the amount of the borrowing outstanding arehtaaing tenor of the borrowing,

levy of prepayment penalty and quantum, any conditions attached to the borrowings restricting the ability to pre
pay/repay/redeem the borrowings, receipt of consents for repayment/prepayment from the respective lagdess on

terms and conditions, presence of onerous terms and conditions under the facility, other commercial considerations and
applicable law governing such borrowings.

The brief financials of our Subsidiaries whose debt is intended to be repaid loeitNdttProceeds is as follows:

Fine Technologies (India) Private Limited

(I'n 7 )Yymilli
Particulars Fiscal 2020 Fiscal 2021 Fiscal 2022
Equity Capital 2.00 2.00 2.00
Other Equity 21.51 55.45 124.15
Secured Borrowings 38.78 27.06 35.26
Unsecured Boowings 18.02 20.71 31.38
Revenue from Operations 326.97 310.05 473.53
Profit / (loss) after tax 6.75 32.27 68.69
IKIO Solutions Private Limited
(I'n 7 mi
Particulars Fiscal 2020 Fiscal 2021 Fiscal 2022
Equity Capital 0.50 0.50 0.50
Other Eqity 19.23 11.08 2.52
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Particulars Fiscal 2020 Fiscal 2021 Fiscal 2022
Secured Borrowings 0.00 120.00 130.32
Unsecured Borrowings 82.98 150.21 191.96
Revenue from Operations 0.00 0.00 0.00
Profit / (loss) after tax 3.96 -8.32 -8.56

Royalux Lighting Private Limited
(I'n 7 mil i

Particulars Fiscal 2020 Fiscal 2021 (  Fiscal 2022
Equity Capital 0.00 0.00 0.50
Other Equity 23.81 35.26 104.41
Secured Borrowings 41.46 53.70 105.07
Unsecured Borrowings 122.58 125.25 161.31
Revenue from Operations 607.76 387.21 788.14
Profit / (loss) after tax 45.94 55.26 116.06

Royalux Exports Private Limited
(I'n 7 mi | | i

Particulars Fiscal 2020 Fiscal 2021 Fiscal 2022
Equity Capital 0.00 0.00 0.00
Other Equity 15.42 41.13 90.21
Secured Borrowings 35.00 51.31 118.69
Unsecured Borrowings 52.02 95.74 133.34
Revenue from Operations 89.97 80.39 327.47
Prdit / (loss) after tax -2.51 3.05 48.87

The complete financial statements of our Subsidiaries are available on the website of the Company at

https://ikio.in/uploads/ipo/Fine_Technology India_Pvt_Ltd BS 2022.pdf
https://ikio.in/uploads/ipo/Royalux_Exps_BS_ 2022.pdf
https://ikio.in/uploads/ipo/Royalux_Lighting_Pvt_Ltd BS 2022,pdf
https://ikio.infuploads/ipo/IKIO_Solutions_Pvt_Ltd_BS_2022.pdf

For the purposes of the Offer, our Company has obtained consents and notified the relevant lendespeativislye

required under the relevant facility documentation for undertaking the Offer. Further, to the extent our Company may be
subject to the levy of prepayment penalties or premiums, depending on the facility being repaid/prepaid, the conditions
specfied in the relevant documents governing such credit facility and the amount outstanding/bgiagfrepaid, as
applicable, payment of such penalty or premium shall be made from the Net Proceeds. If the Net Proceeds are insufficient
to the extent requid for making payments for such prepayment penalties or premiums, such excessive amount shall be
met from our internal accruals.

To the extent our Company deploys the Net Proceeds in our Subsidiaries, Royalux Exports Private Limited, Fine
Technologies (idia) Private Limited and IKIO Solutions Private Limited, for the purpose of prepayment or repayment of
all or a portion of the abovementioned borrowings, it shall be in the form of equity or debt or in any other manner as may
be mutually decided. The aetumode of such deployment shall be finalized and updated before filing of Red Herring
Prospectus.

2. Investment in our wholly owned Subsidiary, IKIO Solutions Private Limited, for setting up a new facility at
Noida, Uttar Pradesh (fiProposed Projecto)

OurCmpany proposes to utilise 2,366.75 million towards
which was incorporated on September 20, 2018, in order to set up a new manufacturing facility at Noida, Uttar Pradesh.
The proposed investmeny lmur Company will be undertaken to sap a new manufacturing facility for carrying out
electronic manufacturing services. This will also allow us to better serve our existing customers, assist us in better
addressing the business requirements of laugtbmers, and allow us to expand into new business verticals, in particular,

to address the growing consumer of electronic manufacturing services for lights, rotary switch and electric switch, socket,
ABS pipe and solar for recreational vehicles.
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Our Boad by its resolution dated September 29, 2022 has approved the proposal to set up the Noida facility for carrying
out electronic manufacturing services for lights, rotary switch and electric switch, socket, ABS pipe and solar for
recreational vehicles.

Estimated cost

The total estimated c@86850BP6thmel ProposédwRiroheotri €ompeze
million from the Net Proceeds for the capital expenditure requirements for setting up the Proposed Project, as per the DPR
issued by 8pient Services Private Limited. The fund requirements, the deployment of funds and the intended use of the
Net Proceeds for the Proposed Project as described herein are based on our current business plan, management estimate
current and valid quotatiorfsom suppliers or purchase orders issued to suppliers/vendors, and other commercial and
technical factors. However, such total estimated cost and related fund requirements have not been appraised by any bank
or financial institution.

The total estimatedost for setting up the Proposed Project comprises the following:

S _ Total estimated Amount Amount proposed
‘ Particulars 02 deployed as on = to be funded from
No. costbh®
March 31, 20220  the Net Proceeds
1 Land 225.52 225.52 -
2. | Civil and structural work& others 1,145.98 93.69 1,052.29
3. | Plants and machineries 977.96 - 977.96
4 Administrative 123.63 - 123.63
Sub total 2,473.09 319.21 2,153.88
5. | Contingency at the rate of 10% 212.86 - 212.86
Total 2,685.95 319.21 2,366.75

(1) Inclusive of applicable GST.

(2) Total estimated cost as per DPR issued by Sapient Services Private Limited

3 As of March 31, 2022, the amount deployed towards th
Statutory Auditors, by way of their certificate dated Septembel@®2. For sources of funds for the amounts
depl oyed, -Melamass eofsd&d nfaenced bel ow.

We will be placing the orders with vendors based on the competitive cost and proposed delivery schedule of the equipment.
The vendors for supply of such other gruent have been shortlisted on the basis of the reputation of the vendors, the
historical performance of the equipment supplied by them and other factors such as electrical energy consumption,
maintenance cost during operation stages, after sales seamidesipport capability of the supplier to assist us during
installation and provision of postle services.

We will place orders for the assets and services for which orders are yet to be placed as per the schedule of implementation
for the Proposed Pregt.

Means of finance for Proposed Project

The total estimated cost for setting up of the Propose
estimated cost of setting up the Proposed Project as follows:
(7 in milli
Particulars Amount

Total estimated project cost (A) 2,685.98Y

(less) Amount deployed as of March 31, 2022 (B) 319.21@

Balance amount to be incurred (C) =RA 2,366.75

Amount to be funded by infusion of Net Proceeds (D) 2,366.75

(1) Total estimated cost as per DPR issued by Sapient Services PrivagdLimit
2 As of March 31, 2022, the amount deployed towards t h
Statutory Auditors, by way of their certificate dated September 29, 2022.

The capital expenditure of etProcga&l§ noarhounnis prdpésedmo bewraided thraugh me
any other means of finance. Accordingly, we are in compliance with the requirements prescribed under Paragraph 9(C)(1)
of Part A of Schedule VIII and Regulation 7(1)(e) of the SEBI ICDR Regulatiofshwbquire firm arrangements of

finance to be made through verifiable means towards at least 75% of the stated means of finance, excluding the amount to
be raised through the Issue and existing identifiable internal accruals.
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In case of a shortfall ime Net Proceeds or any increase in the actual utilisation of funds earmarked for the Objects, our
Company may explore a range of options including utilizing our internal accruals.

Land

The land on which the new facility will be set up is located at R0, Sector 156, Noida, Gautam Budh Nagar, Uttar
Pradesh 201301 with a total budtip area measuring 20,000 square metres. This property has been allotted to IKIO
Solutions by Okhla Industrial Development Authority on December 24, 2018 for the pefiodears which was funded
through a term loan availed from HDFC Bank Limited and will be used for setting up the new facility. Our Company,
through our wholly owned subsidiary FTPL, owns 100% of IKIO Solutions.

Break-down of estimated expense

We are t to place orders for the new manufacturing facility at Noida, Uttar Pradesh to purchase the following equipment,
utilities and undertake construction activities and no payments have been made towards these items. The detailed break
down of these estimalecosts for new manufacturing facility is provided in the table below.

1. Civil and structural works & others

A. Building, services, fitments and site development works

Area under construction Area in square meters  Area in square feet

Areaunder constructioin Basement 10,176.00 109,534.46
Area in Block 1 14,534.00 156,443.98
Area in Block 2 14,534.00 156,443.98
Area in Block 3 7,800.00 83,959.20
Total build-up 47,044.00 506,381.62

a. Civil and structural work including all RCC and brickworks and elevatorshafts

Total Total Quotations Date of
Particulars Rat e  Quantity estimated inclusive of received . Validity
cost s GST ( from quotations
PNG

7,500.00/ | 21,169.8 Design September Septembel

Concrete M30 134,553,813.5¢ 158,773,500.0(

m? m? Consulting | 10, 2022 | 9, 2023
LLP
PNG
Reinforcement 352,830 Design September, Septembel
steel 82.00/ kg kg 24,518,694.92 | 28,932,060.00 Consulting | 10, 2022 9, 2023
LLP
PNG
Brickwork 6,500.00 / 18,817.6 Design September| Septembel
230mm thk m3 m3 103,656,271.0( 122,314,400.0( Consulting | 10, 2022 | 9, 2023
LLP
PNG
. 600.00 / sg. 141,132 Design September Septembel
Shuttering mt sq.mt 71,762,033.90 | 84,679,200.00 Consuling 10, 2022 | 9, 2023
LLP
Total - - 334,490,813.0( 394,699,160.0( - - -
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b. Building Skin

Total Total Quotations

Particulars Rate‘ Quantity estimated inclusive of received Date_of Validity
( | guotations
costs GST ( from
Building skin at
30% glass surfact
finished with glass 250 PNG
and 70% with "1 506,381.62 Design September| September
plastic and sanc 20 ﬂ/ sq.ft 107,284,241.0C 126,595,404.0C Consulting | 10,2022 | 9, 2023
stone cladding | 9 LLP
equivalent
permanent finish
Total 107,284,241.0C 126,595,404.0C
c. Landscape and site developing
Total Total Quotations Date of
Particulars Rat e Quantity estimated inclusive of received . Validity
costs( ) GST ( from quotations
Landscape ant
site
development
including
levelling of PNG
existing ground, 150.00 /| 506,381.62 Design September| September
soft and hard sq. ft sq.ft 64,370,544.01 75,957,242.0C Consulting | 10, 2022 | 9, 2023
finishes LLP

including RCC/
stone finished
road surface ant
water bodies

Total 64,370,544.01 75,957,242.00

B. Interior fitouts

Total Total Quotations

Particulars RENE Quantity estimated inclusive of received Date_ e Validity
) cost s GST ( from quotations
Civil finishing
/ interior work | 1800.00 PNG
for atriums, / | 101,276.32 Design September September
stairwells, sq. sq.ft. 154,489,306.5¢ 182,297,381.7€ Consulting | 10, 2022 9, 2023
common areas Ft. LLP
etc.
Total - - 154,489,306.5¢ 182,297,32.00 - - -

C. Electrical work

Rate Total Total Quotations Date of
Particulars ( Quantity estimated inclusive of received uotations Validity
1 cost s GST ( from q
Hide side and low Sant September September
side i ) 119,049,000.0C 140,477,820.0C g\ocpicas | 16,2022 15, 2023
Total - - 119,049000.00 140,477,820.0C - - -

D. Plumbing work
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Particulars Rat e Quantity Total Total Quotations = Date of Validity

estimated inclusive of received quotations
costs GST ( from
Hide side and - - 37,986,190.33 44,823,704.00 VKP September | September
low side Engineering 8, 2022 7, 2023
Total 37,986,190.33 44,823,704.20 - - -
E. Firefighting system
Particulars Rat e | Quantity Total Total Quotations  Date of Validity
estimated inclusive of received quotations
costs GST ( from
High side and - - 40,766,975.0C Global Fire September September
low side Protection | 16,2022 | 15, 2023
Total - - 40,766,975.0C 48,105,030.5C - -
F. Assembly and installation of elevators
Particulars Rat e Quantity Total Total Quotations Date of | Validity
estimated inclusive of =~ received quotations
cost s GST ( from
Passenger lifts 2,518,390.0( Elevator | August 24, Septembe
/ unit 9| 22,665,510.0¢ Technology 2022 23, 2022
Service lifts 1,523,100.0( Elevator | August 24, September
/ unit 7 10,661,700.0¢ Technology 2022 23, 2022
Total - -1 33,327,210.0( 39,326,1@.00 - - -
Total (A+B+ - - -
C+D+E+F) - -1858,437,070.0( 39,326,108.0(
2. Plant and machinery
. . . Quotations
Particulars Rat e |Quantity Vol stimiee) el (sl ve received Date.of Validity
cost s of GST from guotations
A. Solar
panels
Fully automatic 5,30,88,000.00 1 53,088,000.0( 62,643,840.0( AW August 26, August
table stringer SolutionGm| 2022 25, 2023
(2600 Cell/Hr) BH
with 13BB Kd
fully automatic
laminator
(2600x5800)
semi autc
framing
machine  with
corner  crimp)
sun simulato
class AAA (for
Poly & Mono
PERC) fully
automatic EL
testerwith AOI
appearance
tester (€
camera)
B. ABS pipes
ABS pipes 6,228,360 2 12,456,720.0( 14,698,930.0( Qingdao September Septembe
extrusion Hanhai 2, 2022 1, 2023
maching Plastic
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Particulars Rat e
1.75/33 75KW
Out layer,
2.75/33 75KW
Middle layer,
3.65/33 45KW
Inner layer,
4,25/25 1.5KW
Mark line
C. LED
fixtures
CNC Wire Cut 6,819,628.00
EDM

VMC-1# 4,867,932.60
VMC-2# 5,891,773.00
Lathe 1,311,386.00
250x1500

Lathe 1,660,026.00
325x2000

EDM Die|1,466,670.00
Stinker 400mi

EDM Die|1,605,555.00
Stinker 450mir

Surface 2,358,700.00
Grinder 1

Milling 724,799.00
Machine

( Quantity

Total estimated Total inclusive
cost s of GST

13,639,255.0(

4,867,933.0(

17,675,318.0(

3,934,158.0(

4,980,078.0(

2,933,340.0(

3,211,110.0(

7,076,100.0(

2,174,397.0(
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Quotations
received
from
Machinery
Company

Limited

16,094,321.0( Phillips

Machines
Tools

Private
Limited,

USA Branch
17,232,481.0( Phillips

Machines
Tools

Private
Limited,

USA branch
20,856,875.0( Phillips

Machines
Tools

Private
Limited,

USA branch
4,642,306.0( Phillips

Machines
Tools

Private
Limited

5,876,492.0( Phillips

Machines
Tools

Private
Limited

3,461,341.0( Phillips

Machines
Tools

Private
Limited

3,789,110.0( Phillips

Machines
Tools

Private
Limited

8,349,798.0( Phillips

Machines
Tools

Private
Limited

2,565,788.0( Phillips

Machines

India

India

India

India

India

India

India

India

August

India

Date of
guotations

August
2022

August
2022

August
2022

August
2022

August
2022

August
2022

August
2022

August
2022

2022

81

81

81

81

81

81

Validity

2023

2023

2023

July
2023

August
2023

August
2023

August
2023

August
2023

August
2023

8, August 7,

7,August 6,

7,August 6,

30,



Particulars Rat e
3D Printer 2,150,000.00 |2
Molding 4,082,500.00 |3

Machine 110T

Molding 5,262,500.00 3

Machine 180T

Molding
Machine 230T

6,435,000.00 4

Mould
(Walpack)

58,26,000.00 3

Mould (Flood 5,916,000.00 3
Light)

Mould
Light)

(Area 10,910,000.00 2

Mould (Bollard 7,436,000.00 |2
Light)

Mould (UFO) |3,920,000.00 |3

Die  Casting 18,224,352.00| 2

Machine 420

Die Casting 28,949,076.00 2
Machine 650

Die Casting 28,949,076.00 | 2
Machine900

CNC Hydraulic 2,850,000.00 3
press brake

( Quantity

Total estimated Total inclusive

cost s

4,300,000.0(

12,247,500.0(

15,787,500.0(

25,740,000.0¢

17,478,000.0(

1,77,48,000.0

21,820,000.0¢

14,872,000.0(

11,760,000.0(

36,448,704.0(

36,448,704.0(

57,898,152.0(

855,000.0(
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Quotations

of GST refceived quDo?;Eiigrls Validity
rom
Private
Limited
5,074,000.0( Phillips August 8, August
Machines | 2022 31, 2023
Tools India
Private
Limited
144,52050.0( Milacron August 5, Septembe
India Private 2022 3,203
Limited
186,29,250.0( Milacron August 5, Septembe
India Private 2022 3, 2023
Limited
30,373,200.0( Milacron August 5, Septembe
India Private 2022 3, 2023
Limited
20,624,040.0( KH July 24, January
Engineering 2022 20, 2023
and
Business
Consultant
2,09,42,640.0( KH August 20, March 8,
Engineering 2022 2023
and
Business
Consultant
25,747,600.0( KH July 22, February
Engineering 2022 17,2023
and
Business
Consultant
17,548,960.0( KH July 26, January
Engineering 2022 22,2023
and
Business
Consultant
13,876,800.0( KH July 29, January
Engineering 2022 25, 2023
and
Business
Consultant
43,009,471.0( Yota August 9, August 8,
International 2022 2022
AL/D S
Tech
68,319,819.0( Yota August 9, August 8,
International 2022 2022
AL/D S
Tech
94,898,152.0( Yota August 9, August 8,
International 2022 2022
AL/D S
Tech
10,089,000.0( Haco August 5/May 5,
Machinery | 2022 2023



Particulars Rat e

Laser cutting |3,100,000.00 3

Powder coatin¢ 34,750,000.00 2

D. LED
lights for
RV
Printer,  pick - -
and place, SF
+ AOI #

Reflow Oven | 1,30,53,960.00 3

ISM-Intelligent| 1,27,98,000.00 3
storage
management
with add ons
Thru-hole
insertion

1,70,64,000.00 3

E. Diesel
Generator
Set

Gas DG Set-|1,02,00,00.00 2

1160 Kwe

Gas DG Set- 3,16,00,000.00 2

Parts Fitting &

Installation

Total - -

*For al |

3. Administrative

Particulars Rate per
uni t
Carpeing, - -
wooden

floorings, blinds,

Cartage & Fixing

Labour

Airconditioning | - -
High Side VRV

(Equipments)

Low Side VRV

(Installation &

Accessories)

Total - -

( Quantity

i mported
#The rate per unit includes an 8% freight on the base price of the plant and machinery.

Quantity
(unit)

Total estimated Total inclusive

Quotations

Date of

costs of GST refcelved guotations VeI
rom

Private
Limited

9,300,000.0( 1,09,74,000.0( Premier Septerber | Septembe
United 2,2022 |1,2023
Private
Limited

69,500,000.0( 82,010,000.0( Shayamlee July 24, February
Metal 2022 19, 2023
Industries

76,788,000.0( 90,609,840.0( Juki India June 12 June 11
Private 2022 2023
Limited

3,91,61,880.00 4,62,11,018.0( Shenzhen June 12/June 11
ETA 2022 2023
Technology
Company
Limited

3,83,94,000.0( 4,53,04,920.0(Juki  India/ June 12/June 11
Private 2022 2023
Limited

5,11,92,000.0( 6,04,06,560.0(Juki India June 12 June 11
Private 2022 2023
Limited

2,04,00,000.0( 2,40,72,000.0( Jackson September Septembe
Limited 21,2022 |20, 2023

6,32,00,000.0( 7,45,76,000.0( Jackson September Septembe

Limited

767,375849.00| 879,313,157.0( -

equi pment or

mac hi

Total Total Quotations
estimated inclusive of received
costs GST ( from

15,637,500.0C 17,537,750.00/ Rajendra
Carpets

54,080,687.0C 63,815,210.66 Ekoaire Inc

69,718,187.0C 8,13,52,960.6€ -
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21,2022 |20, 2023

Company

Date of
quotations

Validity

September| September
16,2022 | 15, 2023

September| September
15,2022 | 14, 2023
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In addition b estimated expenses mentioned above, there may be revision in the final amounts payable towards these
guotations pursuant to any taxes, levies payable and/or freight or installing cost, if any, on such items. Our Company shall

have the flexibility to demly the equipment to replace any existing equipment or set up a new equipment in the newly

expanded portion as proposed as per the internal estimates of our management and business requirements. This may var
depending on the demand for replacement in gistiag equipment. The actual mode of deployment has not been finalised

as

on

the dat e

of thi

s Draft

R eRisk Faetors Ounfgndifyregsrgmentstands .

proposed deployment of Net Proceeds are based on managetimates and may be subject to change based on various
factors, some of which are beyond our coritrol page57.

Contingencies

F c

The Company envisages that there might be price fluctuations and the currently estimated project cost may increase on

accountof factors beyond oucontrol, including increase in cost of machinery and associated transportation or other
charges

or

taxes.

The

tot al

esti

mated cost

for cont i

experience which is 10% of the amount propadseoke funded from the Net Proceeds for setting up the Proposed Project.

Government approvals

ng

In relation to the proposed project, we are required to obtain approvals, which are routine in nature, from certain
governmental or local authorities as providedhe table below and as per the DPR:

Sr.
No.

Approval for

Authority

In-principle approval Noida

of building layout

Authority

Consento establish | Noida

Authority

Sanction of electrical UP Electricity

load

Board

In-principle approval Noida
to construct, extenc Authority

or take into use an
building as a fatory
Factory License

Industrial
Department

Stage at which

Appg;fglon Apg;?gal approvals are
required

March 17, July 17, 2020 | -

2020

To be applied | NA Before
commissioning

To be applied | NA Before
commissioning

To be applied  NA Before

To be applied  NA

Proposed schedule of implementation of the Proposed Project

commissioning

Before
commissioning

Status
Obtained
Pending
Pending

Pending

Pending

The proposed schedule of activitiesgger the DPR, in respect of the Proposed Project are as follows:

=

P OO ~NOO O AW N

Particulars

Land acquisition

Site development and civil arstructural

works

Procurement of Plants and machinerie:
Procurement of Utilities and others
Procurement of Electrical and

construction supervision

Installationof Plant and Machineries
Erection of Utilities and others

Erection of Electricals
Trial run

Commencement afommercial

production

Actual / Estimated Commencement

Date

License Agreement entered into on

September 18, 2020.
November 2022

April 2023
April 2023

April 2023

July and August 2022
July and August 2022
July and August 2022
October 2023

October 2023
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Expected

completion date

N.A

June 2023

July 2023
July 2023

July 2023

July and August 2027
September 2023
September 2023
October 2023

N.A.



With respect to the utilities, equipment and machinery, construction and other expenses, we have not entered into definitive
agreements with any of these vendors and there can be no assurance that the sanveowddderengaged to eventually

supply the equipment and machinery and other items or at the same costs. The quantity of equipment and machinery and
other items to be purchased is based on the present estimates of our management. All quotations mechieec frdors
mentioned above are valid as on the date of this Draft Red Herring Prospectus. If we engage someone other than the
identifiedthirdpar ty vendors from whom we have obtained quotati
estimdes and actual costs for the items listed above may differ from the current estimates. Additionally, there may be
revision in the final amounts payable towards these quotations pursuant to any taxes or levies payable on such item. No
secondhand or used edgpment and machinery is proposed to be purchased out of the Net Proceeds.

The form of infusion of such amount allocated for this object will be, by way of equity or through any other manner, which
shall be decided by our Board before infusion of the geds into our wholly owned Subsidiary, IKIO Solutions Private
Limited after considering certain commercial and financial factors.

The brief financials of IKIO Solutions Private Limited are provided in the table below:

IKIO Solutions Private Limited

(I millidn)
Particulars Fiscal 2020 Fiscal 2021 Fiscal 2022

Equity Capital 0.50 0.50 0.50
Other Equity 19.23 11.08 2.52
Secured Borrowings 0.00 120.00 130.32
Unsecured Borrowings 82.98 150.21 191.96
Non-Current Assets (including Land) 300.84 339.00 396.36
Revenue from Operations 0.00 0.00 0.00
Profit / (loss) after tax 3.96 -8.32 -8.56

Our Promoters, Directors, and Key Managerial Personnel do not have any interest in the proposed acquisition of the plant
and machinery or in the entity from whom tave obtained quotations in relation to such proposed acquisition of the plant
and machinery for the proposed project.

General Corporate Purposes

Our Company wposes to deploy the balance Net Proceeds, agagl
purposes as approved by our management from time to time, subject to such utilisation not exceeding 25% of the Gross
Proceeds, in compliance with the SEBIDR Regulations. The general corporate purposes for which our Company
proposes to utilise Net Proceeds include, without limitation, business development initiatives, research and development,
meeting any expense including salaries and wages, rent, adatiaisticosts, insurance premiums, repairs and
maintenance, payment of taxes and duties, and similar other expenses incurred in the ordinary course of our business or
towards any exigencies. The quantum of utilisation of funds towards each of the abogepwilide determined by our

Board, based on the amount actually available under this head and the business requirements of our Company, from time
to time, subject to compliance with applicable law.

In addition to the above, our Company may utilise tle¢ Rroceeds towards other purposes considered expedient and as
approved periodically by our Board, subject to compliance with necessary provisions of the Companies Act. Our
Companyb6s management shall have f |uemandgdamiertwillhave the disdretidni s i n
to revise our business plan from time to time and consequently our funding requirement and deployment of funds may
change. This may also include rescheduling the proposed utilization of Net Proceeds. Our managatoendaince with

the policies of our Board, will have flexibility in utilizing the proceeds earmarked for general corporate purposes. In the
event that we are unable to utilize the entire amount that we have currently estimated for use out of NetiP@ceeds
Fiscal, we will utilize such unutilized amount in the subsequent Fiscals.

Interim use of Net Proceeds

The Net Proceeds pending utilisation for the purposes stated in this section, shall be deposited only with scheduled
commercial banks included the Second Schedule of the Reserve Bank of India Act, 1934, as amended. In accordance
with Section 27 of the Companies Act, our Company confirms that it shall not use the Net Proceeds for buying, trading or
otherwise dealing in equity shares of any otistedl company or for any investment in the equity markets.

Bridge Financing Facilities
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Our Company has not raised any bridge loans from any bank or financial institution as on the date of this Draft Red Herring
Prospectus, which are proposed to be refraitl the Net Proceeds. However, depending upon business requirements, our
Company may consider raising bridge financing facilities, including through secured or unsecured loans or-tarynshort
instrument like norconvertible debentures, commercial papetc. pending receipt of the Net Procedfiany bridge

financing is availed to fund any of the objects mentioned above, then the same would be repaid out of the IPO proceeds
and such utilization (towards repayment of Bridge Loan) shall be construeditmb for the specific object itself.

Offer Expenses

The total Of fer related expenses are estimated to be a
include fees payable to the BRLM and legal counsels, fees payable to the Auditors, brokerage and selling commission,
underwriting commisson, commi ssi on payable to Registered Brokers
Registraroés fees, printing and stationery expenses, a

miscellaneous expenses for listing the Equitgi®s on the Stock Exchanges.

All Offer expenses, except (a) listing fees, which will be borne by the Company; and (b) fees and expenses in relation to
the legal counsel to the Selling Shareholders which shall be borne by the respective Selling @nhsrahblde shared,

between our Company and the Selling Shareholders on-mfardasis (including all applicable taxes, except STT and
withholding taxes, if any, which shall be borne by the respective Selling Shareholder), in proportion to the Bogsty Sh
issued and allotted by our Company in the Fresh Issue and the Offered Shares sold by the Selling Shareholders in the Offer
for Sale, respectively, as may be mutually agreed and in accordance with applicable law. Any expenses paid by our
Company on bedif of the Selling Shareholders in the first instance will be reimbursed to our Company, by the Selling
Shareholders to the extent of its respective proportion of Offer related expenses. The Offer expenses shall be payable in
accordance with the arrangen®ror agreements entered into by our Company with the respective Designated
Intermediary.

In the event that the Offer is postponed or withdrawn or abandoned for any reason or in the event the Offer is not
successfully completed, all expenses in relatiothé Offer shall be shared by the Company and the Selling Shareholders
in accordance with applicable law.

The breakup for the estimated Offer expenses is set forth below:

Estimated As a % of the As a % of
Activity expenses! total estimated the total
(in I Offer expense®)  Offer size
BRL M6 fees and commi ssi o [ 5 [ 5 [ 6
commission, brokerage and selling commission)
Commission/processing fee for SCSBs, Sponsor Banks
Bankers to the Offer. Brokerage and sgjlicommission anc [ 6 [ 6 [ 5
bidding charges for Members of the Syndicate, Regist
Brokers, RTAs and CDPs (2)(3)(4)(5)
Fees payable to the Registrar to the Offer [ © [ © [ ©
Others [ © [ © [ ©
i. Listing fees, SEBI filing fees, upload fees, BSE & N:
processing fees, book building software fees and o [ © [ © [ ©

regulatory expenses

ii. Printing and stationery expenses [ © [ © [ ©
iii. Advertising and marketing expenses [ © [ © [ ©
iv. Fees payable to legal counsels [ © [ © [ ©
v. Miscellaneous [ © [ © [ ©
Total estimated Offer expenses [ © [ © [ ©

(1) Amounts will be finalised and incorporated in the Prospectus on determination of Offer Price

(2) Selling commission payable to the SCSBs on the portion for Retail Individual Investodsishitotional Investors
and Elgible Employees which are directly procured and uploaded by the SCSBs, would be as follows:

% of
% of

Portion for Retail Individual Investors*
Portion for Nonlnstitutional Investors*

Amount All otted (p

[ 6] t he
[ 0] t he (plus@pplicableaxes)ot t e d
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Portion for Eligible Employees* [ 6] % of the Amount Allotted (p
*Amount Allotted is the product of the number of Equity Shares Allotted and the Offer Price

(3) No additional uploading/processing charges shallpgagable by our Company and the Selling Shareholders to the
SCSBs on the Bid cum Applications Forms directly procured by them.

Processing fees payable to the SCSBs on the portion for Retail Individual Biddetsishitotional Bidders and Eligible
Employes which are procured by the members of the Syndicai&iauticate/Registered Broker/RTAs/ CDPs and
submitted to SCSB for blocking, would be as follows:

Portion for Retail Individual Investors* |7 [ 0] id Bid cum Applical

Portion for Nonlnstitutional Investors* | [ 6] per valid Bid cum Appli cal

Portion for Eligible Employees* [ 0] i d Bid c unicaflepgxds) c al
*For each valid application.

(4) The Processing fees for applications made by Retail Individual Bidders using the UPI Mechanism would be as follows:

Sponsor Banks* The Sponsor Banks shall be responsible for making payments to the
parties such as remitter bank, NCPI and such other parties as requir,
connection with the performance of its duties under the SEBI circu
the Syndicate Agreement and other applicable laws

Payable to Members of the Syndici™ [ 0] per wvalid application (pl

(including their subSyndica¢ Members)/

RTAs / CDPs

The processing fees for applications made by Retail Individual Bidders using the UPI Mechanism may be released to the
remitter banks (SCSBs) only after such banks provide a written confirmation oniasmraplith SEBI Circular No:
SEBI/HO/CFD/DIL2/P/CIR/2021/570  dated  June 2, 2021 read  with SEBI Circular  No:
SEBI/HO/CFD/DIL2/CIR/P/2021/2480/1/M dated March 16, 2021.

(5) Selling commission on the portion for Retail Individual Bidders (including bids ussn@)fi Mechanism), Nen
Institutional Bidders and Eligible Employees which are procured by members of the Syndicate (including their sub
Syndicate Members), Registered Brokers, RTAs and CDPs would be as follows:

Portion for Retail Individual Investors* [ 0] % of the Amount Al Il ot

Portion for NonlInstitutional Investors* [ 6] % of the Amount All ot

Portion for Eligible Employees* [ 0] % of the Amount Al Il ot
*Amount Allotted is th@roduct of the number of Equity Shares Allotted and the Offer Price

The Selling Commission payable to the Syndicate fSyuablicate Members will be determined on the basis of the
application form number / series, provided that the application is alsdyithe respective Syndicate / Ssyndicate
Member. For clarification, if a Syndicate ASBA application on the application form number / series of a Syndicate / Sub
Syndicate Member, is bid by an SCSB, the Selling Commission will be payable to the SG@&Bran&yndicate / Sub
Syndicate Member.

The selling commission and bidding charges payable to Registered Brokers, the RTAs and CDPs will be determined on the
basis of the bidding terminal id as captured in the Bid Book of BSE or NSE.

Monitoring Utiliza tion of Funds

In accordance with Regulation 41 of the SEBI ICDR Regulations, our Company shall appoint a Monitoring Agency for
monitoring the utilisation of Net Proceeds prior to filing of the Red Herring Prospectus with the RoC, as the Fresh Issue
excee s 1,000 million. Our Audit Committee and the Monit
Our Company undertakes to place the report(s) of the Monitoring Agency on receipt before the Audit Committee without
any delay. Our Companyill disclose the utilisation of the Net Proceeds, including interim use under a separate head in
our balance sheet for such periods as required under the SEBI ICDR Regulations, the SEBI Listing Regulations and any
other applicable laws or regulations,arlg specifying the purposes for which the Net Proceeds have been utilised if any,

of such currently unutilised Net Proceeds. Our Company will also, in its balance sheet for the applicable Fiscals, provide
details, if any, in relation to all such Net Preds that have not been utilised, if any, of such currently unutilised Net
Proceeds.
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Pursuant to Regulation 32(3) of the SEBI Listing Regulations, our Company shall, on a quarterly basis, disclose to the
Audit Committee the uses and applications of theMeteeds. On an annual basis, our Company shall prepare a statement

of funds utilised for purposes other than those stated in this Draft Red Herring Prospectus and place it before the Audit
Committee and make other disclosures as may be required uttitiswe as the Net Proceeds remain unutilised. Such
disclosure shall be made only until such time that all the Net Proceeds have been utilised in full. Further, our Company, on
a quarterly basis, shall include the deployment of Net Proceeds under varolss &€ applicable, in the notes to our
consolidated financial results. The statement shall be certified by the Statutory Auditor of our Company. Furthermore, in
accordance with Regulation 32(1) of the SEBI Listing Regulations, our Company shall furthistSttock Exchanges on

a quarterly basis, a statement indicating (i) deviations, if any, in the actual utilisation of the proceeds of the Eresh Issu
from the Objects; and (i) details of category wise variations in the actual utilisation of the profcisedSresh Issue from

the Objects of the Fresh Issue as stated above. This information will also be published in newspapers simultaneously with
the interim or annual financial results and explanation for such variation (if any) will be included imoardt or 6 s r ey
after placing the same before the Audit Committee.

Variation in Objects

In accordance with Section 13(8) and 27 of the Companies Act and applicable rules, our Company shall not vary the
Objects of the Offer, unless our Company is autfeatito do so by way of a special resolution of its Shareholders. In
addition, the notice issued to the Shar eShhoal rdeehrosl denr srée | M
Noticed) shal l speci fy the pHdeswththebfagility tadvete key elécsonic means and shall S h ¢
be published in accordance with the Companies Act, 2013 read with the relevant rules.

The Sharehol dersd Meeting Notice shall si mul maimHdnius!| y
(Hindi also being the regional language of the jurisdiction where our Registered Office is situated). Our Promoters will be
required to provide an exit opportunity to the Shareholders who do not agree to such proposal to vary the Obpgcts, subje

to the provisions of the Companies Act, 2013 and in accordance with such terms and conditions, including in respect of
pricing of the Equity Shares, in accordance with the Companies Act, 2013 and provisions of Regulation 59 and Schedule
XX of the SEBI CDR Regulations.

Appraising agency

None of the Objects for which the Net Proceeds will be utilised have been appraised by any agency.

Other confirmations

There is no proposal whereby any portion of the Net Proceeds will be paid to our DirectorsePromembers of the
Promoter Group or Key Managerial Personnel, except in the ordinary course of business. Further, to the extent of being a
Promoter Selling Shareholder, our Promoter will receive proceeds from the respective portion of the OfferToe&ale.

are no material existing or anticipated transactions in relation to the utilisation of the Net Proceeds entered into or to be
entered into by our Company with our Promoters, Promoter Group, Directors and/or Key Managerial Personnel.
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BASIS OF OFFER PRICE

The Offer Price will be determined by our Company in consultation with the BRLM, on the basis of assessment of market
demand for the Equity Shares offered in the Offer through the Book Building Process and on the basis of the qualitative
and guntitative factors as described belowh e f ace value of the Equity Shares
times the face value of Equity Shares and Cap Price is

I nvestors shoul d aRiskFEactarse, D@fBusihesd , Eindieial snforenatiorio nasMdin ige ment 0 ¢
Discussion and Analysis of Financial Condition and Results of Operationb e g i npages3lg173 229 and 360
respectively, to have an informed view before making an investment decision.

Qualitative Factors
Someof the qualitative factors and our strengths which form the basis for computing the Offer Price are:

Poised to capture growth of LED market

Diverse product basket with focus on higlargin aregs
Longterm relationships with leading industry customers
Strong focus on R&D

Established infrastructure with backward integration
Strong and consistent financial performarened
Experienced Promoters and Management Team

E R

For further dOutBasines$ Competitieestemgthé e pagefi74
Quantitative Factors

Certaininformation presented in this section relating to our Company is based on and derived fRastéted Financial
I nf or mat i on . Fikaocial Ifoamiateod | b ¢ g 5 page2BOg o n

Some of the quantitative factors, whimay form the basis for computing the Offer Price, are as follows:
1. Basic and Diluted Earnings Per Share (AEPSO0), as adj U

As derived from the Restated Financial Information:

Financial Period Basic EF Diluted EPS (in ) Weight
Financial Year ended March 31, 2022 4.31 431 3
Financial Year ended March 31, 2021 3.17 3.17 2
Financial Year ended March 31, 2020 2.46 2.46 1
Weighted Average 3.62 3.62
Note:
(1) Basic EPS (7 ) = Basi c ear rnidingghe Restated Peofit forrthe yearrdiwided laylthe u | a

weighted average number of Equity Shares outstanding during the year, after considering impact of bonus issuance
retrospectively, for all periods presented.

(2 Diluted EPS (7 ) = Dard caltulatdd bg dividing thre dRestatpdeProfit $ohtlaeryear divided by
the weighted average number of equity Shares outstanding during the year as adjusted for the effects of all dilutive
potential Equity Shares outstanding during the year, if any aner afbnsidering impact of bonus issuance
retrospectively, for all periods presented.

B Earnings per Share calculations are in accordance wi
shareo.

(4) Weighted average number of Equity Shares is the aunftEquity Shares outstanding at the beginning of the year
adjusted by the number of Equity Shares issued during the year multiplied by the time weighting factor. The time
weighting factor is the number of days for which the specific shares are outstarsda proportion of total number
of days during the year.

(5) The above statement should be read with Significant Accounting Policies and the Notes to the Restated Financial
Statements as appearing in Restated Financial Statements.

111



(6) Weighted average = Aggrate of yeaiwise weighted EPS divided by the aggregate of weights i.e. (EPS x Weight) for
each year / Total of weights

As derived from the Proforma Condensed Financial Statements:

Financial Period Basic EF Diluted E Weight
Financial Yeaended March 31, 2022 7.77 7.77 3
Financial Year ended March 31, 2021 4.43 4.43 2
Financial Year ended March 31, 2020 3.29 3.29 1
Weighted Average 5.91 5.91
Notes:
(1) Basic EPS (7) = Basic earnings per dithoatheeyeandivided byatHec ul a't

weighted average number of Equity Shares outstanding during the year, after considering impact of bonus issuance
retrospectively, for all periods presented.

2 Diluted EPS (7)) = Diluted e adingthenPgfrma Rrofit fa theayeae divadeddy c a | ¢
the weighted average number of equity Shares outstanding during the year as adjusted for the effects of all dilutive
potential Equity Shares outstanding during the year, if any and after considering imp&cnos issuance
retrospectively, for all periods presented.

B Earnings per Share calculations are in accordance wi
sharebd.

(4) Weighted average number of Equity Shares is the number of Equity Shatasding at the beginning of the year
adjusted by the number of Equity Shares issued during the year multiplied by the time weighting factor. The time
weighting factor is the number of days for which the specific shares are outstanding as a propoadiahnoimber
of days during the year.

(5) The above statement should be read with Significant Accounting Policies and the Notes to the Proforma Condensed
Financial Statements as appearing in Proforma Condensed Financial Statements.

(6) Weighted average = Aggregatéyearwise weighted EPS divided by the aggregate of weights i.e. (EPS x Weight) for
each year / Total of weights.

2. Pricel/ Earning (AP/EO) ratio in relation to Price Band
As derived from the Restated Financial Statemes:

Particulars P/E at the lower end of Price P/E at the higher end of Price
Band (number of times) Band (number of times)

Based on Basic EPS for Financial Yesnded on [ 6] [ 6]

March 31,2021

Based on Diluted EPS for Financial Yesrded on o o

March 31,2021 [ 0] [ 0]

*Will be populated in the Prospectus.

As derived from the Proforma Condensed Financial Statements:

Particulars P/E at the lower end of Price P/E at the higher end of Price
Band (number of times)* Band (number of times)*

Based on Basic EP®r Financial Year ended o o o

March 31, 2021 [ o] [ o]

Based on Diluted EPS for Financial Year endec . .

March 31, 2021 [ o] [ o]

*Will be populated in the Prospectus.
3. Industry P/E ratio
Based on the peer group information (excluding our Company) given lireltwg section:

P/ E Ratio ( )
Highest 140.31
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P/ E Ratio ( )
Lowest 60.97
Industry Composite 90.41
4. Return on Net Worth (ARoONWO)

As derived from the Restated Financial Information of our Company:

Particulars RoONW % Weight
Financial Year ended March 31, 2022 3664 3
Financial Year ended March 31, 2021 42.60 2
Financial Year ended March 31, 2020 57.84 1
Weighted Average 42.16

Notes:

(1) Return on Net worth (%) = Restated Profit for the year divided by Net worth as at the end of the year.

(2 i Navtor t h 0 naggegate value ef the paith share capital and all reserves created out of the profits and
securities premium account and debit or credit balance of profit and loss account, after deducting the aggregate value
of the accumulated losses, deferred expengliand miscellaneous expenditure not written off, as per the restated
balance sheet, but does not include reserves created out of revaluation of assets, capital resefvackvote
depreciation and amalgamation as per the SEBI ICDR Regulations agel 8h, 2022, March 31, 2021 and March
31, 2020.

(3) Weighted average = Aggregate of yerise weighted Return on Net worth divided by the aggregate of weights i.e.
(Return on Net worth x Weight) for each year / Total of weights

As derived from the Proforma Condensed Financial Statements:

Particulars RoNW % Weight
Financial Year ended March 31, 2022 46.40 3
Financial Year ended March 31, 2021 45.83 2
Financial Year ended March 31, 2020 59.63 1
Weighted Average 48.42

Notes:

(1) Return on Net worth (%) =rf®forma Profit for the year divided by Proforma Net worth as at the end of the year.

2 Prof ormaorithhedt means t he ag-gpsbageacapédal anchdll teservas Createdh aut opthei d
profits and securities premium account and debit or crbdiince of profit and loss account, after deducting the
aggregate value of the accumulated losses, deferred expenditure and miscellaneous expenditure not written off, as per
the proforma balance sheet, but does not include reserves created out of ievabdfiaissets, capital reserve, write
back of depreciation and amalgamation as per the SEBI ICDR Regulations as at March 31, 2022, March 31, 2021
and March 31, 2020. Further it also excludes Equity component of interest free loan from Promoter.

(3) Weighted agrage = Aggregate of yeawise weighted Return on Net worth divided by the aggregate of weights i.e.
(Return on Net worth x Weight) for each year / Total of weights

5. Net Asset Value per Equi t yas@djuateddorandngesingatal val ue of 1

As derived from the Restated Financial Statements:

Period NAV derived from the Restated Financial
St at e me
As on March 31, 2022 11.76
After the completion of the Offer At Fl oor
At Cap F
Offer Pricé? [ ©
Notes:
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(1) Offer Price per Equity Share will be determined on conclusion of the Book Building Process.

(2) Net Asset Value per Equity Share = Net worth divided by the outstanding number of equity shares outstanding at the
end of the year, after considering impact of bonasasce on September 17, 2022.

3) AiNeawtor t hdo means t he a g-gpshageadpital andaall neserves ¢reatechoeat ofpthee prdfits and
securities premium account and debit or credit balance of profit and loss account, after deducting the aggiagat
of the accumulated losses, deferred expenditure and miscellaneous expenditure not written off, as per the restated
balance sheet, but does not include reserves created out of revaluation of assets, capital resefvackvote
depreciation and aalgamation as per SEBI ICDR Regulations.

As derived from the Proforma Condensed Financial Statements:

Period NAV derived from the Restated Financial
St at e me
As on March 31, 2022 16.75
After the completion of the Offer At Fl oor
At Cap F
Offer Pricé? [ &
Notes:

(1) Offer Price per Equity Share will be determined on conclusion of dle& Building Process.

(2) Net Asset Value per Equity Share = Proforma Net worth divided by the outstanding number of equity shares
outstanding at the end of the year, after considering impact of bonus issuance on September 17, 2022.

(3) Proforma "Networth” meanghe aggregate value of the paigh share capital and all reserves created out of the
profits and securities premium account and debit or credit balance of profit and loss account, after deducting the
aggregate value of the accumulated losses, deferredhditpee and miscellaneous expenditure not written off, as per
the proforma balance sheet, but does not include reserves created out of revaluation of assets, capital reserve, write
back of depreciation and amalgamation as per the SEBI ICDR RegulatiortsMereh 31, 2022. Further it also
excludes Equity component of interest free loan from Promoter.

6. Comparison of accounting ratios with listed industry peers

Face EPS
value Total
Name of the Standalone/ per i ncome NAV ( P/E RoNW
company Consolidated equity o (Basic) @ (Diluted) share) (%)
million)
share () «C )
R dFi ial )
L estated Financia
'K'(Eir'r‘]'i?:é'“g Statements 10 220719 | 4.31 431 11.76 N.A 36.64
(standalone)
L Proforma
'K'Ei;'i?:é'”g Condensed Finandic 10 3,339.95 | 7.77 7.77 1675 N. A. 46.40
Statements
Peer Group
Dixon
Eﬁgg‘"og'es Consolidated 2 107,008.90 3231 @ 32.31 167.92 14031 = 19.08
Limited
Amber
Enterprises Consolidated 10 42,396.30 32.41 32.41 514.70 69.93 6.30
India Limited
Syrma &S
Technology Consolidated 10 10,324.08 4.97 4.97 39.21 60.97 10.29
Limited
Notes:

a. With respect to our Company, the information above is based on the Restated Financial Statements and Proforma
Condensed Financial Statements for the year ended Marc022, respectively.

b. Financial information for listed industry peers mentioned above is for the year ended March 31, 2022 and is based on
annual report disclosed by these companies to the stock exchanges, except in case of Syrma SGS Technology Limited
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whetin the financial information is sourced from their consolidated financial statements for the year ended March
31, 2022 uploaded on their website.

c. Diluted EPS refers to the diluted earnings per share sourced from the audited financial results of théveespec
company

d. NAV is computed as the net worth at the end of the year divided by the closing outstanding number of equity shares.

e. P/E Ratio has been computed based on the closing market price of the equity shares (Source: BSE) on September 21,
2022, dividel by the Diluted EPS.

f.  RoONW is computed as net profit attributable to owners of the company divided by net worth at the end of the year.

g. Net worth is sum of share capital and other equity and excludes capital redemption reserve, capital reserve and SEZ
reinvestment reserve.

The Offer Price is [06] times of the face value of the I

The Offer Price of [ 6] has been determined by our Cor
of demand from investors for Equity Sharesotigh the Book Building Process and, is justified in view of the above
gualitative and quantitative parameters.

Investors should read the abavee nt i oned i nf orRiskFactas, OafBusinegs , Redtatdd Fifiancial
Informatiord , Proforma Comnlensed Financialnformatiord aMand&dgement 6s Di scussion and
Condition and Results of Operatians pages31, 173229,274 and360respectively, to have a more informed view. The
trading price of the Equity Shares could declinedut o t he f act oRisk Factersn t b ® @ ie pagé3ing t v e
and you may lose all or part of your investments.
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STATEMENT OF SPECIAL TAX BENEFITS

STATEMENT OF SPECIAL TAX BENEFITS AVAILABLE TO THE COMPANY, ITS SHAREHOLDERS AND
MATERIAL SUBSIDIA RIES UNDER THE APPLICABLE LAWS IN INDIA

To,

The Board of Directors,

IKIO Lighting Limited

(Formerly known as IKIO Lighting Private Limited)
411, Arunachal Building 19

Barakhamba Road, Connaught

Place, Central Delhi,

New Delhii 110001

(Theh Companyo)

Re: Proposed initial public offering of equity shares of face value of Rd0each (t he WAEquity Sha
of fering, tdKl® Lightihh Eimitedod( tdhfe A Company o)

1. This report is issued in accordance with the Engagement Letter datede322022

2. We, BGJC & Associates LLP (Firm Registration Number: 004532S), Statutory Auditor of the Company, report that
the enclosed statement in tAenexure | states the possible special tax benefits, available to the Company, its
shareholders and to iteaterial subsidiaries namely Fine Technologies (India) Private Limited, Royalux Lighting
Private Limited and Roy Mbaterial Subsidianiesdt) s Rirnidweat edilriemsitt eadn |
(t og dhe Max Lawsd ) present | ysonthe signmg date, wihich aré defthedan Aanexure I. These
possible special tax benefits are dependent on the Company, its shareholders and its Material SdbHilfiiagies
the conditions prescribed under the relevant provisions of the Tax Lawse Hbga ability of the Company and its
shareholders and Material Subsidiaries to derive these possible special tax benefits is dependent upon their fulfilling
such conditions, which is based on business imperatives the Company may face in the futucerdimlgc the
Company, its shareholders and its Material Subsidiaries may or may not choose to fulfill.

3. The benefits discussed in the enclogetexure | cover the possible special tax benefits available to the Company,
its shareholders and its Mater@&lbsidiariedbut does not cover any general tax benefits available to the Company, its
shareholders and its Material Subsidiaries.

Managements'Responsibility

4, The management déds responsibility includes dthbreeleyantep ar a
supporting records and documents. This responsibility includes the design, implementation, and maintenance of
internal control relevant to the preparation and presentation of the Annexure | and applying an appropriate basis of
preparationand making estimates that are reasonable in the circumstances. The management is also responsible for
ensuring that the Company complies with the requirements of the relevant provisions of the Tax laws and to avail the
available special tax benefits. Theeparation of the enclosed Annexure | and their contents is the responsibility of
the management of the Company and is not exhaustive.

Auditor's Responsibility

5. We were informed that the statement is only intended to provide general information teefters and is neither
designed nor intended to be a substitute for professional tax advice. In view of the individual nature of the tax
consequences and the changing Tax Laws, each investor is advised to consult his or her own tax consultant with respect
to the specific tax implications arising out of their participation in the proposed initial public offering of equity shares
of the Company comprising a fresh issue of the Equity Shares by the Company and an offer for sale of Equity Shares
by certain shafeoldersparticularly in view of the fact that certain recently enacted legislation may not have a direct
legal precedent or may have a different interpretation on the possible special tax benefits, which an investor can avail.
Neither we are suggesting naalvising the investors to invest money based on this Statement.

6. We conducted our examination in accordance with the 0
(Revi sed dBUdareeg Notd()t hessfued by t h eéccountantsofindia. Ehe @uidanCetNate t e r ¢
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8.

i)

i)

10.

You

For

requires that we comply with ethical requirements of the Code of Ethics issued by the Institute of Charted Accountants
of India. We have complied with the relevant applicable requirements of the Standard on Qurmtlity (SQC) 1,

Quality Control for Firms that Perform Audits and Reviews of Historical Financial information, and Other Assurance
and Related Services Engagements.

Our Scope of work did not involve performance of any audit test in this context ofamiretion. Accordingly, we
do not express an audit opinion.

We do not express any opinion or provide any assurance as to whether:

the Company and its shareholders and its Material Subsidiaries will continue to obtain these possible special tax
benefits n future; or

the conditions prescribed for availing the possible special tax benefits where applicable, have been/ would be met
with.

The contents of enclosed Annexures are based on the information, explanation and representations obtained from the
Company and on the basis of our understanding of the business activities and operations of the Company.

Our views expressed herein are based on the facts and assumptions indicated to us. No assurance is given that the
revenue authorities/ courts will concurtivthe views expressed herein. Our views are based on the existing provisions

of the Tax Laws and its interpretation, which are subject to change from time to time. We do not assume responsibility
to update the views consequent to such changes. We shhk fiable to the Company for any claims, liabilities or
expenses relating to this assignment except to the extent of fees relating to this assignment, as finally judicially
determined to have resulted primarily from bad faith or intentional miscondecwilVhot be liable to the Company

and any other person in respect of this Statement, except as per applicable law.

We hereby give consent to include this Statement in the Draft Red Herring Prospectus, Red Herring Prospectus, and
the Prospectus, and imyaother material used in connection with the proposed Offer. The Statement is not to be used,
referred to or distributed for any other purpose without our prior written consent.

rs Truly,

and on behalf GJC & Associates LLP

Chartered Accountants
Firm Registration Number: 003304N/N500056

Sdt

Pranav Jain
Partner
Membership No.: 098308

uUDlI

N: 22098308AXBUWJ2569

Place: New Delhi
Date:September 29, 2022

Encl: As above
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ANNEXURE |
LIST OF MATERIAL SUBSIDIARIES CONSIDERED AS PART OF THE STA TEMENT
1. Fine Technologies (I ndia) Private Limited (O6Materi al
2. Royalux Exports Private Limited (6Material Subsidiary
3. Royalux Lighting Private Limited (6Material Subsidiar

Note 1: Material subsidiaries identified in accordance with theuBes and Exchange Board of India (Listing
Obligations and Disclosure Requirements) Regulations, 2015, includes a subsidiary whose income or net worth in the
immediately preceding year (i.e., March 31, 2022) exceeds 10% of the consolidated incomsobidated net worth
respectively, of the holding company and its subsidiaries in the immediately preceding year.

ANNEXURE TO THE STATEMENT OF POSSIBLE SPECIAL TAX BENEFITS AVAILABLE TO THE
COMPANY, ITS SHAREHOLDERS AND ITS MATERIAL SUBSIDIARIES UNDER THE APPLICABLE
DIRECT TAX LAWS

We have outlined hereunder certain possible special tax benefits which may be available to IKIO Lighting Limited (the
fiCompanyd) and its sharehol ders and i-taxsAct,M86l @ead véth Inc8niBdxs i di a |
Rul es, Circul ar s, Noti fications) as amenlddad Indorge Taxhe Fi |
Regulation® ) :

i) Possible Special tax benefits available to tt@ompany and itsMaterial Subsidiaries under the applicable Direct
Tax Laws in India

1. Lower corporate tax rate under section 115BAA of the Incom¢ a x Act , 1961 (6the Act 6

Section 115BAA has been inserted in the Act w.e.f. 1 April 2020 (A.Y. 2020Section 115BAA of the Act

grants an option to a domestic Company to be gedeby the section from a particular assessment year. If a
Company opts for section 115BAA of the Act, it can pay corporate tax at a reduced rate of 25.168% (22% plus
surcharge of 10% and education cess of 4%). Section 115BAA of the Act further proatietothestic
Companies availing the said option wiMATS )nootn bteh erierq u
profitsd under section 115JB of the Act.

However, such a company will no longer be eligible to avail specified exemptions / incemiile¥sthe Act and

will also need to comply with the other conditions specified in section 115BAA of the Act. Also, if a Company
opts for section 115BAA of the Act, the tax credit (under section 115JAA of the Act), if any, which it is entitled
to on accounof MAT paid in earlier years, will no longer be available. Further, it shall not be allowed to claim

setoff of any brought forward loss arising to it on account of additional depreciation and other specified
incentives.

The Company has not opted tgpsection 115BAA of the Act for Financial Year 2022. Once the Company
decides to opt for applicability of concessional tax rate, it would not be eligible to claim below deduction and
MAT credit.

2. Deductions from Gross Total Income
Section 80G of théct: Deductions in respect of donations
Subject to conditions prescribed in the Act, the Company is entitled to claim deduction, under the provisions of
Section 80G of the Act, of an amount equal to hundred per cent or fifty percent (as applicableeapmpeisions

of the Act) of the amount of donations made by the Company in the relevant previous year.

However, where the Company opts for special rate of tax under section 115BAA of the Act, such deduction shall
not be allowed in computation of toiatome in the relevant previous year
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i)

Special direct tax benefits available to the Shareholders of the Company under the applicable Direct Tax Laws
in India

As per section 112A of the Act, lorigrm capital gains arising from transfer of an equity share unit of an equity

oriented fund or a unit of a business trust shall be taxed at 10% (without indexation) of such capital gains subject to
fulfillment of prescribed conditions under the Act as well as per Notification No. 60/2018/F. No.370142/8R10dated

1 October 2018. It is worthwhile to note that tax shall be levied where such capital gains ek08¢i0D0.

As per section 111A of the Act, short term capital gains arising from transfer of an equity share, or a unit of an equity
oriented fundor a unit of a business trust shall be taxed at 15% subject to fulfillment of prescribed conditions under the
Act.

In respect of nomesident shareholders, the tax rates and the consequent taxation shall be further subject to any benefits
available undethe applicable Double Taxation Avoidance Agreement, if any, between India and the country in which the
nonresident has fiscal domicile. Except for the above, the Shareholders of the Company are not entitled to any other special
tax benefits under the Act

NOTES:
1. The above is as per the current Tax Laws.

2. The above Statement of possible special tax benefits sets out the provisions of Tax Laws in a summary manner only
and is not a complete analysis or listing of all the existing and potential tax censeq of the purchase, ownership
and disposal of equity shares of the Company.

3. This Statement does not discuss any tax consequences in any country outside India of an investment in the equity
shares of the Company. The shareholders / investors in amgrgamutside India are advised to consult their own
professional advisors regarding possible income tax consequences that apply to them under the laws of such
jurisdiction.
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SECTION IV i ABOUT THE COMPANY
INDUSTRY OVERVIEW

The information containednithis section is derived from various industry and publicly available resources. The
information also includes information available from re
and publications generally state that the inforraatcontained therein has been obtained from sources generally believed

to be reliable, but that their accuracy, completeness and underlying assumptions are not guaranteed, and their reliability
cannot be assured. Industry publications are also preparethfmnmation as of specific dates and may no longer be
current or reflect current trends. Accordingly, investment decisions should not be based on such information.

F&S has taken due care and caution i n pghtiegpMarkdt EGS) tnh e i A
I ndi a0, released in September 2022 (the fACompany Commi
F&S from sources whibData )i.t Tchoen sk &S rRe proerlti aibd eav(dii | abl e ¢
https//ikio.in/uploads/ipo/IKIO_LED_Lighting_Business_Industry%20Report_%20Final_26Sept2048.adordance

with applicable law. However, F&S does not guarantee the accuracy, adequacy or completeness of the Data / Company
Commissioned F&S Report and is mesponsible for any errors or omissions or for the results obtained from the use of

the Data / Company Commissioned F&S Report. The Company Commissioned F&S Report is not a recommendation to
invest / disinvest in any entity covered in the Report and nogbdhe Company Commissioned F&S Report should be
construed as an expert advice or investment advice or any form of investment banking within the meaning of any law or
regulation. F&S especially states that it has no liability whatsoever to the subsctibsers / transmitters/ distributors of

the Company Commissioned F&S Report. Without limiting the generality of the foregoing, nothing in the Company
Commissioned F&S Report is to be construed as F&S providing or intending to provide any servicsdigtipns where

F&S does not have the necessary permission and/or registration to carry out its business activities in this regard. The
Company will be responsible for ensuring compliances and consequencesafmmgliances for use of the Company
Commissined F&S Report or part thereof outside India. No part of the Company Commissioned F&S Report may be
published/ reproduced in any form without F&S6és prior wr

GLOBAL REAL GDP AND GROWTH OUTLOOK

After almost one and half years of slowdown stnaf the global economies have registered strong growth in CY 2021 and
now it is on the path of stabilization and growth. Globally, economic sentiment remains largely positive, and economic
conditions in their respective countries and around the worlggm®ving. Global and domestic conditions are expected

to improve in the months ahead.

Since the early months of CY2022, the global economy has been in a reasonably strong position, and the major
economied the United States, China, and Euregeve allmanaged to regain their ppandemic levels. After gaining
experience from the past, all governments have taken the steps they need to deal with similar events in the fufure. Pent
demand, caused by economic stagnation and improvement in the supgtipisitbas resulted in the most robust post
recession recovery. Global economic powerhouses such as World Bank, IMF and others have projected a stable growth
outlook for the global economy till CY2026. The global real GDP is expected to grow at a CAGReaf8al GDP) from

CY2021 to CY2026.

Chart 1. Real GDP and
real GDP growth
(annual percentage
change), Global, value
in USD trillion, growth
in %, CY2017-
CY2026E

CY 2017 CY 2018 CY 2019 CY 2020 Cy 2021 CY 2022E CY 2023E CY 2024E CY 2025E CY 2026E

mm Real GDP at Constant Price (USD Trillion) ~=—FReal GDP Growth at Constant Price (%)

Nate: F refers to Estimate Source: IMF, World Economic Outlack, 2022; Warld Bank; Frast & Sullivan Analysis
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In CY 2021, the global economy grew by 5.9%, owing largely to the inhsteamgth of the major economies such as the
United States, China, Japan, Germany, United Kingdom, and India. While global economic conditions are improving and
sentiment remains largely positive, concerns regarding rising inflation remain widespreagsasinvaded Ukraine at

the start of CY 2022. One of the most important effects of this war would be on commodity prices. F&S further expects
the war to spike global fuel inflation and cause recessions in nearby regions. The impact of the abovesebeats ha
estimated F&S®6 model to arrive at a realistic real GDP

Real GDP growth of Key Economies

Globally, business scenario has improved significantly and most of the economies have bounced back to 2019 levels by
2021 or beginning of 202Z50vernments across the world have created necessary healthcare infrastructure to curb the
spread of the virus and any future outbreak, more than 12 billion vaccine doses have already been administered, and public
at large have learnt to live with this nace.

|l mpact of the pandemic on the world economy has been s
and its other mutations caused spike in the number of cases in the recent months and large economies especially Chine
imposed sict lockdowns to curb the spread. This is turn has disrupted supply and demand for a variety of semiconductor
companies amid broader challenges created by thgoimg global chip shortage. Governments across different parts of

the world have taken timejyrecautionary measures and have been successful in minimizing its impact on economy.

However, the ongoing conflict between Russia and Ukraine is having some consequences for the global economy, which
is just recovering from the stress of the novel conongs. Both Russia and Ukraine are major commodity producers, and
disruptions there have resulted in soaring global prices, especially that of oil and natural gas.

Overview of Indian Economy

The Indian economy continued to grow between 2017 and 201M9e\do, there was a moderation in the growth rate

during these years. As the Government was taking various measures to counter this slowdownl€e&édded havoc

in 2020 which resulted in ~ 7.3% cont r aenbonicoparformdncetoyhe c o
I ndia, worst year in terms of economic contraction in t
the world. Unemployment rate was more than 20% in April and May 2020 and individual income dropped by more tha
40% during this period.

As the government had taken various measures to counter the slowdown, created due to thé Taavidemic, it has

shown signs of recovery from mid of CY2021. The country has shown tremendous resilience, and macroeconomic
indicabbrs have started improving gradually since Q3 CY2021. The country grew by 9.5% in CY2021 and is expected to
grow by 8.5% in CY2022, owing to strong macroeconomic fundamentals such as moderate inflation, the implementation
of key structural reforms, and imgved fiscal and monetary policies. Among all large economies, India is likely to
demonstrate rapid and sustainable growth post COGMDdriven by strong manufacturibed industrial expansion and
consumption demands from the private sector.

Manufacturig has emerged one of focus area for the government. India has emerged as the second most sought after
manufacturing destination across the world indicating the growing interest shown by manufacturers in India as a preferred
manufacturing hub over other adties, including the U.S and those in the ABgcific region, showed Cushman &
Wakefieldbdbs 2021 Gl obal Manufacturing Risk I ndex

Indian economic growtended on a positive note in FY2jtperforming many other major economies, as the pandemic
faded. Thegovernment has been promoting structural reforms (as part of the FY22 budget), such as a focus on
disinvestment and higher FDI limits, while also working on a national logistics policy. These reforms are critical for
accelerating the pogtandemic econoroirecovery.

The outlook for FY23 is also positive, with the real GDP of the Indian economy expected to grow by 6.6%. The government
has implemented a slew of measures to get the economy back on track. Through various policy initiatives such as
AtmanirbharBharat, PLI schemes and so on, there is a strong emphasis on the growth of the domestic manufacturing
sector. These initiatives will assist the economy in achieving metitomstable growth by FY26.
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Chart 2.: Real GDP and real GDP growth (annal percentage change), India, value in USD trillion, growth in %,
CY2017-CY2026E

Y 2017 CY 2018 Y 2019 CY 2020 Y 2021 CY 2022E CY 2023E CY 2024E CY 2025E CY 2026E
m Real GDP at Constant Price (USD Trillion) —#—Real GDP Growth at Constant Price (%)
Note: E refers to Estimate Saurce: IMF, World Economic Outlook, 2022; World Bank; Frost & Sullivan Analysis

According to Frost and Sullivans analysis, despite the ongoing war between Rulig@ine, India has limited direct
exposure. The impact of the Ruskidkraine war willbe a combination of some supply disruptions and the ongoing terms
of trade shock that will likely phasaut in the coming months.

GLOBAL ELECTRONICS MANUFACTURING SERVICES (EMS) INDUSTRY OVERVIEW
Introduction to Electronics Manufacturing Services (EMS)Industry

The global electronics manufacturing services market is traditionally comprised of companies that manufacture electronic
products, predominantly assembling components on printed circuit boards (PCBs) and box builds for major brands. Today,
brandsare seeing more value from EMS companies, leading to involvement beyond just manufacturing services to include
product design and development, testing, and aftersales services such as repair, remanufacturing, marketing, and produc
lifecycle management.

Evolution of Global EMS industry

The EMS market was established more than five decades ago to execute manufacturing designs from government, defence
and research institutions. As the years progressed, the EMS market grew to support the demand tbdt tarceed
manufacturing capacity of the brands. By the 1890s, the advantages of the EMS concept became extremely evident

and major brands started outsourcing PCB assembly on a large scale. By the end of the 1990s and early 2000s, severa
brands having theown manufacturing facilities sold their assembly plants to the EMS players, aggressively striving for
market share. A wave of partnerships followed as the morerzdsEMS companies started buying the existing plants

and the smaller EMS companies tmsolidate their position in the global market.

As the technology advances, the size of the components and the circuits usually becomes smaller. With the demand for the
novel features and products growing up in recent years, manufacturers are turnirds towee statef-the-art and
sophisticated technical solutions to streamline their manufacturing processes. Electronics manufacturing is observing
substantial traction in the adoption of the advanced robots, due to their capability to perform taskacadeplecision

levels. Artificial intelligence is another transformative technology in the EMS segment, primarily changing the way a
machine functions and interconnect. Partnerships, mergers, agreements, and other types of strategic initiatives are
becomihg more and more prevalent among the brands, EMS providers, OEMs, ODMs, and stakeholders as they work to
familiarize to the speedy transitions in the manufacturing space.
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Chart 3.: Evolution of EMS industry, Global, CY2022

<1980

Electronic manufacturing services (EMS) began in the 1970s with the entry of the first EMS company, Solectron (Flex),
in 1977. Prior to that electronics manufacturing and PCB assembly was done in-house by brand OEMs. EMS providers
were primarily engaged in contract manufacturing.

1980 - 1990

As a result of downsizing by many brand OEMs during the economic recession in the late 1990s, the contract
manufacturing business grew rapidly. EMS providers were able to enhance and expand their production capabilities to
meet the growing demand.

1990 - 2000

Surface Mount Technology (SMT) for PCBs was developed in the early 1990s, allowing for faster assembly of
electronics. More complex PCBs were ultimately manufactured through this technology benefitting the EMS industry
manifold.

2000 - 2010

In 2000, the EMS industry witnessed enormous increase in demand. Consumer electronics, EDP equipment, and
communications equipment industries saw increased competition. There were also major changes in the
semiconductor with the usage of fabless semiconductors.

2010- 2020

ODM providers have evolved and progressed at the front end of the value chain, inveolving in product design as well as
assembly, testing, and mass manufacturing. In more established segments, such as telecommunications and consumer
electronics, ODMs have grown rapidly.

> 2020
Future EMS technologies will necessitate fundamentally new production methods. Manufacturers are being compelled
to produce items in response to the increase of "greener" electronic devices and the need for recyclable products.

acoaqa

Source: Frost & Sullivan Analysis

Overview of global EMS industry
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industry market size, value
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CY2026E
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Naote: E refers to Estimate Source: Statista, New Venture

Hesearch, Frost & Sullivan Analysis

The global EMS market was estimated at USD 880 billion in 2021 and is expected to grow at a CAGR of 5.4% to reach
USD 1,145 Billion in CY 2026. fie global EMS market withessed a period of steady growth till CY 2018, riding on the
wave of increased outsourcing activities from OEMs and increasing electronics content. However, in CY 2019, the
opportunities started stagnating due to multitude of factacluding (i) decline of global automotive sales and saturation

of consumer electronic sales, (ii)supply chain restriction due to heightened trade tensions between the United States and
China, and (iii) the COVIBL9 pandemic. EMS industry recorded a%4lecline in CY 2020. Impact on the industry was
expected to be higher; however certain factors worked in favour of the industry. These factors include (i}upe pent
demand created by the need for-Bigstaining medical devices, (ii) the werkm-homeeconomy, which created demand

for smartphones, tablets, and laptops, and (iii) the push for climate change, which created demand for digitalization or
digital software/products/solutions that can track, monitor, measure and verify sustainability ésitiativ

As the technology advances, the size of the components and the circuits usually becomes smaller. With the demand for the

novel features and products growing up in recent years, manufacturers are turning towards rof¢hstate and
sophisticatedechnical solutions to streamline their manufacturing processes.
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Chart 5. Range of services offered by EMS companies globally

Manufacturing
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and design of Services process

electronic products

Source: Frost & Sullivan Analysis

EMS companies are equipped to provide a gamut of services which include design, assembly, manufacturinggand testi

of electronic components for brands. These companies can be contracted at different points in the manufacturing process.
While large EMS companies have the capability to offer an entire range of services starting from design, sourcing of
components, asmbly, and testing (also known as ODM), small and-sie¢ EMS companies offer primarily assembly

and testing services.

Electronic manufacturing contains different levels of automation, depending on the capability of the service providers and
the projectsthey can deliver. Corporations that yield large runs of products, typically employ heavily automated
manufacturing. Service providers who specialise in the small production or prototypes, runs manual assembly of Printed
Circuit Boards to save time and toElectronics manufacturing services differ by the service providers and an EMS
company can provide any combination of the following: product design, prototyping, sourcing of components, PCB
assembly, cable assembly, electromechanical assembly, box §sgesiimg, and aftermarket services.

Globally the EMS market is well established, and most service providers have high maturity levels in component
fabrication, system assembly and testing. In the last few decades, the market has expanded toroHaddksiglopment

services and after sales services such as repair and remanufacture, marketing, and product lifecycle management. Recently
some market participants have even started offering software solutions due to the increased penetratiortiohdigitiza

the end markets they serve.

Range of service offered by IKIO Lighting

Ikio has a fully integrated manufacturing infrastructure, capable of producing ingenious LED lighting products.

It has four manufacturing plants spread across NCR to Uttandkdwad has a combined manufacturing capacity of

over 18 million fixtures annually and a huge area for product assembly with a surface mount technology assembly
capacity of 4.8M pieces every twelve hours and a final product assembly capacity of 58 tipiersasidvery twelve

hours.

Ikio also has advanced infrastructural amenities such-astee injection moulding facility, state of the art test
equipment's, ishouse powder coating facility, ultraodern tool room facilities clubbed with technological extise

In addition to this, it alsperforms power quality audits anddelivers power quality improvement solutions.

It also providesEPI (enterprise improvement services)which includes supply chain optimization, operational
excellence, energy solutioasd cost containment solutions.

|l ki odbs | arge manufacturing LED capacity along with ¢t}
LED lighting in India as LED I|ighting i s coimgidtver ed a
Ikio offers high end home and decorative lighting to Signify, lighting solutions (lights, drivers and controls) to
commercial refrigeration equipment suppliers such as Western Refrigeration and Frigoglass, a host of products (ABS
pipes, solar @anel, charge controllers, accessories, switches, sockets, interior and exterior lights) to US Recreational
Vehicle (RV) suppliers such as Forest River and Rotary Switches to companies such as ABB, Honeywell, Anchor
Panasonic, Legrand, Philips, GM Modulé&c.e

T

>

> > >
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A It operates through original design manufacturers (ODM) model for Signify. It develops and delivers custom LED
lighting products from its R&D and product development infrastructure along with financing options

Drivers and Challenges for the growth ofGlobal EMS industry

Drivers
A Technological advancements and acceptance of smart home devices
A Greater Emphasis on Vehicle Electrification
A Technological upgrade of facilities
A Product development activities
A COVID-19 induced pentup demand

Technological advaements: The development of new manufacturing technologies and the emergingersgctors,

such as the Internet of Things, are expected to boost demand for the EMS industry. The use of smart lighting has also been
on the rise in the past few years. Th& technology in lighting has potential to grow not just in office buildings but also

in warehouses, commercial parking areas, healthcare facilities, educational facilities, and retail outlets. As LED lights are
naturally friendly to digital controls (theypclude a semiconductor to produce light), they are perfectly suited for loT
applications. Growth of the smart | ighting market i s o0\
and 6Digital Il ndi ad pr oofgsmartrhemes a@ress theecbuntryas r i sing adopt i c

Major manufacturers are strengthening their R&D investment to differentiate their products and attract -uee end
applications. The rising popularity of smart home devices raises very high expectations for EMS conpidngiesnited

States, companies provide electronic manufacturing services that include developing optoelectronics, radio frequency and
wireless devices, and microelectronics devices for the rapidly growing smart home sector. Key market participants are
focusing on increasing production volumes by combining cloud computing, artificial intelligence, big data analysis, and
3D printing to produce connected devices for smart homes.

Greater emphasis on vehicle electrification:The (EV) Electric Vehicle markewill be the most lucrative in the
automotive industry over the next decade. With an-ev@easing electronic content in each car, eneedgted modules,

and subassemblies, as well as charging infrastructure, which requires an overall ecosystempaviisgaout major
potential for EMS firms to enter this fageveloping industry and serve the leading EV manufacturers. Across the world,
incentives are provided by the respective government to encourage people to purchase electric vehicles. Fgranssance,

are highly popular in the United Kingdom, China, the United States, Germany, and even Norway, among other places, to
reduce air pollution and promote a more sustainable way of life. As the number and complexity of PCBAs in electric
vehicles are sigificantly higher than in typical ICE vehicles, this growth represents a huge potential for EMS businesses
to offer electronic manufacturing and mass production services to automakers.

Technological upgrade of facilities:EMS companies are investing imettechnological up gradation of their facilities by
adopting digitization and industry 4.0 concepts. This will improve productivity and capacity, thus acquiring the capability
to get more contracts. Many of the market participants are progressingdireiction; hence, this factor will evolve into

a significant driver in the mid to lorAgrm.

Product development activities: The dependence created by electronics in product development activities across all
verticals will turn out to be a significant der for EMS, especially in consumer electronics and automotive segments,
where new devices and systems are being developed. As the electronic content increases, the volume of manufacturing will
increase, driving the market.

COVID-19 induced pentup demard for medical devices:Accelerated demand of medical devices post Ga®idhas
currently increased the requirement for EMS services. This will subdue in the mid #ietongnce inventory is created.
Also, major medical device manufacturers are very lteatesign and manufacture smaller and smarter medical devices
that integrate new technologies like 10T and other electraiusedded features. Furthermore, the growing demand for
the wearable and the smart medical devices is pushing the need for sfieailele, and lightweight products in the
healthcare business.

Challenges / market restraints

A Presence of market participants is high

Shrinking operating margin

Complex structure and delay in supply chain
Shortened product lifecycles and uncertain demad
Regulations and Violations of IP

> > > >
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Presence of market participants is high:The existence of a high number of market participants in all areas results in
competitive pricing, which reduces market revenue potential. Despite the fact that the marked & sember of mergers
and acquisitions, Frost & Sullivan does not foresee a substantial beneficial impact.

Shrinking operating margin: Most of the market participants face challenges with respect to the operating margin. In the
EMS industry, profit mangs are relatively low. A low operating margin is viewed as an impediment to growth and
expansion plans. Currently, low profit margin is viewed as a significant restraining factor for the EMS market. However,
in the long run, as overall demand increasesrket participants are expected to be able to expand through technological
investments.

Complex structure and delay in supply chainManufacturing businesses must adhere to global standards since they rely
on a wide range of suppliers, both local ancrinational. The operational constraints are compliance with rigorous
government and industry regulations, as well as the concern of traceability. It is uncommon for a product's components to
traverse across several continents before reaching the margpty $hain delays causing shortage of components are
likely to impact the revenue in the short term. Overall, the impact of transformation is very low in the mid and long terms.

Shortened product lifecycles and uncertain demandCustomer preferences andtdrests continue to evolve at a
breakneck pace. An active new product launch procedure is required for EMS companies. To launch the items on schedule
while fulfilling quality and volume objectives, a collaborative effort across difference sections iilededroduction is

always based on the customer demand, which can be both unstable and cyclic. The industrial sector should be able to
handle the rise in demand if it reaches exceptional heights. If demand falls, companies must have a strategy thelace fo

idle raw materials or machinery.

Regulations and Violations of IP:Local stringent laws and trade pricing are having an influence on the EMS sector,
driving OEMs to build irhouse manufacturing capabilities. In addition, an increasing numberesf aasnfringement of
intellectual property rights are posing a serious threat to EMS companies.

Size of global electronics industry and outlook

The global electronics industry has evolved tremendously over the last 60 years. Global demand for €ladiustrig is

created by emerging and multiple disruptive technologies. The overall electronics market is inclusive of electronics
products, electronics design, electronics components, and electronics manufacturing services. Traditionally a strong growth
market however, the market contracted by 3.4% in 2020, owing mostly to decline in private expenditure triggered by the
COVID-19 pandemic.

The global electronics industry was valued at USD 2,288 billion in 2020 and grew to USD 2,494 billion in 2021. As per
Frost & Sullivan analysis, the industry is expected to grow at a CAGR of 4.9% from CY2021 to reach USD 3,168 billion
by CY2026. Some of the critical factors driving this growth are expected to be:

A Increasing disposable income and rising demand fotrelécs from rural markets;

Inclination of youth towards next gen technologies;

Emergence of-eommerce;

Pentup demand created by the need for-fifestaining medical devices;

Prevalence of the workom-home economy, which created demand for smartphaaddets, and laptops and
improved acceptability of audio and video conferences;

Increasing use of data has resulted in increased demand for large domestic servers and growth in data analytics also
increased growth of use of data servers, which in tieates demand for electronics;

Adoption of Industry 4.0 across manufacturing segments;

Higher internet broadband penetration and growth in 4G/ 5G networks;

Increasing adoption of clean energy/ renewable energy;

The push for climate change, which createthaled for digitalization or digital software, products, or solutions that
can track, monitor, measure, and verify sustainability initiatives.

> > > > >

> D>

Global EMS market dynamics
A. By services
Large EMS companies who have mastered the art of manufacturing and lgsseenbow trying to move up in the value

chain and planning to offer additional services such as design, testing and sourcing of coniporshst, the industry
is moving from Original Equipment Manufacturing (OEM) to Original Design ManufacturildMjO The share of ODM
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business is likely to increase from 9.7% in 2020 to 13% in 2026.

Chart 6.: Overall Electronics Industry, Global, Value | Chart 6.: EMS market break-up by services, Global,

in USD Billion, Growth in %, CY2017-CY2026E value in USD billion, CY2021 and CY2026E
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B. By geography

Chart 7.: EMS market break-up by select countries, Global,

o Gaoa value in USD billion, in %, CY2021
China leads the global EMS business with almost 46.7% share. Its
DEILE dominance in the globanarket is attributed to a blend of cost
u s effectiveness and technological leadership in electronics
R manufacturing. It is a high growth region due to operational cost

benefits, availability of a large number of highly skilled personnel,
infrastructure, logitical advantages, and proximity to the largest
enduser base across all eader verticals. However, post CO\VD

19 pandemic, many global electronics manufacturers are
contemplating on China + 1 strategy and looking for alternate
manufacturing locations foexports business. This is creating
tremendous investment potential for countries like Vietnam, India,
and Philippines etc. India contributes to approximately 2.2% of the global EMS market in 2021. However, there is a strong
push from the government to kealndia an ideal location for Electronics manufacturing in the region. Under the National
Policy on Electronics (NPE), India announced various programmes in 2019, including Modified Electronics Manufacturing
Clusters (EMC 2.0), to enhance the infrastreetof electronics manufacturing and offer incentives to manufacture more
products that promote EMS in India. The production linked incentive (PLI) program, which benefited electronics
manufacturing firms, was introduced in 2020. In the southern statenaf Nadu, in Chennai, an EMS corridor is being

built. The EMC Smart City investment in Greater Noida is planned at USD 162.7 million. Jabil, Dixon, Flextronics, SFO,
Elin Electronics, Rangsons, Kaynes, and Centum are among the companies that haveiimmrestathcturing capacity

as a result of Make in India policy efforts.

= SEA countries

M Indliz

m Others

Source; Frost & Sulltvan Anglysis

Chart 8.: EMS market break-up by select countries, Global, value in USD billion, CY2017, CY2021 and CY2026E
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Chart 9.: EMS market break-up by industry applications, Global, value in USD billion, CY2021

508

411
226
193 188
140
20
49 a4 58 58 68 75
10

CY2017  Marketshare CY2021 Market share CY2026E Marketshare
M China 336 43 5% 411 46.7% 508 44 4%
mUSsA 118 15.3% 140 15.9% 188 16.4%
™ Europe 49 6.4% 58 6.6% 62 5.9%
W SEA 44 5.7% 58 6.6% 75 6.6%
m India 10 1.3% 20 2.2% 80 7.0%
M Others 215 27.8% 193 22.0% 226 19.7%

* Others include Rest of Asia, Latin America (LATAM), Middle East & Africa (MEA)

Note: E refers to Estimate Source: Frost & Sullivan Analysis

Products included under each industry application:

Mobile Phones Smart Phones and Feature Phones

IT: Computer, Laptops, Tadts, Printers, etc.

Telecom BTS, GPON, modems, routers, seryets.

Industrial : Energy meters, HMS, PLC, SCADMverter, etc.

Consumer Electronics Television, Air Conditioning, Washing Machine, etc.
Consumer Appliances Small appliances {Fans, Water Heater, etc.) and Kitchen appliances {Mikaiter, Hand
blender etc.)

Automotive: ABS, AMT, Body Control Modules, Engine Control Unit, etc.
Medical: All related medical electronic equipment

Lighting: CFL, LEO and LCU

Others: Aerospace & Defence, Data centre & Cloud Storage, Energy, etc.

v D D > D>

o I

LED lighting has grown fromteength to strength over the last decade driven by energy efficiency regulations, widespread
manufacturing, and reduced prices of LED light sources. Rising demand for smart solutions will fuel future growth. Smart
LED lights have rapidly entered the resitlal market and widespread commercial adoption

Consumer appliances have had a consistent performance in the last few years, which is aided by growth in advanced
economies and developing countries. EMS manufacturers have also profited from rising cosgenténg and
technological improvements. Furthermore, brands and EMS manufacturers are progressively supplying both premium and
mid-range appliances in order to meet the growing demand for both product categories and increase revenue.

Automotive is one othe key growth opportunity verticals for EMS providers in the next five years, due to the technology
transformation currently underway with autonomous cars development and electric car commercialization activities.
Moreover, the rapidly growing electrosicontent will accelerate the growth of EMS revenue from this vertical. Medical
devices electronics manufacturing services are a key revenue opportunity in the others segment. Though #i® COVID
pandemic had created a surge in demand for EMS in thigaleitiis important to carefully assess the demand level for

the mid and long terms.

Geopolitical situation and their impact on the Indian EMS industry
US-China Trade War: Beginning in the early 2017, the Trump government began making threats sfdariffe Chinese
imports. In the month of March of 2018, the administration endorsed its first of three rounds of tariffs which ultimately

covered a varied range of Chinese exports comprising manufactured by over 4,500 EMS companies in the country. These
imports from the United States are transferred from China to other countries due to the trade war between these two major
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economies. Asian countries, especially India, Vietham, and Indonesia, are likely to benefit more than the rest of the world
due to lowe wages and their geographical proximity to China.

Decoupling from China: For India, decoupling from China policy is not a new phenomenon. In the last decade, India had
embarked upon countable opportuniti etgadddeficit with/Ghinahoveiern g | a
it remains huge. Nevertheless, some decoupling trends in India also became visible in fiscal 2020, mainly owing to the
pandemic which has paved the way for growth of manufacturing in India.

Rising labour cost in China: The aspiration level of Chinese workers has increased, and they are focusing-tatinigh

jobs, leaving gaps in the low end of manufacturing value chain. This has led to scarcity of the labour and a higher cost due
to lack of availability of the manpowehs at CY 2020, the average cost of manufacturing labour per day is USD 6.2 in
India and USD 28.2 in China, which make manufacturers to move out of China.

Threat on EMS industry in China: Over the past few years, China has realized its stake of challemgeshat some

individuals recognize as the potential threats to Chin
tensions, allegations of currency manipulation, and a resurrection of economic patriotism in the United States, United
Kingdom and some other western nations have al/|l for mec

business. On top of these challenging concerns, none of which have been fully resolved, thel@@diidemic has

caused major supply disruptioasound the world. All of the above issues have been exacerbated by allegations and blame
games, resulting in a perfect storm for Chinads EMS in
has fuelled the expansion of the EMS industrgountries like India, Vietnam, and Mexico. Mobile phones from brands

such as Apple, Xiaomi, Vivo, Oppo etc., which were earlier imported from China, are now manufactured in India. EMS
partners of these companies such as Foxconn, Wistron, Pegatrtiayetall invested in manufacturing facilities in India

which have given huge boost to the Indian EMS industry.

Impact of Global chip shortage on EMS industry The global chip supply shortage intensified in 2021 as a result of the
COVID-19 pandemic, as n@j companies across industries have failed to meet the rising demand for electronic goods and
components. The Russlidgkraine war has certainly added to the impact of the semiconductor industry. Key reasons behind
the global chip shortage include supply ichdisruptions, geographic concentration of electronic manufacturing, rise in
demand for digital and electronic products and digital adoption across the world, and a lack of investment in chip production
capacity. As a result, the prices of household appks and electronics have increased. The supply of finished electronic
products and components necessary for local manufacturing has been delayed due to prolonged congestion at Chinese port
and a lack of containers. The strong order book of semicondwartgranies shows strong demand for semiconductor chip.
This will significantly increase capital expenditure to meet this demand. Based on the current timing of capacity ramping,
analysts predict that there would be a brbaded oversupply of semicondust@t some point in 2023. The automobile
industry is one of the mosiffected sectors, along with electronics.

Global vendor diversification: Global EMS players have presence in a number of countries and have a diverse range of
products and services. Givedhe magnitude of manufacturing, global compaaresexpanding their product offerings

across countries, through partnerships with multiple vendors rather than depending solely on a single vendor for electronic
manufacturing services. Several large bsahdave announced capacity diversification in India with an aim to expand their
manufacturing base. This will certainly help widen their reach and operations across the giidle tttgr growth

potential and also to help maintain a certain level of cbotrer production quality.

Impact of the Geopolitical situation on IKIO:

Shortage of chips has certainly put pressure on leading chipmakers. This gives a great potential for India to develop its own
chip research and development system. The Indianr@ment has allocated funds for incentive schemes such as Modified
Special Incentive Package ScheflkSIPS) as well as an Electronic Development Fund (EDF) to spur semiconductor
manufacturing in the country. The biggest beneficiaries of this initiativieb&ilcompanies like Ikio Lighting Private

Limited that use semiconductors devices in reasonably large quantities. Making these chips locally can help reduce
significant dependence on imports from China, Taiwan, Japan, USA, and other countries duriogssitkatdisruptions

in supply due to natural disasters, trade disputes, pandemic etc.

Indian companies that use semiconductors devices in reasonably large quantities are also expected to be benefited from the
establishment of a semiconductor chip designd manufacturing ecosystem in India. These companies, such as lkio
Lighting Private Limited, will find proximity very useful for better planning of inventory turns. A local semiconductor
fabrication plant will also help companies like Ikio Lightly Ptivd.imited obtain semtonductor chips at a much lower
cost. Adding to the | ow-costtabourwhidh gived it ynrszalled £dgeaih theoglobbainsdpplya 6 s
chain. The industrial competition between India and China comes down to the falce. Though China has nurtured
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skilled workforce over the past decades, India is building its skilled workforce and continues to enjoy labour cost advantage
over China which is still a significant part of assessing business success. In additiolia &sdne of the fastest growing
semiconductor markets in the world in terms of domestic consumption, there is am@vigelg consumer base in India,

as disposable incomes are on the rise which presents an opportunity for these semiconductor compesli@s products

for the electrical and electronics space such LED lighting, medical applications, mobile phones etc. for the domestic market,
giving it the potential to build superior quality product that it can export out to other emerging markelis as w

OVERVIEW OF INDIAN ELECTRONICS INDUSTRY
Indian Electronics market i historical trends and outlook

Electronics is one of the fastest growing industries in the country. The total electronics market (which includes domestic
electronics production @nimports of electronic finished goods) in India is valued at INR 9263 billion (USD 124 billion)

in Fiscal 2022 and is expected to grow at a CAGR of 17.9% to reach INR 17,902 billion (USD 240 billion) in Fiscal 2026.
Domestic production accounted for apgximately 69% of the total Indian electronics market in Fiscal 2022, valued at INR
6,376 billion (USD 86 billion), and is expected to grow at a CAGR of 24.2% to reach INR 15,159 billion (USD 203 billion)

in Fiscal 2026, owing to various government initiaBvto boost domestic electronics manufacturing industry. Also, the
global landscape of electronic design and manufacturing is changing significantly, and revised cost structures have shifted
the attention of multinational companies to India. At preserg, ltidian government is attempting to enhance
manufacturing capabilities across multiple electronics sectors and to make the Indian electronics sector globally
competitive. India is positioned as a destination for tgjghlity design work as well as a c@stmpetitive alternative.

Many multinational corporations have established or expanded captive centres in India. Increasing penetration of consumer
electronics in semiirban and rural markets, a shift in lifestyle among the Gen Y population, and the addmart

devices are some of the key drivers that are fuelling the rapid expansion of this industry.

17,902

%:z_e, CAGR [FYL7 - FY22): 15.2%

= CAGR [FY22 - FY26E): 17.9%

Chart 10. Total
Electronics market,
value in INR billion,
USD bhillion, India,
FY17-FY26E

FY1l7 FYlg F¥19 FY20 Fy21 F¥22 FY23E FY24E FY25E FY26E
B Total Electronics Market (INR Billion, USD Billion)

*Values in brackets are in USD Billion

Note: E refers to Estimate Source: MeitY, Frost & Sullivan Analysis

I ndi ads demand for eliegnirfoindantiltye msn hraesc eemxtp aynaeerds ,s o wi n
the EMS sector. Low manufacturing costs, together with a skilled workforce and a vast geographiaed amrae of the
driving el ements behind t hecosybtem. dlsoptipereMB comparfies arexstbwlhashiinge | e
their focus on product mix from high volume low margin products to high margin low volume products.

Other Key Parameters
Population and urbanization in India

As at Fiscal 20 2slecolnnddinmeo sits ptohpeu Iwoursl dcéosunt ry, with 1. 35
popul ation. I ndi ads population is expected to grow at
Y constitutes a third wilfointhérveorkicgage group,fodning 4286 mftHe sotaliworking a n d
age population, by Fiscal 2026. India is in the midst of a massive wave of urbanization. There has been a drastic increase
in urban towns and cities in the country over the past few ypansarily driven by a better standard of living and job
opportunities in the cities. i VMumba, ®&dhs Bengalure, iKolkata (Cloeansit me
Hyderabad, and Ahmedabidi o mi nat e the countryds economic | andscape.
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Employment opportunities and the opportunity for income generation across newly urbanised towns create a positive
outlook for the consumption of electronimpucts. Urbanization is expected to be a major driver of the overall electronics
mar ket 8s gr owt h, particularly for mobile phones, which
with family members. Higlend technology adoption alsorgdbutes to the growth of consumer electronic devices. The
introduction of significant technological transitions such as the Internet of Things (I0T) and 4G/LTE networks is rapidly
increasing consumer electronics adoption. In addition, rural marketdikely see increased demand for consumer
electronics as the government aims to invest heavily in rural electrification.

Per capita income

The per capita income is a broad indicator of peltosperit
to Real GDP, was INR 99,694 during Fiscal 2021, as compared to INR 108,645 in Fiscal 2020, representing an approximate
decline of 8.2%. As the economy is reviving, the per capita income increased by 8.1% during Fiscal 2022 to reach INR
107,801. Pst that, the growth is likely to be stable at approximately 5.6% CAGR over the medium term.

D T 5.5% ) 1,33,987
-——-_.____.__ 5o, i sas 1.27.464

Chart 12: Per capita . 1,05, 7 108,645 orEo: 5.5% =
A 04675 L0 9, 054
income and growth :
(annual percentage
change), value in INR,
growth in %, India,
FY17-FY26E -5.25

iz TYLlE rrie rrao rral rrzz 230 mr24c ryastc 260

—Fer Capita [noome [INR) s Par Capite Ioworme Graveh (%)
Note: £ refers to Estimots Sourca: MoSP! (Annual Estimates of GDF of conctont grice, 2011-12 seneas), (IMF; Frost & Sullivan Anolpsis

Per capita Electronics consumption

I ndi ads per capita electronic usage is |l ow compared to
is 4.1 times that of India. While Indian government has initiated various measures to boost Indian domestic electronics
manufacturingndustry, the country has also witnessed 13.1% growth in electronics consumption between Fiscal 2017 and
Fiscal 2022. Long term growth outlook for the industry is extremely positive, primarily because market penetration for
many electronics products is ktl very | ow compared to gl obal average. I
electronic usage is expected to be driven by stable growth outlook for the economy, Digital India programme, rising
disposable incomes (proportion of mid & higitome eamners expected to increase from 64% in Fiscal 2021 to 85% in
Fiscal 2030), changing lifestyles, emerging work from home culture, expansion of organized retails to tier 2 & tiér 3 cities
improving electricity and internet infrastructure, and better lagistifrastructure. It is with these strong fundamentals,

L Tier classification of cities As per RBI, Indian cities are classified as tier 1,2 and 3 based on the size of population. Tier
1 (> 100,000);Tier 2 (50,000100,000); Tier 3(20,0080,000)

131



many global electronics brands along with their supply chain partners have invested in electronics manufacturing
infrastructure in the recent years and India is ready to become an important eleatranufacturing hub in the coming
years. At a global level, the per capita electronics consumption is increasing.

Global per capita electronics
consumption

24,161 9,451

8,140

Chart 13. Per 6461 7133
capita Electronics

consumption, 192 4,478 4,559 4769

value in INR, 3,206

India, FY17-

FY26E

FY17 FY18 FY19 FY20 FY21 FY22 FY23E FY24E FY25E FY26E

B Per capita electronics consumption (INR)

*Per capital electronics consumption = Total electronics consumption / Total population

Note: E refers to Estimate Source: Frost & Sullivan Analysis

Trends in Electronics consumption vs. share alomestic production
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Chart 14: Indian
electronics marketi
Domestic production vs.
consumption vs. exports,
value in INR billion,

USD billion, India,

FY22 and FY26E

—— Electronics domestic production
(CAGR: 24.2%)

Electronics domestic consumption
(CAGR: 10.5%)

Electronics exports
(CAGR: 50.1%)

FY26E

*Values in brackets are in USD Billion

Note: E refers to Estimate Source: Frost & Sullivan Analysis, MeitY

The Indian government has taken steps to enhancing manufacturing capéthilityndia, such as imposing customs duty

for certain products or removal of duties on components. The government has also taken several steps towards increasing
the ease of doing business, which has resulted in increased manufacturing setups leyfareitipl manufacturers in the

country. This environment has certainly encouraged the EMS/ ODM market as electronics brands/ OEMs continue to push
for collaboration and partnership.

I n recent years, I ndi ads demabdt dori &l legtrpni mapirlogudt
in the EMS segment. Low manufacturing costs together with skilled workforce and a vast geographical area are some of
the driving forces behind I ndiads elheec twoornlidcéss esceocsoynsdt ell
phone manufacturer, and the Indian stgrtecosystem is still expanding, with the potential that Indian-gparthave

shown a huge opportunity for India.

A. Consumption of Electronics products in India
The electronics ansumption market in India is estimated at INR 8,117 billion (USD 109 billion) in Fiscal 2022 and is
expected to grow at CAGR of 10.5% to reach I NR 12,091 ¢t

base is one of the largestinthe®Biaci f i ¢ region, and the countrybs el ectr
the world.
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Chart 15: Electronics domestic consumption market, value in INR billion, USD billion, India, FY17FY26E
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The major product segments of theilmelectronics consumption market include the following:

A LED Lights: Supported by the recent Government initiatives and changing consumer preference, LED lighting
industry has grown significantly over the last decade, primarily driven by energy reffidgiegulations, widespread
manufacturing, and reduced prices of LED light sources. India is expected to become more cost competitive compared
to China on account of its lower labour costs, greater levels of localization, automated processes in magufacturi
and a weakening Indian Rupee.

A Consumer electronics It is one of the largest segments which have a broad category of electronic products that
includes televisions, cameras, audio players, and a range of other household items. Growing awaresress;essat
changing lifestyles, higher discretionary incomes, and reduction in per unit prices are the key drivers of this consumer
electronics segment.

A Mobile phones In this segment, with introduction of new smartphone models along with better ditgjldbtlining
prices and increased customer spending are causing increased mobile phone penetration in India. Mobile phone
penetration in India has increased further as a result of the proliferation of mobile data networks, a widespread
distribution netwerk, and support from-eommerce websites.

A Telecom and Networking Products The growth of the telecom and networking products segment is driven by the
need for deep penetration of broadband networks and availability of mobile telephony. The Indiangavdrnins p u s h
for the availability of broadband in remote areas of the country is a key demand driver for the telecom segment. In
addition, the increasing focus on the 5G sector is driving this segment.

A IT Hardware : Availability of broadband in remote area$ the country is a key demand driver for entry level
notebooks and desktops. Due to the pandemic, the-frmrkhome lifestyle for office workers and online education
for school children have created a lot of opportunities for the IT hardware markdtan In

A Automotive (includingEV): The aut omotive industryés innovation and
and digitalization is taking centre stage. Four megatrends i.e., Connected, Autonomous, Shared and Electric (CASE),
are driving the transfmation in global automotive industry. Electric vehicles are already a reality, and this decade
will see significant proliferation and dominance in the automotive mix. Customer preferences foehitla digital
experience, along with an increase inbewahded connected services, will continue revolutionize the sector.
Digitalization would be at the centre of this evolution, and this would drive higher usage of electronics components in
the automotive sector.
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B. Indian Electronics domestic production

Chart 16. Total domestic Electronics production market (including and excluding components), value in INR
billion, India, FY17-FY26E

= g 24.2% B Total domestic Electrenics production
= 202% B Domestic Electronics production (excluding components)
~
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Domestic Components Manufacturing (INR Billion) B Domestic Electronics Products Manufactruing (INR Billion)
MNote: E refers to Estimate Source: MeitY, Frost & Sullivan Analysis

Electronics production in India is estimated at INR 6,376 billion (USD 86 billion) in Fiscal 2022 and iseelfzegtow

at a CAGR of 24.2% to reach INR 15,159 billion (USD 203 billion) by Fiscal 2026. India has the potential to be one of the
most attractive manufacturing destinations and support
manufcturing capability of the electronics industry, the government of India has taken several initiatives and developed a
series of policies to build the complete electronics manufacturing ecosystem in the country.

The success of the PLI scheme for the teteics segment in larggcale manufacturing of electronic products is being
viewed with great confidence. Similarly, the National Policy on Electronics (NPE) aims to make India a global hub for
electronic system design and manufacturing and has fixed sgpieational targets. The growth of the consumer
electronics and appliances, the automotive sector, lighting, electronic components, and the medical electronics sector is
expected to drive the growth of electronics manufacturing in India.

Chart 17. Contribution of Electronics domestic production (including components) to Indian GDP, in %, India,
FY17-FY26E

2%
F¥1/
m Contribution of Flectranles Domestic manufacturing to GDP (Nominal art currant prices) {(In %)
Note: Forefoers to Fstimate Hource: MaSPl (Annual Fstimates of nominal G2, at current prices); Frost & Soflivan Analysis

The biggest challenge for India is to make a fast transition to the manufacturing-tédtigiology electronics. Electronic
products daeed continuous design modifications, as-as€rs expect creativity and continuous innovation. Consequently,

the design and development of electronics products is often undertaken by ODMs. The earlier a brand engages an ODM
for product design and develmgnt services, the sooner the product entersvifiime production.
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In Fiscal 2022, the electronics production in India contributed to 2.7% of the nominal GDP (at current prices), which is
expected to increase to around 4.7% by Fiscal 2026. The Indleregon ment 6 s obj ective is
manufacturers with a better operating environment to make them competitive with imports into the industry by simplifying
the tariff system, simplifying the procedures involved in importing raw materials/compgoinémtthe country, giving
incentives, and improving operating infrastructure. Given that there is considerable highd@gdemanufacturing takes

place in the consumer electronics and appliances segment and most products command high brand guaitgnther
excellent opportunity for Indian EMS companies to export.

D. Import of Electronic products in India

The total import value of electronics products in India was INR 2,296 billion (USD 38 billion) in Fiscal 2015 and INR
3,851 billion (USD 54 billion)in Fiscal 2020. The import value decreased by 4.1%, as compared to INR 4,015 billion
(USD 57 billion) in Fiscal 2019, and eventually leapfrogged to INR 5,392 billion (USD72 billion) in Fiscal 2022. Shortage

of chips have slowed down domestic manufactuiintpe last quarter of Fiscal 2022, which resulted into higher imports

of electronics product s. China and Hong Kong accounted
Fiscal 2022. Most of the semiconductor demand is now fulfilleéhports from the United States, Japan, and Taiwan.

The government is developing electronics manufacturing clusters (EMCs) around the country to providsgassrid
infrastructure and facilities to minimise reliance on imports.

The electronics industry lies extensively on Chinese suppliers, especially in the consumer electronics, industrial
electronics, computer and IT hardware, strategic electronics, and light emitting diodes segments. Presently, a substantial
share of finished LED lighting productsimported from China in the organised market, and this could be much higher in
case of the unorganized market. The prices of Made in India products are going up as components imported from China
are getting expensive. While the production linked incentild)(scheme is likely to benefit the existing manufacturers

to expand their production base, there is no financial incentive to reduce import from China.

Chart 18. Import of Electronic products, INR billion, USD billion, India, FY15 -FY26E
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Nate: E refers to Estimate Source: MeiTY: Directorate General of Commercial Intelligence and Statistics (DGCI&S), Frost & Sullivan

In the laptops and notebooks segment, almost all the components used are completely imported-knasksehadown

units from China and Thailand. Mobile phones contribute to around 2.1% of the total import value. In GPON (Telecom
and Networking Productdnd CCTV segments, the components are imported from China and Taiwan. Despite the
government 6s efforts to build Indiads electronics ecos
persists. This reliance is expected to decrease slaatyedocalization of production for these products increased with the
opening of new manufacturing facilities.

Indian electronics import is expected to grow at a CAGR of 3.7% between Fiscal 2022 and Fiscal 2026, while Indian

domestic electronics manufacing is expected to grow a CAGR of 24.2% during the same period. This shows lesser
reliability on import and increasing dependability on domestic components and EMS in the coming years.
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Chart 19. List of top 10 imported Electronic Import of Electronic products by key countries,
products by value, India, FY22 value in %, FY22
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Export of Electronic products from India

The total export value of electronic products from India in Fiscal 2015 was INR 383 billion (USD 6 billion) and INR 1146
billion (USD 15 billion) in Fiscal 2022. The value of exports increased by 40.1% in Fiscal 2022 as compared to Fiscal
2021. The export market is expected to grow substantially in next five years at a CAGR of 50.1%, owing to various
government initiatives sucas P L | scheme, At manirbhar Bhar at which f a
exported its LED lights to approximately 70 countries in 2014. This number grew to more than 100 countries in 2022.
Among countries importing LED lights from Indiaetifastest growing markets were Nepal, the United States, and United
Arab Emirates.

The top three leading products in the electronic products export category are mobile phones, engine control units, and
industrial machinery. India holds superior desigmpetence and the availability of a talented workforce at lower wages
compared to China, which fortifies its position as the futuristic, domestieexportoriented manufacturing destination

for the globe. Coseffectiveness, a talented and affordable viande, a burgeoning domestic electronics market, and
export opportunities will drive the market for EMS/ODM in India. Globally, India ranks second in mobile phone
manufacturing, which involves design of the handset, assembly of components, and mangfaicthemevice.

An increase in design and manufacturing capabilities has led to export opportunities for some product segments. Jabil,
Nainko, Dixon, and Kortek electronics are some of the EMS companies manufacturing Set Top Boxes in India, though
they primarily cater to the export market. Global players also use domestic manufacturers for EMS services as these
manufacturers havednouse manufacturing facilities, as well as R&D and testing facilities. However, many components
such as LCDs, relays, commination modules, PCBs, passive components, and microcontrollers are imported.
Components such as mechanical components, terminals, brass terminals, and screws are typically locally sourced.
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Chart 20. Export of Electronic
products, INR billion, USD
billion, India, FY15-FY26E
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Chart 21. List of top 10 exported Electronic
products by value, India, FY22
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Growth drivers for Electronics Industry in India

Investments by local and global players in India:The higher growth rate of the electronics industry in Indisawiss

the global market is due to multiple factors, including consistent local demand for electronic products, the Indian
government 6s frmaowd acrt udd mgst iianpl ement ati on of progr ams
of these factors have led to increasing manufacturing investment in the country. The Make in India initiative, tax and duty
support, and government support throughigieé, most notably, MSIPS, have been instrumental in encouraging new

investment from EMS companies.

China + 1 Strategy: There is a hew urgency now to examine practical alternatives to manufacturing in China given the
tariff conflicts and the aftereffestof COVID-19 pandemic along with rising manufacturing cost structures and changing
gecopolitical landscape. However, transferring production decisions is not very straightforward as concentrated production
of all major components in China improves theduat cost, efficiency and tira®-market. Due to the above factors,
OEMs are considering an alternative country for additional production rather than completely replacing China. OEMs are
considering developing economies as potential manufacturing locatidnsf which India has a particular edge as a
developing country that provides infrastructure as well as a platform focetistg.

Localization of supply chain: High domestic volumes and consumption and higher outsourcing volumes will influence
domesic electronics manufacturers to bring in the component ecosystem locally and enhance local capabilities of
component sourcing, thus making the ecosystem stronger and closér plagers (companies supplying products to tier

1 companies/ OEMSs) are inceagly focusing on product localization, innovative product design, and R&D. However,
the extensive financial costs involved in settipgmanufacturing, capacity additions/expansions, R&D, manpower, etc.
drive OEMs to leverage on services offered by EM®yganies.

137



Emerging technologies:Rapid technology advancement and newer products having upgraded technology have led to
shorter life cycles for electronic products. Also, continuously changing customer attitudes and various emAsumer
consumer websitebas made it relatively easier for customers to replace their current electronic devices with newer
products.

Augmented demand for higgpeed data has also contributed to the increasing demand feertdgbmartphones. This
growing preference for advancégthnology products has driven rapid innovation in the consumer electronics business.
Emerging technologies, for example, 10T, the introduction of robotics and analytics in the industrial and strategic
electronics segment, have all led towards the oveéeatlopment of numerous electronic products, which has given a lift

to local demand.

System automation Indian design companies work on efodend product development. Advanced product development
focusing on miniaturisation, 10T, automation, Artificialtélligence, and defence applications is likely to be one of the
biggest trends in market growth in electronics design-Ha3ed advanced analytics and industrial automation provide
manufacturers with better efficiency and productivity gains.

Electronicdesign automation is a category of software tools which drives the design of integrated circuits and PCBs. Until
recently, EDA software tools were used to cater mainly to the semiconductor business. However, the fast rise of Artificial
Intelligence and Madne Learning, deployment of 5G communication, edge and cloud computing have all created the
need for invention in hardware, resulting in increased demand for electronic design automation software tools.

INDIAN ELECTRONICS MANUFACTURING SERVICES (EMS) IND USTRY OVERVIEW
Overview of EMS industry in India

The Indian EMS industry is relatively young, with nearly three decades of experience. The Indian EMS industry has grown

in prominence over the last decade, particularly in the last five years. Indian ieMS&ri, which was traditionally a
domain of the PSUGb6s, saw participation of few MNCs and
Indian economy. These companies were addressing requirement of consumer electronics OEMs and somei@ them
manufacturing for their global requirement.

The period of 20087 saw the first big ticket investment in EMS operations in India with entry of Jabil Circuits and Nokia.
This triggered a series of large and medium scale investments in Indian EMIS Bespite the fact that Nokia wound up

its India operation in Fiscal 2014, global EMS giants have started showing interest in India by 2015. Indian EMS industry
has since then embarked on an upward journey. Now with most of the global Mobile Phonestaeerafand their supply

chain partners are investing in manufacturing, Indian EMS industry is well poised to unlock its true potential in the coming
years.

Chart 22.Industry structure of EMS market in India

EMS Industry in India (FY22)
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There are nearly 700 EMS compasiin the market, ranging from large, medisized, to small players. Major global
companies include Bharat FIH, Flex, Wistron, Pegatron, Jabil; large Indian companies include Dixon, Amber, SFO, Syrma,
Elin, Centum among other. In the Indian context, Ikighting Private Limited is one of the fastest growing providers of
ODM services for global & domestic companies in the category of less than INR 5000 million annualized revenue. Few
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EMS providers are slowly evolving to offer complete design services fipartcontract manufacturing. This acts as a
win-win situation for both EMS players and OEMs: EMS players obtain higher margins through this model, and OEMs
benefit by outsourcing manufacturing and design activities enabling them to focus on other exgaiviii@s. Embracing

the ODM model of partnership coupled with venturing into new product segments is propelling OEMs to pursue this
engagement. High volumes will influence EMS companies to bring in the component ecosystem locally and enhance
domestic apabilities for component sourcing, making the electronics ecosystem stronger.

Ambitious expansion plans and capacity augmentation of indigenous EMS & ODM players to capitalise on favourable
policy initiatives ensure that the EMS sector in India will wia heightened growth in coming days. Also, India has
established itself as the design hub of the world for electronic design. The next phase of growth in the design sector will
be characterised by the growth of indigenous design companies creatingmhépsoas against the erstwhile growth of
outsourced captive design services companies. This, together with impressive, expected growth in the EMS market,
presents an opportunity for desitgd manufacturing.

Some of the notable expansions announced rgcent

A Flex, a manufacturer of electronic components based in the United States, is considering increasing its investment in
India to around USD 12 billiom order to expand its manufacturing capabilities and boost exports from India.

A In 2021, TATA Electonics (TATA Group) announced that it will invest INR 57 billion (USD 790 million) as part of
its phase 1 investment in an industrial complex in Tamil Nadu, India, to construct a phone component manufacturing
facility.

A In 2021, Jabil announced they arergpto invest INR 20 billion (USD 275 million) in Pune and plans to venture into
smartphones, home appliances, mobile spare parts, and food packaging.

A Dixon Technologies, a provider of electronic manufacturing services, announced in 2021 that it wostd inve
approximately INR 6 billion (USD 80 million) to build new capacity in India in the mobile devices, laptops and tablets,
telecom equipment, and LED components segments to serve the domestic and global markets.

A In 2022, Reliance Strategic Business Veesurtd (RSBVL), a subsidiary of Reliance Industries Ltd (RIL), has entered
into a joint venture with Sanmina Corporation for INR 16.7 billion, with a 50.1% stake. According to reports, the JV
will focus on telecom infrastructure (5G), medical and healthsystems, industrial and cleantech, defence and
aerospace. There are also plans to establish a manufacturing technology centre of excellence that will serve as
incubation for the product development and hardware-gfaetcosystem.

Business models of Inchn EMS Companies

Business models of Indian EMS companies can broadly be classified under four categories

1. ODM model
2. EMS model
3. Job work

4. After-sales service
ODM (Original Design Manufacturers) model

Under this, EMS companies design products as peptafiEations provided by the OEMs. EMS companies then source
components, carry out fabrication and assembly, test the final product, and also undertake logistics and after sales services
related activities. ODM model helps the EMS companies to have daegéongterm business relations with the OEMs.

This is a high margin business and comes at a premium for good designs.

2 Source: ELCINA EMS Task Force report, Frost & Sullivan analysis
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Chart 23: Business models of Indian EMS companies, FY22
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EMS (Electronic Manufacturing Services) model

At present, thignodel is widely followed in India. Under this, OEM provides designs and specifications to the EMS
companies. EMS companies source components manufacture / assemble components and supply the finished product bacl
to OEMs.

EMS companies are gradually adglicapabilities to offer ODM or JDM (Joint Design Manufacturers) services.
Increasingly, OEMs are preferring engagement on ODM / JDM basis. This-wiwisituation as EMS companies can
earn higher margins while OEMs can focus on expansion activities.

Job Work

The term Jokwork typically refers to the processing of goods supplied by the principal. In the concept of job work, a
principal manufacturer can send inputs or sémshed goods to a job worker for further processing, which may or may

not culminde into manufacture. This business model is followed mostly by the small andENtSaompanies. Smaller

EMS companies, who do not have any engineering or sourcing capabilities, undertake this business with OEMs in a
fragmented or price sensitive markearge OEMs and Overseas companies generally prefer to have one point solution
with their EMS companies, so this is a very low margin business

After -sales service

After-sales service is an important activity which helps the companies to buildelondand image and brand loyalty.
Globally, EMS companies are offering etudend services including aftsales service. This is a nascent business for
Indian EMS companies, however gaining traction in the recent times.

Various activities performed by the EM®mpanies have been described below:

A Products design and developmentThi s activity refers to designing of
requirement / specifications. This includes adtivities such as product development, DFM / DFA analysis,
prototyping, test development etc. EMS providers are increasingly providingpesmd new product introduction
services to the OEMs.

A Component manufacturing and sourcing: Component sourcing refers to the purchasing of the electronic
components to be assemthlonto the printed circuit board. Brands/EMS providers purchase these components directly
from manufacturers or from authorised distributors, either through import or local sourcing.

A Manufacturing: This activity refers to manufacturing and assembly efetectronics products. This could either be
PCBA or box build assembly.

A Logistics: The activity refers to logistics involved in sourcing of components or delivery of the finished goods.

A Atftersales: Globally, EMS companies also offer after sales supgach as repair and maintenance of products. This

is, however, is a new trend in India.
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Manufacturers in India lack mature R&D agis due to large capex investments and long gestation periods. Europe and
the United States continue to dominate R&D andb¥hership of related work. This has also been a factor that has
restrained OEMs and EMS providers from investing. Most MNCs hold their IP in the headquarter location (mostly located
in the USA and Europe) and do not prefer to invest in local R&D. Howknia, has a competitive edge in design services,
since most such work is outsourced to exféctive destinations. In terms of manufacture/ system assembly, India has an
established saip. Many EMS providers are slowly evolving to offer complete desivices apart from contract
manufacturing.

The country also has high maturity levels in packaging, distribution, repair, sales, and marketing functions to meet
geographical standards and cater to local requirements will get additional business f@EMbat the same time they
would also be playing a very significant role in thev&ste management which is a huge concern globally.

Contribution of ODMs in Indian EMS market

Range of services offered by ODM companie© DM companies can offer estd-endservices right from product design

& development, component sourcing and fabrication, manufacturing, logistics and after sales, while EMS companies are
not involved in product design activities. However, only very few companies in India provide-soldtions, as most

EMS providers are primarily involved in assembly and testing. The evolution of the Indian electronics market has,
surprisingly, resulted in a gradual but drastic shift in the supplier base. The availability of technology and regioal prese
has contributed to their growing acceptability. Involve
provides the ability to offer, or coordinate the sourcing of, the components required to manufacture the product, giving a
greater shre of the revenues, and higher margins, in the ODM value chain. In the ODM industry, innovation is critical to
success. While cost reduction remains the major driver of EMS outsourcing, other factors such as improved design skills
have contributed to ODMapabilities. OEMs have realised the benefits of EMS providers serving as joint design
manufacturers. Partnering right from the design stage results in significant cost reduction, as the initial stageisets the pr

of the end product. Increased competitims emphasised the importance of ftsyenarket. OEMs are moving away from

an era where they trailed behind demand to a scenario where they have to create demand in order to remain more profitable
The impact of this driver is expected to remain hightfier short and medium terms and is expected to become very high
during the long term.

ODM business model of lkio

A Scope of engagementTo develop new technology provider for home automation lights

A Service offered To design new generation high efficierlights and new generation lights wiitii-Fi and Bluetooth
A No. of SKUs developet Approximately 450 new SKUs

Benefits of ODM model in EMS business

Chart 24. Advantages and Disadvantages of EMS and ODM
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Constantly increasing logistics and revaterial costs are resulting in a rise in total manufacturing costs, which is affecting
the OEMSs. This serves as a catalyst for the OEMs to choose the ODM model, which providegca@nensblution,
including product design and aftsales support, owinto better margins and increased visibility. Additionally, ODM
offers to collaborate with the OEMs on product localisation and design. The ODM companies with their versatile
capabilities in system designs, plastic moulding, PCBA, software engineeringhaned importantly manufacturing
encourage OEMs to increasing the width of their partnership. Instead of investing in R&ID plagrers collaborate with
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ODMs to select and develop specific models from existing models. The secondary benefit for ODMaidhom s
collaborations is the improvement of capabilities to handle fresh clients.

There is a growing perception that there is a rising outsourcing trend for some product segments where regional and private
brands have gained dominant market position, an@® model allows companies to service this market as well. As

the products moves towards maturity phase, more products are likely to become standard and fall within the purview of
ODMs. As a result, in the long term, ODM firms will become an essential aoemp in the success plans of OEMs of

both tiers.

Indian EMS market size and growth outlook

Indian EMS industry is part of the larger Electronics ecosystem of the country. Systematic approach has been followed to
separate various components of the Indidectronics market and derive size and potential for EMS business in India.
Below chart depicts the size of Indian Electronics market, various segments of the market and their respective sizes,
including Indian EMS market. The chart also shows how eathese segments likely to grow over medium term till

FY26.

Chart 25 EMS addressable market vs. contribution of EMS companies for goods made in India, value in INR
billion, FY22 and FY26E
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Values in brackets are in USD billion Source: MeitY, ELCINA, Frost & Sullivan Estimates

In Fiscal 2022, electronics production in India &imated to be USD 86 billion which comprises of domestically
manufactured electronics components worth of USD 12 billion and imported components worth of USD 18 billion. The
remaining market, after subtracting the cost of the components and other eXjmgistiss, packaging, administrative
expenses, etc.), represents the addressable business opportunities for EMS companies in India. This addressable EMS
market in India was valued at INR 3,372 billion (USD 45 billion) in Fiscal 2022 and is expectemmaiga CAGR of

22.1% to reach INR 7,504 billion (USD 101 billion) in Fiscal 2026.

The Indian EMS market and is comprised of three components:

a) Contribution of Indian EMS companies or Indian EMS market worth of USD 20 billion.

b) In-house electronics asseiylby OEMS worth of USD 9 billion; and

c) Imported EMS worth of USD 16 billion (this is a direct loss to the EMS companies in India).

Contribution of Indian EMS companies represents approximately 43.5% of the addressable EMS market in India in Fiscal
2022 and is expected to grow at a CAGR of 32.3% to reach INR 4,502 billion (USD 60 billion) by Fiscal 2026.
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India is positioned as a destination for higinality design wik, not merely as a lowost alternative. Many multinational
companies have established and expanded captive centres in the country. Despite the fact that the establishment of EMS
companies supported the economy by establishing domestic infrastructuebanthe Intellectual Property rights are

owned by the global headquarters, hence contribution from ODM model is minimal in India. Most brands prefer engaging
EMS partners for contract manufacturing, but the ODM model is slowly gaining traction inviheiigg brands collaborate

with ODMs on product development. Many EMS players are gradually expanding to provide complete design services in
addition to contract manufacturing/ original equipment manufacturing. Embracing ODM model of partnership with EMS
partners coupled with venturing into new product segments is propelling brands to pursue EMS engagement. High volumes
will influence EMS/ODM to bring in the component ecosystem locally and enhance domestic capabilities of component
sourcing thus making theeadtronics ecosystem stronger.

A strong consumer economy with increasing demand for consumer and industrial electronics has driven the Indian EMS
sector into the forefront. Domestic electronics production in India has received a lot of attention frandbstity and

the government, owing to the necessity for import substitution. Favourable policy initiatives in recent years, as well as
changes in the global manufacturing environment, have drawn attention to India as a preferred destination for electronics
manufacturing investments.

Electronics have become more prevalent in the Indian EMS industry, and domestic demand for mobile phones, consumer
electronics and appliances, medical products and automotive electronics offers a huge growth potentiabfBeediSe

rollout, there is an increase in demand for telecom infrastructure projects, as well as a necessity to build them locally.
Furthermore, growing labour costs in other parts of the world have led major OEMs to favour India, which is a practice of
large OEMs to outsource manufacturing rather than to create their own infrastructure. The EMS market in India benefits
from high domestic demand and production migration from other manufacturing hubs due to a variety of factors.

The Indian EMS industryds benefited from a greater focus on manufacturing and an overall growth in the usage of
electronics in many aspects of life. Domestic demand for mobile phones, PCs, consumer electronics, medical products,
strategic and automotive electronics and offelnsige growth potential. . EMS market in India enjoys unique benefits of

an explosive domestic demand and the migration of manufacturing from other manufacturing havens driven by multiplicity
of factors. These reasons have resulted in the Indian EMS maokéhg at a higher rate than average global market and

are expected to intensify in the next decade.

Indian LED EMS Market Size

In India, the LED business is booming, and the government has designated LED as one of its strategic priorities. Smart
lighting solutions would contribute to building management systems via wireless networking, as the Internet of Things
(IoT) gains traction. The Indian government continues to drive for LED lighting and measures to replace conventional CFL
and GLS lights. Up to@2 the Indian government has installed over 12 million LED lights as part of the Street Lighting
National Programme.
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Growth drivers for India EMS business

China+1 strategy

Development of electronics ecosystem by global and domestic players
Government incentives and schemes

Import substitution

Supply chain realignment

Component manufacturing / lead time

Local value addition

T I T D D D D

China + 1 Strategy: The increase in the Chinese electronics contract manufacturing cost structure, coupled with changing
geopolitical landscape, has resulted in increased interest from OEM customers to shift electronics production to other
countries. Such increaseelectronics production in India will drive the Indian EMS industry.

Government incentives and schemeAcross nations, there is a strong government push to broaden the operations and
revenue from the electronics industry. The government of India hexs f®actively building a base for electronics
manufacturing in India and it has launched numerous incentive schemes, which have allowed manufacturing growth,
reduced dependence on the imports, and promoted the exports. The GOI has launched numezsus/police last few

years to increase the innovation, protect the intellectual property, and develop timediess electronics manufacturing

setup to build a favourable environment and invite the investment in the electronics hardware manufdcturthg. a 6 s
electronics production has more than doubled in the past five years from INR 3.2 trillion in Fiscal 2017 to INR 6.4 trillion
in Fiscal 2022 depending on such favourable incentive schemes.

Development of Electronics Ecosystem by Global and DomestPlayers: The Make in India initiative, tax and duty
support, and government support through policies, most notably, have been instrumental in encouraging new investment
from EMS companies. Dixon Technologies, a provider of electronic manufacturingeseivéss invested more than INR

6 billion in new capacity in India to serve the domestic and global markets in the mobile devices, laptops and tablets,
telecom equipment, and LED components segments in the coming year.

European Telecom and Networking Puots dealers Ericsson and Nokia have conveyed their intention to increase existing
manufacturing operations in India to support their worldwide supply chain. Local telecom component manufacturers
VVDN Technologies, HFCL, Dixon, Coral Telecom, and Sterlischnologies have also expressed interest in the PLI
scheme of the government. I ndia is expected to run a wi
teamo for the Production Linked | ncogdontdargetihe BSNG bigticket.4G No k i
contract expansions after GOl dropped a few clauses which earlier prohibited them from participating.

Import substitution: | ndi aés i mport of electronics products 2ysteme
Import was however increased sharply in Fiscal 2022 owing to slowdown in domestic production due to shortage of
semiconductors globally. Long run mission of the Indian government is to reduce dependency on imported electronics
products and services tugh Atma Nirbhar Bharat and developing local electronics manufacturing ecosystem with the
help of various incentives and policies.
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Supply chain realignment: Local availability of components and chip fabrication are primary activities that determine the
strength of a countryds electronics manufacturing ecos)
of the highvalue and critical components are imported. Components that are predominantly imported include ICs, PCBs,
and other activeomponents. As suppishain resilience and localization are becoming more significant, India has had to

take the necessary steps to improve the domestic value chain capability fterlorfaenefits.

The introduction of the PLI scheme to promote compbsenrcing; FDI policies relaxing companies' ability to set up
bases in India, allowing them to drive product development, R&D, and other knowitedgsive activities in
collaboration with Indian companies; and the establishment of dedicated freigtibiothat help in the advancement of
transportation technology and increase in productivity are some of the key initiatives taken by the government of India.
Freight corridors are highpeed, higkcapacity railway lines designed solely for freight traffiequiring the seamless
integration of improved infrastructure. The Bhaupinurja segment of the Eastern Dedicated Freight Corridor (EDFC) in
Uttar Pradesh was recently inaugurated by the government.

Component manufacturing/ Lead time:l ndi a 6 s dtGriBg capaaityid restricted, particularly for flexible, HDI,

and multilayer PCBs. Currently, OEMs import ftesigned and preuilt PCBA from third parties. However, -imouse

PCBA design and assembly is required. Demand for PCBs is projected to dre loyiEMS/ODM investments in high
valueadded production. Reduction in lead times from four weeks to one week by discrete local sourcing of PCB is a
significant driver for PCBASs to source their bread boards locally than import. PCBA design and assembhjlbdisive

overall local value addition and entice foundry players to manufacturecbighsilicon based PCBA sudtmmponents

locally. This might bring a lot of value to the Make in India programme.

Enhancing local value addition: In India, the electmics sector faces cost disadvantages in terms of logistics and
limitations in terms of local value addition. As the cost of value addition is increasing, it leaves domestic manufacturers a
a competitive disadvantage and has stifled new investments idaddied manufacturing, keeping them heavily reliant

on imports. The COVID crisis has highlighted the vulnerability of relying on global electronics supply chains. A notable
example is the recent shortage of chips.

Indian Government policy/incentives driving domestic production and push for exports

The Government in India is encouraging domestic manufacturing through supporting policies and initiatives that are likely
to lead to overall development in the ecosystem and will open up gates of opportunitesnfanies, vendors, and
distributors in the market. Incentives for local manufacturing, demand side support through Government procurement,
import barriers via duties and favourable steps like GST that reduced complexity of operations, are pulbfadteGsf

to invest in India.

The Government has given higher priority to promote mobile phones segment within the electronics manufacturing, by
providing focus on development of mobile phones, componentsassdmblies, and the entire ecosystem. Rigirh fr
providing land at a subsidized rate to offering them variable investment subsidy and VAT exemption, the government is

al so providing mega industry status to these companies
the likes of Appé, Xiaomi, Oppo, Vivo, Lava, OnePlus, RealMe and Samsung to expand local manufacturing and also
export from the worlddéds second | argest smartphone mar ke

the government in boosting the mobile phanarket in India include:

Make in India: In 2014, the government of India announced this initiative to make India a global manufacturing hub, by
facilitating both domestic as well as international companies tapsetanufacturing bases in India. As plee scheme,
government released special funds to boost the local manufacturing of mobile phones and electronic components. It has
also introduced multiple new initiatives, including promoting foreign direct investment, implementing intellectual property
rights, and developing the manufacturing sector. The Mze
(Selfr el i ant I ndi a) , would provide an additional boost t
imports of lowtechnology products from other countries and generating demand for local manufacturing. Atmanirbhar
Bharat Abhiyan is planned to get carried out in two phases:

1 Phase 1: The emphasis will be on segments like medical, textiles, electronics, plastiggs and to

1 Phase 2: For products like gems and jewellery, pharma, and steel, etc.

Production Linked Incentive (PLI) Scheme: The scheme was initially announced in the year 2019 by the Government

of India considering the incremental investment and sales of mam&dcgoods specifically to mobile phones and
components market in India. It is expected to promote exports in the next few years. As per the scheme, a total production
of INR 11,500 billion is expected including INR 7,000 billion exports in the nexty@ags. Production Linked Incentive
Scheme (PLI) for large scale electronics manufacturing was notified in April 2020.
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Chart 28. PLI s c heme
Atmanirbhar Bhar at, FY21-FY22
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Mobile manufacturing and specified electronic components  Ministry of Electronics and Information Technology 409.5
Critical key starting materials/ drugs intermediaries, APls Department of Pharmaceuticals 69.4
Manufacturing of medical devices Department of Pharmaceuticals 34.2
Advance Chemistry Cell ACC Battery NITI Aayog and Department of Heavy Industries 181.0
Electronic/Technology Products Ministry of Electronics and Information Technology 50.0
Automobiles & Auto Components” Department of Heavy Industries 259.4
Pharmaceuticals drugs Department of Pharmaceuticals 150.0
Telecom & Networking Products Department of Telecom 122.0
Textile Products Ministry of Textiles 106.8
Food Products Ministry of Food Processing Industries 109.0
High Efficiency Solar PV Modules Ministry of New and Renewable Energy 45.0
White Goods (ACs & LED) Department for Promotion of Industry and Internal Trade 62.4
Speciality Steel Ministry of Steel 63.2
Total 1,661.9

# Financial outlay for Automobiles & auto components was revised on
September 2021 from INR 570.4 billion to INR 259.4 billion

Source: MeitY (Ministry of Electronics and Information Technology),
Invest India

As per the 20222 budgets, under the PLI scheme, the government allotted INR 1,970 billion for 13 sectors. However, the
financial outlay for the auto sector was revised in September 2021, bringing the total allotment down to ard,®@lN9R

billion. Initially introduced in mobile phone production, this policy is being expanded to other sectors as well. The scheme
is also extended to white goods (Air conditioners and LED lighting) and select few electronic/ technology products. The
allocation for Mobile Manufacturing and Specified Electronic Components is around INR 409.5 billion, which is
significantly higher than any other scheme. It has different thresholds of investments required for domestic and
international companies. Fully integed manufacturers are going to be the biggest beneficiary of this scheme. This scheme
will help India Inc. to be an integral part of the global supply chain.

PLI Scheme for White Goods business including LEDs
Chart 29. Target segments and lggible products under PLI scheme

Target Segments Eligible under PU Scheme

A LED Core Components 0 LED Engines
0 LED Chip Packaging o LED Modules
o Integrated Circuits (ICs) 0 Printed Circuit Boards (PCB) Mechanical
0 Resistors Housing
0 Fuses 0 Wire Wound Inductors
o Large Scale investment in LED 0 Drum Cores
Components 0 Heat Sinks
o Diffusers
A LED Components o Ferrite Cores

0 LED Chips LED Drivers
0 LED Light Management systems (LMS)

The PLI Scheme for White Goods (PLIWG) that was first notified in April 2021, teigedinancial incentives to boost
domestic manufacturing and attract large investments in the white goods manufacturing value chain. Its prime objectives
include removing sectoral disabilities, creating economies of scale, enhancing exports, creatingt &amponent
ecosystem and employment generation.
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The scheme extends an incentive & ger cent on net incremental sales (net of taxes) over the base year (FX02019

goods manufactured india or nd incremental sales of eligible products over the base year or F¥2Q2hichever is

higher, as the case may be and covered under target segments, to eligible companies, for a period of five years subsequer
to the base year and gestation period.

Chart 30. Eligible threshold investment and Net incremental sales for LED lights for applicants opting for initial
investment period as ¥ April 2021 to 315 March 2022

Proposed Incentive  Incremental Investment Incremental Sales of Incremental Investment Incremental Sales of
Segment Rate Over Base Year (INR Manufactured Goods Over Base Year (INR Manufactured Goods
(%) Million) Over Base Year Million) Over Base Year
Large Investment Normal Investment
2021-22:- 1,000 - 200 -
2022-23:6% 1,500 6,000 400 1,200
2023-24:6% 2,000 9,000 600 2,400
LED Lights (Ci ! ! '
com fn:nis)o re 2024 - 25:5% 2,500 12,000 800 3,600
P 2025 - 26: 5% 3,000 15,000 1,000 4,800
2026-27:4% - 18,000 - 6,000
2027 -28: - - - - -
Total 3,000 60,000 1,000 18,000
2021-22:- 50 - 20
2022 -23:6% 100 300 40 1é0
c ts of LED 2023 -24:6% 150 600 60 240
L,°:":’°"e” 50 2024 -25:5% 200 900 80 e
1ghts 2025 - 26: 5% 250 1,200 100 250
2026-27:4% - 1,500 - 600
2027 -28: - - - -
Total 250 4,500 100 1800

Chart 31. Eligible threshold investment and Net incremental salesof LED lights for applicants opting for initial
investment period as ¥ April 2021 to 315t March 2023

Proposed Incentive  Incremental Investment Incremental Sales of Incremental Investment Incremental Sales of
Segment Rate Over Base Year (INR Manufactured Goods Over Base Year (INR Manufactured Goods
(%) Million) Over Base Year Million) Over Base Year
Large Investment Normal Investment
2021-22:- 1,000 - 200 -
2022 -23:6% 1,500 6,000 400 1,200
. 2023 -24:6% 2,000 9,000 600 2,400
EED Lights ic)‘"e 2024 - 25: 5% 2,500 12,000 800 3,600
omponents 2025 - 26: 5% 3,000 15,000 1,000 4,800
2026-27:4% - 18,000 - 6,000
2027 - 28: - - - - -
Total 3,000 60,000 1,000 18,000
2021-22:- 50 - 20 B
2022 -23:6% 100 300 40 120
2023 -24:6% 150 600 60
Eor:tzonents of LED 2024 -25:5% 200 900 80 g:g
& 2025-26:5% 250 1,200 100 480
2026-27: 4% - 1,500 - 600
2027 -28:; - - - -
Total 250 4,500 100 1,800

There are few more schemes which have given boost to domestic electronics manufacturing. These are:

a) Scheme for Promotion of Manufacturing of Electionic Components and Semiconductors (SPECS)he aim is
to strengthen the manufacturing ecosystem of electronic components and semiconductors. Target manufacturing of
electronic components and semiconductors through the scheme will help meet domestic dareast value
addition, and promote employment opportunities in this sector. Incentives of up to INR 32.85 billion will be awarded
under the Scheme over a period of 8 years.

b) Merchandise Exports from India Scheme (MEIS):The scheme falls under foreignade policy of India, replacing
five other similar incentive schemes in the past. As per this scheme the government of India provides benefits up to
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4% depending on the country of exports and the products. Rewards under the scheme are payable as plercentag
realized freeon-board value and, MEIS duty credit scrip can be transferred to the company for working capital needs
or used for payment of various duties such as basic customs duty.

c) Modified Electronics Manufacturing Clusters Scheme (EMC 2.0):The scheme is aimed to strengthen the
infrastructure base for the electronics industry and deepen the electronics value chain in India. The scheme provides
financial incentives for creating quality infrastructure as well as common facilities and amenitsscfoonics
manufacturers. Financial Incentives of up to INR 37.62 billion will be disbursed over a period of 8 years.

d) Semiconductors and Display Fab Ecosystem

In furtherance of the vision of Atmanirbhar Bharat and positioning India as the globalrhikedtronics System

Design and Manufacturing, Govt. of India has approved the comprehensive program for the development of
sustainable semiconductor and display ecosystem in the country with an outlay of INR 760,000 million (>10 billion
USD). The programm will usher in a new era in electronics manufacturing by providing a globally competitive
incentive package to companies in semiconductors and display manufacturing as well as design. This shall pave the
way for I ndiads t ec h meadobsgategiaimportaeca ahd ecenbniicmsdiéince. t hese a

The programme aims to provide attractive incentive support to companies / consortia that are engaged in Silicon
Semiconductor Fabs, Display Fabs, Compound Semiconductors / Silicon Photonics $ S§enkating MEMS)

Fabs, Semiconductor Packaging (ATMP / OSAT) and Semiconductor Design. Following broad incentives have been
approved for the development of semiconductors and display manufacturing ecosystem in India:

0 Semiconductor Fabs and Display FabsThe Schemes for Setting up of Semiconductor Fabs and Display Fabs
in India shall extend fiscal support of up to 50% of project cost orpaasu basis to applicants who are found
eligible and have the technology as well as capacity to execute such tagiilgl and resource intensive
projects. Government of India will work closely with the State Governments to establisiT étighClusters
with requisite infrastructure in terms of land, semiconductor grade water, high quality power, logistics and
researcltecosystem to approve applications for setting up at least two Greenfield Semiconductor Fabs and two
Display Fabs in the country.

0 Semiconductor Laboratory (SCL): Union Cabinet has also approved that Ministry of Electronics and
Information Technology wiltake requisite steps for modernization and commercialization of-Samdiuctor
Laboratory (SCL), Mohali. MeitY will explore the possibility for the Joint Venture of SCL with a commercial
fab partner to modernize the brownfield fab facility.

0 Compound Semconductors / Silicon Photonics / Sensors (including MEMS) Fabs and Semiconductor
ATMP / OSAT Units: The Scheme for Setting up of Compound Semiconductors / Silicon Photonics / Sensors
(including MEMS) Fabs and Semiconductor ATMP / OSAT facilities in Indal £xtend fiscal support of 30%
of capital expenditure to approved units. At least 15 such units of Compound Semiconductors and
Semiconductor Packaging are expected to be established with Government support under this scheme.

0 Semiconductor Design Compaies: The Design Linked Incentive (DLI) Scheme shall extend product design
linked incentive of up to 50% of eligible expenditure and product deployment linked incentive-cf%%n
net sales for five years. Support will be provided to 100 domestic coespahisemiconductor design for
Integrated Circuits (ICs), Chipsets, System on Chips (SoCs), Systems & IP Cores and semiconductor linked
design and facilitating the growth of not less than 20 such companies which can achieve turnover of more than
INR 15,000million in the coming five years.

0 India Semiconductor Mission: In order to drive the longerm strategies for developing a sustainable
semi conductors and display ecosystem, a specialize
will be set up.The India Semiconductor Mission will be led by global experts in semiconductor and display
industry. It will act as the nodal agency for efficient and smooth implementation of the schemes for setting up
of Semiconductor and Display Fabs.

All the abovement i oned policies and initiatives, OMake in I ndi

and Display Fab ecosystem, SPECS, MEIS, and EMC, have provided necessary impetus to the domestic electronics
manufacturing industry and India is now ontptd become a global manufacturing hub for electronics products
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Comparative Analysis of industry in India and China

Economic development in India is gaining support as a result of the continuing expansion of private consumption and
investments in certaimdustries following the liberalisation of foreign ownership. The projected government expenditure
expansion would further enhance growth by focusing on social infrastructure, making the best use of technology, digital
India, make in India, job creatiom iMicro, Small, and Medium Enterprises (MSMESs), and heavy investment in
infrastructure.

A. Economic Comparison on Favourable manufacturing parameters

China is now t-largest econoinyd Bhe grewth catenisdimpressive when compared to the stee of
economy. The primary difficulties for its expansion are excess capacity issues, labour costs, and financial market

weaknesses. India is gaining ground as the seboacst desti nati ons after China. T h
improving, and pojects that GDP is expected to grow at a CAGR of 6.5% by 2026. Various government initiatives and
tax regimes are expected to stimulate Indiads domestic
s & won [ om
Population (Million) 1,390.0 1,410.0
Annual GDP (USD Trillion) 3.18 17.46
2021 8.7 8.1

GDP Growth (%)

Chart 32 Economic 2026 6.5 4.9

comparison on favourable Inflation (%) 55 0.9
manufacturing parameters,

. . Manufacturing Value Added (% of GDP) 14.4 26.2
India & China 2021

Export (USD Trillion) 0.42 3.36

Imports (USD Trillion) 0.61 2.69

Manufacturing Risk Index (Rank) 2 1

FDI Investments (USD Billion) 45 334

Source: World Bank, IMF, Frost & Sullivan

India has the potential to become a global manufacturing powerhouse, competing with China, which now produces one
fifth of the worldés commodities. Wi th a relatiwvoaly vyo
I ndi aés median age is 28.7 years, | ower than Chinads me
and they are increasingly focused on Higbh jobs, leaving gaps in the industrial value chain. Due to a lack of manpower,

this has resulted in a labour shortage and increased costs.

B. Labour market comparison

Chart 33. Labour market comparison, India & China, 2021

PARAMETERS & o *© CHINA

Total Labour Force (Million) 471.3 793.8
Total Labour Force, Female (% of Total population) 20.3 44.5
Labour force participation rate (% of total population) 67.0 70.0
Employment in Industry (% of Total Employment) 26.18 28.18
Wage and salaried workers (% of Total Employment) 23.9 53.5
Average Daily Wages - Manufacturing (USD) ~6 ~35.5

Source: World Bank, IMF. Frost & Sullivan
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In comparison to other Asian countries, India benefits from lower labour costs and availability dfahdlleemskilled

l abour . With nearly 500 million people of working age,
Each year, tens of millions of students across the country graduate from colleges and enter the workforce. Agpart from
favourable labour environment, India has an abundance of design talent (hardware and software).

C. Manufacturing eco-system comparison

Chart 34 Manufacturing eco-system comparison, India & China, 2021

8 o [ om
Favorable Government Policies and Programs % %

Developed Component eco system % %

Labour availability and Cost % %

t N\

Maturity of Infrastructure % %
Ease of Export % %

Source: Frost & Sullivan

China has been the most ideal manufactu destination due to its long history and supremacy in electronics

manufacturing. The electronic sector in China has expart
for a I arge portion of Chingadebooks, mebileaphomes,ianddlat papehdisplegysc The r i r
current wuncertainty in Chinads manufacturing favourabil

expansion. Vietnam benefited significantly from the -O&ina trade war. Vietam is aggressively investing in
infrastructure to facilitate the strong inflows of FDI. Economic zones, industrial parks and clusteeh, érks, and Agri
tech zones are among the sectors targeted for investment. Vietham has introduced new itceattiees hightech
investment.

The position of the Indian electronics sector is changing, and electronics is recognised as a key segment for policy focus.
The National Policy on Electronics (NPE), 2019 has highlighted the local value addition andriseigmvironment has

been developed. The government is rapidly attracting the eye of global and domestic companies with an unimpeded focus
on manufacture through Make-India policies. The favourable developments leave India with great aspirations to
dominate electronics manufacturing in the region. The Product Linked Incentive (PLI) Scheme was announced in the years
2020 by the Government of India considering the incremental investment and sales of manufactured goods. The PLI
scheme, which was first mtduced for mobile phones and was later expanded to IT Hardware, White Goods, and Telecom
and Networking Products, is now being expanded to other sectors in the coming years.

Indian electronics manufacturers are heavily dependent on imports for ranatsatetircing. The phased manufacturing
programme of the Government of India involves a mix of local assembly import levies and incentives. Since plastic
components are driven by international prices, there is no noticeable disadvantage for Indian pAsioarg electronic
manufacturing units are anticipated to undertake greater value addition, the component cost is likely to go down over the
next 3 to 4 years. Various PLI schemes across sectors are expected to address this challenge by bridgigaptie cost
between India and China.

Advantage India: A favourable destination for Electronic Manufacturing

India has long been seen as an attractive destination witbhdetskilled labour and a challenging business environment.

In recent years, India hasen significantly in the global rankings to become a favoured investment destination. Previously
hampered by poor demand and valwue addition, I ndi ads el ¢
makers. With the recognition of ekeonics as a key segment for policy focus, this situation has changed. The National
Policy on Electronics (NPE) emphasised local value addition and created an enabling environment. Shift in government in
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2014, and its unwavering focus on manufacturingugh Makein-India policies, attracted the interest of both global and
domestic companies. India has been able to take advantage of its demographic dividend while also introducing much
needed flexibility in its manufacturing policies. The conscious effortgtract global investors have resulted in a growth

in FDI as wel |l as investor confidence. The following
electronics manufacturing:

1 Stable political government that assures global investorconsistency in policies

1 Rising cost of labour in China while India is still at a lower end of this cost

1 Creation of National Manufacturing Zones (NMZ), Electronics Manufacturing Clusters (EMC), close
coordination between centre and states for investp@motion

1 High domestic demand for products and services; local needs

1 Investment by EMS companies

91 Duties and tariffs to discourage imports and encourage domestic value addition

1 Digitalization that accentuates demand for select products

HIGH END HOME AN D DECORATIVE LIGHTING SEGMENT
A. Overview of the Indian LED lighting Industry

The incandescent bulbs, halogens and CFL lights have dominated the lighting market for centuries now but over the last
decade LED lights have become very popular in the Indidtinig industry. These LED lights were first introduced to the

Indian market in 1993. Since th&D light bulbs have been invented, there has been a drastic change in the industries of
lighting technology. Many have adopted the new LED lights over the traditional incandescent and fluorescent lights. This
is because LEDs give more light, have lesser environmental impact and last longer as compared to incandescent bulbs.

Usersegmentsigch as the government and commercial segments have been witnessing exponential growth. The street
lighting segment is also expected to be the biggest application for the next few years. Latelyetficgzgygy initiatives

are gaining momentum in India.sApeople become more aspirational, the demand for high end home and decorative
lighting market will continue to increase. EESL (Energy efficiency services limited) efforts such as UJALA, SLNP and the
PLI schemes are assisting vendors to drastically reghachict costs.

The supply chains that had seen major disruptions during the pandemic may continue to see further disruption due to the
Russia Ukraine War. Similar to Taiwan, both Ukraine and Russia also play a crucial role in the global semiconductor
supply chains. Ukraine is an important source and supplier of raw materials like semicorgtad®rneon used in
semiconductor manufacturing. The-gaing war is expected to have bearing on the production of semiconductor chips
and impact industries acrosgetboard including the LED lighting industry.

Evolution of Indian LED lighting industry

Chart 35. Evolution of the LED lighting industry in India

2007 -08 May 2012 Jan 2014 Nov 2014 Jan 2015 Dec 2017

Govt R&D BIS, BEE, Energy Compulsory BIS PM launches Govt increases

initiatives MIETY, LED efficiency registration for domestic basic customs duty

for Chip distribution services first LED efficient on imported

fabrication for poor bulb Manufacturing lighting finished LED lamps

household procurement program
* ---0---@----Q----Q@----@----@---@---@----@----@----@ - - -
Feb 2012 May 2012 May 2014 Dec 2014 May 2015 Jun 2021
BIS BIS, BEE, MIETY Govt 4-year skill In May 2015, GRAM UJALA
Technical MIETY, LED scheme to development the scheme for
standards distribution subsidize initiative for Government rural
for lighting for poor Capital, R&D electronic launched the households
products household and import system design UJALA scheme UJALA for
duties and affordable LED
manufacturing bulbs

Source: Desk Research; Frost & Sullivan Analysis

LED lights have emerged as a very reliable source for lighting over the past several yearsitizumany advantages
over conventional lighting technology, these lightings are becoming increasingly popular in the Indian lighting market.
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Although Indian LED lighting market is at a nascent stage, it offers innumerable opportunities for growitie awext
few decades.

India commenced its policies and initiatives for LED lighting in 2087which began with an R&D funding program,
followed by a policy in 2012 which aimed at aligning with international technical standards for LED lamps. Otlagt relev
policies include domestic valuie addition requirements for LED bulbs that are procured, compulsory registration for
domestic and foreign manufacturers supplying to the Indian market and restructuring of thielate® import tariff
structure. In 2014the impact of different policies saw a flurry of changes, when the government introduced the Unnat
Jyoti by making LEDs more affordable. The program targeted the residential sector, which accounted for 23% of the
countryb6s tot al @ P0ax16, and aimed gt replaringsabont [y T0imdlian incandescent bulbs by LED
lamps

LED bulbs in the last decade gained momentum as the popular choice and emerged as an alternative to the commonly usec
incandescent and CFL bulbs. In a price sensitive etagltich as India, LEDs are being accepted more and more as they
rank higher when it comes to energy saving and lifespan when compared to the other two alternatives mentioned above.
LEDs are far more energy efficient than their CFL counterparts and arnfetine are more reliable. When you factor

in these advantages, the initial high price of LED bulbs is justified.

Growing popularity of LED Lights in India
A Government Factors

Longer Life

A Cost Effective

A Environmentally friendly

> >

Government Factors: Various Government programs like the UJALA has been readily adopted by all the states. By
encouraging the use of LED bulbs, it has helped in reducing annual household electricity bills. Energy efficiency is a key
selling point for LED lights. With an estimatedexgy efficiency of 880% compared to conventional light bulb&Ds

have proved to significantly reduce energy consumption, and thus further driving the demand for LED lights in the country
especially If you have outdoor lighting that is left on for agdime. LEDs in these fixtures can save a lot of energy.
Consumers have been able to save money, i mprove their
prosperity

Longer Life: LED lights have a long lifespan and typically last fprta 15 years or 50,000 hours. These lights usually do
not dim over the course of its life which reduces the need for frequent replacement of lights.

Cost Effective: Increasingly we see there is rising consumer awareness of theffexsiveness and eddendliness of

LED lighting. The cost of LED light bulbs has decreased dramatically since they entered the market and prices are expected
to come down further as more products become available. While LEDs are more expensive than traditional incandescent
bulbs, they are still more cost effective as they last a long time and are more energy efficient. Today, LED lights can be
purchased across multiple platforms and is clearly a much better choice from a cost standpoint.

Environmentally Friendly: Traditioral fluorescence lights contain mercury. Disposal of conventional bulbs lead to toxic
accumulation of mercury in ground water. LED lights, unlike traditional fluorescence lights, do not contain mercury and
thus are more environmentally friendly.

Important Gover nment 6s | nitiati v e sSeVemlrgovarmhen schemas, incfuding withoutl i gt
limitation the Street Lighting National Program (SLNP) and Unnat Jyoti by Affordable LEDs for All (UJALA), has
remained | ndi ads | alLEpdghting. ihe goal ofdthesg aitiativesais tmraise tomsumer awareness

of the adoption of LED bulbs over traditional lighting sources such as incandescent bulbs, CFL, and halogen lights. For
example, EESL has installed over 12.3 million LED streéttéign ULBs and Gram Panchayats across India.

Street Lighting National Program (SLNP): The Government of India is undertaking various initiatives to promote the
usage the LED lights. For instance, under the Street Lighting National Program (SLNRjetilbeer 12.3 million LED

street lights in ULBs and Gram Panchayats across India. This has resulted in energy saving of more than 8,587 Million
Units (Mus) of electricity per annum, peak demand reduction of over 1431 MW and 5.92 million tonnes of Csithemis
reduction annually.

UJALA Scheme:The UJALA scheme was announced as nNnDomestic Eff|

and later renamed Unnat Jyoti by Affordable LEDs (UJALA). It urged the people to use LED bulbs in place of incandescent
bulbs, tube lights and CFL bulbs as they are more efficient, long lasting, and economical in their life cycle duration. The
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scheme aims to light up every household with LED bulbs, tube lights atal Beiling fans. More than 250 million
households acroske country have benefited from this scheme.

The PLI Scheme:The prime objective of the PLI scheme is to make manufacturing in India globally competitive by
creating economies of scale and ensuring efficiencies. It is designed to create a completertoespsgstem in India

and make India an integral part of the global supply chain. So far, the scheme for six segments has beer approved
electronic/ technology products; pharmaceuticals; telecom & networking products; food products white goods;: and high
efficiency solar PV modules

Selection of companies for the scheme will be done to incentivize manufacturing of components- @s3esublies,
which are not manufactured in India presently with sufficient capacity. Incentives will also be open to cemadirie)
brownfield or greenfield investment

Chart 36: Highlights of Key Government Initiatives in LED Lighting

UJALA
Program

Streetlight 0

O 2 The PLI Scheme 0 3

National Program

¢ SLNP (Street Lighting

* Unnat Jyoti by * Objective of the

National Program)
envisages replacement
of conventional street
lights with LED lights

» Total Street lights

Affordable LEDs for All
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use of energy at the
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scheme is to make
manufacturing in India
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creating economies of
scale and ensuring
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-
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targeted to be * Total LED bulbs
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« EESL (Energy Efficiency UJALA scheme : 353 expected to be
Services Limited) is its Mn instrumental in
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agency implementation that are much higher ‘
agency than the existing ones ‘
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for LED industries

Source: Frost & Sullivan Analysis

Growth of the Indian LED lighting industry

The Indian LED lighting market has seen an increase due to population growth sequartily rapid urbanization in the
last decade. With a growing rate of electricity use, demand for an environmentally sustainable-afidativet lighting
solution is also gaining momentum. Thus, LED lighting has begun to dominate the general hghtikeg of India
tremendously in recent years.

Chart 37: Total LED lighting market, value in INR million, India , FY18-FY26E

CAGR (FY18 - FY22): 12.4%
CAGR {FY23E - FY26E): 12.2%

405%
338,200
294,100
263,800
239,300
217,080
197,960
190,750 1500
135,770 o 10,2% 10.2% 11.5%

FY 2018 Fy 20159 FY 2020 FY 2021 FY 2022 F¥23E FY24E FY25E FY 26E

m LED lighting market size (INR Million) —s—Growth (%)

Note: E refers to Estimate Source: ELCOMA, Frost & Sullivan Analysis
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LEDs in the day and age are progressively being used in automotive headlamps, aviation, general lighting, advertising
boards, various medical devices, camera flashes as well as traffic signals, and is expanding quite briskly throughout the
country. In addition, the entry of Chinese LED light producers in India has enabled Indian manufacturers to offer innovative
products The Northern Region has the highest proportion o
Region. Supported by various upcoming infrastructural projects throughout residential, industrial, and commercial areas
across the country, the nkat for LED lighting is likely to see strong growth in the forecast years.

As at Fiscal 2022, the Indian LED lighting market is valued at INR 217,020 Million (USD 2.89 Billion) and is estimated
to expand at a rate of CAGR of 12.2% to reach INR 338,00m{USD 4.5 billion) from Fiscal 2023 to Fiscal 2026.

Key Growth Drivers for Indian LED Market

Rise in Smart City Projects and Overall Infrastructure Development

Increasing Demand for Energgfficient Lighting and Emergence of the LaaS Business Model
Decreasing TCO of Advanced Lights

Pronounced Increase in real estate

Smart and Automation Uptake

v > > >

Rise in Smart City Projects and Overall Infrastructure Development: Rapid economic development and the
Governments vision to increase number of smart @tiepushing the demand for infrastructure development across India.
The demand far outstrips the supply and, there are 100 smart cities planned in India with expected investment worth USD
30.2 billion toward their completion. As these smart city vision @®no fruition, there will be stronger demand for the

latest lighting solutions, such as smart and connected lighting.

Increasing Demand for Energyefficient Lighting: While there is increasing demand for eneedfjcient lighting, the
relatively high irvestment costs (when compared to traditional lights) act as a deterrent to end users. However, the low
power consumption of LEDs leads to significanergy savings, such as its usage for traffic signals. National programs to
develop effective soligtatelighting industries in the India are strongly driven by the potential energy savings associated
with using LED and the limited impact it has on the environment.

Decreasing total cost of ownership (TCO) of Advanced LightsThere is increasing focus on tR€O of lighting

systems. For most segments, the TCO is central to making purchase decisions. As a result, user base has rapidly moved t
more efficient conventional technologies and are shifting to LED. LED prices have drastically dropped over thesyears. A
LED prices continue to fall, the TCO will become an even stronger selling point, and will help increase the adoption of
advanced LED lights.

Pronounced Increase in real estatéiVith tourism gaining popularity and India becoming a global tourist attraspot,

luxury hotels and restaurants are giving importance to the ambiance of the place. In the domestic front, increasingly people
are also becoming conscious about the need for better homes, for people have realized they are spending a lot of time
working from home and kids schooling from home. Nowadays, people are focusing on the interior decoration of the entire
house resulting in interior decorative budget to starkly go up.

Smart and Automation Uptake: Overall uptake of smart and automation ligltis on the rise. Increasingly brands are
playing around automating lights at least for the functional lights. Post covid digital savvy and information discovery that
people have access to on account of the time spent on digital medium is also driaspgrational quotient around how
home should look like.

Home and Decorative Lighting Segment: Market Context

The value of the LED light and luminaire market is estimated to be approximately INR 220,000 million (USD 2.93 billion)

in Fiscal 2022, with thgalue of the higkend home and decorative lighting market estimated at approximately INR 35,000
million (USD 0.47 billion). The higkend home and decorative lighting market generally comprises designer lamps,
luminaires, lighting fixtures, etc. Higand decorative lighting is increasingly becoming an important part of many Indian
households today, especially in urban areas, as living standards and aspirations of people are increasing due to higher
disposable incomes among the middle class of the countrglas

Increase in the affordability of individuals and their growing desire for convenience and ease of use is spurring the demand
for home and decorative lighting. Consumers are viewing modern high end decorative lighting fixtures not just for
improvingthe visual appeal quotient but as also from a functionality standpoint. People are choosing modern décor items
that also complement their homes floor, furniture, and colour of the wall which eventually creates a very inviting space.
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Chart 38: High end home and decorative LED lighting market split, Indig FY22

® Functional Decorative Lights ¥ True Blue Decoratives

Sowrce: Frost & Sullfvan Analysis

Types of Decorative Lighting

Initially, penetration of LEDs was limited due to the limitation in their designs. However, with the advancement of
technology in LEDs, there are now difént types of LED bulbs available which can be used for a particular purpose or
place.

LED bulbs can be broadly classified as:
1 Functional Decorative Lights
1 True Blue Decorative Lights

Functional Decorative Lights

Functional decorative lights comprisg@proximately 60% of the home and decorative lighting market, as at FY 2022,
valued at INR 35,000 million (USD 0.47 billion). In this category, almost all of the functional decorative lighting segment
use LEDs and there are no conventional retrofit smhstthat sell anymore. The functional decorative lighting segment is
where the branded play happens and is considerably dominated by private labels.

Major types of functional decorative lightings include the following:

Recessed SpotlightsThese areigihts that are installed in hollow opening created in
ceiling. They usually have three main components: housing, trim and the bulk
housing is what is hidden behind the ceiling, and they also have the electrical fi
inside.

Track Lights: Track lights are lights that uses a track for support on the ceiling. 1
rails are used to provide electricity to each of the fixtures. They can either be mour
the ceiling or on the wall.

| | Cove Lights: This lighting technique is one of the balghting techniques where th

lights sit inside a cove and are directed to the ceiling. In many cases it is also refe
as ambient lighting or luminescence.

Linear Lights: Linear lights are typically long and are easily available. They
TSN suspendd lights, surface mounted or as recessed lights.

/\
J
Y4

Highbay and Outdoor Lights: These are lights that are typically used where ceilings
o tall, and the intensity of the light is enough so that it can spread out over a large ai
focussed area.

Industry structure of functional decorative lighting market

Until sometime back, there used be a considerable unorganized sector in the functional decorative lighting market. In
particular, every big store in the country would have import arrangement€withse suppliers that was privately labelled

by the store brand. This arrangement has shrunk considerably. The functional decorative lighting market is now dominated
by branded players such as Philips, Syska, Havells, Crompton, Wipro.

As one moves towds the more premium end of the segment, brands like iGuzzini, FLOS play in what is also called the
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architectural lights which is a very niche segment. Majority of the functional decorative light category is with bramds in th
mass premium market.

True Blue Decorative Lighting

True-blue decorative lighting refers to all the traditional kinds of light fittings (floor lights, pendants, chandeliers, wall
lights etc). Decorative lighting can provide general illumination for the entire room or even focoaler sirea. They

usually come in attractive shapes and colours which complement the décor of the room. True blue decorative lighting
comprises approximately 40% of the home and decorative lighting market, as at 2022. -fheetdrcorative lighting

segnent is fragmented, and few brands operate in this market. There is Usha, Phillips, Havells and Jaquar lightings that
are trying to make a mark here. The rest of the market is unorganized since consumers focus on design rather brands.

The fragmented segmeis split 50:50 between LED and conventional lights. Conventional lights in this context refers to
those where the luminaire is separate and the lamp or the light source is separate. For example, a chandelier with a E14
base cap for candles, the lighuste there will also be an LED, but the luminaire there which forms the bulk of the value

in that end use will be conventional.

In the highend home and decorative lighting segment, design is the most important. The supply base is largely China
where peple source by what is called container trade. Larger brands like Phillips (Signify) typically source their lights
from locations in China where all the lighting vendors or malls display their variety. The brands select two or three pattern
import these ontainers, and repeat this one or twice a year. This is how typical retailers in India operate in this segment.
In the value chain there are also players who do this in bulk, there are wholesalers in some of the main market who bulk
break this and subseqity be purchased by decorative light stores in the neighbourhood. The retailers would go to these
big importers and buy from them. This is generally how the fragmenteekhidihome and decorative lighting segment in

India.

Types of True-Blue DecorativeLighting

i Chandeliers: Chandeliers typically hang from the ceiling and have fixtures with lights
AR BRAALIIL are traditionally facing upwards and occasionally downwards. Going back generatiol
use of bulbs and electricity was powered by candlelight fotuces. Chandeliers are ust
traditionally in practically any room of the home, from dining rooms to bathrooms.

Pendant Lighting: Ceiling pendant lights provide a contemporary look and are consic
a good alternative to traditional chandeliers, altito the origins of pendant lights stret
even further back than chandeliers. Pendant lights may consist of a single hanging fi>
multiple hanging fixtures and are typically installed over dining room tables, kitchen isl
in entryways or over sit@ases, in living rooms, bedrooms or anywhere else you would
a chandelier or ceiling fixture.
Wall Scones:Wall sconces typically provide both accent and ambient lighting, illuming
dark hallways or highlighting decorative wall I. A sconceyjidally a wall lighting fixture
that is installed using the wdbr support. While sconce lights are good option for ind
lights, they are used as outdoor lighting as well. Wall sconce lightangmizes floor space
making them an attractive solutidor smaller rooms. While floor or pendant lighting a
even bedside table lamps take up a lot of space;ma@linted lighting freesip room for
other tasks.
‘ Table and Floor Lamps: As the name itself suggests, floor lights typically tall | items i
areusually place on the ground. They can range from anywhere between four to six fe
ﬂ The advantage of table lamps is that they are easy install and are also available in ¢

of designs. Floor lamps are typically used as a stdmioe lighting saltion to focus on &
particular spot in a room or with other lights. Table lamps are usually placed on the b
tables. Their major use is for providing reading lights. These lights also find applicat
drawing areas for setting the ambiance of tm

Trends in the high-end decorative lighting market
A 10T Based Smart Lighting
A Built in Lights
A Daylight Integration

loT Based Smart Lighting: The use of smart lighting systems or connected systems is expected to drive the expansion of
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the home and decative lighting industry in India. Pendants, chandeliers, cove lights and lamps with smart LEDs are
examples of decorative lighting goods that utilize smart lighting systems. A smart lighting system connects via wireless
technology. WAFi and Bluetooth teaiplogies are used to link these smart lights wirelessly. Smart lighting systems are
operated through voice control systems | i ke applebds Si.i
increased use of wireless technology will drive theréase in use of smart lighting systems or connected systems, which

in turn will drive the use of home and decorative lighting in India.

Built in Lights: Built-in light source has emerged as a trend in the-aighhome decorative lighting market. Thiéghts
are fitted inside the walls or ceiling which give them a very sophisticated look. These lights are integrated withridpe lighti
fixtures.

Day Light Integration: The adoption of tuneable light has increased recently. For example, for an Intésimk byight

to ensure that people can tell if the it is open or not, the lighting has to be optimal so that it can stand out ew&n in broa
daylight. As the day progresses, the lighting ambience is expected to be more sombre and more welcoming ag the lighti
conditions outside change considerably. In order to achieve this, the lighting fitment has to have the daylight integration
feature.

Market Size of High-End Home and Decorative Lighting in India
Demand from high netvorth residential users drive tdemand for higkend home and decorative lighting products. LED
lighting comes in a variety of colours and various other levels of customizations like brightness levels, making them ideal
for usage in a variety of decorative designs thus boosting the tletovae | i ght i ng industrybés gr
Other factors that drive the growth of the higind home and decorative lighting market include:

1 Higher budgets for renovating home spaces

T Indiads ever improving global position as an attrac

1 Increasing acess to the online world (social media) driving demand for luxury items as aspirational quotient of

people is on the rise
1 Greater availability of disposable incomes of the population in India
1 Need for better homes as substantial number of people stillfrasrkhome

The Indian higkend home and decorative lighting market size was valued at INR 35,000 million (USD 0.47 billion) in
Fiscal 2022. Moving forward, this segment is expected to grow at a CAGR of 15.44% to reach approx. INR 60,000 million
(USD 0.75billion) in Fiscal 2026. This industry is set to grow given the rising importance given to the role of decorative
lights in helping to create a visual appeal to the house.

Chart 39: Total home and decorative lighting market, value in INR million, India, FY22-FY26E

39,200
13.0%
35'000

59,600

50,900

17.0%

15.0%

FY 22 FY 23E FY 24E FY 25E FY 26E
mm High end home and decorative lighting market (INR Million) ~s—Growth (%)

l ki obs wall et share

On the basis of stakeholder interaction conducted by F&S, as of Fiscal 2022, Signify has approximately 50% revenue share
in the functional decorative lighting category. As functional decorative lighting mardetsrup approximately 60% of

the overallhige nd home and decorative |lighting segment, Signi
approximately INR 10,500 million. Trdlelue decorative market makes up for the remaining 40% i.e., INR 1ehll@th.

The supply base is |l argely China in this scattered seg
segment is approximately 10 %, i . e.., I NR 1,400 million.
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costs estimated to be approximately I NR 4,800 million (i
to Signify is approximately INR 2,200 million, its wallet share stands at approximately 45% (which includes both
functional decorative anlueb | ue decorative |lighting) in Fiscal 2022.
expenses for a category of product or service goes to
towards LED lighting goes to Ikio.

Chart 40: |l ki ods wall et share, in percentage, I ndi a, Fy2z2

Ikios wallet
Share, ~45%

Source; Frast & Sullivan Analysis

Sectors driving the growth of the highend home and decorative lighting market

A The commercial application segment is a very important segment contributing heavily to the increasing use of
decorative lights. Decorative lights find major applications in commercial establishments such as pubs, restaurants,
hotels, malls, retail shops and museums, etc. The use of decorative lighting has become a trend to enhance the custome
experience in thesplaces. Restaurants and pubs, where millennials form an essential demography for the social
gathering of friends and families prefer to visit places where the ambience is very premium. Shopping malls were once
a place of just purchasing products has m@wome a destination for family and friends to gather and is considered
more an entertainment venue.

A Decorative lighting is expected to expand at a brisk rate in the household application segment as well, as demand for
well-designed houses increases. Hoasmers are constantly looking at ways to enhance both visual appeal and
functionality and this is leading to increasing household application of the products. With an increasing access to the
online world, exposure to global decors is high and as aspisatif people are ever increasing, this will prove to be a
big impetus to the decorative lighting business in India.

Factors that will support the growth of the highhend home and decorative lighting segment

The decorative lighting market is driven by ¥@onment backing and rising budget allocations for home renovations and

decors. The few factors that will support the growth of fégld home and decorative lighting segment include:

A Government schemes such as Unnat Jyoti by Affordable LEDs for All (8yahd Street Lighting National Program
(SLNP) are biggest demand drivers for the LED lighting markétdia. The aim of these initiatives is to increase
awareness among the consumers regarding the adoption of LED bulbs over conventional lighting sources

A The size of the average home in the country is increasing. Until a decade agth%f the money spent on home
improvement was on decorating the living room only. Now, renovation attention is given to the entire house.

A Decorative lights find theiapplications in a variety of places, including shops, restaurants, homes, spas, malls,
libraries, etc. These lights have been gaining popularity from a large number of designers, who then experiment with
the style of these lights to create aesthetic analeian

ositive impact of these drivers on |l kio Lighting Privze
As Government continues to roll out plans to phase out the incandescent bulbs, it will eventually result in higher
adoption of LED lights because of their energy savagjure
Manufacturing companies are bound to benefit from increased demand for innovative lighting coming from the home
lighting space, as people have realized they are spending a lot of time schooling from home and working from home.
Typical interior decmative budget has starkly gone up.
Increasing budgets and spend on lights would also be a boosting factor for lkio. Post Covid, digital savvy and
information discovery that people have access to on account of the time spent on digital medium is rdsapdrivi
aspirational quotient around how modern home should look like.
A As the pandemic settles and people are gradually moving back into offices, there is a sudden surge in real estate. The
premium end of this category of LED lights is growing at a fastaateommercial spaces open up and realizes the
importance of architectural lighting given the amount of international exposure.

> >T

>

Overview of the Indian Commercial Refrigeration Market

158



Commercial Refrigeration market in India is highly fragmented witkgmee of many regional and local suppliers. Large
players in the past have taken initiative to organize the market for certain product catégtmekargest eight to ten
national players enjoy 6570% market share due to very good presence in thevioigime categories, such as Visi Cooler
and deep freezer. However, remainingi380% market is highly fragmented with presence of more than one hundred
players across regions and cities. Per F&S analysis, Voltas is the market leader in the Indian cbrafmigemiation
market. Blue Star, Western, Rockwell, Celfrost, Elanpro, Haier etc. are the other leading players in this market.

Majority of the suppliers (national, regional, and local) across Indian commercial refrigeration market product categories
are Indian companies, although some foreign manufacturers such as Frigoglass, Haier, Arneg etc. are also catering to the
Indian market. Almost all the major players have their own manufacturing facility in India except Haier, Elanpro and
Celfrost. However, gignificant volume is also imported from countries like China, Taiwan etc. Recent sharp depreciation

in the Rupee value has impacted the margins of the importers and hence some large importers are contemplating setting ug
local manufacturing facilities itndia.

Supply chain of the Cosref products is highly complex in nature as there are fayér distributions. Other that suppliers

and channels, a third party, also known as institutional buyers (companies like Coke, Pepsi, Amul, Nestle etc.), is an
important stakeholder in Indian commercial refrigeration market value chain. These companies also buy products in large
volumes from suppliers or channels andligribute the products to the end users.

Emergence of service industry, higher disposablenmeand changing lifestyles have led to a clear and gradual shift in
the consumption pattern in favour of readyeat food besides the emergence of leading quick service restaurants.
Organized retail of frozen meats and fresh vegetables in malls andeitiiestores has also increased, thereby propelling
the growth of commercial refrigeration market

Types of Commercial Refrigeration Products

F&S has segmented tkemmercial refrigeration markbfsed on product and ender category. Based on product type,
the market is divided into chiller product, freezer pr

The chiller product segment collectively acoted for approximately 54% of the total Commercial refrigeration market
share in India in Fiscal 2022, while the Freezer products segment accounted for approximately make 43% of the total
Commercial refrigeration market in that year.

Chart 41: Types of products under Commercial Refrigeration Category

Commercial Refrigeration

Freezer Products
(-ve temperature)

Chiller Products Kitchen Equipments

(+ve temperature) (+ve & -ve temp. used in Kitchen)

* Visi Cooler * Deep/ Chest Freezer * Metal Door Freezer

» Display Cabinet * Glass Door Freezer * Cold Rooms

* Multi Deck * Island Freezer * Under counter storage
* Wine Cooler * Freezeron Wheels * Blast Freezer & Chiller

* Chocolate Cooler
* Chest Cooler

* Combo Cooler

* Water Cooler

* Water Dispenser

Source: Frost & Sullivan Analysis

Usage of Commercial refrigeration products across different applications
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Chart 42: Commercial refrigeration products used under different categories

Commercial Refrigeration - Products of Interest
Chiller Products Freezer Products Kitchen Equipments " E
. o > = N H I = &
Segments of Interest Sub segments 4 ry T 4 5. g% 2 : gy © §2 8 s F o g g §
§ 42 2 § 3% E3 £ Sy & #3 2y & ¥ f 5 D
IS o 5 =
3 88 3 pz s8s8 3 s P oz $53f oz 53 ; § i
5 s g U 5 g © a8 & s 5] %’ z
Bakery Bakery chain [} [ [} [ [ ] [ ]
Unorganized bakery e ¢ [} [] [ ]
Premium/ Luxury [} [ ] [ ] [ ] [ ) [ ) [ ] [ ]
Hotels
Budget . . .
.- ; Food chain e ¢ [ ] ® ® e O e O
sstaurants Medium and small . . . . .
T Café chain e O [ ]
uick service restaurants
QSR/ Fast food [ ] [ ) [ ] [ ] [ ] e O [ ]
Cash & Carry e ¢ & 0 & 0 ¢ 0 0 0o e [
I Hypermarket e ¢ ¢ 0 ¢ ¢ ¢ ¢ ¢ o [ ] e ¢
E Supermarket [ ) [ ) [ ) e ¢ ¢ o ®
Convenience store [ ) [ ] [ ] [ ] [ ] ®
Ice cream parlour [ [ ]
Processed food chain [ []
Unorganized retail
Meat shop [ ] [ ]
Grocery shop [ ) [ ) e ¢ o [ ]
Offices [ ]
Railways [ ) [ ]
Industries [ ] [ | [ ] [ ]
Institutional buyers [ ] [ ] [ ] [ ] ® [ ]

At present, commercial refrigdian finds major applications in:
Grocery stores

Quick service restaurants

Restaurants,

Organized retalil

Dairy

Bakery

Ice cream parlors and many such segments

=4 =4 =8 -8 -8 -89

The commercial refrigerators found in many of these applications have been instphedde for practical designs that

in a way are placed to capture the attention of customers at typically point of sale. Also, change in food consumption habits
in the country trends and rising international food trade are additional factors contributieggrowth of the commercial
refrigeration market in India.

Market Size (value and volume) of Commercial refrigeration market in India FY 2022

To estimate the market volume of the commercial refrigeration, F&S has considered 17 products urdef Gaiagory;
these products are further classified into three categories: Cooler Products (+ve temperature), Freezer-RPeoducts (
temperature) and Kitchen Equipment

Chest freezer is the most dominant category and is expected to maintain its dominanceoneaitg However, water
dispenser and Visi coolers are also market leaders, owing to increase in demand for commercial refrigeration in hospitality
sectors and office spaces.

The commercial refrigeration market size is estimated to have a volume ofiapgedy 1.75 million units in Fiscal 2022.
In Fiscal 2022 Commercial Refrigeration market in India is estimated at ~ INR 65,000 million by Value.
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Chart 43: Total commercial refrigeration market, value in INR million, India, FY22

Refrigerated Value: ~ INR 65,000 Million

Display Cabinet, 5%

Under Counter
Storage, 5%

Deep/ Chest
Freezer, 32%

Visi
Coolers, 14%

Source: Frost & Sullivan analysis

In Fiscal D22, the chiller products segment was the most dominant segment accounting for approximately 54% of the
Indian commercial refrigeration by volume and is expected to maintain its dominance moving forward. Water dispenser
and Visi coolers are market leadergjing to increase in demand for commercial refrigeration in hospitality sectors and
office spaces. Commercial refrigeration is also gaining traction due to use of need for commercial refrigeration in hospitals
and other medical facilities

Chart 44: Total commercial refrigeration market, volume in units, India, FY22
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Source: Frost & Sulliven cnolysis

Chart 45: Commercial refrigeration market size by segment, in value INR million, India, FY22

Product Category -

Deep Freezer

Commercial Refrigeration Market in India
- 5plit by End user segments [FY'22)

Value: ~ INR 65,000 Millian
Water Dispenser
Visi Cooler

Water Cooler

Chest Cooler
Chocolate Cooler
Ref. Display Cabinet
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Cold Room
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Island Freezer _ parfour, Meat Shops, Airparts, etc.

Source: Frost & Sullivan Analysis

The freezers segment accounted for a volume share of an estimatauEi8eal 2022 across the commercial refrigeration
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equipment market. This is due to expansion of the travel industry and opening of various food joints and restaurants. The
segment also covers blast chillers that are mainly used for freezing or cooliegefit lower temperatures and stopping
bacteria growth in the stored item. It also finds major applications by healthcare professionals, to store tissue samples of
vaccines and some critical medicines that need to be kept under stringent temperattiongpisdalso contributing to

the segment growth.

Chart 46 Commercial refrigeration market growth projections, in value INR million, India, FY22-FY26E
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7 CAGR (FY23E — FY26E): 0%

89,400
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Note: E refers to Estimate Source: Frost & Sullivan Analysis

The Indian commercial refrigeration market is expected to witness an incremental git@®06 riding on the wave of
increased in demand for frozen & chilled products among the consumers due to drastic changes in lifestyle and rapid
urbanization being witnessed in the last decade. In addition, rapid growth in the organized retailisbchsrirecrease in

number of hypermarkets and supermarkets, further boosts the overall sales of commercial refrigerators; thereby leading to
the growth of the market.

Technological advancements and a growing number of quick service restaurants espeziggwing economy like
India is providing numerous opportunities for the market to grow at a rapid rate.

There are certainly some concerns about the Russia Ukraine war and its impact on India. Certain high demand low supply
trends seen along with suig chain disruptions may see some temporary shortage in supplies and this may indirectly have
a negative effect on the prices in the short term.

Key drivers for Indian commercial refrigeration industry

Changing food habits

Growth in Food Processing nafstructure

Booming organized food retail and QSR segment
Increase in usage of CR products in unorganized retail

T v D >

Changing food habits

I'n I ndia, peopleds | ifestyles are changing as di gposabl
food safety and hygiene. With increasing exposure to the west, consumption of frozen items and ready to eat food items
are increasing. Some obvious items that are seen to be stocked in refrigerators include, juices, cold drinks, ice cream etc.
There is a increased demand for packaged food in the market. A lot of families instead of adventuring outside are now
being experimental at home. Iltems like Paneer, baby corn, mushrooms, frozen peas, coconut milk and chocolate syrup were
things that went into reateant food earlier. Now they are part of a waithcked home kitchen.

Growth in Food Processing infrastructure
Increasingly India is seeing availability of suitable food processing infrastructure being developed in the country in the

face of cold chaimpack houses, etc. In order to address the growth of food infrastructure in the country Government is also
implementing various schemes for infrastructure development including integrated cold chain facility.
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Booming organized food retail and QSR segment

More and more people are preferring to shop at organized retail outlets. The presence of organized retail stores in the
market has shifted the preferences of customers to various organized retail formats. Due to the changing demographics,
urbanization, ad awareness through electronic media especially internet the customers have multiple options to choose
retail outlets. Majority of the customers are visiting organized retail for product variety, easy availability, cleartmess w
various additional fatity like entertainment for children and convenient parking facility etc. A typically large retail outlet

store is anywhere between 50,000 and 100,000 square feet and sells a wide range of fresh, frozen, and chilled foods, fruits
and vegetables, dry grodes, personal and home care. Despite the spike in prices, the demand outlook for quick service
restaurant (QSR) chains is quite positive. Many of the restaurants like Subway, McDonalds, and KFC are seeing an increase
in demand for commercial refrigeratidbh becomes easier for a QSR brands to enter the frozen food segment as they use
standard process and recipes for quick turnaround of orders.

Increasing usage of CR products in the unorganized food retail segment

Cold chain infrastructure is growingrass the unorganized retail sector as well. Traditional retail stores are increasingly
using number of modern technological facilities includi
that need temperatiieo nt r o | | e d The Iqgcalimpanshaops Hage .started storing branded packaged products like
salamis, sausages etc that require refrigeration to keep these items fresh.

Lighting applications in Commercial Refrigeration products

LED lighting technology is quickly becominbe new standard and continues to replace the traditional incandescent and
CFL lights previously used.

Chart 47. Lighting applications in Commercial refrigeration product

Commercial Refrigeration Category LED Lighting Usage
Deep Freezer ’
=

Water Dispenser

LED Bulb & Strip lights used down inside the freezer when you open the freezer.

Small red/yellow led bulbs accompanied outside the freezer when plugged in. UV-LED
light is installed in the cold-water tank to kill the bacteria

Visi Cooler Visi cooler comes with a back lit canopy with LED tube

LED Bulb lighting is used on the cooler to indicate whether the machine is running. When

jatencoot the water has been chilled, usually a small led bulb used.

LED Bulb & Strip lights are used either on the ceiling door of the cooler or down inside

FuesEton 0 when you open the coaler, along with tiny led bulbs outside cooler

Chocolate Cooler “
Freezer on Wheels w

—
Display Cabinet é% :

LED compact strip lighting used all around the

i

LED Bulb & Strip lights inside the freezer.
LED bulb accompanied on top of the walking freezer with small red/yellow led bulbs

¥
.

Fitted with LED Strip lights all around the cabinet to show the product offering in an

Coolers ¢ appealing way.
HadesCounter T + LED Puck Lighting, Under Cabinet Lighting - used on the ceiling of the cabinets
Storage N

Multi Decks S Below lower shelf, on the sides
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Cold Rooms “\_ * Flood lights, cold storage lighting - used on the ceiling of the room

a i
"IN
Blast Freezer * LED backlights to be used at the back lid of the freezer
[N
iy « LED Bulb & Strip lights are used on the ceiling door of the cooler or down inside when you

Combo Cooler
Glass Door Freezer ﬂ{ﬂ!

Wine Cooler "

—

Reach- Ins h
5‘ =7,
Island Freezer .\./

open the door, along with tiny led bulbs outside cooler

LED tube or tube lights — used on the sides of the freezer on the inside

LED backlights to be used at the back lid of the cooler and on ceiling of the door

.

LED panels and strip lights inside the reach-ins while digital LED display boards on front in
some models

Large LED tube panel lights attached in every row of the freezer, small LED power bulbs
attached at the sides and bulbs at the bottom of the freezer

Current and projected potential for lighting solutions in Indian commercial refrigeration Industry

As per Frost and Sullivan analysis, the total market potential for lighting solutions (lights, drivers, and controls) in
commercial refrigeration segment is valued at approximately INR 2,800 million (USD 38 mitli¢iidcal 2022. The
Covid-19 pandemic has given a mupbeded boost to the sector and demand for commercial refrigeration is growing
especially in healthcare, pharmaceuticals, and food processing industries.

Chart 48. Lighting solutions market in CR products, value in INR million, India, FY22
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Chart 49: Potential lighting solutions market in commercial refrigeration products, in value INR million, India,
FY22-FY26E

Lighting Solutions Market
CAGR (FY23E — FY26E): 9%

FY 22 FY 23E FY 24E F¥ 25E FY 26E

mm Market potential of LED lights, drivers and contrals {INR Million) =s=Growth

Note: E refers to Estimate Source: Frost & Sullivan Analysis

As the nation is witnessing a rise in adoption of en&ffigient lighting, increase in the development of programmable
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LED drivers, and surge in adoption of smart infrastructure

Chart 50.: Il kiods share in i e A .
commercial refrigeration products, in %, India, FY22 IS fprther driving thdighting solutions ma_lrked;rowth.
T ——— ' ' Owing to these market trends, F&S estimates that the
el - U 3054 il market has the potential to grow at an CAGR of 9% to

reach approximaly INR 3,850 million in Fiscal 2026.
Il kiobs current mar ket share

I'n Fiscal 2022, |l kiods contri
market was valued at INR 780 million (includes Lights,
drivers, and controls) with a market share of
approximately 28%.

Source: Frost & Sullivan Analysis

Overview of US Recreational Vehicle Market

A recreation vehicle (RV) is designed as a temporary living space for travel, camping, and seasonal use. RVs may have
their own motor power (motorhomes), be mounted (truck campers) or towed by another vetveléréiters, fifth wheel

trailers, folding camping trailers). These RVs typically retail in the range from about USD $5,000 for towable models
(folding camping trailers) to USD $500,000 or more for motorhomes (Type A motorhomes). The variety of options
available in the RV space allows them to appeal to a wide range of consumer preferences and income levels.

In addition to their recreational use, RVs may also be used for many commercial and other purposes such as use as mobile
offices, medical clinics, &hrooms, laundries, food trucks etc. They can also be used for temporary shelter for aid workers
and contractors or for families that have lost their homes.

Types of Recreational vehiclé Market Segmentation

Based on Vehicle, the market is bifurcatatb Motorhomes and Towable RVs. There is a rapidly growing market for
towable RVs due to their affordability and low cost over motorized RVs

It is observed that the gasoline segment growth rate is propelled by its higher RPM advantages in passaegdt iehi
also observed that there is a preference towards Gasoline as it is more combustible than diesel, therefore enhancing the
engine power significantly.

Chart 51: Various types of recreational vehicles

e B B

Conventional Travel Class B Class C Class A
RV TYPE . Fifth Wheel Truck C
Trailer eeler ruck Lamper Motorhome Motorhome Motorhome
Approximate
Percentage of 55% 19% 3% 4% 9% 1%
Annual Sales
Approximate
Percentage of 38% 20% 5% 7% 12% 10%

Installed based

Travel Trailer: A travel traile is the least expensive way to enjoy a recreational vehicle or RV. Travel trailers sell more
than any other form of recreational vehicles in the market. Travel trailers are very popular as they are easy to park at a
campsite and then also explore the avbde the RV stays where you parked it. Some of the popular brands here include
Forest River, Keystone, Jayco, Coachman, Heartland etc.

5 Wheel: One popular choice faravellersof all kinds is5" wheel campersA 5" wheel camper is a camping trailer that
is pulled behind a truck and attached to the truck via a hitch mounted @éerntreof the truck bed. Fifth wheels are a
common option for fultime RVers with families because they are spagioften have more storage space, and are easier
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to towi which is helpful when driving often. Some of the key players in this segment include Key stone, Forest river,
Grand Design, Jayco, Heartland etc.

Truck Camper: Truck campers are usually considerthé most versatile form of recreational vehicle. They can go
virtually anywhere a pickup truck can go. Technically speaking, any RV that can be easily dismounted from the carrying
vehicle qualifies as a truck camper. Major players here include Forest Rv@chman, Columbia Northwest, Jumping

jack etc.

Class A: A-Class Motorhomes dClass A Motorhomeare the most popular in the motorhome category, as they offer
several advantages avether classes. 8lass motorhomes are luxury vehicles and are very spacious on the inside for
families. Thor motor coach, Tiffin, Newmar, Winnebago, Forest River etc. are key names in the Class A category of
recreational vehicles

Class B:Class B motorhomeare the smallest motorhome type. They are also known as van campers and look like an
oversized family van on the road. Class B motorhomes range from 18 to 24 feedlémping up to four at a time and

often start around USD $50,000. Class B motorhomes offer a smaller cabin for owners than Class A or Class C motorhomes.
Prominent players include Winnebago, Erwin Hymer, Coachman, PleasyréAirstream etc

Class C:Class C motorhomes are the middle ground between Class A motorhomes and Class B motorhomes. They look
like a larger version of the van camper with an overhead cabin above the driver and passenger seats for extra sleeping or
storage accommodations. Class Ctanioomes range from 30 to 33 feet long, sleep up to eight and start around USD
$65,000. Class C motorhomes give you more space than CI
in a Class A motorhome. Dominant players include Thor, J&a®st River, Coachmen, Winnebago

Key participants in the recreational vehicle marketi Sales Trend

A This statistic shows the number of shipments of recreational vehicles in the United States from 2020 to 2021. The
number of RV shipments rose from 43000in 2020 to 600,000 in 2021.

A Forest River, a unit of multinational conglomerate Berkshire Hathaway Inc., accounted for 27.0% of travel trailer
sales in 2021. Forest River (excluding its Coachmen, Palomino, Prime Time, and Shasta subsidiaries) &mcounte
25.4% in 2020. Keystone was second in travel trailers, with a 12.6% market share last year, compared with 13.8% in

2020.
A Following this was Thoros Jayco Inc. subsidiary, whi
~in2020.Jag o 6s mar ket share figure does not include its H
A In fourth place in travel trailers was Forest Riverd
5.7% in 2020. Rounding out the Top 5 intravelgaills | ast year was Thorés Heart|

5.7% market share, compared with 6.5 % a year earlier.

A Infifth wheels, Keystone maintained its top spot even though its retail market share slipped a little lower to 24.4% in
2021, from 24.% in 2020. Forest River was second, compiling a 19.6% market share in 2021, up from 19.0% in

2020.

A The other Top 5 fifth wheel builders were Winnebago
two percentage points in market sharegcarc h 16 . 0% in | ast year, from 13. 7
wheel market share was flat at 8.8% the last two years while Heartland finished fifth at 6.7% in 2021, versus 7.8% in
2020.

In motorhomes, Thor Motor Coach (TMC) was the market shareller once again in Class A

losing significant amounts of retail market share in both product categories.

TMC held 21.9% of the Class A market when gasoline and diesel engine units are combined. It had 28.8% offithe gas
market. Tiffin Motor Homes Inc. was second in the combined gas and diesel Class A market, increasing to 15.5%.
Winnebagodbs recently acquired Newmar subsidiary was th
while Winnebagebrand placed fourth &.7%. Forest River, excluding its Coachmen and Dynamax subsidiaries, placed
fifth at 9.2%.
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Chart 52: Sales trends of recreational vehicle by segments, in %, USA, CY20 and CY21
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Target segment for IkioT Commercial Trailer: The focus for Ikioremains on the commercial trailer segment which

makes up approximately 55% of the total recreational vehicle market sales in CY 2021. The total sales of commercial
trailers in USA stands at approx. 330,000 units in CY 2021 growing at approx. 40% betwe262CYand CY
2021.Trailers are the entry levels RVs and are by far the least expensive way to get a recreational vehicle (RV). Typically,
owners of these commercial trailers often have an SUV
to own than any other RV out in the market and they are quite versatile and come in a wide range of designs, sizes, and
prices. People are also preferring Commercial trailers as they can continue to use their primary vehicle that hauls these
trailers aroundand not use them solely as a coach. They are also easianteuvreespecially when one is navigating

around downtown roads that are usually narrow or even going through dhdough.

Commercial Trailer market size and growth forecast CY15CY26E: The sales of commercial trailers were not affected
as much as the other categories in CY20 which was the pandemic year. The commercial trailers witnessed a significant
growth in the demand in CY21 as well, due to relaxation in travel restrictions.

Chart 53. Projected growth in Commercial Trailer sales, volume in units, USA, CY18CY26E
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The rise in entry level RVers and Campers wanting to maintain social distancing was also a contributing factor towards the
growth of this market.

Key growth drivers for Commercial Trailer market in the USA
Rapid expansion of tourism industry

A
A Advances in technology
A Increasing number of recreational parks
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A Surge in commercial trailer rental services
A America the beautiful initiative from US Government
A Developingtrail network

Rapid expansion of tourism industry. There is increasing emphasis on travel and tourism globally which is providing an
opportunity for the recreational vehicle market to expand in USA. There is a rising demand coming especially from the
GenZ which is preferring to camp outdoor more frequently.

Advances in technology Rampant changes in technology are expected to continue to be a major driver of commercial
trailer market growth. The US commercial trailer and camper industry have expeneacgdechnological advances in

the last decade and this trend is expected to intensify. Features such as biometric vehicle access, comprehensive vehicle
tracking etc. are expected to drive the commercial trailer market during the forecast period.

Increasing number of recreational parks The North American Recreational vehicle market is likely to dominate and
may expand due to the rapidly growing number of recreational parks, national parks, and camping ground in the country.
Indicatively, there are approwately 13,000 privately owned and 1,600 public campgrounds within the United States which
enables individuals to go for outdoor activities by camping within their recreational vehicles

Surge in recreational vehicle rental servicesThe trend of outing o weekends with family is increasing by the day
because of the hectic and busy schedule in corporate industry. This also raises the demand for the recreational vehicles.
Therefore, surge in recreational vehicle rental services helps to drive the grohethrafrket. Surge in recreational vehicle

rental services, increase in the use of recreational vehicle in film industry. The demand for the recreational vehicle is
majorly increased by the film industry owing to the remote locations of film shooting.

America the beautiful initiative: As part of the Presidents America the beautiful initiative, the Government has launched

an agency called the Federal Interagency Council on Outdoor Recreation (FICOR) that works towards creating more safe,
affordable, and eqtable opportunities for Americans to come outdoors. Investing in creating recreation infrastructure,
such as electric vehicle charging stations, trails, campgrounds, and boating access are initiatives that are likely to boost
market for Recreational velés

Developing trail network: The US Government has recognized the importance of outdoor recreation is working towards
developing and expanding trail networks in the country that is sure to attract overnight visitors and new businesses.

Products supplied by Ikio in Commercial Trailer segment

Chart 54 | ki odbs of ferings in the Commercial trailer segme:]

PRODUCTS SUPPLIED BY IKIO IN THE RV SEGMENT

* ABS, or acrylonitrile butadiene styrene, is a plastic pipe that is generally used for indoor or outdoor
ABS Pipes plumhing, generally as a drain, waste, or vent pipe as well as sewer pipe and electrical wire insulation
*  ABS is more flexible and impact resistance then PVC it also performs better at colder and hotter

temperatures then PVC which becomes brittle

*  Asolar panel setup can be a cost-effective, environmentally friendly, and convenient way to use
electricity oh the go.

Solar Panels o i :

*  Solar panel systems generally require little to no maintenance and provide a dependable source of

electricity when the sun is shining

*  The solar charge controller is a critical component in your BV solar system. The controller maintains the

life of the battery by preventing overcharging.
Charge Controllers
= E *  When your batteries are low, the controller provides a full flow of current from your solar panels to

replenish your battery

* RV Lighting Switches, RV Dimmer Switches, Slide-Out Switches, RV Water Heaters Control, RV Multi

Switches fvj
\‘:_ Purpose Switches, RV Switch Faceplates, RV Switch Indicator Lights, RV Battery Switches.
e . BVS internal _Iight mainly include ceiling dome, bulb dinette light, simple pin up light, recessed lights, map
lights, Puck lights
Exterior Lights = *  Exterior LED lights are a great way to brighten up the night wherever you may have decided to park,

o They also help give clarity to unfamiliar surroundings.
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Potenti al for |l ki odbs business in the Commerci al Trail er

The recreational vehicle market is a growing industry in the USA. Atpresehtk i o 6s revenue in recr
is miniscule. Their primary target is to focus on commercial trailers which makes up approximately 55% of the total
recreational vehicle market sales in CY 2021. The total sales of commercial trailers stdt@g at approx. 330,000 units

in CY 2021. The average cost of a commercial trailer is estimated to be approximately USD $60,000, which grew at a
CAGR of 8.2% to reach INR 1,505 billion (USD 20 billion) in CY 2021 and is expected to grow at a CAGR%ftb6.1

touch INR 2,500 billion (USD 33 hillion). Owing to the growing popularity of the need for a comfortable vehicle coupled
with the need for accommodation for short distance travels, steady increase of campgrounds with multiple facilities,
including hiking, fishing, along with scenic landscapes, does provide this market good opportunity to grow.

Ikio sells products worth approximately USD $200 in the commercial segnidmgse products include ABS pipes, solar
panels, charge controllers, switches, ilmierand exterior lights. In CY 2021, total business potential for these products in
the Commercial trailer segment has been estimated at approx. INR 5,000 million (USD 66 Million). With the current
pricing and growth potential of commercial trailer tillZ5, this represents a business potential of INR 8,300 million (USD
110 Million) by CY 2026/ with an anticipated CAGR of 16.1%

Chart 55. |l ki ods business potenti al in Commerci aClY26Er ai | er 1
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India Solar Market Opportunity
Overview of the Indian Solar Market

Indian renewable energy sector is the third most attractive renewable energy market in the world, which is a key part of
the energy transiticn Markets are ranked on attractiveness on the listheir renewable energy investment and

depl oyment opportunity. With the Indian government&s i n
sector has become attractive from an investords perspe:f
The use of solar power in Indiagsr owi ng at a rapid rate. The countryoéds s
past few years. As of June 2022, Il ndiads installed c¢umi

50% of the overall installed renewable enecgpacity of 114 GW. Solar power installed capacity has increased by more
than 22 times, from 2.63 GW in March 2014 to 57.7 GW at the end of July 2022.
India has added 7.2 GW of solar power capacity, during the first half of 2022.

India is targeting ammbitious 450 GW of installed renewable energy capacity by 2030 of which about 280 GW (over
60%) is expected from solar. As announced in the COP26 conference held in November 2011, India has committed to
generating 500 GW of power from néwossil (e.qg., slar, wind, hybrid power sources, hydrogen, biofuels, etc.) fuel sources

by 2030, and reducing carbon emissions by one billion tons by the end of the decade.

3 Source: https://www.ey.com/en_in/recai
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Chart 56.Installed cumulative national capacity, in MW, India, FY17-FY22
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Measures vere taken by Government to promote solar energy

As India is moving swiftly towards achieving its target of emerging global leader on the solar front, positive steps are to
be taken to resolve the imports of important components like solar cells, madesmlar inverters, that the Indian solar
industry is considerably dependent upon.

Certain measures taken by the Indian government include the following:

Import Duty : The Indian government has been taking several measures to promote local mangfacunnd er i t s 0
in Indiadé mission. As part of its moves to reduce i mpol
25% duty on the import of solar cells in April 2022. This is expected to boost and promote domestic manufacturing
substantially.

PLI Schemes:The Production Linked Incentive (PLI) Scheme was introduced by the Indian government, as an attempt to
boost I ndiabs manufacturing capabilities and exports. l
from the government for establishing integrated manufacturing units ofdffigiency solar photo voltaic modules.

Bureau of Indian Standards Certification: The Indian government mandated the requirement of BIS certifications on all
solar products, which wilhelp set higher quality parameters for domestic manufacturers, ultimately benefiting end
customers.

Approved List of Models and Manufacturers: To protect the interest of customers and to also ensure the manufacturing

of reliable PV modules, the Ministiof New and Renewable Energy had also introduced an Approved List of Models and
Manufacturers (ALMM) of solar PV cells and modules. The above actions are expected to help India emerge as a leading
global supplier of solar products, along with meeting itsi@stic requirements.

Solar panel manufacturing scenario in India

Along with leveraging its growing green energy market to boost manufacturing, India is also looking to play a bigger role
in global supply chains. PLI schemes seek to create global mamirigdhubs in India by creating economies of scale to
develop complete component ecosystems in the country.

With the i ntr oduc tendeamoursrfdia i8 Mekikgeto play a bigget roke & global supply chains.
Polysilicon is the building loick for solar PV manufacturing from which ingots are cast. Wafers cut from ingots are then
used to make solar cells, after which modules are assembled. Globally, the manufacturing of polysilicon, ingot, and wafers
is dominated by China. A global price irase of fuels such as crude oil, gas, and coal has extended to the solar space,
with module prices reaching a high of 28 cents per kilowatitr (kWh) in 2021. With modules making up nearly 60% of

a solar power proj ect 0s negaitelyimpactths internalaateyof rgurn (IRR) ofisucik solara s e
power such projects.

India is witnessing high growth in solar capacity additions, mainly driven by the recent economic recovery from the
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COVID-19 pandemic as well as various policies anccie nt i ve schemes i mposed by the
cumulative manufacturing capacity for solar cells had increased at a CAGR of 33.3% from 3 GW in CY2020 to 4 GW in
CY2021. These solar cells are supplied to the domestic panel manufacturing industrm di aés cumul ati ve
capacity for modules (or solar panels) had increased at a CAGR of 80.0% from 10 GW in CY2020 to 18 GW in CY2021.
The manufacturing capacity for modules (or solar panels) in CY2021 is approximately four times the aspaaktle in

the country in CY2016. The plan to increase the existing local manufacturing is aided by an additional allocation of INR
195,000 million for the productielinked incentive (PLI) scheme for higifficiency solar modules in the Indian
governmeh 6 s Fi scal 2023 Union budget. This is in addition
manufacturing solar photovoltaic modules.

Chart 57: Solar panel manufacturing capacity, in MW, India, CY2026CY2021
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In addition,the implementation of custom duty of 40% on solar modules and 25% on solar cells by the Indian government

is also expected to boast domestic manufacturing of these solar products. Also, a large manufacturing zone each in a coasta
state, a mountain statend a landlocked state is being set up to produce power and renewable energy equipment. The
government has recently invited bids for pilot projects to set up two brownfields and one greenfield manufacturing zones
to meet growing domestic demand and powerend s. The zones will play a critica
the COP26 summit last year. Vikram Solar is presently expanding its capacity in the coastal state of Tamil Nadu. Other
major companies like ReNew Power, Acme Solar, and Adani &odacurrently in the advanced stages of negotiations

with a few shortlisted states to set up the facility.

Going forward, Il ndi ads manufacturing production capacit
18 GW by the end of 2023nd the manufacturing production capacity for solar panels to increase from 18 GW in CY2021
to 36 GW by the end of 2023.

Key Players in India and their capacities

Chart 58: Installed manufacturing capacity of solar panel suppliers, in MW, India

Installed Manufacturing Capacity of Leading Solar Panel Suppliers (in MW)

2,000
1,500
1,200
750
580
500 500 &5
375
. . . = = =

Waaree Adani Solar Vikram Solar RenewSys Tata Power Emmvee Goldi Solar Alpex ExportsPremier Solar Savitri Solar BHEL Sova Power MNavitas
Energies India Solar Photovoltics Green

Source: Frost & Sullivan Analysis
Growth opportunity for New Entrants in the Indian solar market

The imposition of customs duties on imports of solar cells and solar panels in April 2022 and the implementation of various
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policies promoting domestic manufacturing of solar products ¥pected to show a positive impact on the domestic
manufacturing capacities in the Indian solar market. However, it has currently created a-depmayndiap. To meet the

current demands of the solar industry and to achieve the target of 280 GW of s@abp@030, India needs to focus on

the expansion of its solar cell and module manufacturing capacities along with the introduction of the latest technology
based higkefficiency solar PV modules. These present new entrants with various opportunitiésrtthedndian solar

market. Based on various government policies and current market scenarios, new entrants find solar manufacturing to be a
key area of growth domestically.

Despite various shoterm challenges, the benefits are expected to be selea liortg term as policies become even more
favourablefor the sustainable growth of the Indian solar sector. Several domestic solar PV module manufacturers have
announced their expansion plans so that they can fill the widening desupply gap. Project delopers, such as ReNew

Power and Avaada, are planning to enter solar PV module manufacturing to exploit the benefits of vertical integration.
Having their own manufacturing capacities will assist project developers to save on the cost of solar pahelscadmts

for 50% to 60% of the total cost of a solar project. Public sector units, such as Coal India and BHEL, which have long been
associated with the conventional source of energy are now entering the renewable energy sector. Coal India plams to deve
integrated manufacturing of solar cells, wafers, and solar panels. It is expected that many other PSUs may also enter the
solar manufacturing space.

Chart 5.26: Projected manufacturing capacity of solar panel suppliers, in MW, India, CY 2022026E
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Large conglomerates, such as Jindal, Reliance, and SSE, are entering into integrated solar PV manufacturing. The Indian
government policies are alfavourablefor the exports of PV modules. The sentiments towards Chinese products also give
tremendous opgrtunity for Indian Solar PV manufacturers to develop strong relations with international buyers. In addition

to module manufacturing, there is also a need for the manufacturing of cells, wafers, and other ancillaries like ethylene
vinyl acetate, glass, bl sheet, etc. The current scenario has made domestic solar PV manufacturing an attractive
opportunity for many companies, including both existing players and new entrants.
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OUR BUSINESS

Some of the information contained in this section, includingnmdtion with respect to our strategies, contain forward

|l ooking statements that involve risks anaédl ouonkcienrgt aStnattieens
on page2?2 of this Draft Red Herring Prospectus for a discussion of the risllsumcertainties related to those statements

and also the section titled ARiIi sk Factorso and AManagenm
of Op er apages8lasdiB60oraspectively of this Draft Red Herring Prospectusafaiiscussion of certain factors

that may affect our business, results of operations and financial condition. The actual results of the Company may differ
materially from those expressed in or implied by these forhaking statements.

Unless otherwiséndicated, industry and market data used in this section has been derived from the F&S Report, which
has been commissioned and paid for by us in connection with the Offer.

Unl ess the context otherwise requifrefweoefBusacesri fiot
Lighting Limited and its subsidiaries and associates on a consolidated basis.

Unless otherwise indicated or the context requires otherwise, (i) the financial information for Fiscal 2022, Fiscal 2021
and Fiscal 2020 inclded herein have been derived from our restated balance sheets as at March 31, 2022, March 31,
2021 and March 31, 2020, and our restated statements of profit and loss, cash flows and changes in equity for the fiscal
years ended March 31, 2022, March 31, 20¢hd March 31, 2020 of the Company, together with the statement of
significant accounting policies, and other explanatory information thereon, and (ii) the proforma consolidated financial
information for Fiscal 2022, Fiscal 2021 and Fiscal 2020 includetem have been prepared by our management and
reviewed by our statutory auditors. Since September 12, 2022, our Company owns 100% of the outstanding share capital
of the Subsidiaries. As the Company did not own the Subsidiaries during Fiscal 20222B#&tand Fiscal 2020, the
Restated Financial Information does not include financial information for the Subsidiaries prior to their acquisitions by
our Company. The Proforma Consolidated Financial Information have been prepared to include the Subsidites,

are under the common control of the Promoter, as if such entities were wholgd subsidiaries of the Company for

Fiscal 2022, Fiscal 2021 and Fiscal 2020.

Overview

We are an I ndian manufacturer of [|Wegtetocuserhontstistainapilitydndo d e
providing low energy LED products to help India meet its sustainability g@étsare primarily an original design
manufacturer (AODMO) and design, devel op, ma ndistributet ur e

these products under their own brands. We also work with our customers to develop, manufacture and supply products that
are designed by our customers. Our products are categorised as (i) LED lighting; (ii) refrigeration lights; (iii) ABS
(acrylonitrile butadiene styrene) piping; and (iv) other products. Our LED lighting offerings focus on the premium segment
and include lighting, fittings, fixtures, accessories and components. We provide lighting solutions (lights, drivers and
controls) to comrarcial refrigeration equipment suppliers under our refrigeration light segment. We also manufacture an
alternative to polyvinyl chloride (APVCO0) pi ping call e
plumbing applications in the recreatoh v ehi cl es (ARVsO0) that they fit out .
other products including fan regulators that are designed by our clients; light strips, moulding, and other components and
spares. Our equipment and systems are used in vadridustries and products, including residential, industrial and
commercial lighting.

Our | argest customer is Signify Innovations |India Limit
which according to Frost & Sullivan in Fisd 2022 had a 50% market share in |
category (including LED spotlights, LED downl i glbet s an:

decorative lighting segment (including chandeliers, wall lights, peagantdoor lights)Source: F&S Report, September
2022).0One of our Promoters, Hardeep Singh, has a 10 year long relationship with Signify (Rhilgi)ition to Signify

(Philips), we have diversified customer base across industry sectors and gdegavhichinclude Western Refrigeration

Private Limited, Panasonic Life Solutions Indtaivate Limitedand Novateur Electrical & Digital SystemBrivate

Limited. We have a history of high customer retention. In Fiscal 2022, we derived approxi@gatehp of our restated

revenues from operations from repeat customers (defined as customers from which we have had revenues in the past three
fiscal years). In Fiscal 2022, we derived 78.81% of our proforma consolidated revenues from operations from repeat
cudomers (defined as customers from which we have had revenues in the past three fiscal years). In Fiseal 2022,
enjoyed relationships of over three years with seven out of these top ten customers. In additiom,bwilding an
international customer basprimarily in the United States.

Our R&D department focuses on product designing, tools and mould designing, electronic circuit designing and prototype
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designing. Our R&D department independently develops ODM designs and verifies and develops OEd/relesiged

from customers and converts such designs into deliverable products by improving the designs, recommending suitable raw
materials and testing of trial products. As of August 31, 2022, our R&D team consists of 14 members, 9 of whom hold
Bachelorsof Technology (Electronics & Communication and Mechanical) and the remaining 5 have a diploma in
electronics and electricals.

Our manufacturing operations are a key driver of our business. We have four manufacturing facilities with one located in
the SDCUL Haridwar industrial park in Uttarakhand and three in Noida in the National Capital Region. In line with our
focus to provide entb-end product solutions and to develop better control on our supply chain and improve our margins,
we have backward integted our major manufacturing processes. We have develogenige capabilities so that we
manufacture all mechanical components inhouse (save diodes and resistors). For our installed capacity and capacity
ut i | i z aManuacturingis Gagacitii, Prodation and Capacity Utilization  pagel85

Further, in our manufacturing operations, we aim to adopt the best available environment, health and safety practices and
also engage with our suppliers to promote new approaches to reduce our environmeactaMfepmaintain an ongoing

audit system, including both internal and external audits, designed to help identify and mitigate risks. We have wastewater
and effluent treatment plants in place. Our facilities are ISO 9001:2015 (quality management sySiei)ds. 2015
(environmental management system) and ISO 48B (occupational health and safety) certified.

Financial Information and Key Performance Indicators (KPIs)

Set forth below is certain financial information and certain KPIs of our business.

Proforma CondensedConsolidated Restated Financial Information
Financial Information

Particulars Fiscal 2022 Fiscal 2021 Fiscal 2020 Fiscal 2022 Fiscal 2021 Fiscal 2020
Revenue from operations 3,318.40 2,134.46 2,202.47 2,198.95 1,596.63 1,406.48
Total Income 3,339.95 2,145.72 2,218.28 2,207.19 1,600.39 1,407.32

EBITDA (1) 773.14 478.09 373.07 401.50 302.82 263.37
EBITDA margin (2) 23.30% 22.40% 16.94% 18.26% 18.97% 18.73%
Profit/(loss) after tax 505.16 288.06 214.07 280.10 205.80 159.93
PAT margin (3) 15.12% 13.42% 9.65% 12.69% 12.86% 11.36%
Capital expenditure 124.60 132.51 351.84 42.46 33.17 39.69
ROCE (4) 33.07% 31.13% 37.61% 41.63% 52.98% 68.44%
ROE (5) 46.40% 45.83% 59.63 36.64% 42.59% 57.84%
Net debt/EBITDA ratio (6) 1.47 158 1.30 0.3 0.16 0.04

(1) EBITDA is calculated as the sum of (i) profit for the year from continuing operations, (ii) total tax expenses, (iii)
finance costs and (iv) depreciation and amortization expenses less other income
(2) EBITDA Margin is calculated asEHTDA divided by revenue from operations.
(3) PAT Margin is calculated as profit after tax dividedTgtal Income.
(4) ROCE is calculated as earnings before interest and tax divided by Capital Employed. Capital Employed is
calculated as sum of tangible net woathd Total Debt as at the end of the fiscal year.
(5) ROE is calculated by profit after tax divided by total equity.
(6) Net Debt/EBITDA Ratio is calculated as Net Debt divided by EBITDA.
For information about na@GAAP financial measures as set forth in the tatlileve, seélanagement 6s Di scu
Analysis of Financial Condition and Results of Operafiok®y Performance Indicators andonGAAP Financial
Measureé page378

Competitive Strengths

We believe that we have the following competitive strengths

Poised to capture growth of LED market

With a proven operational and financial track record, we arepusitioned to capitalize on opportunities provided by the
tailwinds in the LED lighting market driven in part by governmental policies for esanggg and environment protection

and importantly, the increasing awareness and adoption of LED lighting versus incandescent lighting. According to Frost
& Sullivan, the recovery and growth in the real estate sector will be one of the key drivers férigrthvetresidential and
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commercial LED lighting markefSource: F&S Report, September 202)rther, LED lighting is central to reducing
environmental impacts in both the residential, commercial and industrial sectors.

According to Frost & Sullivan greth in demand for LED lighting solutions in India will be driven by:
the rise in smart city projects and overall infrastructure development;

increasing demand for energficient lighting;

the decreasing total cost of ownership of advanced lights (imgjudtD lights);

the pronounced increase in real estate; and

the increasing use of smart and automation ligh(i@gurce: F&S Report, September 2022).

=A =8 =8 -8 -4

Our comprehensive LED lighting offering allows us to offer our customers attractive manufacturingnsofati their

products as well as our own product designs as part of our ODM business model. Our number of LED lighting products
manufactured has grown by 41.82% from 660 in Fiscal 2020 to 936 in Fiscal 2022, and we are continuously expanding
our portfolio. As on March 31, 2022 and March 31, 2021 and March 31, 2020, we had total annual installed capacity of
LED Lights is 20.31 million pieces17.13 million piecesand 11.10 million pieces respectively.Our large LED
manufacturing capacity along with our R&fas positioned us to meet the further demand for LED lighting in India.
(Source:F&S Report Septembe022).1 t is our intention to continue to be
achieving sustainability across key industry segments. We ansdd on business strategies to prepare our Company to
take advantage of these mar ket o p pQurStrategiestoi pangel78 s mor e f 1

Diverse product basket with focus on highargin areas

As an ODM, we offer our producis four segments: (i) LED lighting; (ii) refrigeration lights; (iii) ABS piping; and (iv)
other productThis wide range of products helps us capture a larger wallet share of our customers. Our LED lighting
offering focuses on the premium segment anduthes$ lighting, fittings, fixtures, accessories, and components. We also
provide lighting solutions (lights, drivers and controls) to commercial refrigeration equipment suppliers under our
refrigeration lights segment. In addition, we manufacture ABS pipimigh is an alternative to PVihat is primarily used

by our US customers for plumbing applications in the RVs that they fit out

We currently manufacture more than 600 SKUs for our largest customer, Signify (Philips) in India. In addition, we are in
negotiations with some of our existing customers to supply our LED home lighting products to their international supply
chain. We also manufacture interior refrigerator lighting solutions (lights, drivers and controllers) which are sold to
commercial refrigeation equipment suppliers such as Western Refrigeration.

Our diverse product offering allows us to cater to the increasing requirements of our customers, and, more importantly, we
are able to supply a larger portion of the products needed by our ctsiartteeir project engagements. For instance, our
customers, Rlux RV LLC and Znergy Inc, supply components to Forest River RV which is a division of Forest River, Inc.,
a Berkshire Hathaway company, that produces RVs, pontoons, park models, busesaitengartd commercial trucks.

With our wide array of offerings, we are able to supply these customers with a number of products such as ABS piping,
LED interior and exterior lights, switches, change controllers and solar energy solutions.

Set forth belav is a breakdown of our revenue from operations on a restated basis, broken down by product category and
as a percentage of revenue from operations for Fiscal 2022, Fiscal 2021 and Fiscal 2020.

Fiscal Year Ended March 31,

2022 2021 2020
Category Amount (% of Amount e Amount e
& i Revenue (- i Revenue (- i Revenue

millions) 1) millions) ot millions) from
Operations) Operations) Operations)
LED Lighting 2,014.02 91.59 1,504.83 94.25 1,348.16 95.85
ABS Pipes 19.86 0.90 - 0.00 - 0.00
Others 165.07 7.51 91.80 5.75 58.32 4.15
Total revenue 2,198.95 100.00 1,596.63 100.00 1,406.48 100.00

from operations

Set forth below is a breakdown of our revenue from operations on a proforma consolidated basis, broken down by product
categoryand as a percentage of revenue from operations for Fiscal 2022, Fiscal 2021 and Fiscal 2020.
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Fiscal Year Ended March 31,

2022 2021 2020
0, 0, 0,
Category Amount Lo Amount (U o Amount (G o
& i Revenue (- i Revenue (- i Revenue

millions) L6eLI] millions) igeliy millions) ifeliy
Operations) Operations) Operations)
LED Lighting 2,879.76 86.78 1,862.50 87.26 1,876.82 85.21
ABS Pipes 50.88 1.53 - - - -
E‘;fg'tgeram’ 133.48 4.02 82.56 3.87 134.33 6.10
Others 254.28 7.66 189.40 8.87 191.32 8.69
Total revenue 3,318.40 100.00 2,134.46 100.00 2,202.47 100.00

from operations
Long-term relationships with leading industry customers

In the past three fiscal yeanse provided our products to over 900 domestic and 6 international cust@uedsargest

customer is Signify (Philips), whi ch according to Fr os
functional decorative lighting category (includihED spotlights, LED downlights and cove lights) and a 10% market
shar e i n -blue decoaafive lightingusegment (including chandeliers, wall lightsdants, outdoor lights).

(Source: F&S Report, September 2022). One of our Promoters, Haraelph@s a 10 year long relationship with Signify
(Philips). We have been increasing the number of SKUs that we manufact8igridy (Philips) from 225 in Fiscal 2018

to 412 in Fiscal 2020 to 608 in Fiscal 2022. Our restated revenue from Signify §Phéip increased from1,345.08
million in Fiscal 2020 to 2,006.03million in Fiscal 2022. Our proforma consolidated revenue from Signify (Philips) has
increased from1,345.08 millionin Fiscal 2020 to 2,006.03 millionin Fiscal 2022.

In addition toSignify (Philips), we have a diversified customer base across industry sectors and geographies which includes
Western Refrigeration Private Limitéthnasonic Life Solutions IndRrivate LimitedandNovateur Electrical & Digital
SystemdPrivate Limited

We have a history of high customer retention. In Fiscal 2022, we derived approxi@&ts of our restated revenues

from operations from repeat customers (defined as customers from which we have had revenues in the past three fiscal
years). In Fiscal @2, we derived 78.81% of our proforma consolidated revenues from operations from repeat customers
(defined as customers from which we have had revenues in the past three fiscal years). In Fiscal 2022, our restated revenue
from operations from our top tezustomers was2,172.63 million, which represented 98.80% of our restedgdnues

from operationsand we enjoyed relationships of over three years with seven out of these top ten custdiiserd.2022,

our proforma consolidated revenue from operations from outletopustomers was,659.28 million, which represented

80.13% of our proformaonsolidated revenues from operatioasd we enjoyed relationships of over three years with

seven out of these top ten customers. Our-teng relationships and ongoing actieegagements with customers also

allow us to plan our capital expenditures and enhance our ability to benefit from increasing economies of scale with stronger
purchasing power for raw materials and a lower cost base. These enduring customer relatiaushgtsohhelped us

expand our product offerings.

In addition, we are building an international customer base, primarily in the United States. During Fiscal 2022, Fiscal 2021
and Fiscal 2020, our sales from exports on a proforma c
million, respectively, wich constituted 10.61%, 4.07% and 4.12%, respectively, of our revenue from operations on a
proforma consolidated basis. (We had no exports on a restated basis in those periods.) In addition, we are in negotiations
with someof our existing customers togoly our LED home lighting products to their international supply chain.

Strong focus on R&D

Our R&D department focuses on product designing, tools and mould designing, electronic circuit designing and prototype
designing. Our R&D department independigiievelops ODM designs and verifies and develops OEM designs received

from customers and converts such designs into deliverable products by improving the designs, recommending suitable raw
materials and testing of trial produc®he R&D team also aims tprovide solutions through automation to improve
manufacturing efficiency on the existing products, reduce production costs and assists our customers by providing design
and engineering support. We focus on activities to support our customers includiegtcsietching, design refinement,
generating optional features and testing. This enabl es
innovative products in the market, enhance existing products with emerging technologies, and opgisiaerass our

products through value analysis and value engineering. As of August 31, 2022, our R&D team consists of 14 members, 9
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of whom hold Bachelors of Technology (Electronics & Communication and Mechanical) and the remaining 5 have a
diploma in eletronics and electricals.

In response to the global semiconductor shortage in Fiscal 2021 and Fiscal 2022, our R&D team desigjieeeared

solutions to adapt available raw materials and components for use in certain products in order to ensuegraptadin

supply of products to customers. We were generally able to pass the higher costs of these solutions to our customers.
Established infrastructure with backward integration

We have developed the proficiency to produce many of the components wsednanufacturing processes with our in

house tool room capabilities that have modern machines, moulds and tools. Except for the diodes and resistors used in our
LED lighting products, all mechanical components are manufactured by us.

Our manufacturig infrastructure is a key driver of our business. We have four manufacturing facilities with one located
in the SIDCUL Haridwar industrial park in Uttarakhand and three in Noida in the National Capital Region.

A description of our manufacturing facilisés set forth below.

Covered Headcount Capacity

. L Commissioning ~ Area as of . (1) (Celprlelsy

Location/Description D Product Lines . . Utilisation
ate (square August 31, Pieces in )
feet) 2022 Million
IKIO facility at LED Lights 18.00 51.39%
SIDCUL Haridwar,| Fiscal 246 42,517 762 | Regulator &
Uttarakhand, India. Switches 225 75.23%
FITP  facilty at Regulator &
Electronic City, Noida  Fiscal 1999 80,000 445 Switches 19.50 75.38%
(Delhi/NCR)
RLPL facility at . Refrigerator LED
Noida Delhi/NCR Fiscal 2015 | 32000 224 jighting and drivers =~ 218 71.56%
REPL facility at
Noida Special .
Economic Zone  Fiscal 2019 57171 53 ;ES)AlégShtpigreosdlg(\:/t: 0.13 58.40%
(NSEZ) Noida,
Delhi/NCR
(1) As certified bySapient Services Private Limiteahd is based on the finadsembly capacity and utilisation thergof
Chartered Engineef- o r more details on our i nst al Mandfactariagiaci t y

Capacity, Production and Capacity Utilization pagel85.

Our manufacturing facilities are equippe@tdh machinery and equipment like assembly lines, automatic semfacated
machines, automatic metal cutting and shaping machines and automatic powder coating for fixtures.

In line with our focus to provide ertd-end product solutions and to developtéecontrol on our supply chain and improve
our margins, we have backward integrated our major manufacturing processes. We have devbtmmstidapabilities
so that we manufacture all mechanical components inhouse (save diodes and resistors).

Our ba&ward integration includes

Automatic surface mounted machines for placing diodes and other components on circuit boards;
Automatic metal cutting and shaping machines;

Automatic powder coating on fixtures;

Injection moulding including machines, moulds aodls; and

LED light assembly lines, manual insertion, checking and final packing.

=A =4 =4 -8 -9

Further, in our manufacturing operations, we aim to adopt the best available environment, health and safety practices and
to engage with our suppliers to promote new agghes to reduce our environmental impact. We maintain an ongoing
audit system, including both internal and external audits, designed to help identify and mitigate risks. We have wastewater,
effluent treatment plants in place. Our facilities are 1SO 90AB2@uality management system), ISO 14001: 2015
(environmental management system) and ISO 42WB (occupational health and safety) certified.
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