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Your path to progress

UNNATI

Certificate course on Entrepreneurship in Broking & Distribution
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e India to become a 5 trillion dollar economy by 2025

a

" India's household savings is one of the highest in the world at 30%+
é‘ Less than 2% of the Indian population invests in securities

M It is predicted that the Sensex can cross 100,000+ by 2025
% India is one of the largest markets for consumer discretionary spending

O India is the world's youngest country

4{" India is still best placed to see the highest growth annually for the next decade




@ High @% One of the

Largest
Multiple Market for
Source Discretionary
of Income Spending

Very Little Leverage
Capital on Technology
Requirement

Multiple sources of income which includes both transaction fees (from
Equity and Derivatives) as well as trail fees (PMS, Mutual Funds, Private

A Equity, Bonds, Digital Gold, Fixed Deposits, etc.
AR quity, 8 p )

Investment required to start the business is nominal. Perhaps no other
business will require such negligible capital requirement

Leverage on technology is high. One can capitalize on it and serve their
clients better. Physical locations are not a constraint anymore

There is lack of quality professionals to provide these services. You can
tap on this and cater to the needs of the clients

Lack of “Customer First” approach making disillusionment with
existing service provider. Very easy to establish and run once you are
trained by us




Dedicated regional language advisory and business development desk
to help you with advice and business development support

Knowledge support for better understanding of systems and processes
related to back office operations & risk management systems

Staff recruitment team to help our partners recruit their employees

Regular partner and staff training by MOFSL and industry
professionals to increase the productivity of the team

Client acquisition support with marketing collaterals, events, seminars
and much more

Regular business development workshops conducted by experts and
senior management of Motilal Oswal

Exciting contests for growth of various products and services

Aggressive branding support and PR efforts to help our
Business Partners acquire new customers

MOSt Advantage & MOSt Select: Dedicated desks to help our
business partners open A/C and service their HNI clients.
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Personalized coaching
and guidance

i

Dedicated product specialists
and meetings with experts

ﬂ Access to senior management
for consultancy

>

Broking Advisory
Products like

Commodity

Technical Calls, and Currency

Fundamental Advisory
Portfolios, Robo Advisory
Products
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Solid Research &
Solid Advice

Partner with us.
THINK BIG. GROW BIG.



ANUJ AGARWAL (Telangana)

Participating in UNNATI & getting associated with Motilal Oswal was an overall
good experience. The Online as well as the Offline sessions were very smooth &
very informative about the financial markets. The classroom sessions were
brilliant where we learned multiple aspects of franchisee business, got an
opportunity to meet various people from different business verticals. My
personal favorite among all the sessions was the one from the Advisory team,
they helped us solving all our doubts & misunderstandings. | would like to
recommend UNNATI for everyone who has passion for the financial markets.

MANOJ KUMAR CHOPRA (MP)

It was really a pleasure to be associated with Motilal Oswal . My initial idea was
to just to understand how the broking business functions , trust me UNNATI
programme got me hooked on to it. It helped me gained ample amount of
knowledge which cleared most my doubts. The programme was really informative
& really enjoyed being a part of it. All the speakers & mentors who conducted
the classroom and webinar sessions were fantastic, they explained each and
every topic in detail. The best part was Mr. Oswal himself conducted a session
during the programme, it was really a privilege to meet & interact with him.
UNNATI as a programme has really helped me understand the financial markets.

VIPUL KHANDELWAL (Delhi)

UNNATI Programme is a perfectly crafted for the participants to understand the
capital markets , the programme helped me in understanding the broking
business indepth, The programme really helps you in increasing your knowledge
about financial markets. The most important thing is ,it helps you with strategies
to expand your business. Classroom and webinar sessions were very insightful
and all the speakers were really good in explaining each and every concept.




SACHIN MALI (Maharashtra)

UNNATI gave me in-depth knowledge about Securities, Derivatives, Currencies
and Commodity market. The course helped me understand various aspects of
the financial markets along with branding, marketing and sales strategy. | would
strongly recommend this course to everybody who desires to excel in the
financial products distribution business.

NOMULA REDDY (Andhra Pradesh)

UNNATI as a training program helped me enhance my knowledge about the
capital markets. The training program gave good learnings on client acqusition,
sales strategy and valuable insights for starting a new business. It is highly useful
for beginners in the financial markets. UNNATI is pioneering in creating dynamic
entrepreneurs in the Indian captial markets. Looking forward to implement the
learnings and begin my success journey

MURLIDHARAN V. (Tamil Nadu)

The structure and flow of the program was very good. The program helps all
finance as well as non-finance background individuals with an entrepreneurial
mindset to understand the Nitty-gritties of the Financial Services business with
appropriate knowledge. At a retiring age, this program filled me up with
enthusiasm to start a new business in Equity market.




Paresh Sukhtankar was a practicing Chartered Accountant. In
1999, he became a Motilal Oswal Business Partner. With his
passion and MOFSL's Solid Research, Solid Advice and Solid
Execution, today, he is the CEO of his own firm with over

2300+ clients.

Suresh Loya associated with MOFSL in
2000. With his dedication and MOFSL's
Solid Research, Solid Advice and Solid
Execution, he has grown his business
today to 40+ offices and over 22,500
clients. Due to his consistent
performance and growth, he was
inducted in MOFSL Hall of Fame in
2009.

Kavish R Shah started his business with
us in 2005 with 1 outlet in Kolkata and
18 clients made up of family members.
MOSFL's strong marketing support,
RMS support and brand pull has helped
Kavish increase his presence to 40+
outlets and 14000+ clients.

Siddharth Karnawat, though based in a
small town (Beawar-Rajasthan), always
had a passion for Broking. He became
our Business Partner in 2005 and with
the support of MOFSL systems,
processes and people, his revenue has
increased multifold and clients have
increased from 50 to 5000+.

Madan Mohan Lohiya was a sub-broker
in 1995 with 350 clients. In 2002,
feeling the need for better research-
based advice and all round support, he
became our Business Partner. In just a
few years his client base has grown
multifold, from 350 to 6700+ clients
and so has his revenues.




8 Reasons favouring business in Broking &

5 Trillion $ Economy

It took India 70 years to reach 2.6 Trillion dollar economy. It is
estimated that Indian economy will reach 5 Trillion dollars in just 7
years now.

7.4% GDP Growth
India’s GDP is growing at a fast pace of 7.4%

S 1 Trillion Saving & Investment opportunity by 2021

The combined Market Potential of India’s emerging Middle class is
expected to cross $1 Trillion threshold by 2021 with almost 57% of
Indian population being working class

Per Capita Income to be Double.

Per capita GDP is expected to increase from $1900 to $3500 in coming
4-5 years which will lead to increased discretionary spending and
investments leading to greater risk appetite

Financial product Distribution Business

Broking & Distribution - The beneficiary

Factors like young Indian demographics with majority in working class,
having higher discretionary spending power, will lead to a boom in
Financial Industry and the biggest beneficiary of this boom will be
Broking & Distribution Industry

Rs 65,000 Cr Industry

The size of Broking in 2009-10 was Rs. 11,728 crores. By 2025 the
Broking Industry is estimated to be around 65,000 Crores.

5 Fold growth in AUM

Association of Mutual Funds in India (AMFI) is targeting nearly five fold
growth in assets under management (AUM) to INR 95 lakh crore (US$S
1.47 trillion) and three times growth in investor accounts to 130 million
by 2025. Mutual Fund distribution can become a big growth and profit
driver for Brokers.

97% Indians yet to invest in Equity

Less than 2% of the Indian Population invests in securities. USA has 1
financial advisor per 170 people and India has 1 financial Advisor per
33,000 people. There is exponential growth opportunity that is yet to
be unlocked.




You can become our Business Partner and have your own setup to achieve
Franchisee your dream with passion and the capability to pursue the journey towards
success

You can become our Remisier and use our branch facilities to grow the

Remisier business at minimal cost.







