





Diversified business model

CAPITAL MARKETS

Motilal Oswal Financial Services

® Market share improved
by 40bps QoQ to 3.0%

® Market share in cash &
derivative segmentis

at multi-quarter high

" Highesteverbroking

revenuesina quarter

" Accelerated pace of
new clients addition.
Up 166% YoY

® Strong liquidity on
parent balance sheet
with unutilised banking
linesof Rs 12.8 bn and
cash of Rs 4.9 bn.

ASSET MANAGEMENT

® AMC AUM stood at Rs
352 bn, +18% QoQ in
Q1FY21

® AMC net salesgained
traction in Q1FY21,
+17% QoAQ.

® Launched India’s 1°
digital NFO of S&P 500
fund

® Traction indirect and
digital channel

" PE/RE Committed
investment AUM till
date standsat Rs 65 bn

" Wealth AUM: Rs 178
bn, +14% QoQ in
Q1FY21

HOUSING FINANCE
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= CoF reduction by 50bps
YoY ledto margin
expansion

= NPA 1.8%, 1+ DPD on
falling trajectory.

= PCRincreasedto 87%
(special Covid-19
related provisioning of
Rs 210 mn)

= Strong tractionin
collection efficiency

= CosttoIncome ratio
improved to 36%

= Superiorquality of new
book underwritten

= Strong liquidity on
balance sheetwith
undrawn sanction of Rs
7.4bn & cash of Rs 3bn.

FUND BASED
INVESTMENTS

® Total quoted equity
investmentincluding
MTM gains at Rs 12.7
bn

® Total investmenton
books including
alternate investments
stands at Rs 18.6 bn

® Cumulative XIRR of
~11.6% on total
investments

® Company has initiated
Buyback of equity
shares upto Rs 1.5 bn

(excludingtax).




Business-wise RoOE mix

Group RoE* Segment-wise RoE, with % of net worth employed (NWE)
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Fund based
investments
33% in Q1FY21

(55% of NWE)

Fund based
investments
7% in Q1FY20

(62% of NWE)
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Consolidated Financials — Revenue Mix :jﬂ MoTiLAL OSWAL
YEARS
Particulars (Rs mn) QlFY21 Q1FY20 YoY (%) Q4FY20 QoQ (%)
Broking 3,434 2,778 24% 3,381 2%
Investment Banking 4 3 26% 9 -59%
Asset Management 1,036 1,443 -28% 1,316 -21%
Private Equity 219 240 -9% 283 -23%
Wealth Management 221 221 0% 255 -13%
Housing Finance 1,333 1,527 -13% 1,398 -5%
Fund Based (Ex-MTM) 82 70 17% 88 -7%
Total Revenues 6,328 6,282 1% 6,730 -6%
Total Revenues afterIntercompany adjustments 5,909 5,850 1% 6,236 -5%
Operating Costs 3,287 2,997 10% 3,462 -5%
EBITDA 2,622 2,853 -8% 2,774 -5%
PBT 1,428 1,518 -6% 1,392 3%
Operating PAT (1) 1,030 994 4% 974 6%
MTM PAT (2) 1,305 301 334% -3,511 -
Exceptional Item (3) -666 - - - -
Reported PAT(4) = (1)+(2)+(3) 1,669 1,295 29% -2,537 -

1. Operating PAT is excluding MTM on fund based investments and exceptional item

2. MTM PAT includes profits/(loss) on account of Fund based investments made in Equity & Alternate Funds

3. Exceptional item (post tax) comprises of provision made by the Company of Rs 666 mn on account of negative price settlement effected by MCX vide its
circular dated April 21, 2020, in respect of Client positions entered by the company as a Commodity Broker. The Company has filed writ petition before the
Bombay High court (BHC) against the MCX circular and the said writ petition is pending. Moreover the company has filed arbitration petition for interim relief
before the BHC against the client where the court has directed the client not to dispose-off its assets; further the company has filed an arbitration claim for
recovery of outstanding debits against the client. The company is hopeful of recovery as the client is reputed entity and has resources to pay, however
pending the arbitration proceedings company has conservatively provided for the full outstanding amount in respect of its client positions in Q1 FY21.

4. Reported PAT numbers are post minority and exceptional item
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Consolidated Financials — PAT Mix :Ejm MoOTILAL OSWAL
YEARS
PAT (Rs mn) Q1FY21 Q1FY20 YoY (%) Q4FY20 QoQ (%)
Broking 613 401 53% 451 36%
Investment Banking -39 -39 - -37 -
Capital Markets 573 362 58% 414 38%
Asset Management 240 362 -34% 357 -33%
Private Equity 52 51 3% 48 10%
Wealth Management 0 6 -97% 14 -99%
Asset & Wealth 292 419 -30% 418 -30%
Home Finance 111 171 -35% 176 -37%
Fund Based (Ex-MTM) -2 23 - -11 -
Total Intercompany 58 23 151% -21 -
Operating PAT (1) 1,030 994 4% 974 6%
MTM PAT (2) 1,305 301 334% -3,511 -
Exceptional Item (3) -666 - - - -
Reported PAT(4) = (1)+ (2)+ (3) 1,669 1,295 29% -2,537 -

1. Operating PAT is excluding MTM on fund based investments and exceptional item
2. MTM PAT includes profits/(loss) onaccount of Fund based investments made in Equity & Alternate Funds
4. Reported PAT numbers are post minority and exceptional item
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YEARS
Particulars (Rs bn) Q1FY21 FY20
Sources of Funds
Net Worth 32.8 30.9
Borrowings (1) 45.9 46.3
Minority Interest 0.4 0.4
Total Liabilities 79.0 77.5
Application of Funds
Fixed assets (net block) 3.3 33
Investments 33.2 30.9
Loans and Advances (2) 41.9 40.8
Net current assets 0.6 2.5
Total Assets 79.0 77.5

1 Borrowings are inclusive of MOHFL. Ex- MOHFL borrowings are Rs 14.8 bn in Jun-20.
2 Loan & Advances include loan book of Motilal Oswal Home Finance and Margin Trading Facility book.



Financial Performance

Revenue Trend Profitability Trend

_________________ > I Revenues (Rs bn) [ PAT (Rs bn) —8—EPS (Rs)

FY16 FY17 FY18 FY19 FY20 Q1FY21 FY16 FY17 FY18 FY19 FY20 Q1FY21
Revenue Mix Operating Profit Mix
7 Capital Market = Asset & Wealth Mgt © Housing Finance = Fund based 1 Capital Market ~ Asset & Wealth Mgt =~ Housing Finance Fund Based
10
10% 9 9% ? % % 4% 10% 11%
19% 25%
° 30%
24% % 0% % 40%
0,
26% ° 19% 32% °

FY16 FY17 FY18 FY19 FY20 ! Q1FY21 FY16 FY17 FY18 FY19 FY20 l Q1FY21

Note: Revenueand PAT areas per IGAAP for FY16 & FY17.



Businesses Building Scale

AMC AUM growth trend (Rs bn) Wealth AUM growth trend (Rs bn)

CAGR: 30% CAGR: 25% 175 178

EY16 FY17 FY18 FY19 EY20 Q1FY21 FY16 FY17 FY18 FY19 FY20 Q1FY21

DP AUM growth trend (Rs bn) Distribution AUM growth trend (Rs bn)

612 102

CAGR: 50% 926

|
FY16 FY17 FY18 FY19 FY20 | Q1FY21 FY16 FY17 FY18 FY19 FY20 | QlFy21

Note - FY20 AUMs areimpacted due to steep fall in equity marketin March month due to Covid-19. However, full year average AUM for AMC was Rs 385 bn, PWM was Rs 184
bn and Distribution was Rs 100 bn.
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GROWTH DRIVERS

Key Highlights

Q1FY21 performance remains encouraging on most of the fronts.

Our engagement level with clients across businesses is at its best.

Despite of lockdown in Q1FY21, we have witnessed limited impact
on our businesses, in fact we have seen surge in some of the
businesses led by sharp recovery in market.

Home Finance business has seen sharp reduction in CoF and has
low moratorium on the book. Home Finance company is well
capitalised with net gearing of 3.2x.

Sizeable expansion in AMC and Broking distribution network will
drive next leg of growth.

Consolidated net worth stood at Rs 32.8 bn, net debt is Rs 37.4 bn.
Excluding Home finance debt, net debt is Rs 9.3 bn. Overall debt is
down by 4% YoY. Total D/E declined to 1.4x. Ex-MOHF D/E stood at
0.5x. Net of investments, we have net cash on balance sheet.

ROE trend

[ ROE(%)  —e— Dividend Payout (%)

33%
50%

FY16 FY17 FY18 FY19 FY20 ' Q1FY21

Note: ROEforFY18,FY19,FY20& Q1FY21areexcluding OCI.
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BROKING & DISTRIBUTION [’jﬂj

Market share
improved by 40bps
QoQ to 3.0%; multi-

quarter high

Highest ever gross
brokerage achieved in
June month

50% of active clients
traded in month of
June

Expanded operation in
88 cities and 18 states

Online business 56% of
retail volume
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Particulars (Rs mn) Q1FY21 Q1FY20 YoY (%) Q4FY20 QoQ (%)
Revenues 3,434 2,778 24% 3,381 2%
- Brokerage 2,397 1,663 44% 2,202 9%
- Distribution 166 216 -23% 263 -37%
Operating Costs 2,220 1,811 23% 2,197 1%
EBITDA 1,214 967 26% 1,185 2%
EBITDA Margin 35% 35% - 35% -
PBT 814 597 36% 629 29%
PAT 613 401 53% 451 36%
Exceptional Item (1) -666 - - - -

PAT incl. exceptional items -53 401 - 451 -

1. Exceptional item comprises of full provisionmade by the company on account of negative price settlement of Crude Qil Derivative positions
of the customers in Commodity Broking.

Retail broking revenues are at all time high led by strong surge in volumes and market share gain across cash
and derivative segment.

In Retail broking business we have witnessed strong traction in new clients addition driven by franchisee and
retail channel , total 86,900 clients acquired in Q1FY21, +166% YoY. Active clients have also registered 24% YoY
growth at 0.41 mn as of June 2020.

Distribution business AUM grew by 13% QoQ at Rs 102 bn. Current penetration of only ~15% on total client
base, provides head-room for growth in AUM. We have started Insurance broking business a year back and
have registered strong premium collection in first year of business envisaging future business potential.

We are investing in talent and also expanding our reach with higher branch addition. We have hired ~500
employees and expanding our footprint in geographies like Southern and Northern part of the country. We
believe that this will help us in new client acquisition and acquiring market share.

MOFSL’s overall ADTO grew 51% YoY to Rs 255 bn in Q1FY21. Overall market share (ex-prop) stood at 3.0% in
FY21 supported by robust traction in high yield-cash market share.

Broking business also runs a margin funding and LAS business, with total book size of “Rs 5.4 bn as of Q1FY21.

11



Broking & Distribution

Retail Broking & Distribution
® During lockdown, a new peak of 64% clients traded online and this
averaged at 57%.

® Single day number of trades executed crossed 1 million for the first time.

® Advisors are in touch with +16000 unique clients on daily basis and are
able to activate +500 accounts per day digitally.

" Focus towards development and infusion of entrepreneurial spiritin
new and existing franchisees has led strong growth in client base as well
as franchisee base (+45% YoY).

® Focus on banking partnership. Tie-up with AU Small Finance Bank for 3
in 1 (banking + demat + trading) account.

" Events like MOCA and MOBIC received huge response among retail
clients and franchisees.

Institutional Broking
" |nstitutional team won big at ASIA MONEY BROKERS POLL 2019.
® 1stRank - Best Overall Sales, Sales Trading & Corporate Access
m 2nd Rank — Best Local Brokerage
® This has been the result of focus driven differentiated research products
with 250+ companies covering 21 sectors.
® Corporate access has always been a key focus area.
® We have alsolaunched our 1stedition of virtual conference amid this
lockdown period.
" During lockdown we are arranging expert / management calls on daily
basis for clients . Number of notes are up by ~30% during this period.
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Distribution business Penetration

Retail clients (mn)  —m— Retail Distribution Penetration to Total clients(%)

16.3% 16% .
15% 15%

6% 1.54
R 1.20
0.79 0.81
FY16 FY17 FY18 FY19 FY20 Q1FY21

Geographic Distribution of Retail Active Clients (Cash)

East 10%

North 14%

0,
South 16% West 59%
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Broking & Distribution — Strong growth in Volume and Client acquisition

MOFSL Broking ADTO (Ex-prop, Rs bn)

Rising share of Active Clients (mn)
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Cash ADTO ' F&O ADTO Active clients (mn) —e— Market Share (Active clients)
|
|Im- - - ---------- > | oo 285 D >
| . 419 ! 5 7 l . 520 !
CAGR: 41% | NG CAGR: 23% |
| 235 TR : |
| | | |
! 174 : 189 ! 3.7% 3.6% 3.7% !
| | 3.5% | 9
| 3.2% | 3.4%
! 137 | 253 W | °
| |
85 i5e 210 | 172 i
>9 121 | |
51 74 | |
|
Y 1 . . 19 | - 37 0.17 0.21 0.31 0.32 0.38 | 0.41
|
FY16 FY17 FY18 FY19 FY20 ! Q1FY20 Q1FY21 FY16 FY17 FY18 FY19 FY20 I Q1FY20
Clients Acquisition and Retail Employees Trend Acquisition Trend of Franchisees/Business Partners
Retail Employees —e—Client Acquisition ('000) Franchisee Other Partners
125 4,467
3710 4,008 4,021
3,532 ’
3,393 ’
3,179 34%
3,002 ’ 30% ®
2,879 30% (] 33%

2,410 2,569 2,458 2,429 2,666 2,751

2,878 3,280 3,671

Q1FY19 Q2FY19 Q3FY19 Q4FY19 Q1FY20 Q2FY20 Q3FY20 Q4FY20 Q1FY21

o 29%
3190 31% 0% 2%
(o]

69% 69% 70% 71% 71%

70% 70%  67%  ©06%

Q1FY19 Q2FY19 Q3FY19 Q4FY19 Q1FY20 Q2FY20 Q3FY20 Q4FY20 QlFY21

Source: NSE, BSE
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Broking & Distribution — Strong growth in Distribution AUM

DP AUM growth trend (Rs bn)

Rising Distribution AUM (Rs bn)

612 CAGR: 50%

18

---------- >

102
96

90

38%

FY16 FY17 FY18 FY19 FY20 Q1FY21 FY16 FY17 FY18 FY19 FY20 Q1FY21
Distribution AUM Mix SIP AUM and Live SIPs
[ AUM (Rs bn) —e— Live SIP
“ MF 100,478 98,690 |
22% I
PMS :
|
- PE/RE |
|
= AIF I
10% :
Others :
|
|

FY16 FY17

FY20 '

FY18 FY19 Q1FY21
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INVESTMENT BANKING

DEALS

5 HDFC

QIP - Rs 18.9 bn

r
1k HDFC BANK

QIP -Rs 28 bn

&p) L&T Finance

r

QIP - Rs 10 bn

'(@ lPi.ra mal

QIP - Rs 49.9 bn

AU
SMALL
FINANCE
BANK

IPO - Rs 19.1 bn

&;’ e THROUGH Km%‘%
& E

(FINANCIAL SERVICES 1)
~—_—— ~

IPO - Rs 4.6 bn
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YEARS
Particulars (Rs mn) Ql1FY21 Q1FY20 YoY (%) Q4FY20 QoQ (%)
Revenues 4 3 26% 9 -59%
Operating Costs 54 56 -3% 55 -2%
EBITDA -51 -53 = -47 -
PBT -52 -56 - -48 -
PAT -39 -39 - -37 -

Disruptions due to the Covid pandemic

making activity.

and consequent lockdown have caused disruptions in deal

In the last quarter, we executed two buyback transactions, including a tender offer buyback.

While the deal closures have been weak, our pipeline of deals went up further led by new mandates

secured during the quarter.

The team continues to engage on a wide cross-section of mandated transactions across capital markets

and advisory. Sharp recovery in capital markets augur well for deal closures.

15



ASSET MANAGEMENT

AMC Closing AUM

Rs 352 bn,+18% QoQ
in Q1FY21

Rank 15 in Equity
AUM, as on June-20

One of the leading
playerin PMS with
~12% AUM share

Traction in direct and
digital channel

Stable market share of
1.9% in MF Equity
AUM

Moot

A

dm MoTiLAL OSWAL

YEARS

Particulars (Rs mn) Ql1FY21 Q1FY20 YoY (%) Q4FY20 QoQ (%)

Avg. AUM (bn) 326 389 -16% 385 -15%
Total Revenues 1,036 1,443 -28% 1,316 -21%
-Mutual Fund (Net) 240 342 -30% 264 -9%
-Alternates (Net) 357 480 -26% 504 -29%
Other Costs 266 266 0% 316 -16%
EBITDA 335 565 -41% 456 -27%
EBITDA Margin 32% 39% = 35% =
PBT 330 561 -41% 445 -26%
PAT 240 362 -34% 357 -33%

In Q1FY21, AMC’s profit impacted on account of lower average AUM post market correction in March
month. However, at the quarter end closing AUM has shown growth of 18% QoQ at Rs 352 bn and in
July 2020 AUM has reached pre-Covid level.

In Q1FY21, MF AUM stood at Rs 196 bn (+23% QoQ), while PMS and AIF AUM stood at Rs 132 bn (+13%
QoQ) and Rs 22 bn (+17% QoQ) respectively. Gross and net sales of AMC gained traction in Q1FY20 . Net
salesis up by 17% QoQ led by strong inflows in Mutual Fund.

Improvement in performance of several products supported gross as well as net flows during the quarter.

Several schemes rank top quartile in performance over 1 year and since inception as of June 20.
Reduction in redemption market share from 2.5% in Q1FY20 to 1.7% in Q1FY21 .

Launched India’s digitally first NFO of MO S&P 500 index fund amid Covid-19 crisis. The fund provides

Indian investors an exposure to the performance of leading 500 companies listed in United States.

16
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® SIP inflows in Q1FY21 was at Rs 3.85 bn (on realised basis). Average SIP ticket size at Rs 3,660 per month is higher than the industry average of
Rs 2,550. Our SIP market share and proportion to total inflows are steady.

® Market share in MF Equity AUM continued to remain stable at 1.9% in Q1FY21. Overall industry witnessed a fall in equity flows owing to
volatile equity market conditions.

B Efforts in offshore marketing have yielded modest results as of now. We remain committed to raise AUMs from offshore going forward.

® MOAMC launched Index funds which are India’s 1st of its kind retail focused passive funds. These index funds provides easy, economical and
effective way of investing to the customers.

® Qur entry into passive category will help us to on-board clients from bottom of pyramid which are typically new to equity assetclass or has
lower risk appetite. Moreover, this has also ensured our presence in bottom as well as top of the equity product pyramid.

® MOAMC offers only passive international funds. That is because we are building an entire bouquet of passive funds in preparation for a world
view where we believe that index funds will gain traction not for obvious reasons like alpha or lack of alpha, but because of simplicity, ease of
choice and sticking to decisions, preferences of a minimalist thought process etc.

Performance across product and categories Equity Product Pyramid
Inception Sl Y 1 year
Product Strategy D:te Inception Inception Aly ha D
Return Alpha P Alternates
PMS-Value Large-Cap  25-Mar-03 20.5% 6.1% 4.8% C
PMS-1OP Mid-Cap 15-Feb-10 8.4% 5.6% 5.0% Benchmark agnostic: high
alpha seekers-large
. ki

PMS-NTDOP Multi-Cap  11-Dec-07  13.5% 9.4% - “ag;:cghﬁ:;‘r’{ vs
B

MF — F-30 Mid-Cap 24-Feb-14 13.0% 1.1% 2.6% . .

Benchmark plus: tracking error within

MF — F-25 Large-Cap  13-May-13 11.4% 2.1% 8.0% a maximum permissible

A
— F- . _ _ 0, 0, _
MF — F-35 Multi-Cap 28-Apr-14 14.5% 5.4% Beta/Benchmark
* Read above MF (direct) performances with their corresponding Disclaimers in the '__|9|__C_;A_|_\j _é__h_§_§__;\_;)__ };_;_(;_s__é _r_I_f_Z_é__l_l'_l__éé_t__@_g_C_)_r_'_Y__é_u

funds’ Fact Sheets, which are available in www.motilaloswalmf.com.


http://www.motilaloswalmf.com/
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MOAMC AUM breakup and growth trend (Rs bn) MOMF AUM sourcing mix
MFAUM PMS AUM AIF AUM IFAs ' Direct NDs Wealth @ Captive |
Coemaon T Twe 77 | |
| CAGR: 30% 356 | 352 129% 11% 8% 7% 7% | 7%
I 28 | . S 14% 11% | 10%
. 24 207 | 22 17% L0 . | .
I 19 | 19% 18% 18% : 19%
; 150 160 ! 132 20% 23% ° |
| 203 e | |
| 5 | 329 35% 38% | 40%
105 105 | 42% 38% :
0 183 200 ! 196 |
54 160 I |
93 ! ; 25% 27% 26% | 24%
51 I 9% 13% |
. |
FY16 FY17 FY18 FY19 FY20 QlFY21 FY16 FY17 FY18 FY19 FY20 Q1FY21
MOPMS market share Alternatives share in MOAMC AUM
Rest of the Industry MO PMS Alternatives share in MOAMC AUM ' Mutual Fund share in MOAMC AUM
12%
46% 54%
88%

*Alternatives includes PMS and AIF



AMC EBITDA and Opex to AUM trend
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Asset Management — Potential levers to scale profitability [:’jﬂ
YEARS

MOAMC profitability trend

MoTiLAL OSWAL

—8— Op. Cost to Avg AUM (bps)

EBITDA Margin (%)

51 40% 389 |
\43\ 33% | 32%
|
|
33 I 33
)
0% 22% \.\2‘7/3‘0 : °
|
|
|
|
|
|
|
|
FYl6  FY17  FY18  FY19  FY20 | aiFv

Share of performance linked AUM in alternatives

PAT (Rsmn) —e—PAT to AAUM (bps)

|
39 39 42 |
|
32 |
32 | 30
l [ )
|
|
|
|
|
|
|
264 498 1104 1,467 1,601 | 240
|
FY16 FY17 FY18 FY19 FY20 ! Q1FY21

MOMF AUM Mix

Alternatives AUM - Performace linked

20%

80%

Alternatives AUM - Fixed fee

Share of Direct in MF Eq AUM

38%

62%

Share of Regular in MF Eq AUM
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Asset Management — Granularity of MF AUM

MOMF SIP AUM of inflows and SIP market share
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MOMIF rising SIP proportion

MO MF SIP % of MOMF gross inflows —e— MO MF SIP AUM Market share

1.43%

1.43%

1.41% 1.41%

1.40%

1.40%

38% 28% 30% 36% 26% 26% 22% 25% 31% 27%

—#— |ndustry SIP AUM as % of Ind Eq MF AUM MOMEF SIP AUM as % Eq MF AUM

31.4%

294%  29.5%

27.0% 280%

22.7% 26.8% 27.6%

25.8% 26.2%

29 3% 24.1%
3%

20.0%

17.4%

15.5%

Sep-19 Oct-19 Nov-19 Dec-19 Jan-20 Feb-20 Mar-20 Apr-20 May-20 Jun-20

MOMEF SIP flows (Rs bn)

QI1FY19 Q2FY19 Q3FY19 Q4FY19 QI1FY20 Q2FY20 Q3FY20 Q4FY20 Q1FY21

Share of Retail AUM in total MF AUM

Monthly 39%
avg: 1.4 bn Monthly
5.12 ! avg: 1.3 bn
5.00 5.05 475 | van :
- 407 395 3.96 | 385 24%
i 19% 19%
—a 17%
14%
Q1FY19 Q2FY19 Q3FY19 Q4FY19 Q1FY20 Q2FY20 Q3FY20 Q4FY20 Q1FY21 MOAMC RNAM Industry Birla HDFC ICICI
Note :SIP Flows amount are on realized basis Source : AMFI
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Particulars (Rs mn) Ql1FY21 Q1FY20 YoY (%) Q4FY20 QoQ (%)
Committed investment Total Revenues 219 240 -9% 283 -23%
AUM till date stands at Operating Cost 144 142 2% 179 -19%
Rs 65 bn EBITDA 75 99 -24% 104 -28%
PBT 74 94 -21% 104 -29%
PAT 52 51 3% 43 10%

Strong performance of
IREF 11 & Il funds with
+21% IRR

IREF IV raised Rs 11.5 bn
in an environment of
uncertain market
conditions

IBEF | delivereda
portfolio of IRR of +27%
on exited investments

Note: In Q1FY21, revenues were lower on QoQby Rs 60 mn on account of additional management fees received from IBEF llland IREF IV due
to fund raised closures. Effective taxrate was higher in Q4FY20on account of offshore profits dividend out to the PE parent company

Growth PE Funds

India focused mid-market PE fund with global & domestic institutions, family office and HNI investors.

MOPE Funds stand out with stellar performance. IBEF has delivered a portfolio IRR of 26.3%.

Fund Il has committed 100% across 11 investments so far after raising commitments from marquee
institutions and exits from fund will contribute, going forward.

IBEF Ill stands fully raised at ~Rs 23 bn and has already deployed ~Rs 13.2 bn across 7 investments; the Fund
is extensively evaluating opportunities across its preferred sectors

We are proud to share that one of our investee company namely Molbio is 2"9 Indian company whose testing
kits have been approved for COVID 19. They also got order to supply 1.2 mn Kkits.

Real Estate Funds

Real Estate focused fund driving superior risk adjusted returns through debt related / structured equity
instruments. Focuses on Mid-income housing projects.

IREF Il is fully deployed across 14 investments. The Fund has secured 10 complete exits and 1 structured exit
and has returned money equalling 125.4% of the Fund Corpus back to the investors. Average IRR on exited
investments is 21.4%

IREF 1l has deployed Rs 13.54 bn including reinvestments across 24 investments. The Fund has secured 6 full
exits and has returned money equalling 30.5% representing income earned & distributed to its investors.
Average IRR on exited investments is 22.4%.

IREF IV, launched in the third quarter of 2018 achieved its final close in February 2020 at Rs.11.48 bn. The
fund has deployed Rs.5.3 bn across 9 investments.



PE & RE - Fund performance and allocation
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MOPE Funds Performance

MOPE Funds- Sector Allocation

Investments Fully Exited

Amount Invested Rs 17.5 bn

IBEF Fund IRR 27%+

MORE Funds Performance

= Consumer
Financial Services
Phrama
Niche manufacturing

Services

10%

13%
m Others

MORE Funds- City Allocation

Investments Fully Exited

Total Receipts Rs 23.2 bn
Average IRR of Fully Exited Investments (Fund II, Il & IV) 21%+

Chennai

Hyderabad

NCR

Mumbai

Pune

Ahmedabad
Bangalore

Capital Returned
Cash/Undrawn Capital

*Value of investmentsisbased on the ValuationReport ason 31stMarch 2020 by Grant Thorton (GT), a leading global audit firm.

[ 19%
7%

7

6%

[ 6%

4%

I 3%

_ 22%

26%
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PE & RE- Exits from 7 funds provides strong visibility over next decade [:jﬂj

Launch period of PE & RE Funds
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MoTIiLAL OSWAL

YEARS

QGLP investments delivering higher IRR

Investment Amt(Rs Mn) —0— IRR (%)
61%
>00 480
IREF IV
IBEF 111 Rs 11.5 bn
IREF 111 Rs 23 bn
IREF 11 Rs 10.3 bn
Rs 9.5 bn
IBEF I
Rs 5.5 bn
FYo7 FY12 FY14 FY17 FY18 FY19 Electro Mech  Time ParagMilk Power Mech  Minda Mrs.Bector's  Dixon AU
Systems  Technoplast foods Projects Industries Foods  Technologies Financiers
Exit period of PE & RE Funds IBEF | exits delivering 5.7x MoC
o IBEF 11 & 111,
ot 21025 IREF 11, 111 & 6.0x  6.1x
\agv\t“f%ﬁw‘ > IREF Il & v 5.7x
- \
e\ IREF 11
=" REF W IBEF | & 4.5x
e IREF 1| 3.5x
-=" IBEF | & 2 Ox
IREF 11
2.3x
IBEF | Lox 2D
1.4x

IBEF I
FY16 FY17 FY18 FY19 FY20 FY21- FY30 FY1l1 FY12 FY13 FY14 FY15 FY16 FY17 FY18 FY19 FY20
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Strong traction in
Gross/Net sales with
multi-quarter high at Rs
8 bn

Intense client
engagement through 53
webinars covering
4000+ unique
clients/prospects.

Client acquisition
growth rate at +18% YoY

W EXp,
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WEALTH MANAGEMENT | 0] aeomrar oswar
YEARS

Particulars (Rs mn) Q1FY21 Q1FY20 YoY (%) Q4FY20 QoQ (%)
Wealth AUM AUM (bn) 178 180 -1% 156 14%
at Rs 178 bn, up 14% Revenues 221 221 0% 255 -13%
QQ Operating Cost 217 211 3% 232 -7%
EBITDA 4 10 -57% 23 -81%
PBT 1 7 -80% 20 -93%
PAT 0 6 -97% 14 -99%

Note: Q1FY21 revenues are down QoQ on account of lower sale of high yielding alternate products.

Wealth business revenue remained flat led by flattish AUM. However, sequential dip in revenue is on account
of lower average AUM post market correction in March month. Also, challenging market conditions and
adverse regulatory measures have impacted revenue stream.

Opex remains elevated as business continues to be in investment phase .

Currently, 44% of RMs are less than 2 years of vintage. RM productivity will pick up in line with their rising
vintage. As existing RM vintage increases ,profitability of the business can improve commensurately.

Trail based revenue model since inception has helped us to cover our fixed costs despite higher investment in
RMs in recent past. Trail based revenues are ~67% of total revenues and covers ~73% of total fixed cost.

Yield was at ~54 bps, with equity mix of ~¥62% in total AUM in Q1FY21.

Open architecture model is enabling the incremental sales to be driven by non captive products, resulting in
more diversified products offering.

Focus on portfolio strategy implementation using Investment charters, technology solutions and higher yield.
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Wealth Management

Wealth AUM (Rs bn)

Wealth UHNI Family Clients

CAGR: 25% 175 178

FY16 FY17 FY18 FY19 FY20 Q1FY21

Wealth Sales RM

4,186

FY17 FY18 FY19 FY20

RM Vintage Analysis

4,375

Q1FY21

126 129 131

FY16 FY17 FY18 FY19 FY20 Q1FY21

19%

36% of
RMs have
>3yr
vintage

17%

= 0to1lyear

©~ 1to3years

3to5years

5+ years
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Wealth Management

AUM Breakup (Rs bn)

Recurring and Transactional AUM mix

» MF PMS AIF  m PE/RE Liquid MF Other © MF = PMS, AIF & Structure PE/RE m DP Fixed Income
. === 1189 | R
180; s SR | 178
1156 | -
0 o
26% 27% 24% | 26%
9 g J 24% | \
0,
9% 8% - 3% : 7%
0, (0]
20% 19% 20% 17% | 17% .
I
|
|
[
I T
Q1FY20 Q2FY20 Q3FY20 Q4FY20 ' QlFY21 Recurring Transactional / Brokerage
Upfront and trail contribution in revenues (%) Trail income will protect margin in downturn
“Upfront = Trail " % of Cost covered by Trail revenue
| 80% |
[ | 73%
: 68% 72% : o
0 |
38% 48% . | |
61% 70% : 67% I
|
| |
| |
| |
| |
| I
| |
| |
| |
|
Y17 Y18 FY19 FY20 ! 01FY21 FY16  FY17  FY18  FY19  FY20 ' Q1FY21
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HOME FINANCE

Improvement in CoF led
to margin expansion;
Received 1% refinance

from NHB

1+ DPD at 9% ; 90+ DPD
at 1.8%.

PCR Increase to 87%

Strong performance of
new loan book with
negligible delinquency

Rating upgrade from
CRISIL to AA-/Stable
during FY20

Traction in Collection
efficiency

an EXPg%

S
:(E m MoTiLAL OSWAL
YEARS
Particulars (Rs mn) Q1FY21 Q1FY20 YoY (%) Q4FY20 QoQ%
Net InterestIncome (NII) 568 578 -2% 579 -2%
Total Income 578 599 -4% 632 -9%
Operating Cost 210 239 -12% 231 -9%
- Employee Cost 145 160 -9% 153 -5%
- Other Cost 65 79 -18% 78 -17%
Operating Profit (Pre-Prov.) 368 360 2% 401 -8%
Provisioning 127 111 20% 120 7%
PBT 240 250 -5% 281 -15%
PAT 111 171 -35% 176 -37%

NIl & PPOP declined marginally QoQ as the sale of NPA book to ARC in Q4FY20 drove loan book reduction.
PAT decline YoY despite 2% growth in PPOP due to non-cash items - Covid Provision (Rs 130 mn) and impact

of deferred Tax (Rs 70 mn) due to reinstatement of tax asset post migration to new regime. (Overall tax rate
54%, Cash Tax Nil).

Yield on Advances improved by 40bps YoY to 14.3% in Q1FY21 while of Cost of Funds is down by 30 bps
QoQ / 50bps YoY to 9.8%, resulting in expansion in Spread to 4.5% and NIM to 5.8% in Q1FY21.

We have raised Rs 4 bn in Q1FY21 at average cost of 8.6%. We expect average CoF to trend lower over next
3 quarters.

Opex was brought down to further Rs 210 mn in Q1FY21 and is down ~27% from the high. As a result, Cost
to Income ratio is down to 36%.

We have further enhanced provisioning in Q1FY21 by Rs 130 mn considering potential Covid-19 impact, this
has resulted in increase in our PCR from 66% in Q4FY20 to 87% as of Q1FY21. Total provision towards
Covid-19 impact stands at Rs 210 mn as of Q1FY21.

We have provided moratorium facility to ~26% of customer base as of June 20 based on customers request.

Net gearing is down to 3.2x, Tier 1 CAR remains robust at 42.6% and liquidity remains strong.
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Home Finance

ECL Provisioning Details

MOHFL's GNPA and NNPA Trend
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YEARS

MoTiLAL OSWAL

Particulars (Rs mn) Q1FY21 GNPA NNPA —e—PCR
Stage 1 &2 36,365 10.4% 87%
% portfolioinstage 1 & 2 98.26%
Stage 3 644
% portfolioin Stage 3 1.75%
ECL Provision % Stage 1 & 2 1.09%
Total Assets 36,863 15 3.0% .
ECL Provision 559 70 370
1.8% 1.8% 1.4% 1.8% 1.3%
ECL Provision % 1.52%
Coverage Ratio % (incl. std. assets) 87%
Q1FY20 Q2FY20 Q3FY20 Q4FY20 QlFY21
State Wise Disbursement— Rising new state contribution
'_PI_d_St_aEe_S _ : Incremental contributionfrom '_l\l'_av_v ?t?t_es_ N :
73% new stateisrising leading to 12%
lower concentration risk 11%
0, 0,
559 9%10A> 10%
46% o 8% 8% 8%
sy 7% 7%7%
0
6% 6%
15%130,  15%16% 3% 3%3%3% 3%
0 10% _,, 10%11% go, 2% 2%
7% 6% ° 1% 1%
0% 0% 0%
Maharashtra Gujarat Madhya Pradesh AP & Telangana  Tamil Nadu Chattisgarh Karnataka Rajasthan
FY17 FY18 FY19 FY20 Q1FY21 FY17 FY18 FY19 FY20 Q1FY21



Home Finance - Asset quality trend

No. of moratorium cases

Net Slippages (Rs mn)

= No. of cases —@—As % of total customers

36% e Rt GICIE TP PP PRI IE ey .

' 9% of customers opted for
32% !

. full 4 months moratorium

Apr-20 May-20 Jun-20
Collection efficiency trend

85.5%
76.2%
67.6%

Apr-20 May-20 Jun-20

1200

Mar-18 Jun-18 Sep-18 Dec-18 Mar-19 Jun-19 Sep-19 Dec-19 Mar-20 Jun-20

1+ DPD trend

2% .,
21% 00

Jun-19
Jul-19
Aug-19
Sep-19
Oct-19
Nov-19
Dec-19
Jan-20

Feb-20
Mar-20
Apr-20

May-20
Jun-20

Collection efficiency is including moratorium
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Home Finance [“ﬂﬂ] MoTiLAL OSWAL
YEARS

" Disbursements in Q1FY21 were Rs 238 mn. While we were planning Loan book and Disbursements trend

to ramp up disbursements from Q1FY21, this has been pushed back Loan Book (Rsmn)  —e— Disbursement (Rs mn)

by atleast 2 quarters due to the pandemic. | ATSof Rs0.88 mn E
48,320 43.570 1 Families # 47,950 |
. .12 » b - !
® Encouraging performance of new book sourced from April’18. Only 36,860
36,670 ,
10 cases in NPA pool out of ~6000 cases disbursed. In new book, 14,331
~93% of disbursement was in <Rs 1.5mn ticket size.
® Proactive cost measures, process automation and consolidation of 2,900 1.900
y 238
branches resulted in lowering of total cost on YoY basis.. Centralised
credit appraisal for salaried employees to improve efficiency and FY18 FY19 Y20 Q1FY21
lower operational cost Net Worth (in mn) and D/E
" Filed Section-138 against 3000+ customers and filed SARFAESI NetWorth (Rsmn) —e— Leverage(x) | Totalcumulative |
. . | capitalinfusionat |
against 1300+ customers. Under Section-138, ~110+ accounts have ' Rs 8.5 bn !
5.0 , Rt ;
received non-bailable warrants and 700+ bailable warrants 43 i
: : 4.0
received, whereas under SARFAESI, ~75 accounts have received DM 37 ; .\3.2
order and 80+ properties under possession. !
8,674 i 2 8,752
" 71% of the book out of the total book is never delinquent and 29% 8,266 : 8,448
of the book has never bounced & never Delinquent. More-over, 7,607 :
~66% of our total cases have shown very low risk behaviour off i
FY18 FY19 FY20 : Q1FY20 Q1FY21

MOHFL's loan book on BUREAU scrubbing analysis.
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Home Finance — Strong liability management [éjﬂ] MoTiLaL OswaL
YEARS
NIM expansion led by traction in CoF & Yields Liability mix based on rates (%)
NIM (%) = Yields (%)  Cost of fund (%) Floating Rate Liabilities (%) Fixed Rate Liabilities (%)
14.0% 13.9% 14.3% 13.9% 14.3%
: 38% 34%
10.1% 10.3% 10.2% i 10.3% 9.8% 50% 45%
4.9% 4.8% 5.4% . 52% >-5%
1 (o)
! 50% 55% 62% 00%
FY18 FY19 FY20 | Q1FY20 Q1FY21 FY18 FY19 FY20 Q1FY21
Diversified liability mix Positive ALM for 1 year (Rs bn)

Limited borrowing repayments for next 1 year,

TermLoan = NCD  NHB i !
E strong undrawn borrowing lines (Rs 7.4 bn), places i

7.0

2% us in strong liquidity position.
————————————————————————————————————————————————— 48.6
41.5
54% 57% 52% 54% Assets  Liability
13.3
233
6.7 49
~09 0502 1307 2621 :
FY18 FY19 FY20 Q1FY21 1mnth 1-2 mnth2-3 mnth3-6 mnth6 mnth-1 1-3yr  3-5yr Over5yr Overall

yr
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Home Finance éjlﬂ MOTILAL OSWAL
YEARS
Infrastructure & Resources Login to Sanction & Sanction to Disbursement trend
Employees —e— Branch . . . .
—e— Sanctions to logins Disbursements to sanctions
1273 72%
61% &% 66% 62%  66% 1%
1174 1184 55%
o)
1145 44% 46% 62%

36%

_______________________ .
120 Lower conversion of

113 110 110 i sanction to disbursement i
® ! i

due to lockdown

FY18 FY19 FY20 Q1FY21 Q1FY19 Q2FY19 Q3FY19 Q4FY19 Q1FY20 Q2FY20 Q3FY20 Q4FY20 Q1FY21
LTV of 59% and FOIR of 43% Customer segment mix and Product mix
- TV FOIR
10%
60% 59% 59% R 28%
51%
44%
7%
27%
9%
4% 7
44%
43% 43% 44% 1% |
Salaried- Doc Salaried- Cash New Purchase Self-Construction
Resale Composite
E- A E-D
FY18 FY19 FY20 QiFY21 SE- Assessed SE-Doc

Home Improv./Ext. Others




Home Finance
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Opex and Cost to Income

Tier-1 and Total CRAR

mm Opex (Rs mn) —e—C/I

49%

44% 43% 44%
° 40%

44%

Q1FY19 Q2FY19 Q3FY19 Q4FY19 Q1FY20 Q2FY20 Q3FY20 Q4FY20 Q1FY21

Tier ICRAR = CRAR
46.4%47-6%

I 42.7%43-9%
20

Q1FY21

35 59, 37-8%
. (o]
31.4%
28.1% 27.5%29-2%

FY17 FY18 FY19 FY

ROA and ROE ROA Tree- Q1FY21
1 ROA ROE
PAT to Assets
8.1% 7 8% 8.3% 8.3% PBT to Assets
3.9% Provision to Assets
1.5% 1.6% 1.8% 1.8%
0.7%
— — || — [ - - Opex to Assets
Q4FY19 Q1FY20 Q2FY20 Q3FY20 Q4FY20 Ql1FY21
_ (o)
1.1% NIl to Assets 5.8%
-5.6%

* Q1FY21 figures are excluding DTA impact of Rs 70 mn
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FUND BASED INVESTMENTS

Total quoted equity
investmentincluding
MTM gains was Rs 12.7
bn as of Q1FY21.

Total unrealised gain on
fund based investments
at ~Rs 3.35 bn

Cumulative XIRR of
~11.6% on total
investments

an EXP&,

MoTiLAL OSWAL

g
g
0
YEARS
Particulars (Rs mn) Q1FY21 Q1FY20 YoY (%) Q4FY20 QoQ (%)
Revenues 1,485 339 338% -3,754 -
PAT 1,303 324 302% -3,522 -

Note: Fund based revenues and PAT excludes Other Comprehensive Income

led by sharp improvement in market.

funds, Real estate funds, AIF and strategic equity investments.

Cumulative XIRR on total investments is ~11.6% (since inception).

Strong traction in fund based revenues are primarily on account of positive MTM during the quarter

Fund based book includes gains/loss on sponsor commitments cum investments in equity MF, PE

Total equity investment including alternate funds was at Rs 18.6 bn as of Jun-20, since MTM of these
gains are now included in earnings under Ind-AS reporting.

These investments have helped “seed” our new businesses, which are scalable, high-RoE opportunities.

They also serve as highly liquid “resources” available for future investments in business, if required.
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Fund Based investments — Skin in the game

Skin in the game in AMC

Skin in the game in PE

" AMCAUM (Rs bn)  m Sponsor AUM in AMC (Rs bn)

Growth in investments over the years

I Committed investment AUM (Rs bn) [ Sponsor Commitment in PE (Rs bn)

Rsbn
17.4

11.3

FY16 FY17 FY18

17.9 17.5 18.6

FY19 FY20 Q1FY21
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New Ad Campaign- “Skin in the Game”

MoTiLAL OSWAL

|:YEJ\RS

DON'T TRUST AN OWNER
WHO DOESN'T EAT
WHAT HE SERVES.

DB’ " A
'  TRUSEEHEOWNER
« % WHO DOES.

Our “SKIN IN THE GAME” campaign being talked in various media

TRUST THE OWNERS THE LARGEST INVESTORS .
WHO INVEST IN THEIR IN MOTILAL OSWAL
OWN EQUITY FUNDS. MUTUAL FUNDS

ARE ITS PROMOTERS:S
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https://www.youtube.com/watch?v=taTOASB4xXk&feature=youtu.be&utm_campaign=skininthegame&utm_source=fb&utm_medium=post&utm_creative=youtubewallpaper&utm_device=mobile
https://www.youtube.com/watch?v=taTOASB4xXk&feature=youtu.be&utm_campaign=skininthegame&utm_source=fb&utm_medium=post&utm_creative=youtubewallpaper&utm_device=mobile

Awards & Accolades

&\1‘ EXPQ, %

YEARS

MoTiLAL OsSwAL

’ \

Asia Money Broker
\jjﬂ Poll 2019
i No. 2 Local Brokerage
/ No. 1 Overall Sales,
No. 1Sales Trading
Team,
No. 1 Corporate
ccess Team

)/

) |

\:/- . Motilal Oswal wins
j’ Best Creative for TV
at the E4AM Prime

Time Awards 2019

’ N

0
N
h\; /

\

£
\—:\\IY’J
W

Y ’F/" inthe HALLOFFAME ¢

\."

s \
L A

MOFSL gets inducted

at the 10t Financial
Advisor Awards

A N\
AQ! Motilal Oswal &A

Y winsBest Use of A ‘f/g
) \J/ Technologyin Tralnlng&h\y_
Best Blended Learning W4

Strategy award at L&D
Innovation & TECH
Summit by
MERCER.

fy:

Motilal Oswal wins ;
Multiple Awardsat 7 ¥ 4

he PMS AIF World

t
%vent -2020

&

f

Oswal Campaign at
ET BrandEquity Shark

Equity Think Motilal
& Award

\
¥

‘ ' Gold for Best Use of ‘1‘\\ )

,;/ Video for the Think ‘\\\\r: .

Q/}

”'MOPWMwmsExceIIen \

‘—(

N\
¥

content award atthe
Transformance
Forums Awards

Q/}

2020

\
¥

',_, Motilal Oswal wins “\’
)~ award for Innovation ‘-:\V

Marketing at the Asia

in Cross-Media

Pacific Stevie®
Awards.

in designing learning "‘\\_, !

y
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MOFSL Journey

- Enters
g Institutional
(o)) Equities
- business

- Starts as asub
I\ | broking outfit -
g Prudential
i

Portfolio Services

1996

- Reach expands to
over 100 business
locations and
customer base
crosses 10,000

- Fll clients crosses
300

- Launched PMS
business

2003

- Launched
Wealth creation
study to identify
biggest, fastest
and consistent
wealth creation

companies

- Asset

8 Management
o launches its
(o]

maiden mutual

- Goes public. The

~ IPO was
o
o oversubscribed
&N | 26.4times
- Entersin

Investment Banking,
Private Equityand ~
Wealth Management )
business o
(o]

- Hits billion dollar
Market
Capitalization

- Group profits
crosses Rs. 1bn &
group revenues
crosses Rs 5bn

™~
(=]
o
o

fund offering (ETF)
- Launched Motilal
Oswal Foundation

o0
!
o
(o]

ASPIRE
i

- EntersinHome
Finance businesswith
the launch of AHFCL

- Buy back of shares
(Price range of Rs 70-
Rs 90 pershare)

2014

- MOFSL shifts
intoits own
corporate
headquartersin
its 25 years of
business

- Asset

2017

Management
Business crosses
the milestone of
US S 4.5 billion
equity AUM

- Aspire loan
bookRs 41bn

- Group AUM Rs
1tn.

- Revenues and
profits crosses Rs
20bn and Rs 5bn
respectively

- Mcap crossed
$3.5bn

2019

- Launched India’s
digitally first NFO amid
Covid-19 crisis

- Motilal Home Finance
rating upgraded to AA-
/Stable by CRISIL

- Expansionin AMC &
Broking business

- Announced share
buyback upto Rs 1.5 bn

2020

- Asset Management
AUM crossed $ 6 bn
-Wealth &
distribution assets
combined touches $.3
bn

-Aspire Home finance

< name changedto

Motilal Home
Finance.
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This earning presentation may contain certain words or phrases that are forward - looking statements. These forward-looking statements are tentative, based
on current analysis and anticipation of the management of MOFSL. Actual results may vary from the forward-looking statements containedin this
presentations due to variousrisks and uncertainties involved. These risks and uncertaintiesinclude volatility in the securi ties market, economicand political
conditions, new regulations, government policies and volatility in interest rates that may impact the businesses of MOFSL. MO FSL has got all market data and
information from sources believedto be reliable orfrom its internal analysis estimates, although its accuracy can not be guaranteed. MOFSL undertakes no
obligation to update forward-looking statements to reflect events or circumstances afterthe date thereof.

Covid-19 Impact

* The SARS-CoV-2 virus responsible for COVID -19 has spread across the globe and India, which has contributed to a significant decline in the economic
activities. Government have introduced a variety of measures to contain the spread of the virus. On 24th March 2020 the Indian Government had
announced nationwide lockdown which has been further extended till May 31, 2020 to contain the spread of virus. Further, In June month as well there
was region specific lockdown implemented by states, thereby resulting in entire Q1 in lockdown. The primary services provided by the Company has been
classified as an essential service and has been in operation consistently with minimal permitted staff. Given the digital business model and considering that
the Company has not faced any material adversity of its financial position as at June 30, 2020 and considering other relevant facts and circumstances
existing as of that date, the Company does not anticipate any material uncertainties which affects its liquidity position and also ability to continue as a going
concern. The Company believes that it has taken into account the possible impact of known events arising out of COVID 19 pandemic in the preparation of
financial results. The Company will continue to monitor forany material changes to future economicconditions.

* Further, as unlock begunin June month we gradually started openingall our branches and also resumed back normalcy in business.

* In our Home finance business, in accordance with the RBI guidelines relating to COVID-19 Regulatory Package, the Company granted a moratorium of three
months on payments of instalments and/ or interest falling due between 1st March 2020 and 31st May 2020 to eligible borrowers. The period was further
extended for 3 months till 31st August 2020 by RBI through its circular dated May 23, 2020. The Company has accordingly extended the moratorium option
to its borrowers. For such accounts where the moratorium is granted, the asset /Stage-wise classification shall remain stand still during the moratorium
period. (i.e. the number of days past-due shall exdude the moratorium period for the purposes of asset classification). The moratorium proportion has
been continuously coming down month on month. The Company has recognised provisions as on 30th June 2020 towards its assets including loans based
on the information available at this point of time including economic forecasts, in accordance with the Expected Credit Loss method. The Company believes
that it has taken into account all the possible impact of known events arising out of COVID 19 pandemic in the preparation of financial results. The
Company will continue to monitor for any material changes to future economic conditions. Moreover during Q1FY21, the company has made an additional
Covid-19 related provision amounting to Rs 130 mn. At June 30, 2020, the company held Covid-19 related total provision of Rs 210 mn. This additional
provision made by the Company is more than requirement as per the RBI guideline dated April 17, 2020.

Disclaimer: This report is for information purposes only & does not construe to be any investment, legal or taxation advice. It is not intended as an offer or
solicitation for the purchase or sale of any financial instrument. Any action taken by you on the basis of the information contained herein is your responsibility
alone and MOFSL and its subsidiaries or its employees or directors, associates will not be liable in any manner for the consequences of such action taken by
you. We have exercised due diligence in checking the correctness and authenticity of information contained herein, but do not represent that it is accurate or
complete. MOFSL or any of its subsidiaries or associates or employees shall not be in any way responsible for any loss or damage that may arise to any person
from any inadvertent error in the information contained in this publication. The recipient of this report should rely on their own investigations. MOFSL and/or
its subsidiaries and/ordirectors, employees orassociates may have interests or positions, financial or otherwise inthe securities mentioned inthisreport.
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Thank You...

For any query, please contact :

Shalibhadra Shah

Chief Financial Officer

(] 91-22-71934917 / 9819060032

™ shalibhadrashah@motilaloswal.com

Rakesh Shinde
VP—-Investor Relations

(] 91-22-71985510 / 9920309311
¥ rakesh.shinde@motilaloswal.com



